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10  Cents  a  Copy 


The  Home 

of  the  Department  Store 

Chicago  has  the  largest  department  stores  in  the  world,  and  the 
aggregate  volume  ot  business  of  all  its  department  stores  is  greater 
than  that  of  any  other  city.  Thes?  enormous  businesses  were  built 
on  newspaper  advertising,  and. their  officers  probably  know  more 
about  the  relative  efficiency  of  Chicago  newspapers  as  advertising 
mediums  than  any  other  body  of  men  in  the  country. 


These  stores  have  for  years  bought  more 
Daily  News  six  days  a  week  than  in  any  other 
seven  days.  The  figures  (in  agate  lines)  for 
1916  are: 


space  in  The  Chicago 
Chicago  newspaper  m 
the  first  six  months  of 


The  Daily  News 

Six  Days 

1,810,611 

Sunday 

Total 

1,810,611  Lines 

The  Tribune 

636,529 

516,561 

1,153,090  “ 

I'he  American 

1,010,418 

1,010,418  “ 

The  Journal 

807,005 

807,005  “ 

The  Examiner 

251,490 

473,481 

724,971  “ 

The  Herald 

367,695 

317,973 

685,668  “ 

The  Post 

233,854 

233,854  “ 

The  department  stores  in  Chicago — the  home  of  the  department 
store — depend  upon  The  Daily  News  to  reach  the  hofnes  of  Chicago. 


THE  CHICAGO  DAILY  NEWS 

Over  425,000  Daily 


WET  OR  DRY  MATS? 


THE  GOSS 


Combination  Wet  and  Dry  Matrix  Rolling  Machine 


WILL  ROLL  EITHER  KIND  PERFECTLY 


]Ve  have  a  Circular  that  tells  all  about  it.  Write  for  one 
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NEW  YORK  CITY  PAPERS  DECREASE  SIZE 

TO  HELP  CONSERVE  NEWS  PRINT  SUPPLY 

Agree  in  Conference  to  Effect  a  Saving  of  121  Pages  a  Week — The 
Sun  Joins  the  Non-Returnable  Class — Associated  Press  Members 
Urged  to  Economize  on  Paper — Verbatim  Report  of  News 
Print  Hearing  at  Washington  in  Special  Supplement. 


and  unless  relief  is  afforded  will  be 
forced  to  go  out  of  business. 

A  dramatic  incident  of  the  hearing 
was  the  charge  by  J.  H.  Zerbey,  of  the 
Pottsvillc  (Pa.)  Republican,  represent¬ 
ing  the  National  Kditorial  Association, 
the  Pennsylvania  Editorial  Association, 
and  the  Associated  Daily  Newspapers 
of  Pennsylvania,  that  oiie  big  manufac¬ 
turer  who  was  present  in  the  room 
was  carrying  over  a  million  dollars’ 


The  Federal  Trade  Commission  news 
print  hearing  in  Washington  on  Tues¬ 
day  was  overshadowed  in  immediate 
concrete  results  by  a  conference  of  the 
Greater  New  York  publishers  at  the 
New  York  offices  of  the  Associated 
Press. 

Victor  F.  Lawson,  proprietor  of  the 
Chicago  Daily  News,  who  presided,  told 
the  publishers  that  under  existing  and 
pro.spective  conditions  of  production  and 
consumption  of  news  print  paper,  all 
newspapers  will  have  to  accept  a  uni¬ 
form  percentage  of  reduction  of  their 
paper  supply  when  the  increased  fall 
demand  begins,  or  many  papers  whose 
contracts  have  expired  will  have  to  sus¬ 
pend  publication.  Mr.  Lawson  pointed 
out  the  inability  of  the  mills  to  supply 
news  print  paper  to  meet  their  emergen¬ 
cy.  The  publishers  took  action  which 
will  result  in  a  decrease  of  the  number 
of  pages  in  their  morning,  evening,  and 
Sunday  issues,  amounting  to  a  total' of 
121  pages  a  week. 

Another  result  of  the  meeting  was  a 
decision  by  Frank  A.  Munsey,  owner  of 
the  Sun,  to  eliminate  all  returns  and  to 
publish  that  paper  on  an  absolutely  non- 
returnable  basis,  following  the  load  of 
the  New  York  World,  Times,  Tribune, 
and  American. 

Among  those  present  at  the  confer¬ 
ence  were:  Frank  A.  Munsey,  Ervin 
Wardman,  New  York  Sun;  Charles  H 
Grasty,  Louis  Wiley,  New  York'Times; 
Bradford  Merrill,  New  York  American; 
Bon  C.  Seitz,  New  York  World;  George 
Vernon  Rogers,  New  York  Tribune; 
Henry  S.  Brown,  New  York  Heraid  and 
Telegram;  Dr.  E.  A.  Rumley,  the  Eve¬ 
ning  Mail ;  A.  B.  Chivers,  the  Glolie ;  R 
B.  McClean,  the  Evening  Pefst;  E.  P. 
Call,  New  York  Journal  of  Commerce; 
H.  F.  Gunnison,  Brooklyn  Eagle;  H.  L. 
Bridgeman,  Brooklyn  Standard-Union; 
Kichard  Ellsworth,  Brooklyn  Times. 

It  is  said  that  the  World  has  formu¬ 
lated  a  plan  to  reduce  ten  pages  every 
seven  days.  The  Tribune  is  eliminating 
an  eight-page  Sunday  section.  The 
Times  will  cut  out  four  pages.  Every 
paper  represented  agreed  to  make  a  re¬ 
duction.  It  seemed  to  be  the  consensus 
of  opinion  that  it  is  preferable  to  trim 
pages  rather  than  to  increase  the  selling 
price.  It  is  up  to  the  publisher  to  act 
and  make  all  the  economies  possible  to 
meet  the  situation  before  asking  the 
public  to  pay  an  increased  price. 

At  the  conclusion  of  the  meeting  th  i 
900  members  of  the  Associated  Press 
were  advised  of  the  action  that  had 
Wn  taken  and  were  urged  “to  continue 
in  the  most  dra.stic  efforts  to  curtail 
consumption,  and  to  that  end  to  cut  off 
all  returns  of  unsold  copies,  country  and 
city,  so  that  production  will  be  reduced 
to  the  actual  needs  of  the  public.” 


Little  Tragedies  of  a  Newspaper  Office. 


THE  WIFE  AND  SON  OF  YOUR  BIGGEST  ADVEitTISE-w— “HE  AIN’T 
NEVPHi  HAD  A  LP^SSON  IN  HIS  LIFE,  AND  ME  AND  MY  HUSBAND  WANT 
YOU  TO  PUT  HIM  ON  AS  YOUR  CHIEF  CARTOONIST.” 


At  the  news  print  hearing  before  the 
F'ederal  Trade  Commission  in  Washing¬ 
ton,  representatives  of  daily  newspa¬ 
pers  specifically  charged  that  collusion 
exists  among  paper  manufacturers  to 
boost  prices  of  print  paper,  and  the 
charge  w.as  followed  by  the  declaration 
that  proof  would  be  offered  to  substan¬ 
tiate  it. 

Members  >t  the  Cominis.sion,  and  par¬ 
ticularly  Chairman  F.dward  N.  Hurley, 
were  deeply  impressed  by  the  dis- 
clo.surcs  made,  and  asked  many  ques¬ 
tions  which  indicated  that  it  was  the 
intention  of  the  Commi.ssion  to  make 
the  most  thorough  investigation  pos¬ 
sible,  and  clearly  disclose  who  is  re- 
spon.sible  for  the  present  condition  of 
affair.s,  in  which  thousand.?  of  publish¬ 
ers  arc  being  held  up  and  made  to  pay 
exorbitant  prices,  and  under  which 
many  are  losing  large  sums  of  money. 


worth  of  paper  in  storage,  while  he, 
Zerbey,  was  unable  to  secure  what  he 
needed,  and  was  obliged  to  issue  a  six- 
p.age  paper,  Philip  T,  Dodge,  presi¬ 
dent  of  the  International  Paper  -  (’om- 
pany,  arose  and  said  that  he  was  the 
paper  manufacturer  referred  to.  and 
explained  that  the  reserve  supply  of 
the  International  h.ad  been  reduced  from 
approximately  28,000  tons  to  17,000 
tons — that  this  amount  of  paper  was 
held  in  storage  to  protect  the  customers 
of  the  International  Paper  Company 
against  fires  and  floods  and  strikes  and 
other  contingencies.  Mr.  Dodge  re¬ 
mained  on  his  feet  for  nearly  an  hour, 
answering  que.stions  of  the  Commission 
and  the  newspaper  men  who  were  pres¬ 
ent. 

The  American  Newspaper  Publishers’ 
A.s.sociation  was  represented  by  Frank 
(Concluded  on  page  22) 


CIRCULATION  RULINGS 
OF  GREAT  IMPORTANCE 

One  Becomes  Effective  With  Statements 
of  Publishers  on  September  30 — • 
Audit  Bureau  Adopts  Other  Resolu¬ 
tions  as  Standard  Practice,  Conform¬ 
ing  With  Convention  Sentiment. 
Chicago,  August  2. — Important  rul¬ 
ings  affecting  newspaper  circulations 
have  been  adopted  as  standard  practice 
by  the  board  of  directors  of  the  Audit 
Bureau  of  Circulations.  One  of  these  is 
especially  worthy  of  notice  at  this  time 
because  it  becomes  effective  with  the 
September  30,  semi-annual  publishers’ 
statements.  Each  originated  as  a  recom¬ 
mendation  of  the  recently  established 
newspaper  division  advisory  committee. 

Hereafter  circulation  obtained  by  any 
newspaper  by  virtue  of  an  understand¬ 
ing  or  contract  with  the  subscriber  that 
he  receive  the  paper  gratis  for  either  a 
definite  or  uncertain  period  of  time  will 
not  be  recognized  as  paid  circulation. 
Such  subscriptions  are  not  to  be  certified 
as  paid  circulation  by  auditors  or  ex¬ 
aminers  of  the  Bureau  until  after  the 
time  payment  is  actually  made.  To  ren¬ 
der  this  law  even  more  comprehensive, 
such  circulation  will  not  be  counted  even 
if  a  newspaper  pays  a  carrier,  or  dealer, 
for  its  delivery,  or  sends  it  through  the 
mails.  Reciprocal  payment  by  a  car¬ 
rier  or  dealer  for  copies  of  a  periodical 
sent  to  such  a  subscriber  furthermore 
will  not  change  the  status  of  the  sub¬ 
scription. 

HOW  KEPORTS  MAY  BE  MADE. 

The  adoption  of  another  resolution 
makes  it  possible  for  a  newspaper  to  re- 
IKirt  its  city  or  suburban  circulation, 
or  both,  to  the  Bureau  in  total  or  by 
clas.sification,  as  may  be  desired.  On 
the  other  hand,  however,  no  newspaper 
will  be  permitted  to  change  its  report 
from  a  “total”  to  a  “classification”  basis 
until  it  has  been  established  by  a  regu¬ 
lar  audit,  and  the  necessary  records  have 
been  established  and  kept  to  set  forth 
such  classifications  properly  in  accord¬ 
ance  with  the  Bureau’s  standard  rules 
bearing  upon  carrier  circulation. 

A  publisher  who  shows  city  circula¬ 
tion  in  total  on  the  first  page  is  not  al¬ 
lowed  to  segregate  anywhere  else  in  the 
report  the  city  circulation  by  figures, 
statements,  or  estimates.  It  is  this  rul- 
,ng  whicl^  becomes  effective  with  the 
coming  semi-annual  statements  of  pub¬ 
lishers. 

A  new  definition  of  a  regular  carrier 
has  also  been  rendered.  This  has  been 
done  in  view  of  the  Bureau’s  action  in 
regard  to  the  classification  of  carrier 
circulation.  So,  a  regular  carrier  now 
becomes  one  “whose  route  lists,  showing 
names  and  addresses,  or  addresses  of 
subscribers,  or  both,  is  on  file  in  the 
publisher’s  office.”  This  replaces  the 
former  definition,  which  read:  “X  ‘regu¬ 
lar  carrier’  is  one  whose  route  lists, 
showing  names  and  addresses  of  sub¬ 
scribers,  is  on  file  in  the  publisher’s 
office.” 

The  new  advisory  committee  of  the 
Bureau’s  newspaper  division,  previously 
(Concluded  on  page  22) 
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GEN.  FUNSTON  CONDEMNS 
LYING  CORRESPONDENTS 


Newspaper  Men  Hereafter  Found  (Jiiilty 

of  Sending  Out  Untruthful  Dispatrhes 

Will  Be  Ordered  from  Camf)  Mali- 

rious  and  Shameless  Falsifyiiijt  is 

Charged  by  Military  Authorities. 

Oen.  Funston  sent  to  the  War  De¬ 
partment  at  Washington  on  August  1  a 
telegram  announcing  his  intention  to 
rid  the  various  National  Guard  camps 
of  newspaper  correspondents  who  .send 
out  false  accounts  of  conditions  in  the 
camps.  He  referred  to  such  men  as 
“pest.s.”  and  said  he  had  endured  them 
as  long  as  he  purpo.sed  to. 

An  order  has  lieen  .sent  to  all  district 
commanders  along  the  border  covering 
future  action  again.st  newspaper  men 
sending  out  dispatches  which  may  be 
i-la-ssed  as  untruthful.  In  each  in.stance 
the  offender  will  be  tried  by  a  special 
court  of  militia  officers  from  his  State. 
If  found  guilty  he  will  be  ordered  from 
camp. 

“ONI.Y  MOLLYOODDUJS  KICK.” 

“The  great  mass  of  the  guardsmen 
are  standing  the  hardships  of  camp  life 
very  well  indeed.  It  is  only  mollycod¬ 
dles  and  .si.s.sies  who  kick.  These  are  the 
ones  that  tell  tales  to  sr>ecial  corre.spon- 
dent.s.” 

The  general's  telegram,  which  was 
.Sent  to  the  adjutant-general,  .said: 

“I  wi.sh  to  call  the  attention  of  the 
War  Department  to  the  carnival  of 
lying  lieing  indulged  in  by  many  of  the 
correspondents  who  accompanied  the 
State  troops  to  the  border.  I  have  never 
.seen  or  heard  of  anything  that  ap¬ 
proached  it  for  .sheer  maliciou.sne.ss  and 
shamele.s.sness. 

“While  there  are  honorable  excep¬ 
tions,  many  of  the.se  correspondents  are 
men  of  no  judgment  or  balance,  or 
have  so  little  experience  of  the  world 
that  they  seem  to  have  no  .sense  of 
balance  or  proportion.  Ordinarily  in¬ 
conveniences  or  deprivations  that  to  a 
man  with  real  soldierly  instincts  are 
merely  subjects  for  jokes  are  magnified 
liy  them  into  the  most  distres.sing  .sto- 
rle«. 

"l.IES  OUT  OF  WHOI.E  CIX)TH.” 

“They  persi.stently  neglect  to  say  any¬ 
thing  about  the  excellent  and  creditable 
things  that  they  .see,  and  if  they  can 
.s«‘e  nothing  to  find  fault  with,  manu¬ 
facture  lies  out  of  whole  cloth. 

“The  effect  is  to  distress  needlessly 
the  families  and  friends  of  memtx?rs  of 
the  State  organizations  and  make  peo¬ 
ple  of  other  nations  think  we  are  a 
degenerated  race  of  .sissies  and  molly- 
*-<Kldles.  incapable  of  lieing  made  into 
soldiers. 

“I  have  endured  these  pests  as  long 
a.s  I  propose  to,  and  shall  hereafter  bar 
offenders  from  camps  and  prohibit  them 
from  accompanying  troops  on  th3 
march." 


Bombs  Ruin  Menace  Presses 
.\t  .\urora.  Mo.,  a  few  days  ago,  the 
pre.s.se.s  of  the  Menace,  an  anti-Catholic 
newspaper,  were  wrecked  by  the  ex- 
plo.sion  of  three  liombs.  No  one  was  in¬ 
jured,  although  the  night  watchman  was 
in  the  building  at  the  time.  The  l)omhs 
ha<l  lieen  placed  under  the  fioor,  which 
was  badly  damaged  and  some  loose 
r>aiK»r  was  set  on  fire  by  the  explosion. 
The  Menace  has  been  the  object  of  at¬ 
tack  by  the  Homan  Gatholic  Church  for 
.s«*veral  years,  because  of  the  character 
of  the  articles  which  it  publishes.  The 
pap<‘r,  which  is  issued  weekly,  is  de¬ 
voted  .solely  to  spreading  anti-Catholic 
views.  The  paper  has  a  wide  circula¬ 
tion. 


OPEN  SEASON  FOR  POLITICAL  ADVERTISING 


By  WIUL.IAM  H.  McMASTEHS. 


WlIJ-IAM  H.  McMasters. 
street  cars,  and  on  bill-board.s. 


Political  advertising  is 
so  totally  different  from 
all  other  classes  of  paid 
publicity  that  a  discussion 
of  It  from  various  view¬ 
points  cannot  but  help  to 
be  of  benefit  to  advertising 
men. 

Political  copy  doesn’t  of¬ 
fer  anything  for  sale.  If 
it  convinces  a  voter  that 
he  ought  to  vote  for  a  cer¬ 
tain  candidate  or  group  of 
candidates,  it  isn’t  going 
to  cost  the  voter  anything 
to  do  the  voting.  All  oth¬ 
er  copy  requires  the  ex¬ 
penditure  of  money  to  buy 
the  gum,  or  the  box  of 
cigarettes,  or  the  ticket  to 
Buffalo,  or  the  limousine, 
or  whatever  is  offered  for 
sale.  But  political  copy 
offers  nothing  for  sale — it 
merely  presents  something 
that  will  serve  to  con¬ 
vince. 

Each  year  sees  a  more 
widespread  tendency  to 
use  paid  space  in  the 


papers,  street  cars,  and  on  bill-board.s.  If  l>oth  sides  spend  an  equal 
amount'  of  money — while  we  know  that  one  s’de  is  sure  to  be  defeated — 
the  question  from  an  advertising  .standpoint  then  comes  down  to  this: 

“What  good  did  advertising  do  the  .side  that  was  defeated?” 

It  secrys  almo.st  ridiculous  to  say  that  adverti.sing  elected  one  candi¬ 
date  when  his  opponent  spent  as  much  money  and  was  defeated.  I  would 
never  make  any  such  claim.  Advertising  must  be  added  to  a  great  many 
other  thing.s  to  be  effective,  and  if  it  doe.sn’t  win  for  a  candidate,  it  helps 
him  even  in  defeat,  if  it  is  the  right  kind  of  copy. 

I  have  a  case  in  mind.  Three  years  ago  Mayor  O’Donnell,  of  Lowell, 
.Mas.s.,  sent  for  me  to  help  him  out  in  his  campaign  for  reelection.  He 
told  me  .squarely  that  he  didn’t  hope  for  victory  and  gave  me  the  reasons. 
But  he  didn’t  wish  to  he  slaughtered,  and  he  wanted  the  story  of  his 
administration  put  into  the  papers  as  strong  as  advertising  would  do  it. 

Siiace  doesn’t  cost  much  in  Lowell,  so  we  gave  the  voters  ten  days 
of  “constructive”  copy  in  which  no  abuse  of  O’llonncirs  opponent  appeared. 
O’Donnell  was  defeated.  I  met  him  some  time  later,  in  Boston,  and  he 
was  the  most  cheerful  defeated  candidate  you  ever  knew.  Last  fall  he  ran 
again,  against  the  same  opponent,  and  was  easily  elected.  He  told  me 
that  the  advertiinng  of  the  previous  campaign  had  never  stopped  working 
for  him. 

In  most  commercial  advertising  campaigns  there  is  an  opportunity  to 
test  out  the  copy.  If  it  is  a  big  “furniture”  sale  to  run  two  weeks,  the  pro¬ 
prietor  of  the  .store  can  tell  on  the  ofiening  day  if  business  is  likely  to  be 
goo<l  for  the  entire  sale.  He  can  increase  or  decrease  his  copy,  offer  more 
davenports  or  wicker  chairs  or  bedroom  sets  to  meet  the  demand  as  it 
shows.  If  the  .sale  is  a  dead  one,  he  can  sell  his  furniture  at  a  later  date. 
If  it  is  a  prize  fight  at  Madison  Square  tJarden,  the  promoters  can  tell, 
iust  as  soon  as  the  tickets  are  put  on  sale,  whether  they  are  going  to 
get  their  money  back  or  not.  Every  kind  of  copy  except  “political”  copy 
offers  .some  kind  of  a  test.  But  “political”  copy  has  got  to  deliver  the  goods 
on  one  certain  day — no  second  tries — no  advance  sales — the  blindest,  most 
di. SCO II raging,  and  most  nerve-racking  copy  known  to  the  profession  of 


advertising. 

While  there  have  been  exten.sive  advertising  campaigns  put  out  at 
various  times  all  over  the  country,  the  most  thorough  advertising  cam- 
jiaign  ever  known  was  the  famous  Storrow-Fitzgerald  fight  for  the  May¬ 
oralty  of  Boston  in  1910.  There  were  two  other  candidates  in  the  field, 
one  the  Mayor  of  Boston  and  the  other  a  man  well  known  politically,  but 
the  adverti.sing  of  Storrow  and  Fitzgerald  completely  smothered  the  other 
two,  who  polled  less  than  2  per  cent,  of  the  recorded  vote  between  them. 

Storrow'  .sjient  $.'>2,000  in  three  weeks,  and  Fitzgerald  spent  $15,000, 
these  amounts  for  “paid  publicity.”  The  Storrow  ratio  of  expense  per 
voter  if  carried  throughout  the  country  by  either  national  party  this 
year  would  mean  an  advertising  appropriation  of  $10,000,000,  so  that  you 
can  see  that  Storrow  was  going  some  as  an  advertiser. 

Storrow  was  defeated.  Advertising  defeated  him.  Not  Fitzgerald’s 
advertising,  but  Storrow’s  own  copy.  It  was  so  vindictive,  so  abusive, 
so  unfair,  and  so  extravagant  that  it  created  a  revolt  against  the  candidate 
and  actually  worked  in  favor  of  Fitzgerald. 

It  was  my  iilea.sure  to  be  identified  with  the  Fitzgerald  end  and  to 
write  the  coi>y.  Contrary  to  formerly  established  political  custom,  I  in- 
•sisted  that  the  copy  should  be  constructive  and  mostly  about  Fitzgerald.  The 
other  siile  opened  their  campaign  with  a  big  spread  of  FITZGERALDISM 
across  the  Storrow  copy.  We  gave  them  a  full  week’s  start,  and  they 
kept  up  the  .*=ame  attacks.  Every  ad.  was  printed  under  the  caption 
“FITZGERALDISM.” 

So  I  figured  out  that  this  caption  was  good  enough  for  our  side,  and 
in  every  advertisement  of  the  Fitzgerald  campaign  we  used  the  caption 
“FITZGERALDISM”  and  a  sub-title  under  it.  For  four  days  the  new’s- 
papers  ran  two  pieces  of  copy,  with  the  same  capti-jn,  one  foi  Storrow 
(Concluded  on  page  20) 


MILLER  CHARGES  COMBINATION 

Department  of  Justice  Will  Investimj 

Pulp  Wood  Prices  in  Minaesoia. 
Washi.voton',  August  1. — The  Depart, 
ment  of  Justice  has  lieen  rccpiosted  by 
Representative  Clarence  B.  .Miller,  o( 
Minnesota,  to  make  an  investigation  of 
an  alleged  combination  among  news 
print  manufacturers  of  thi'  Fox  River 
district,  Wisconsin,  in  connection  with 
the  price  paid  for  pulp  wood.  Serious 
charges  are  made  by  the  Minnesota 
Representative,  and  the  Department  of 
Justice  has  assured  him  that  they  will 
be  investigated.  Representative  Steener- 
son,  of  Minnesota,  has  filed  similar 
charges  with  the  Federal  Tr.ade  Com- 
mission.  Following  Is  Repre.sentative 
Miller’s  letter  to  the  jVttorney-General. 

WAsiii.v<i'Po.v,  I>.  C..  July  27,  I'Jlii. 

Tlie  .Mtoriie.vaiciipral.  I)C|iartiiii‘nt  of  Justice; 

I)E.\ii  Siu:  Again  referring  to  my  lorrespeo- 
(leiiee  witli  you  in  refi-renee  to  an  allegtsi  cot- 
aplrney  on  the  part  of  the  paia  r  mills  in  the 
Fox  River  illstriet,  Wlseonsin,  for  the  |>ur|Kise 
of  eliminating  enin|)etition  In  the  piireluse  of 
pulp  avihhI  anil  keeping  ilown  the  market  price 
of  i>nlp  wood,  I  l>eg  to  atate  tliat  a  few  weeks 
ago  I  travelled  over  nortlieastern  Minnesota  ami 
eaine  in  toueh  witli  aeveral  priMlneers  of  pulp 
woml,  some  of  them  the  largest  in  tliat  region. 
Uniformly  the  complaint  was  vigorously  maile 
that  there  now  is  and  for  many  years  has  been 
a  eoinbination  among  the  iiaper  mill  manufartnr- 
ers  in  tlie  Fox  River  district,  Wisconsin,  to 
eliminate  eompetition  In  the  purchase  of  pulp 
woimI  and  keep  the  price  of  that  commudity  down 
to  a  ridieulously  low  figure.  Many  of  tlie  facts 
stated  to  nm  are  of  an  exceedingly  serioua  na- 
tun;  and  very  imiHirtant  coinmerelally.  If  the 
.situation  is  as  quite  universally  alleged,  it  is 
a  menace  to  the  InisineBS  prosiierlty  of  a  large 
seetfon  of  the  Unite'd  States,  jiartii  nlarly  to  the 
homesteaders,  sedtlers,  and  those  timlHT  oom- 
(lanies  engageii  In  the  prodiietioii  of  pulp  wood. 

In  this  connection  I  t>og  to  call  to  your  at¬ 
tention  the  fact  that  practically  all  the  imlp 
wiaid  for  these  mills  is  prodiici-d  in  northern 
Minnesota.  It  is  said  that  no  coinia-tition  what¬ 
ever  exists.  The  prospes-tive  seller  of  pul|i  wood 
is  eoiniK'lled  to  acivpt  the  price  for  his  ismioo- 
dlty  which  these  mills  at  the  time  fed  inclined 
to  pay,  nnd  there  is  no  imssihility  of  getting  any 
ciiin|>etition  in  liidding.  Furthermore,  tin-  mar¬ 
ket  is  so  haudksl,  In-ing  in  the  control  of  these 
mills,  as  to  eumiad  iiossessurs  of  pulp  wood  to 
sell  under  unfavorable  conditions  and  often  at 
great  sncriflei'.  I  am  informed  there  Is  a  large 
supply  of  jiulp  wood  at  the  present  time  and 
further  that  the  jirlee  of  pulp  wixid  is  very  low. 
Notwithstanding  this,  the  price  of  print  paper  is 
rapidl.T  advancing.  'Jlils  would  indieate  there  is 
something  wrong  somewhere. 

1  can  give  you  the  names  of  a  large  number 
of  piiIiewxsHi  producers  in  northeastern  .Minne¬ 
sota  who  will  gladly  furnish  you  with  full  In¬ 
formation  gleaned  from  their  ex|s>rlem'e  at  the 
iwewnt  time  and  during  the  ye.ars  that  have 
luissed. 

I  trust  yonr  de|)artment  will  prose,  ute  the 
investigstion  vigorously  and  take  sm-li  legal 
sto|is  as  the  eirenmstanees  Justify  nnd  render 
opproprlnto.  ^  I  believe  this  Is  a  matter  of  se¬ 
rious  pnhiio  eoneern. 

Thanking  you  for  the  Interest  yon  have  al¬ 
ready  nianifesteil  In  this  situation. 

Cl-SBISNCB  H.  Mii.i.bb. 

Eighth  District,  Mima-sota. 

NEW  PRESSES  FOR  N.  Y.  WORLD 


Bids  Invited  on  Ouarter  Million  Dollars’ 
Worth  of  New  Equipment. 

The  New  York  World,  which  now  has 
the  largest  mechanical  newspaper  plant 
in  the  East,  has  a.skcd  for  bids  on  a  new 
press  room  equipment  of  .seven  ootu- 
ples.  The  plans  and  specifications  jire- 
pared  by  the  mechanical  superinten¬ 
dent,  Mr.  Williamson,  under  the  direc¬ 
tion  of  Don  C.  Seitz,  busine.ss  mana¬ 
ger  of  the  World,  call  for  an  estimated 
investment  of  upw'ards  of  a  quarter  of 
a  million  dollars.  Bids  will  be  opened 
on  August  10. 

It  1.9  said  that  the  new  equipmert 
will  produce  more  complete  papers  in 
less  fioor  space  at  a  considerable  .sav¬ 
ing  in  operation. 
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GEOHGB:  MATTHEW  ADAMS— WAI.T  MASON. 

A  DAY  WITH  WALT  MASON  AT  EMPORIA 

By  GEORGE  MATTHEW  ADAMS. 


publish KHS  IN  MOTOR-CAR  CORPS 

Uiiilc  ill  Indiana  with  Business  Men  to 
Preparedness  Cause. 

ttouTii  Bknd,  Ind.,  August  2. — “Na¬ 
tional  Prfijiaredness”  agitation  ha.s  been 
given  a  new  angle  by  the  action  taken 
by  merchants,  newspaper  publishers, 
manufacturers,  bankers,  and  profes¬ 
sional  men  of  South  Bend,  Ind.,  in  form¬ 
ing  a  Volunteer  Motor  Car  Reserve 
Corp.s,  along  lines  formulated  by  the 
War  Dciiartment  as  a  part  of  the  na¬ 
tional  sy.stem  of  defence.  The  purpose 
is  providing  the  War  Department  witn 
information  as  to  where  motor  cars, 
motor  trucks,  and  motor  bicycles  can  be 
readily  obtained  by  the  Government  in 
the  event  of  urgent  need,  without  the 
necc.s.sity  of  contracting  with  manufac¬ 
turers  or  other  arrangements  that 
would  moan  delay. 

The  South  Bend  citizens  who  have 
thus  evidenced  their  patriotism  have 
a.sked  (.’ongress  in  a  petition  addressed 
to  Senator  Taggart  and  Representative 
Barnhardt,  of  Indiana,  for  authoritative 
right  to  form  an  organization  of  the 
kind,  with  a  national  charter,  that  shall 
be  available  to  similar  organizations  in 
other  localities. 

Several  newspapers  in  various  parts 
of  the  country  have  been  prompted  by 
a  spirit  similar  to  that  which  actuated 
the  South  Bend  citizens  to  take  up  the 
agitation,  urging  the  formation  of  simi¬ 
lar  organizations  in  their  respective  lo¬ 
calities.  Al.so,  they  evidently  appre¬ 
ciate  the  interest  that  such  featuring 
would  lend  to  their  automobile  depart¬ 
ments,  which  with  many  papers  ceiual, 
if  not  exceed,  the  interest  commanded 
by  the  sport  pages.  Assuredly  the 
manufacturers  of  motor  cars  are  more 
appreciative  than  are  baseball  clubs, 
etc.,  in  the  matter  of  patronage. 

E.  .\.  Etoll,  who  is  credited  with  hav¬ 
ing  conceived  the  idea  of  forming  the 
Volunteer  Motor  Car  Corps,  was. bred 
and  born  amid  newspaper  environments, 
and  has  originated  several  features  that 
attracted  more  than  local  interest. 


TELEGRAM  MADE  BIG  HIT 


New  York’s  Only  Sunday  Daily  Claims 
Beal  on  Black  Tom  Explosion. 

The  New  York  Evening  Telegram 
made  a  hit  last  Sunday  when,  it  claims, 
it  published  the  first  complete  details, 
accompanied  by  full  pictoral  display,  of 
the  cause  and  scene  of  the  terrific  ex- 
plo.sion  on  Black  Tom  Island.  Before 
night  nearly  a  million  copies  had  been 
.sold  in  New  York  and  surrounding 
States. 

As  .soon  as  the  mass  of  rumors  had 
lK‘en  .sifted  and  the  scene  of  the  explo¬ 
sion  made  known,  reporters  and  photog¬ 
raphers  of  the  Evening  Telegram  were 
on  their  way  to  Black  Tom  Island,  and 
soon  had  every  detail  of  the  disaster 
in  the  Evening  Telegram  office.  Dur¬ 
ing  the  entire  afternoon  extras  were  is¬ 
sued  with  every  development  in  connec¬ 
tion  with  the  disaster. 

The  thousands  of  persons  who  went 
over  to  the  scene  of  the  explosion  were 
greeted  by  scores  of  boys  selling  the 
Evening  Telegram,  with  pictures  of  the 
ears  and  entire  scene  in  which  they 
stood.  By  two  o’clock  In  the  afternoon 
hundreds  of  thousands  of  the  extras 
were  being  sold  In  Pennsylvania,  Con¬ 
necticut,  Rhode  I.sland,  and  other  States. 


Italian  Editor  Shoots  a  Man 
At  Erie,  Pa.,  on  August  3,  Joseph  B. 
Zavarelia,  editor  of  La  Tribuna,  an  Ital¬ 
ian  newsi>aper,  shot  Antony  F'iorotto, 
near  the  Tribuna  office.  Fiorotto  is  ex¬ 
pected  to  die.  The  reason  for  the  shoot¬ 
ing  is  not  yet  known. 


There  is  something  very  odd 
— ^almost  uncanny — about  the 
way  F'ate  seems  to  pick  some 
people  up  in  one  spot  of  the 
earth  and  then  drop  them 
down  into  .some  other  part — sometimes 
on  the  other  side,  but  somehow  just  ex¬ 
actly  where  they  belong. 

Walt  Mason  was  born  in  Canada,  but 
he  belongs  in  Emporia,  U.  S.  A. 

Just  the  same  as  that  particular  Fred 
Harvey  eating-place  and  that  especial 
Santa  F6  Railroad  branch  belongs  to 
Emporia.  Because  without  that  Fred 
Harvey  stomach-satisfying  house  and 
that  very  .sam^  Santa  F6  bunch  of 
tracks — and  Walt  Mason — Emporia 
wouldn’t  be  Emporia.  It  would  be  JUST 
Ehnporia.  And  that  wouldn’t  be  much. 
(Excepting  that  the  great  William  Allen 
W^hite  also  abides  in  Emporia.) 

Now,  there  is  nothing  so  thrilling  and 
delightful  and  satisfying  as  to  roll  into 
Emporia  on  the  liO-S  P.  M.  Santa  F4 
train  and  be  met  by  a  “short,  thick-set,’’ 
kindly,  yet  withal,  modest  and  hospitable 
middle-aged  poet,  one  Walt  Mason  by 
name  and  birth.  I  have  experienced  this 
very  thing  for  the  manyth  time,  cover¬ 
ing  a  period  of  ten  years,  and  must  con¬ 
fess  to  that  growing  pleasure  and  soul 
satisfaction  with  each  repetition  of  that 
experience. 

Fir.st  the  train  stops.  Then  you  hear 
the  tin  pans  drumming  out  their  B'red 
Harvey  call.  Then  you  see  Walt  Mason. 
He  fir.st  smiles  into  your  hand  and  heart. 
Then  he  takes  your  bag.  Then  he 
whisks  you  in  his  car  to  his  beautiful 


“Elite  Street”  poetry-built  mansion.  But 
mansion  as  it  really  is,  it’s  borne  fir.st. 
For  nobody  could  feel  at  odds  in  this 
man’s  home.  ^Valt  Mason  couldn’t  build 
a  home  for  himself  alone.  It  must  of 
necessity  belong  to  anylwdy  who  enters 
it.  That  is  to  say,  anybody  of  the  ten 
millions  of  so  of  daily  readers  of  this 
“Poet  of  Democracy,”  as  William  Allen 
White  has  .so  justly  namCd  him. 

Contrary  to  all  expectations  (as  is 
wont  in  optimists’  homes)  there  is  no 
gloom  where  Walt  Mason  lives.  The 
sunlight  follows  you  into  whatever  room 
you  may  lie  led  or  wander.  You  can 
pull  off  your  coat,  roll  up  your  sleeves, 
almost  tear  off  your  shoes — and  just  live 
natural-like  the  minute  you  get  in.side. 
You  ju.st  feel  like  being  comfortable — • 
and  you  -\RE  comfortable  and  happy 
and  content  there. 

X  smiling,  considerate,  lovable  woman, 
the  lady  Walt  Mason,  and  a  bunch  of 
gladness  in  the  shape  of  a  little  nlne- 
year-old  girl  who  calls  the  poet  “Daddy” 
complete  the  home  circle. 

Promptly  at  the  click  of  seven  in  the 
morning  he  who  .signs  himself  as  ‘"The 
Fat  Poet”  must  have  his  sugar-cured 
ham,  or  eggs,  or  steak,  or  what  not. 
Then  comes  the  brief  ride  to  the  post 
office,  a  half-hour  with  the  “exchanges” 
at  the  Gazette  office,  and  then — work. 
Ifor  Walt  Mason  is  a  working  poet  if 
ever  there  was  such  a  one.  And  for 
hours  in  his  “den”  he  as  rapidly  reels 
out  his  prose  poems  on  his  machine  as 
the  ordinary  reporter  drums  out  his 
daily  “copy.”  There  seems  to  be  a 


GOV.  CAPPER  RENOMINATED 

Newspaper  Man  Receives  Bigge  t  Vote 
Ever  Cast  in  Kansas  Primaries. 

(Ily  Telegraph.) 

Topeka.  Kan.,  August  2._(;„vornor 
Arthur  Capper,  who  was  rcnomiuatc.l 
for  Governor  in  the  State-wide  primary 
yesterday,  broke  all  recfu-ds  in  Kan.sas 
primaries.  He  received  128,000  votes, 
which  is  the  biggest  vote  ever  given  in 
this  State  to  a  candidate  for  Governor 
or  for  any  other  office. 

It  is  conceded  that  Governor  ('api)er 
will  be  reelected  in  November  by  a 
large  majority. 


never-ending  storehou.se  Iguk  in  -  that 
great,  black  and  thick  hair-covered  head. 

And  Walt  Mason  works  as  methodi¬ 
cally  as  a  railroad  post  office  letter- 
thrower  and  as  constructively  and  as 
W'onderfully  as  an  Bldison — up  to  about 
3  o’clock  in  the  afternoon,  ’rhen  come 
the  family  country  ride,  the  “hrowsing” 
about  town,  and  the  meetings  with 
friends. 

Poets,  like  other  humans,  must  have 
their  hobbie.s.  Walt  .Mason’s  are  base- 
IxUl  find  the  phonograph.  He  i.s  known 
to  have  one  of  the  largest  collection.s  of 
phonograph  records  in  the  State  of  Kan¬ 
sas.  .\nd  I  .should  like  to  get  the  name 
of  the  man  anywhere  in  the  world  who 
has  a  larger  collection.  ’I'hcre  are  rec¬ 
ords  everywhere.  Rooms  of  them. 
Tables  of  them.  Cuplxtards  of  tlnmi. 
.\ttics  of  them!  Walt  prefers  the  Edi¬ 
son  brand  with  the  iarge  funnel  attach¬ 
ment.  As  I  have  sat  for  hours  with 
Walt  and  ll.stened  to  every  shadt'  and 
i-ariation  of  manuf.ictured  melody,  1 
have  .said  to  myself:  “How  little  does 
the  great  B^di.son  realize  the  extent  to 
which  his  marvellous  genius  has  shaped 
its  influence.”  B’or  I  have  wondered  how 
many  poems  that  have  heliM-d  to  cheer 
millions  owe  their  inspiration  to  the  rec¬ 
ords  that  wove  their  strains  as  a  jirelude 
to  the  fingers  that  afterwards  played 
over  the  type  key.s. 

Walt  Mason  is  one  of  the  greatest 
readers  I  have  ever  known.  There  tire 
almo.st  as  many  books  in  the  Mason 
home  as  there  are  phonograph  record.s. 

But  Walt  is  a  most  di.scriminating 
reader.  He  reads  books  that  are  worth 
while.  I  consider  him  one  of  the  best 
book  critics  I  have  ever  known.  He  is 
a  greiit  lover  of  detective  stories.  In 
this  connection  I  might  mention  that  he 
is  a  regular  correspondent  and  admirer 
of  the  king  of  detective  story  writers, 
Conan  Doyle,  who  in  turn  is  one  of  the 
sincerestt  admirers  of  Walt  Ma.son. 

Walt  Mason  lives  simidy,  works  hard 
and  happily,  and  goes  to  bisl  eaily— as 
well  as  rises  early— at  half-past  five,  I 
Itelieve. 

And  now  I  must  say  a  little  that  is 
mostly  per.sonal,  but  which  may  in  it¬ 
self  tell  a  little  more  of  Walt  Mason. 
Walt  is  my  friend.  I  love  him  <is  I  love 
few  men.  He  is  sweet-souled.  ch'an- 
minded.  He  is  restless  in  his  desire  .al¬ 
ways  to  jday  fair  and  do  gextd  in  the 
world.  And  since  the  going  away  of  his 
old  friend,  James  Whitcomb  Riley,  Wtilt 
Mason  lives  unchallenged  as  the  widest- 
read  and  he.st-loved,  as  well  .is  the  gre.at- 
est  poet  and  rhyme  singer  of  the  pl.ain 
Iteople  to  be  found  on  this  ol<l  glolte. 

And  long  live  Walt  Mason!  He  Ist- 
longs  in  Emporia,  Kansas,  U.  S.  A.,  but 
he  Itelongs  to  the  whole  wide  world.. 


The  man  who  is  developing  his  char¬ 
acter  is  the  man  who  has  the  heart  to 
conceive  what  is  right;  who  has  the 
under.standing  to  direct  what  his  heart 
dictates;  who  has  the  hand  to  car  y 
out  what  the  understanding  wills. 
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BOOTH  GETS  ONE  MORE 
MICHIGAN  NEWSPAPER 

liuyH  Kay  City  Tribune,  Merges  It  with 
Times,  and  Makes  Both  an  Exclusive 
Afternoon  Issue— He  Believes  a  Re¬ 
markable  Number  of  Changes  Are 
About  Due  to  Orrur  Elsewhere. 

On  July  IS  the  Hay  City  (Mich.)  Trib¬ 
une  was  iMirchased  by  the  Hooth  Pub¬ 
lishing  C<>mi)any,  the  owner.s  of  the  Bay 
City  l>aily  Times  and  several  other  lead- 
iiiK  daily  newspapers  in  Miehig-an.  With 
the  issue  of  August  1  the  morning  i.ssue 
of  the  Tribune  was  disc‘ontinued,  and’ 
the  Hay  City  Times-Tribune,  exclusively 
an  afternoon  newspaper  apjK'ared. 

Changes  in  the  newspafH’r  field  in 
.Michigan  are  of  pecmliar  interest  to  the 
])iil>li.shing  world,  and  particularly  at 
this  time,  when  .so  much  is  talked  al)out 
newspai)er  values  and  future  conditions 
and  changing  prices. 

In  the  fourteen  leading  cities  of  the 
l(»wer  peninsula  of  that  State,  about 
twenty  years  ago,  there  were  forty-one 
daily  newspapers.  At  present  there  are 
only  twenty-three.  The  most  remark¬ 
able  fact  in  this  relation  is  that  in  each 
of  nine  of  the.se  fourteen  cities  there  is 
now  only  one  daily  newspajter  imliJi.sh- 
ed,  with  the  result  that  all  of  them  are 
strong,  \  igoroiis,  :ind  .succe.ssful.  The 
people  have  come  to  a  realization  that 
Ibis  coinlition,  which  they  once  greatly 
feared,  <-bieny  fi'om  th<-  point  of  view  <d' 
IMilltics,  is,  after  all,  most  de.sirable  and 
sjitisfaclory.  It  has  given  them  Igdter 
newspapers  in  all  respects  and  papers 
that  are  indei)endent  in  politics,  and 
whose  editorial  policies  are  character- 
iz*‘d  by  judicial  fairness. 

-MU.  B(K)TH’S  MANY  PKAI-S. 

The  man  who  has  had  mo.st  to  do  with 
this  movement  is  Ralph  H.  Hooth, 
pre.sident  of  the  Hooth  Publishing  Com¬ 
pany,  who  has  been  concerned  in  a 
round  dozen  newspaper  deals  in  Michi¬ 
gan  within  the  last  ten  year.s. 

However,  the  Hooth  Publi.shing  Com- 
jiany  only  controls  three  of  the.se  one- 
ncwsiiaper  fields,  and  perhaps  the  most 
notable  change  that  has  taken  place  re- 
••ently  was  that  of  the  Kalamazoo  Ga¬ 
zette,  which  was  one  of  the  most  suc¬ 
cessful  imirning  papers  in  Michigan. 
'Phis  pap<-r  switched  to  the  evening  field, 
and  within  a  week  had  al)sorbcd  tne 
Tek’graph- Press. 

.Mr.  Hooth  was  asked  by  a  representa¬ 
tive  of  Thk  Kditoh  anp  Pcblishuk  alauit 
the  future  of  Michigan  new.spapers  in 
the  light  of  what  has  been  taking  place. 
His  only  answer  was  that  there  was 
simill  likelihood  of  any  new  new.spapers 
being  started  in  that  State,  and  that 
there  would  undoubtedly  be  further 
elimination.s. 

Mr.  Hooth  has  predicted  less  news- 
pajM’rs  for  the  last  fifteen  year.s.  It  was 
al>out  that  many  years  ago  that  he  tried 
to  get  the  leading  succe.ssful  publishers 
of  Chicago  to  cobpenite  with  him  in  a 
movement  to  reduce  the  number  of 
newspapers  in  that  city  to  six,  l)Ut  he  re¬ 
ceived  small  encouragement.  They 
sc’emed  to  think  it  was  something  of  a 
dream.  The  next  five  years,  he  believes, 
will  see  a  remarkable  number  of 
changes  in  other  States  .such  as  have 
been  occurring  in  Michigan. 


Bomb  Wrecks  Editor’s  Home 
In  Chicago  last  Tuesday  two  terrific 
lK)mb  explo.sions  tore  the  side  of  the 
home  of  Abraham  M.  Hiebling,  editor  of 
the  Jewish  Daily  Press,  published  in  the 
sjiine  building.  Liebling  and  his  family 
and  another  family  were  thrown  from 
their  l)eds  and  bruised.  Liebling  declares 
that  after  he  testified  In  recent  trials  o? 
labor  agents  he  was  warned. 


AUTHORITATIVE  DATA  ON  QUALITY,  AS  WELL 
AS  QUANTITY,  OF  CIRCULATION  IS  PROB¬ 
LEM  AHEAD  OF  AUDIT  BUREAU 


By  CHARLES  I.  STEWART 
{General  Manager,  Lexington  (Ky.)  Herald). 


The  Audit  Bureau  of  Circulations  has  passed  the  experimental  stage. 
For  the  first  time  in  the  history  of  the  publishing  bu.siness,  there  is 
now  an  authoritative  institution  for  determining  the  quantity  of 
periodical  and  newspaper  circulation.  The  methods  for  determining  quan¬ 
tity  accurately  are  fairly  well  perfected  and  the  future  advance  of  this 
in.stitution  must  t)e  in  developing  the  methods  for  determining  quality.  The 
average  commodity  of  trade  is  subject  to  grading,  and  the  quality  is  always 
a  determining  factor  in  the  price  and  the  desirability  of  the  product.  This 
is  as  true  of  advertising  as  it  is  of  grain  or  hay  or  any  other  article  of 
commerce. 

The  intelligent  advertiser  does  not  neces.sarily  seek  always  the  largest 
<-irculation.  He  .seeks  rather  the  circulation  that  offers  the  market  for  the 
sale  of  his  product,  the  circulation  reaching  prospective  customers.  As  the 
newspaper  publi.shing  bu.siness  has  to  a  large  extent  emerged  from  a  con¬ 
dition  of  chaos  with  resi>ect  to  the  quantity  of  circulation,  it  will  eventually 
emerge  from  a  .similar  condition  of  chaos  still  existing  with  respect  to 
quality  of  circulation. 

As  the  .situation  now  stands,  each  individual  advertiser  must  guess  for 
him.self  on  each  individual  adverti.sing  medium  on  the  question  of  quality, 
though  he  may  obtain  fairly  definite  and  accurate  figures  as  to  quantity. 
The  progress  of  the  Audit  Bureau  of  Circulations  must  be  in  the  direction 
of  giving  him  equally  definite  and  authoritative  information  by  which  he 
may  judge  quality.  There  mu.st  V)e  some  way  for  a  more  careful  classifica¬ 
tion  of  the  elements  of  the  circulation  of  the  paper,  for  a  more  careful 
analy.sis  of  circulation  method.s,  and  some  attention  mu.st  be  paid  to  the 
contents  of  the  publication. 

In  the  South  where  th('re  is  a  large  eh’ment  of  colored  poj)ulation  one 
of  the  fir.st  steps  in  this  dire<'tion  must  l»e  the  a.scertaining  of  the  extent 
of  white  and  colored  circulation.  It  is  certainly  de.sirable  for  many  adver¬ 
tisers  to  know  the  extent  j>f  w'hite  and  colored  circulation  in  many  of  the 
Southern  town.s.  '' 

To  some  adverti.sers  the  preponderance  of  colored  circulation  may  be 
de.sirable,  but  to  others  it  may  l>e  equally  undesirable.  Some  patent  medicine 
axlverti.sers  may  find  the  colored  circulation  a  -very  good  market  for  the 
cheaper  grades  of  proprietary  articles,  but  the  automobile  manufacturer  or 
the  automobile  tire  manufacturer  is  not  likely  to  con.sider  a  large  proportion 
of  colored  circulation  as  adding  anything  to  the '  desirability  of  any  par¬ 
ticular  medium.  There  is  one  city  in  the  South  in  which  one  of  the  after¬ 
noon  new.spapers  is  said  to  have  5,000  colored  circulation.  There  are  many 
c-ities  throughout  the  South  in  which  one  paper  makes  a  special  appeal  to 
this  element.  A  department  of  local  news  devoted  especially  to  the  affairs 
of  the  coloied  population  may  always  t>e  regarded  as  prima  facie  evidence 
of  a  large  negro  circulation.  The  average  white  man  of  the  South  is  not 
interested  in  the  negro  society  column,  and  it  does  not  add  anything  to 
attraction  of  the  new.spaper  to  contain  this  column.  If  he  takes  such  a 
newspaper  he  takes  it  not  because  of  this  department,  but  in  spite  of  it. 
Therefore  when  a  newspai>er  devotes  a  considerable  proportion  of  its  space 
to  news  of  this  character  it  must  do  so  t>ecau.se  it  has  a  circulation  interest¬ 
ed  in  this  particular  news,  or  a  colored  circulation. 

It  may  not  be  practicable  to  make  a  definite  audit  of  white  and  colored 
<-irculation.  If  the  Audit  Bureau  furnishes  forms  under  which  new’snapers 
submitted  .statements  of  white  and  colored  circulation,  it  ^would  be  difficult 
to  verify  these  statements.  T  V)elieve,  however,  that  the  forms  on  which 
records  are  kept  in  the  territory  south  of  the  Ohio  .should  l)e  so  amended  as 
to  provide  for  separation  of  whits  and  colored  circulation.  Auditors  could 
ascertain  approximately  the  accuracy  of  the  statement.s. 

The  analysis  of  circulation  methods  made  in  the  auditor’s  reports 
.should  .show  in  the  territory  mentioned  to  what  extent  the  newspaper  em¬ 
ploys  colored  carriers,  colored  reporters,  the  amount  of  space  it  devotes  to 
colored  news,  and  the  effort  it  makes  to  get  colored  circulation.  Such  an 
audit,  while  it  would  not  .show  the  exact  amount  of  colored  circulation,  would 
show’  which  new.spaper  in  any  given  city  has  the  larger  proportion  of  colored 
circulation.  * 

This  suggestion  is  not  made  out  of  preiudice  against  the  negro.  Tt  is 
made  in  recognition  of  the  fact  that  the  Audit  Bureau  of  Circulations  to  do 
its  work  thoroughly  must  stipply  all  of  the  information  obtainable  to  enable 
the  advertiser  to  form  an  accurate  judgment  on  the  space  he  propo.ses  to 
luirchase.  It  is  obvious  to  every  intelligent  adverti.ser  that  such  an  analysis 
of  circulation  records  or  a  report  on  circulation  such  as  suggested  for  such 
cities  as  T^exington  and  T.,ouisville.  Ky.;  Nashville,  Tenn.;  Atlanta.  Ga.: 
.Jacksonville,  Fla.,  and  probably  many  other  cities  in  the  South,  would  cer¬ 
tainly  give  the  advertiser  with  a  liigh-cla.ss  product  a  much  more  intelligent 
guide  in  placing  his  contracts  than  he  can  obtain  at  the  pre.sent  time  from 
the  present  reports  of  the  Audit  Bureau. 

Every  one  in  the  slightest  degree  familiar  with  conditions  in  the  South, 
recognizes  that  a  low  .standard  of  living  exists  among  the  colored  popula¬ 
tion  and  that  nowhere  in  the  South  is  a  circulation  of  1,000  among  negroes 
equal  in  purcha.sing  power  to  circulation  of  1,000  among  any  part  of  the 
white  population. 

If  an  automobile  advertis<'r  plans  a  campaign  to  use  one  medium  in 
Southern  cities  where  there  are  two  mediums  of  approximately  equally 
gross  circulation,  should  he  find  that  one  of  the.se  two  mediums  has  a  15  per 
cent,  of  20  per  cent  colored  circulation,  certainly  he  would  prefer  the 
newspaper  with  all  white  circulation.  To  carry  out  this  .suggestion  would 
give  him  the  information  on  this  particular  point,  and  it  is  a  service  the 
advertising  members  of  the  Audit  Bureau  have  a  right  to  demand. 


TO  ADVERTISE  DAIRY  l.NDUSTRY 

Great  Fund  is  Being  Raised  for  a  Nation- 
Wide  Campaign. 

A  fund  of  $50,000  has  been  subscrib- 
ed  by  men  prominent  in  the  dairy  in. 
dustry  for  the  preliminary  w  ork  of  the 
big  national  adyertising  campaign  to 
increase  the  production  and  consump. 
tion  of  milk,  butter,  buttermilk,  cheese 
and  ice  cream. 

Advertisements  are  in  preparation  and 
will  shortly  appear  in  the  national  mag. 
azines  and  in  many  newspapers. 

It  is  proposed  to  raise  a  total  fund 
of  at  least  $750,000  to  cover  a  complete 
campaign  of  three  years  and  to  expend 
in  advertising,  general  publicity,  and  or¬ 
ganization  work  approximately  $20,000 
a  month  for  thirty-six  month.s. 

The  godfathers  of  this  extensive  pro¬ 
ject  are  enthusiastic  in  their  belief  that 
this  step  n^eans  the  full  realization  of 
the  object  of  the  National  Dairy  Coun¬ 
cil,  now  counting  280,000  meniliers,  “to 
advance  the  cause  of  dairying  in  .4mer- 
ica  by  promoting  the  dairy  cow  and  all 
interests  dependent  upon  her,  through 
cooperative  and  united  effort.” 

All  now  depends  upon  the  .sui)port 
given  the  execution  of  this  plan  by  the 
individual  members  of  the  industry.  The 
underwriters  to  the  preliminary  fund 
are  confident  that  their  enterprise  hiuI 
liberality  in  financing  the  oixMiing  cam¬ 
paign  will  electrify  producer,  inanufae- 
turer,  distributer,  and  consumer  alike, 
and  that  the  big  fund  of  $750,0oo  will  he 
lu'omptly  subscribed. 


MAY  PUBLISH  INCOME  TAXLS 


But  Newspapers  Themselves  Must  Dis 
cover  the  Amounts  Paid. 

Washinoto-n',  August  1. — Workers  for 
I)ublicity  of  income-tax  returns  made  a 
.slight  gain  Monday  when  the  Senate 
sulx-ommittee  drafting  the  income  fea¬ 
ture  of  the  revenue  bill  voted  to  allow 
newspapers  to  publish  amounts  of  taxes 
paid  by  individuals  if  they  can  find  them 
out. 

The  remainder  of  Senator  Poindexter's 
amendment,  calling  for  complete  i)ul)- 
licity,  both  of  accounts  paid  and  as.sess- 
monts,  was  rejected  over  the  prot(“.st  of 
(thairman  John  Sharp  William.s. 

“If  newspapers  are  to  pulrii.sh  the 
amounts  paid,”  said  Mr.  Williams,  "they 
must  get  the  information  without  of¬ 
ficials’  cooperation.  The  latter  are  still 
forbidden  to  make  public  any  informa¬ 
tion  as  to  the  amount  or  ba.sis  of  the 
taxes  they  levy.” 

The  .slight  conces.sion  won  in  the  .snn- 
committee  by  Senator  Poindexter  has 
yet  to  hold  its  own  in  the  whole  Finance 
Gommittee,  and  on  the  floor  of  the  Sen¬ 
ate.  Senator  Poindexter,  however,  ex¬ 
pects  considerable  support  for  his 
proposition  on  the  final  roll-call. 

The  giving  of  tliis  income  tax  data  to 
the  luiblic  would  make  interesting  news 
items  for  all  sections  of  the  country. 
Whether  this  will  be  done  will  not  l>e 
decided  until  the  matter  is  finally  acted 
on  by  the  Senate. 


Baseball  Outfits  for  .Sobliers 

The  Baltimore  (Md.)  News  recently 
determined  to  purcha.se  and  send  to  the 
three  Maryland  regiments  at  Camp  Oi'd. 
Eagle  Pass,  Tex.,  a  complete  basei)all 
equipment  for  each  of  the  three  regi¬ 
ments.  Before  the  purpose  was  ac<<>m- 
idished,  the  Fifth  Itegiment  obtained 
an  outfit  through  its  lieutenant-colonel, 
VVashington  Bowie.  Then  the  News 
purchased  an  equipment  for  the  Pir.st 
and  Fourth  Regiments  and  forwauled 
the  outfits,  even  down  to  a  booKof  rules. 


THI-:  ijniTOK  tC-  ruHijiHHHu  rou  j,  /n/a 


Ninth  In  America! 

The  Birmingham  News  Made  Remarkahie  Gains  In  Advertising  During  First  Six  Months  of  1916 

The  Mail  Order  Journal,  of  Chicago,  one  of  the  leading  advertising  trade  journals  published  in  America,  twice 
each  year  prints  a  statement  of  the  volume  of  advertising  ])rinted  during  the  i>receding  six  months  by  the  leading 
daily  newspapers  of  America.  These  comparative  statements  give  the  figures  of  the  volume  of  advertising  printed 
for  the  corresponding  period  the  year  previous  and  for  the  like  period  of  the  current  year. 

The  Mail  Order  Journal,  in  its  issue  for  July,  1916,  prints  a  list  of  about  two  hundred  and  fifty  of  the  leading 
■American  newspa])ers,  and  the  amount  of  advertising  printed  by  each,  for  the  first  six  months  of  1915  and  for  the  like 
period  of  1916,  and  the  gains  or  losses  made  by  each.  Notwithstanding  the  fact  that  nearly  all  of  the  big  city  news¬ 
papers  in  America  are  included  in  this  list 

The  Birmingham  News  Is  N  in  th! 

Ill  volume  of  increase  AND  THIRD  IN  PERCHNTAGE  OF  INCRE.ASE.  Think  of  it!  Only  eight  other  news¬ 
papers  in  .America  made  greater  gains  in  volume  than  THE  BIRMINGHAM  NEWS,  and  only  two  in  percentage. 

Here  are  the  official  figures  from  The  Mail  Order  Journal,  expressed  in  agate  lines : 


Total  volume 
printed  first 
6  months,  1916 


The  Detroit  N^wg,  9,684,584 
The  Detroit  Free  Press,  6,509,356 


The  Baltimore  Sun, 
The  Chicago  Tribune, 
The  Pittsburg  Press, 


7,457,308 

8,258,580 

9,362,318 


The  New  York  World,  6,268,652 
The  Phila.  Inquirer,  6,283,205 
The  Canton  CO.)  Repository  5,325, 1 94 
THE  BIRMINGHAM  NEWS  3,628,030 
The  New  York  Times,  5,664,158 


TPtal  gain 

Percentage 
of  gains 

over  first 

for  the 

6  months,  1915 

same  period 

2,189,156 

28.8 

1,727,712 

36.1 

1,714,390 

29.8 

1,383,627 

20.1 

1,299,620 

16.1 

1,171,779 

22.9 

1,116,265 

21.6 

1,090,306 

25.7 

1,047,886 

40.6 

1,007,386 

21.6 

The  Milwaukee  Journal, 
The  Kansas  City  Star, 

The  St.  Louis  Post  Dispatch 
The  Springfield  News  Record 
The  Columbus  '0.)  Dispatch 
The  Indianapolis  News, 
The  Cleveland  Press, 

The  Baltimore  American, 
The  Boston  Post, 

The  Joplin  News-Herald, 


Total  volume 
I»rintcd  first 
6  months,  1916 


3,864,758 

8,197,277 

6,579,240 

2,788,667 

5,665,300 

5,233,034 

5,121,298 

5,734,329 

4,601,798 

2,643,411 


Percentage 

Total  gain  of  gains 

over  first  for  the 

6  months,  1915  same  period 


948,815  32.7 

944,596  13.0 

927,360  16.5 

876,054  45.7 

863,690  17.9 

859,100  19.4 

854,406  20.0 

850,354  17.4 

845,630  22.5 

839,677  46.5 


As  a  matter  of  comparative  information  the  first  twenty  newspapers  are  listed.  Took  carefully  at  the^  names  of 
the  newspapers  and  the  size  of  the  cities  in  which  they  are  published.  Surely  THPI  BIRMINGH.AM  NFiWS  is  in  dis¬ 
tinguished  company  and  is  reflecting  great  credit  on  its  home  city,  its  State,  and  the  entire  South. 

The  Reason  for  The  News’  Big  Gains 

riie  .Audit  Bureau  of  C'irculations  has  just  finished  a  complete  audit  of  the  circulation  of  the  three  Birmingham 
newspapers  for  the  year  beginning  April  1,  1915,  and  ending  March  31,  1916.  Here  are  the  official  figures  developed 
by  the  audit : 

City  Suburban  Country  Unpaid  Total 

THE  NEWS  (Daily  Edition) . 24,297  5,161  5,035  1,320  35,813 

The  Ledger  (Daily  Edition) . 14,030  6,241  7,451  1,360  29,082 

The  Age-Herald  (Daily  Edition) .  ....  7,976  ^,490  4,764  2,034  17,264 

THE  NEWS  (Sunday  Edition) . 23,143  5,839  6,318  1,324  36,624 


City 

Suburban 

Country 

Unpaid 

Total 

. 24,297 

5,161 

5,035 

1,320 

35,813 

. 14,030 

6,241 

7,451 

1,360 

29,082 

....  7,976 

^,490 

4,764 

2,034 

17,264 

. 23,143 

5,839 

6,318 

1,324 

36,624 

. 10,962 

4,375 

7,136 

2,152 

24,625 

number  of  people 

who  pass  its  doors 

in  a  given  time. 

By  the  same 

token  the  value  of  a  newspaper,  as  an  advertising  medium,  is  invariably  determined  by  the  number  of  i)eoi)le  who  read 
it,  ami  who  have  confidence  in  what  they  see  in  its  columns. 

The  .Audit  Bureau  of  Circulations  has  established  beyond  question  that  THE  BI RMINGII.AM  NEWS  has  a 
tremendous  lead  in  circulation  over  its  competitors,  and  the  fact  that  THE  NEWS  prints  approximately  as  much  ad¬ 
vertising  as  both  of  them  COMBINED,  argues  well  for  the  intelligence  and  astuteness  of  the  merchants  of  Birmingham 
and  all  the  national  space  buyers,  who  have  made  possible  the  wonderful  showing  by  THE  BIRMINGHAM  NEWS. 


Pays  to  Advertise  In  the  Paper  That  Is  Growinfs** 

For**  Jubf'*f9?s  Daily  40,578  and  Sunday  41,916 


Wxt  Birmingham  Nems 

**The  South  *s  Greatest  Newspaper  *  * 

New  York — Kelly-Smith  Co.,  Foreign  Representatives— Chicago 


f 


if 
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THE  EDITOR  &  RUHLISHER  FOR  AUiWHT  5,  1916 


WORLD’S  FINE  WORK  ON 
BIG  EXPLOSION  STORY 


Twenty-Seven  Separate  Assignments 
Were  Covered  by  Trained  Men  to  Ob¬ 
tain  Quirk  and  Splendid  Results, 
While  (Chiefs  Lyman,  Clarke,  and 
Thayer  Directed  the  Inside  Handling. 

The  story  of  how  the  New  York 
World  Kathered  and  prepared  for  its 
readers  the  news  of  the  great  explosion 
in  .lersey  City  last  Sunday  morning  11- 
In'^tralos  the  responsiveness  of  an  ef- 
tKient  and  trained  organization  to  an 
extraordinary  situation.  Descending 
ii|H>n  the  community  at  a  most  un¬ 
righteous  hour  the  catastrophe  made 
demands  ujM.n  the  energy,  resourceful- 
res.s,  and  fidelity  of  the  men  lx;yond 
iiiiything  experienced  along  Park  Ilow 
in  years.  They  girded  up  their  loins 
ami  went  at  it,  witii  the  re.sult  that  SO,- 
cao  copies  of  the.  World  were  on  the 
str<-<‘t  two  hours  after  the  accident  with 
four  columns  of  new'S. 

it  was  2: 1)8  when  the  blow  fell.  Most 
of  the  reporters  had  gone.  The  print¬ 
ers  had  got  “good  night”  “Boss” 
Thayei  was  writing  a  letter.  A  copy 
I'-ader  or  two  lingered.  Mr.  tyman, 
rhi  night  managing  editor,  was  seeing 
the  last  edition  away.  Hugh  I..ogar, 
tlic  night  editor,  was  upstairs  watching 
the  fr)nns  being  locked.  Frank  War- 
emergency  man,  was  loafing  over 
his  cigarette.  Meade  sat  dreaming  over 
the  trolley-men’s  .strike  and  .Saturday’s 
til  enveloiic.  Then  the  heavens  went 
ll.iring.  Tiic  boom  of  the  cxplo.sion 
followed.  The  earth  shook  violently.  It 
was  plain  tliat  something  had  happen¬ 
ed. 

"noss”  TiiAVKir  IN  cnAiinu. 

“lio.s.s”  Tiuryer  reached  for  a  tele- 
plione,  that  handy  little  gift  of  the  gods. 
I’oiiie  lleadquurters  .said  there  had  lieen 
.III  exiilosion.  Warren  and  Meade  jump¬ 
ed  into  tiieii-  coats,  and  beat  it  for  the 
elcvatr'i-,  coiiy  paper  in  hand.  ’I’ele- 
phones  bcg,'’n  to  ring.  Friends  of  the 
World  were  calling  in  to  say  that  it 
was  here,  there,  everywhere.  Tiie  ef- 
f<-<-t.s  of  the  concussion  were  so  wide- 
sjiread  that  every  one  thought  the  cause 
«  '  it  was  right  under  his  feet.  More 
misinformation  was  volunteered  and  de¬ 
clined  within  the  next  half  hour  than 
.any  one  could  remember.  The  “Boss” 
was  working  his  ’phone  over  the  whole 
affi  cted  district,  reaching  out  into  the 
night  for  a  fact,  for  something  to  hang 
a  .story  on. 

Then  Jimmy  Norton,  who  has  cover- 
e<l  Jersey  City  for  the  Wo.rld  for  the 
last  twenty-six  yeans,  came  through 
with  the  news.  His  knowledge  of  Jer¬ 
sey  City  enaoled  him  to  dig  up  a  ’phone 
that  would  work.  He  located  the  cx- 
I  losion.  He  said  that  a  barge  loadc-d 
with  explosives  had  gone  up  at  Black 
Tom,  that  the  big  freight  terminal  there 
was  on  tire,  that  several  pensons  had 
lus-n  killed,  that  other  explosions  would 
umioubtidly  come.  He  was  starting 
then  in  an  automobile  for  the  scene  of 
the  explosion.  He  would  be  on  the  wire 
again  as  soon  as  he  got  more  facts.  A 
friend  of  his  would  call  the  World  ev¬ 
ery  fifteen  minutes  and  give  what  the 
.lersey  City  police  were  getpng  at  head- 
ciuarters. 

GOOD  MEN  ON  BIG  JOB. 

Meanwhile  Warren  and  Meade  were 
hurrying  back  to  the  office  with  their 
heads  filled  with  facts  and  impressions 
gathered  on  a  rapid  tour  of  downtown 
New  York.  They  were  told  to  sit  down 
and  write,  and  write  they  did,  column 


after  column  of  it.  They  wrote  facts, 
too,  but  a  great  deal  of  what  they  wrote 
then  w'ent  on  the  floor  w'hen  Norton 
reached  the  office  again  with  informa¬ 
tion  gathered  right  in  the  heat  and  glare 
(>f  the  fire,  miles  away  from  Park  Row. 
Jim  Barrett  got  to  the  office  and  he  be¬ 
gan  to  write,  too.  Logan  corralled  a 
printer  or  two  and  held  the  other  men 
besides  going  to  the  root  for  a  look  at 
tiie  blaze.  Telejihones  were  out  of  com¬ 
mission  by  this  time  from  Jersey  City. 
Norton  .and  Walter  Miller,  who  had 
reached  the  scene  of  the  explosion  from 


his  home  in  Jer'soy  City,  tried  repeat¬ 
edly  to  get  the  desk.  It  couldn’t  be 
done.  They  went  ahead  without  in¬ 
structions. 

By  this  time  the  story  of  the  explo- 
.«ion  and  fire  was  well  on  its  way  to 
the  pressrxiom.  “P>J”  Casey  and  W.  W. 
flay  had  read  the  copy  after  the  “Boss” 
went  through  it  to  pick  out  what  could 
be  used,  and  Mr.  Lyman  doped  out  the 
head  and  slammed  it  upstairs.  Four 
columns  in  double  measure  went  to  the 
.street,  clean  copy  and  straight  news,  ex¬ 
cept  for  a  paragraph  that  was  cleared 


SOME  SAVINGS  EFFECTED  ON  A  DAILY  NEWSPAPER 

By  P'RANK  W.  ROTH. 

(Muiiuf/rr  of  National  Advertising,  Joplin  (Mo.)  Globe.) 


IN  the  handling  of  foreign  advertising  accounts  a  publisher  is  frequently 
questioned  as  to  the  amount  of  space  used  by  manufacturers  of  kindred 
lines.  The  ac'cumulation  of  such  data  is  a  rather  tedious  task,  particu¬ 
larly  if  any  degree  of  accuracy  is  looked  forward  to.  To  simplify  the  compi¬ 
lation  of  data  suitable  for  such  use  the  writer  worked  out  a  plan  whereby 
all  the  display  advertisements  in  the  paper  are  cut  out  each  day  and  by  the 
use  of  a  de.sk  file,  assorted  into  the  different  classifications,  such  as  automo¬ 
biles,  food,  furniture,  etc. 

Of  course,  this  work  is  carried  on  in  the  checking  department,  where  all 
the  advertisements  arc  charged  to  the  various  advertisers  or  agencies.  What 
more  natural  therefore,  than  that  this  simple  .system  above,  referred  to 
should  lead  to  more  usc.s.  Here  is  what  we  now  accomplish  with  two  papers 
of  each  day’s  issue,  where  formerly  it  required  from  fifty  to  over  a  hundred 
and  took  considerably  greater  time  to  handle. 

Two  papers  of  the  current  issue  are  placed  face  up  on  the  desk,  and  cut 
down  the  centre  fold  lictween  pages.  The  top  paper  is  now  turned  over,  so 
that  in  figuring  on  one  side  of  the  sheet  only  all  the  different  pages  of  the 
paper  will  come  up  in  turn. 

Taking  the  agate  rule  and  a  piece  of  crayon,  the  checker  measures  each 
advertisement  and  marks  on  its  face  the  space  occupied,  and  after  each  ad¬ 
vertisement  in  the  paper  has  been  so  marked  the  ads  are  torn  out  with  the 
help  of  the  same  rule,  all  the  clipped  ads  are  then  distributed  in  a  file  of  con¬ 
venient  size  for  desk  use,  alphabetically.  The  checker  then  takes  the  adver¬ 
tising  record  and  beginning  with  “A”  enters  the  size  of  each  ad  in  turn  in 
its  proper  space  by  dates  on  the  record.  Kach  time  an  advertisment 
is  thus  entered  the  cli|>ping  of  the  ad  is  removed  from  the  file,  so  that 
when  the  tile  is  emiity,  every  advertisement  has  been  recorded.  This  effects  a 
considerable  .saving  of  time  and  energy  over  the  old  practice  of  checking  ad 
for  ad  as  they  appeari-d  in  the  paper  and  then  carrying  the  charge  to  the 
account  of  the  advertiser  in  many  cases  in  another  hook  than  the  one  con¬ 
taining  the  account  of  the  advertiser  charged  just  previously.  We  use  two 
record  books,  one  for  local  advertising  divided  in  two  parts,  “Transients”  and 
“Contract”  (meaning  advertisements  scheduled  for  a  number  of  insertions 
in  advance).  The  other  liook  is  used  for  “National”  advertising.  Opening 
the  tran.sient.  record  at  “A”  all  those  ads  under  that  term  are  entered,  and  so 
on  through  the  file.  “Contract”  and  “National”  are  then  handled  the  same 
way  in  turn.  This  completes  the  checking. 

The  clipped  advertisements  as  they  were  entered  on  t^e  record  were 
placed  upon  a  file.  The  same  file  is  now  used  tor  the  purpose  of  separation 
by  classes.  We  file  all  autorrobile  and  accessory  ads  under  “A”;  furniture 
under  “F”,  etc. 

The  file  is  then  taken  to  an  adding  machine  and  totals  taken  of  the 
amount  of  space  marked  on  the  ads  under  each  class,  and  this  is  then  en¬ 
tered  on  a  sheet  having  the  various  classifications  noted  thereon,  and  ruled 
to  take  thirty-one  days  and  a  total  for  the  month.  The  total  of  the  various 
cla.ssifications  gives  the  amount  of  display  advertising  carried  in  that  issue, 
which  is  also  recorded,  together  with  the  amount  of  “National”  advertising. 
These  figures  come  in  handy  time  and  again  in  talking  to  prospective  adver- 
ti.sers,  in  fact  are  almo.st  indispensable  in  many  instances. 

No,  we  are  not  through  with  the  clippings  yet.  Advertisers  at  a  dis¬ 
tance  from  the  district  in  which  a  paper  is  published  are  necessarily  entitled 
to  a  free  copy  in  order  to  verify  the  Insertion  of  their  advertisements.  They 
arc  sent  a  complete  copy  of  the  issues  containing  them.  Those  within  the 
district  at  one  time  enjoyed  the  same  privilege,  which  gave  them  in  addi¬ 
tion  all  the  news  contained  in  -the  paper  and  in  this  manner  helped  to  hold 
down  the  paper’s  circulation.  Many  papers,  including  the  Globe,  have  elimi¬ 
nated  this  priv-ilege,  much  to  the  benefit  of  the  circulation  department.  They 
then  demanded  checking  copies  when  their  statements  were  rendered  at  the 
end  of  the  month.  This  feature  was  handled  very  nicely. 

All  the  clippings  of  the  local  advertisements  as  soon  as  the  foregoing 
manipulations  are  completed  are  passed  on  to  the  collection  department 
where  they  are  dated  with  a  rubber  stamp.  At  the  end  of  the  month  they 
are  sorted  under  the  names  of  the  various  advertisers  and  fastened  to  the 
statement  covering  the  charges  and  mailed  or  otherwise  delivered  to  the 
advertisers. 

And  all  this  with  only  two  papers.  The  saving  in  a  year’s  time  is  quite 
an  item,  for  the  time  of  checking  is  cut  down  from  15  to  25  per  cent.  A  sav¬ 
ing  of  from  75  to  80  per  cent,  is  effected  in  the  classification  of  the  different 
products.  From  50  to  100  or  more  subscribers  are  added  to  the  paying  list, 
and  the  elimination  of  the  complete  checking  copy  makes  no  mean  saving  in 
the  amount  of  white  print  used  In  a  year’s  time. 


just  too  late  for  the  printer  -.  The  ex. 
tra  had  gone,  and  the  .systoui  was  work, 
iug  to  prodi’ce  the  conipleie  ilotailg  the 
next  day. 

ARTHUR  CLARKE’S  FINE  WORK 

When  Arthur  Clarke  closed  his  desk 
Sunday  night  thc-re  were  tw.  nty. seven 
assignments  on  the  schedule  for  re- 
porters.  Mr.  Lyman  had  not  gone  home 
without  leaving  suggestions  that  his 
long  experience  prompted.  IMr.  Clarke 
took  these,  and  then  figured  out  for  his 
men  what  was  probably  the  most  com¬ 
prehensive  programme  of  a  story  ever 
drafted  in  any  ncw.spaper  oflii  <>.  Xyj  j, 
phase  of  the  disa.ster  was  forgotten.  Ev. 
cry  detail  was  covered.  The  .staff  knew 
there  were  big  things  ahead,  and  every 
m.an  was  chosen  for  the  ta.sk  tliat  he 
could  do  best.  No  one  needed  any  spe¬ 
cial  admonition  to  come  do  .^  n  early 
and  be  prepared  to  stay  late. 

Miller  was  to’ take  the  general  story. 
He  had  been  on  the  burning  jiier  .since 
early  morning,  making  notes  of  what  he 
saw,  jotting  down  scores  of  i.itcrvicws 
with  those  who  had  been  injured  or 
who  had  been  close  by  -when  the  ex¬ 
plosive  let  go,  interviews  that  were  to 
be  sifted  and  collated  and  chocked  up. 
Barrett  was  to  get  at  the  cau.se,  trail 
the  investigators,  make  uii  the  ii.st  of 
dead  and  injured.  Old  Charley  Smiier- 
ville  was  to  do  Ellis  Island,  a  spec¬ 
tacular  story,  one  of  lights  and  .shadows, 
curious  compound  of  humor  and  trage¬ 
dy,  one  that  pleased  his  nimble  fancy. 
Everett  too’f  lower  Manhattan,  where 
gigantic  piles  of  stone  had  trembled, 
where  a  nation’s  wealth  lay  lichind 
shattered  windows  and  crowds  of  .sight¬ 
seers  surged  betv.'ten  rows  of  khaki- 
clad  policemen.  Hal  Vivian,  Van  Xe.s.s 
Harwood,  and  Jim  Robbins  got  after  tiie 
solid  .stuff,  the  scientists  with  their  ex¬ 
planations,  the  extent  of  the  munition 
traffic,  the  history  of  similar  expl  isions, 
jiicking  up  here  and  there  as  they  work¬ 
ed  a  picturesque  .sidelight  that  wont 
to  round  out  the  story  and  make  it 
.stick  out  of  the  pages.  Le  Gendre.  ef¬ 
ficient,  daring,  tireless  as  alway.s,  led 
the  photographers.  Their  lay-out  Ihn 
next  morning  showed  where  they  had 
heen — at  the  most  interesting  place  at 
the  most  interesting  time. 

TEAM  WORK  WORTH  -WHILE. 

That  was  the  general  scheme.  .Ml 
hands  went  down  on  the  schedule  for 
incident.s,  for  facts  that  would  improve 
the  picture  of  what  had  happened,  and 
they  turned  them  in  that  night  by  the 
hundreds.  They  went  up  to  the  city 
desk  and  were  marshalled  there.  Many 
of  them  did  not  see  the  light  of  day. 
The  World  went  to  its  readers  with  six 
jiages  of  the  story;  forty-one  stories 
with  heads,  fourteen  pictures,  and  a  map 
of  the  region  about  Black  Tom.  Mr. 
ijyman  and  “Boss”  Thayer  framed  tlic 
lay-outs,  and  Ed  Casey,  Shep  I'ricdm.iu, 
and  .John  O’Keefe  read  the  stuff  and  lait 
up  the  heads.  Everybody  got  a  kind 
word  from  Arthur  Clarke  The  next  day. 

For  those  who  worked  on  the  story 
Monday  was  a  day  of  sati.sfaction.  Ev¬ 
ery  thing  had  gone  through  right.  To 
the  careful  reader  it  seemed  that  the 
World  men  had  clearly  Jemonstralcd 
their  ability  to  see  things  and  to  write 
of  them  a.s  they  happened — whici.  is 
all  a  newspaper  man  wants  to  dj. 


Merchants  Against  Trading  Stamps 

Athens,  Ga.,  Augaist  1. — At  a  large 
and  enthusiastic  meeting,  the  Athens 
Retail  Merchants’  Association  endor.si-d 
unanimously  the  proposed  Anti-Trading 
Stamp  bill,  and  the  secretary  so  wired 
the  local  Representatives  and  Senator  In 
the  Georgia  Legislature. 
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BUY  GENUINE  LINOTYPES 

The  Best  Composing  Machine  tn  the  World 
at  the  Lowest  Prices 

Model  15  (  Linotype  )  $1,7.)0 
Model  5  (  Linotype  )  $2,200 

Model  K  (  )  $2,300 

Model  4  (  Linotype  )  $2,600 

Model  18  (m“s;;:p.)  $2,600 

Model  19  (  with  Auxiliary  )  $2,700 

Model  16  $2,900 

Model  17  (  with  Auxiliary  )  $3,000 

Model  8  (  )  $3,600 

Model  14  (  with  Auxiliary  )  $3,700 
Model  9  (  Linotype  )  $4,150 

We  have  a  Linotype  for  every 
office  at  a  price  and  upon  terms 
within  easy  reach  of  every  printer 
SEND  FOR  THE  FULL  DETAILS 


Guaranteed 

Rebuilt  and  Used  Linotypes  from 

$1,000  Upward 

MERGENTHALER  LINOTYPE  COMPANY 

TRIBUNE  BUILDING,  NEW  YORK 

CHICAGO 

SAN  FRANCISCO 

NEW  ORLEANS 

1 1(K)  South  Wabash  Avenue 

(>46  Saerainento  Street 

549  Baron ne  Street 

TORONTO:  CANADIAN  LINOTVl’E,  LIMITED 

MODEL  16 

Double-Magazine  Linotype 
$-2,9(K) 


MODEL  17 


Double-Magazine  Linotype 
with  Auxiliary  Magazine 
$.S.(KH) 


MODEL  18 


1  wo-Magazine  Model  5 


MODEL  19 


Two-Magazine  Model  5 
with  Auxiliary  Magazine 
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THE  EVENING  MAIL 

Is  Leading  the  New  York  Evening 
Newspapers  in 

Advertising  Gains 


JULY  1916 


Mail  gained  215  columns 

Sun 

210 

<< 

Telegram  “ 

114 

« 

Globe  ‘‘ 

80 

U 

Post  lost 

8 

a 

Journal  ‘‘ 

108 

« 

World  “ 

200 

<< 

JUNE 

1916 

Mail  gained  330  columns 

Sun  “ 

306 

<< 

Globe  “ 

274 

« 

Post 

165 

« 

Telegram  “ 

144 

it 

Journal  “ 

85 

u 

World  “ 

83 

it 

The  Reason 

The  Evening  Mail  has  a  greater 
purchasing  power  back  of  its  cir¬ 
culation  than  has  any  other  New 
York  evening  newspaper  of  the 
same  or  greater  circulation. 


FOR  TRUTHFUL  ADVERTISING 


Text  of  Rotary  Club’s  Resolution  Call¬ 
ing  For  Honest  I’ublirity. 

Albany,  August  4. — (Joorg-p  S.  I>e 
Kouville,  secretary  of  the  AUtany  Ito- 
tary  club  and  advertising  manager  of 
('otrell  &  Leonard  Comjiany  of  All)any, 
who  was  a  delegate  to  the  annual  con¬ 
vention  of  the  International  Association 
of  Rotary  clubs  at  Cincinnati,  has  re¬ 
turned  to  Alliany  with  i.he  text  of  a  res¬ 
olution  advocating  truth  in  advertising. 
Mr.  Dc  Rouville  was  secretary  of  the 
hat  trade  section  which  was  sponsor 
for  the  resolution. 

Of  twenty-.seven  resolutions  presented 
to  the  convention  only  nine  were  passed, 
a  fact  which  makes  the  adoption  of  the 
truthful  tidvertising  re.so'.ution  all  the 
more  significant,  says  Mr.  De  Kouville. 
The  re.solution  reads: 

“Whereas,  the  Rotary  principles  are 
fully  exi)re.s.sed  by  the  sentiment  that 
‘He  profits  most  who  .serves  best,’  and, 

“Whereas,  we  iK-lieve  that  adverti.sing 
has  come  to  be  a  vital  force  in  the  busi¬ 
ness  world,  and, 

“Whereas,  we  believe  that  .some  mer¬ 
chants  are  inclined  to  make  mis.state- 
ments  regarding  values,  prices,  and 
qualitie.s  in  their  advertising  which  have 
a  tendency  to  discredit  the  value  of  all 
advertising, 

“It  is  resolved  by  the  seventh  annual 
convention  of  the  International  Asso¬ 
ciation  of  Rotary  Clubs: 

“That  truth  in  advertising  is  l>ene- 
ficial  to  every  one  using  the  .same,  and 
it  is  recommended  that  I’otarians  favor 
the  enactment  of  laws  to  procure  truth 
in  all  forms  of  adverti.sing  in  States 
which  now  have  no  such  statutes. 

“’I'hat  what  is  known  as  ‘the  Printer’s 
Ink’  model  law  Imj  recommended  for 
atloption  when  ai>i)licable.’’ 

AI)  FIELD  PERSONALS 

.1.  Frank  IJeale,  jr.,  for  some  years 
advertising  manager  of  R.  H.  .Macy  & 
Co.,  and  later  of  Saks  &  Co.,  has  recently 
joined  the  New  York  World  Staff,  open¬ 
ing  up,  in  connection  with  the  advertis¬ 
ing  dejiartment,  a  bureau  of  service  for 
World  adverti.sers,  present  and  prospec¬ 
tive. 

M.  R.  Katz,  Inc.,  has  been  appointed 
advertising  representative  in  the  New 
York  and  Chicago  te/ritory  for  the  Far¬ 
go  (N.  D.)  P'orum  and  the  Sioux  Falls 
(S.  D.)  ITe.ss,  two  leading  papers  in 
tho.se  States.  The  South  Dakota  Farmer 
has  also  secured  the  services  of  this  spe¬ 
cial  agency. 

Benjamin  Harlan,  who  for  several 
months  has  been  connected  with  the  ad¬ 
verti.sing  department  of  the  Waco  (Tex.) 
Morning  News,  has  become  business 
manager  of  the  Farmer’s  Fireside  Bul¬ 
letin  and  The  Journal  of  Arlington,  Tex¬ 
as.  The  farm  periodical  and  the  weekly 
newspaper  are  published  by  the  same 
company. 

Charles  R.  John.son,  for  .six  years  with 
the  f'hicago  Tribune,  has  joined  the  edi¬ 
torial  .staff  of  I’rinter's  Ink  in  Chii  ago. 
During  the  last  two  and  a  half  years 
he  was  connected  with  the  Tribune’s 
merchandising  service  deiiartment  as  a 
trade  inve.stigator. 

Norman  O.  Pickett,  formerly  connect¬ 
ed  with  the  Wallace  .Vrmstrong  Agency, 
has  peeei>ted  a  place  as  head  of  the  .ser¬ 
vice  department  of  the  H.  K.  James  Ad¬ 
verti.sing  Agency,  Philadeli)hia. 

Prc.scott  D.  Yates  has  joined  the  pro¬ 
motion  and  publicity  department  of  P. 
F.  ('oilier  &  Son,  Inc. 

W.  K.  (’undiff,  formerly  manager  of 
the  Mi.ssouri  Ruralist,  is  now  in  charge 
of  the  adverti.sing  dej)artment  of  The 
Ozark  Countryman,  Springfield,  Mo., 


with  John  D.  Ross  in  charge  of  the  ad- 
verti.sing  for  the  wester.i  territory,  with 
headquarters  in  Chicago.  C.  .\i.  Kohn 
will  represent  The  O/ark  Countryman 
in  the  .southern  field,  with  heuilquartcrs 
at  Atlanta. 

S.  Keith  Kvans,  formerly  a(lverti.sing 
director  of  the  Crowell  I’ublishing  f’otn. 
pany,  and  more  recently  associated  with 
the  New  York  Time.s,  has  been  appoint¬ 
ed  adverti.sing  director  of  .Mother's 
Magazine,  Elgin,  Ill. 

C.  F.  Flanagan  has  been  promoted  to 
be  general  .sales  and  advertising  man¬ 
ager  of  the  Pyrene  Manufacturing 
Company. 

J.  Mora  Boyle,  for  the  last  eigh; 
months  advertising  managei-  of  the 
New  York  Evening  Telegram,  reported 
in  error  last  week  to  have  been  .suc¬ 
ceeded  l)y  George  Holland,  remain.s  in 
charge  of  that  .department. 

MOVIE  MEN  FACED  DEATH 

Risked  Their  Lives  to  Get  Films  for 
the  Hearst  Service. 

.Movie  men  working  for  the  Hearst  In¬ 
ternational  News  Pictorial  risked  their 
lives  last  Sunday  to  get  at  Blat  k  Tom, 
N.  J.,  pictures  of  scenes  following  the 
great  exi)losion  there.  The  films  were 
released  a  few  hours  later. 

The  photographers  who  went  to  New 
Jersey  circled  up  behind  the  fire.  They 
made  their  way  over  the  burning  piers, 
.some  of  which  were  loaded  with  unex¬ 
ploded  shells.  They  dodged  falling  walls 
and  cranked  as  firemen  hauled  the  in¬ 
jured  from  the  burning  wreckage.  Shell 
ca.ses  whistled  overhead,  thrown  thou¬ 
sands  of  feet  by  the  concussions.  No 
soldiers  in  the  trenches  ever  umlerwent 
greater  iKjmbardment.  And  never  !)»■- 
fore  has  any  such  jneture  been  made  in 
the  ’’movies.” 

With  their  film,  and  accomi)anicd  by 
l)hotographei's  who  made  still  idioto- 
graph.s,  the  camera  men  dashed  iiack  to 
New  York.  Th(‘ir  automobiles  tore 
over  miles  of  streets  carpeted  with  glass. 


NEW  INCORPORATIONS 

New  Youk  ('ity— J.  F.  Webendorfer 
(’ompany,  Inc.;  cai)ital  stock,  $oU,(tOO; 
to  manufacture  printing  pres.ses,  ma- 
chine.s,  devices?,  iron  and  steel  articles, 
general  contractors,  printers,  publish- 
er.s,  and  .stationers;  directors,  John 
Welsendorfer,  Cornelius  C.  Beekinan, 
and  E.  Bellion,  all  of  New  York  city. 

New  Yohk  City — Plummer  Publish¬ 
ing  Company,  Inc.;  capital  stock,  $1.- 
500;  publi.shing;  directors,  Charles  T. 
Morgan,  A.  N.  Plummer,  and  Deo  J- 
Bondy,  all  of  New  York  city. 

Brooklyn  BoRorcH,  New  York  City 
— Heiss  Corporation;  capital  stock, 
$15,000;  printing,  lithographing,  ein- 
Isos.sing,  and  newspaper  busine.ss;  di¬ 
rectors?,  Friedrich  Heiss,  Gertrude  Heis.s, 
and  John  Heiss,  of  Brooklyn. 

WiL.MiNOTON,  Dfia.. — A.ssociated  Mer¬ 
chants’  Advertising  Company;  capitsd 
stock,  $100,000;  to  engrave  and  di.strilt- 
ute  profit-sharing  couimns  and  redeem 
the  same;  incorjsorators,  Herbert  E. 
loitter,  Norman  P.  Coffin,  Clement  M- 
Egner. 

Hopewell,  Va.  —  Hopewell  Herald 
Company;  capital  .stock,  $25,000;  to 
Tsublish  a  newspaper;  incorporators, 
D.  R.  Elder,  pre.sident;  W.  H.  Daniel, 
.secretary;  both  of  Hopew’ell. 

Rakblani),  Fla.  —  Florida  Methodi.st 
Publi.shing  Company;  capital  stock. 
$5,000;  printing  and  publi.shing  boo'KS, 
periodical.s,  etc.;  incorporators.  W. 
Viske  Johnson,  pre.sident;  R.  I>.  Rowe, 
first  vice-pre.sident;  T.  J.  Fraley,  sec¬ 
ond  vice-pre.sident;  J.  Edgar  Wilson, 
secretary  and  treasurer. 
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HUGHES  TALKS  TO  EDITORS 


$s.2<»2.00  total  exponsea 

subtract  job  work  proitortion 


figuring  the  cost  of 
inch  of  advertising 


was  also  omitted  as  a  charge,  a  total 
of  $1,736  being  omitted,  the  publisher 
figuring  that  he  was  making  money  at 
selling  his  space  at  ten  cents  per  inch. 
Waller  H.  Savory  Gave  a  Prartiral  Talk  When  Mr.  Savory  went  over  the  fig- 
Before  the  Virginia  Press  Association  ures  with  him,  and  convinced  the  pub- 
on  a  Problem  of  Vital  Importance  to  »sher  that  rent,  etc.,  was  a  charge  that 

the  Publishers  of  Small  Papers -Con-  ^^^^t  the 

publisher  found  he  was  selling  space  at 
vincina  Figures  se  .  cents,  that  cost  him  14  1-5  cents  to 

Stai  nton,  Va.,  July  31. — The  address  handle,  and  that  instead  of  making 
of  Walter  H.  Savory,  Eastern  sales  money,  he  was  running  a  narrow  mar- 
manapvr  of  the  Mergenthaler  Linotype  gin  into  bankruptcy. 

Pomnanv,  before  the  Virginia  Press  As- 

LOniia  .,  ^  ^  „  A  POOR  SYSTEM  USED, 

sociation  last  week  on  “The  Cost  of  an 

Inch  of  Advertising”  was  full  of  meat  Savory  used  a  chart  showing  re¬ 
fer  the  country  editors,  and  started  ceipts  and  expeditures  of  a  certain 

many  of  them  to  serious  figuring.  newspapier  and  job-printing  plant,  as 

.j  V.  ,  ..  made  up  from  a  very  poor  system  of 

Mr.  Savory  said  he  knew  it  w'as  a  ^  J.  ,  , 

hard  matter  for  a  publisher  who  em-  bookkeeping,  salaries,  office  help,  wages, 

ployed  one  or  two  girls  and  a  boy  who  '  bemgr  as  o  ows.  Aimimi: 

did  di\'C!’sified  work  in  the  office  to  keep  Kstiinatrii  salaries  ami  \vair<‘s  . $4,c,so 

a  correct  system  of  cost,  but  that  an  Postace  nmi  express  .  130 

approximate  estimate  could  be  kept  of  .T<>1>  stock  .  1134 

the  time  the  girls  .set  type  for  the  paper  •'‘e''s  stock  .  o34 

or  worked  on  job  orders.  J*''"*  ;  ’  . . . 

He  urged  that  some  sort  of  cost  sys-  Depreciation  at  lo  ikt  .-ent .  .oOO 

tern  be  kept,  and  that  the  publishers  Uepairs  and  renewals  .  311(1 

pay  particular  attention  to  their  ex-  insnrance  and  taxes  .  30s 

pense  charges.  He  said  it  was  wrong  bik.  stationery,  twine,  etc .  20s 

for  a  publisher  who  owned  the  building  "o'  ii . t  V  i  oca 

Incidentals  (collecting,  discounts  etc.)..  J(>0 

he  occupied  not  to  charge  a  rental,  or 
to  apportion  the  insurance,  taxes,  light, 
water,  etc.,  to  the  newspaper  or  job 
departments.  He  cited  one  incident  to 
.show  how’  to  get  at  the  cost  of  adver- 
ti.sing. 


Tells  About  His  Reputation  of  Not  Be¬ 
ing  Human  —  A  Cihallenge. 

Kepublican  Candidate  Hughes  frankly 
confessed  before  fifty  Kepublican  news¬ 
paper  editors  Tuesday  afternoon  that  he 
had  always  been  forced  to  live  down  a 
reputation  of  not  being  “human.” 

The  editors  were  assembled  at  lunch¬ 
eon  at  the  Hotel  Astor,  being  gathered 
by  John  A.  Sleicher,  editor  of  Leslie's 
Weekly.  The  main  idea  of  the  meeting. 
Republican  leaders  admitted,  was  to 
show  that  Hughes  really  was  “human.” 

Hughes  spoke  to  the  meeting  with 
great  frankness,  discussing  his  speech 
of  Monday  night,  editorials  it  had  evok¬ 
ed,  and  his  own  aims  and  purposes.  He 
refu-sed  to  permit  quotations  of  his  re¬ 
marks,  but  it  is  understood  he  told  the 
editors  that  his  enemies  in  his  first  cam¬ 
paign  race  for  gubernatorial  honors  in 
New  York  had  charged  him  with  being 
“cold  and  aloof.”  He  said  he  had  fought 
hard  and  disproved  that. 

Among  the  editors  present  were; 
F'rank  A.  Munsey,  of  the  New  York 
Sun;  E.  A.  Rumley,  of  the  New  York 
Evening  Mail;  W.  P.  Hamilton,  Wall 
Street  Journal;  T.  W.  Greenslitt,  New 
Rochelle;  R.  J.  Boeuf,  Albany;  Herbert 
Parsons;  W.  A.  Smyth,  Oswego;  D.  C. 
Nolan,  Yonkers. 

On  the  same  day,  thirty-seven  well- 
known  editors  of  and  writers  for  Amer¬ 
ican  magazines  and  Sunday  newspapers 
met  at  the  Hotel  Biltmore  in  New  York 
and  gave  out,  through  George  Creel,  a 
letter  to  Mr.  Hughes,  demanding  that 
he  give  full  details  of  points  of  his  dis¬ 
agreement  with  President  Wilson,  to 
clear  the  issue  for  the  public. 


,0r»,'V.7r»  total  cost  of  nowsiNiiJor. 

,0<»0.l>0  subtract  cash  receipts  circulatiou 


2,1)55.75  total  net  cost  of  udvortisiiif?. 

During  the  year  1,040  columns  of  advertising 
were  carried,  and  this  dividetl  into  the  $2,055.- 
75  net  cost,  showeil  a  net  cost  of  $2.N4  per 
column  for  ntlvertising  space.  Figuring  20 
inches  to  the  column,  twenty  btdng  divided  into 
$2.84,  showed  14  1/5  as  the  net  cost  of  an 
inch  of  advertising  in  the  uewspai>er  which  was 
selling  siMice  at  10  ctuits  i)er  inch. 


BE.SWICK  GOES  TO  RICHMOND 


Leaves  Lo.s  Angeles  (Cal.)  Examiner  to 

Join  Staff  of  Virginia  Evening  Daily. 

Walter  A.  Beswick,  who  for  the  last 
eight  years  has  been  advertising  man¬ 
ager  of  the  Los  .\ngeles  Flxaminer,  has 
been  appointed  advertising  manager  of 
the  Evening  Journal,  of  Richmond,  Va., 
by  Samuel  T.  Clover,  who  recently  ac¬ 
quired  a  controlling  interest  in  that 
paper. 

While  Mr.  Beswick  was  in  charge  of 
the  advertising  department  of  the  E.x- 
arniner,  which  is  owned  by  Wiiliam 
Randolph  Hearst,  it  enjoyed  a  tremen¬ 
dous  growth  in  advertising  patronage. 
In  1912  and  1913  the  Examiner  publish¬ 
ed  a  volume  of  advertising  exceeded  by 
only  one  other  newspaper  in  the  world. 

Mr.  Clover  has  made  a  number  of  im¬ 
provements  in  the  Evening  Journal 
since  he  as.sumed  charge,  which  have 
been  followed  by  substantial  increases 
in  circulation. 

On  Saturday,  August  12,  the  Evening 
.lournal  will  move  into  its  new  quarters, 
a  hand.some  three-story  building  at  the 
CHirner  of  Broad  and  Fourth  Street.s,  in 
the  heart  of  Richmond's  retail  business 
section. 


Total  . $S,2(12 

APPARENT  PROFIT  WAS  IX)SS. 

$s,000  wore  the  total  cash  navipt.'f  for  oiu'  year. 
Hoiiglily  divided  ns  foilows : 

$2,400  from  Job  work 
3.000  from  circulation 
3.200  acirertisinK  space  sold 


EXPENSES  WHICH  SHOULD  FIC.URE. 

In  this  case  the  publisher,  .said  Mr. 
Savory,  w’as  not  figuring  rent  into  his 
expen.ses,  because  he  owned  the  build¬ 
ing.  yet  the  same  office  could  have  Iteen 
rented  out  at  a  good  rentage.  Tntere.st. 
depreciation,  repairs  and  renewal.s,  and 
insnrance  and  taxes  were  not  figured  in 
the  exiiense  of  the  office,  and  collecting 


$.S.l', 00— total. 

DroiM.rtiim  of  j<ii»  work  t«>  totnl  r«*coipts  was 

2400  i: 


8000  42 

I*r(»|M)rtioii  4if  (Hist  wlii(4i  jdli  work  slioiilil 
4.*:)  S2<;2  (  1!»2  2  42 


Nature  keeps  an  tuinsiial  shoj) — nn 
usual  because  she  never  cuts  a  price! 


The  Model  C  Intertype 


is  the  fastest,  simplest  and  most  con¬ 
venient  three-magazine  machine  on  the 
market. 

Every  operator  and  machinist  who 
has  compared  the  design  and  con¬ 
struction  of  the  Model  C  with  other 
three-magazine  machines,  knows  this 
to  be  true. 


Model  A 
Single  Magazine 
$2100 


Model  B 
Two  Magazines 
$2600 


Model  C 
Three  Magazines 
$3000 


We  Build  to  Satisfy 
the  Men  Who  Know 


Standardized  and 
Interchangeable 
Models. 


NEW  ORLEANS 

316  CARON  OELET  ST. 


SAN  FRANCISCO 

66  THIRD  STREET 


CH  ICAGO 

OLD  COLONY  BLDG. 


NEW  YORK 

WORLD  BLDG. 


CANADIAN  AGENTS:  MILLER  tt  RICHARD,  7  Jordan  Stroet,  Toronto;  123  PrincoM  Stroot,  Winnipeg. 
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F.ntcred  as  second-class  mail  matter 
hi  the  New  York  Post  Office. 


New  York,  August  5,  1916. 


“Cast  forth  thy  act,  thy  word 
i;i'o  the  ever-living,  ever-working 
iinivert-e;  it  is  a  seed-grain  that 
cannot  die.”  Carlyle. 


■tl  rilY  sliiiuld  not  New  York  lie  the 
V  V  iii<!eting-i;1ace  of  the  As.*iociated 
\d\ <it isiiig  (’lulls  for  their  1918  con¬ 
vention?  Is  the  sjiirit  of  civic  get-there- 
ness  <l(ud  ill  tile  liig  town?  If  it  is  not, 
:  nd  we  contend  that  it  is  not,  then  let’s 
’■^el"  that  convention. 

'■|~'HI-;  .New  York  Sun,  because  of  the 
1  news  print  famine,  has  decided  to 
di.scontinue  the  return  privilege,  thus 
aligning  itself  with  the  Times,  World, 
.American,  and  Tribune.  That  any  news¬ 
paper,  under  present  conditions,  should 
still  adhere  to  this  wasteful  policy  is 
hard  to  under.stand.  Kven  without  the 
itieentive  to  conserve  white  paper 
which  is  .so  urgent  just  now,  the  return 
privih-gc'  .should  lie  abolished.  It  is  an 
outgrown  policy,  unsound,  unbusiness¬ 
like. 


'■p'llK  .New  York  Hailways  Company, 
1  in  an  effort  to  prevent  the  city¬ 
wide  strike  of  street  railway  employeeft, 
has  adopted  the  new  plan  of  using  dis¬ 
play  adverti.scunents  in  the  newspapers 
in  which  to  present  the  case  of  the  cor¬ 
poration  to  the  public.  Thus  the  exam¬ 
ple  of  the  llethlehem  Steel  Company 
Uars  fruit.  The  Editor  and  Publisher 
has  applauded  this  policy  on  the  part 
of  big  corporations,  not  merely  because 
it  is  a  good  thing  for  the  newspapers, 
but  because  it  is  a  good  thing  for  the 
corporations  and  for  the  public.  It  Is 
the  effective  method  through  which  the 
m.anagers  of  great  corporations  may  ac- 
cotint  to  the  people  for  their  trusteeship 
of  grants  and  privileges  placed  in  their 
hands  by  the  people  themselves. 


S(  i.M  E  year  ago  a  young  Canadian,  K. 

(’.  Heaton,  started  to  write  afeature 
of  ili'iill comment  on  local  aflfair.s, set  in  the 
guise  of  partly  pied  tyiK',  for  the  Seattle 
i^tar.  He  was  quickly  drafted  by  the 
l’ost-Int<‘lligencer.  His  work  caught  the 
town,  and  he  was  called  to  San  Eran- 
<is<'o  to  work  on  the  Examiner.  His 
vogue  grew.  l.iater,  Los  Angeles  ac¬ 
claimed  him.  Now  the  New  York  Ameri- 
lan  affords  him  an  opixirtuntty  to  cap¬ 
ture  metropolitan  favor,  and,  with  his 
feature  of  “Ye  Towne  Gos.sip,”  K.  C.  B. 
is  winning  New  Yorkers  as  he  won  the 
folks  out  We.st.  His  quaint,  whimsical, 
childlike  comments  on  current  events 
and  well-known  people  have  a  quick  ap- 
jH-al.  He  is  a  real  humorist,  with  a 
incthoti  of  “getting  over”  his  ideas  that 
is  all  his  own. 


EN.  EKEDERICK  FUNSTON— at 
J  one  time  a  new.spaper  man  himself 
— is  grieved  and  peeved  because  of  the 
lll-con.sidered  news  reports  sent  out 
from  the  Texas  border  by  correspon¬ 
dents  who  accompanied  tlie  various 
.'state  units  of  the  National  Guard  to 
the  front.  He  complains  that  these  re¬ 
ports  alarm  the  relatives  at  home,  and 
that  they  are  written  In  a  mollycoddle 
vein.  Gen.  Funston  has  evidently  lost 
his  sense  of  what  Is  news,  and  would 
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AN  IMMEDIATE  REMEDY  FOR  AN  IMMEDIATE  MENACE 

The  immediate  need  must  be  the  Immediate  consideration  of 
publishers  in  solving  the  news  print  problem. 

And  the  immediate  need  is  the  reduction  of  consumption 
of  news  print. 

The  present  demand  is  greater  than  the  present  supply. 
That  is  the  outstanding  and  ugly  fact  of  the  situation.  And,  in  all  lines 
of  trade  and  industry,  when  the  demand  exceeds  the  supply,  the  seller 
holds  the  whip  over  the  buyer. 

Publishers  are  confronted  with  a  condition  for  which  an  immediate 
remedy,  corrective,  or  palliative  must  he  found  and  applied — if  disaster  is 
to  be  averted. 

It  is  not  the  moment  for  academic  discussion  of  causes,  or  of  po.ssible 
future  accountability  for  manufacturers  who  may  be  utilizing  present 
conditions  for  their  enrichment. 

It  is  not  a  time  when  publishers,  confronted  with  a  common  menace, 
should  permit  petty  rivalries  or  jealousies  to  warp  their  judgment  or  to 
prevent  unity  of  action. 

There  may  be  a  tacit  understanding  between  news  print  makers, 
amounting  to  collusion  and  conspiracy,  to  squeeze  con.sumers.  That 
will  be  determined  in  due  time,  and  proper  remedies  applied. 

But  it  remains  true  that,  if  the  demand  for  news  print  paper  did  not 
exceed  the  supply,  the  market  would  quickly  right  itself. 

The  demand  must  be  curtailed — and  the  supply  will,  automatically, 
adjust  itself. 

The  publishers  can,  and  must — in  self-protection — reduce  consumption. 
And  they  must  do  it  at  once. 

If  a  daily  newspaper  is  at  present  running  ten  pages,  a  reduction  to 
eight  pages  may  be  made  without  seriously  crippling  advertising  revenuea 
The  reduction  may  be  accomplished  through  “boiling  down”  all  news 
matter — through  dropping  .some  of  the  usual  feature  matter — through  a 
process  of  condensation  of  text  matter  which  may  even  operate  to 
improve  the  paper  as  a  whole. 

Huch  a  reduction,  anwuntinp  to  a  savina  of  HO  per  cent,  in  the  con¬ 
sumption  of  news  print,  if  made  by  every  publisher  of  conseuuence  in 
the  country,  and  made  at  once,  wUl  restore  normal  conditions  in  the 
news  print  market  auickly,  and  adiust  prices  to  the  basis  of  a  fair  profit 
over  actual  eost  of  manufacture. 

It  export  prices  should  remain  a  disturbing  element,  it  will  then  be 
easy  to  secure  the  enactment  by  Congress  of  embargo  legislation. 

The  New  York  publishers  have  already  united  to  curtail  consumption 
of  news  print  on  a  basis  similar  to  that  which  The  Editor  and  Publisher 
here  urges.  All  rivalries  have  been  forgotten  by  these  publishers,  and 
they  have  reached  a  common  ground  of  agreement. 

Their  example  must  be  followed  quickly  by  all  publishers;  and  if  it 
is  so  followed  there  will  be  an  end  to  the  present  intolerable  situation. 

Make  it  your  business  to  win  your  competitive  publishers  to  a 
common-sense  course  of  action,  and  make  it  your  immediate  bu.siness. 

If  two  men  are  trying  to  buy  the  same  roll  of  paper,  the  seller  is 
very  apt  to  take  advantage  of  his  opportunity  to  make  a  killing.  If  there 
are  three  rolls  of  paper  for  sale,  and  only  two  of  them  are  in  immediate 
demand,  the  seller  will  be  glad  to  make  a  reasonable  profit,  and  will  not 
even  hope  to  obtain  an  inflated  price. 

Reduce  your  consumption  by  even  10  per  cent.,  and  you  will  remove 
the  menace  of  intolerable  prices!  In  fact,  you  will  in  a  few  months 
change  a  sellers’  market  into  a  buyers’  market.  This  can  be  done  by 
the  membership  of  the  American  Newspaper  Publishers’  Association  ex¬ 
clusively,  if  all  the  members  will  cooperate  to  this  end. 


have  the  correspondents  ignore  all  but 
the  pleasant  features  of  camp  life.  It 
is  the  state  of  mind  to  which  all  military 
men  attain.  But  this  gingery  little  gen¬ 
eral  should  bear  in  mind  that,  in  a 
democracy,  we  correct  deficiencies 
through  publicity,  not  through  ignoring 
tiieir  existence. 


WE  hear  much  of  “service”  to  ad¬ 
vertisers,  as  rendered  by  daily 
newspapers.  It  is  pleasant  to  read  of 
service  to  the  readers  of  a  newspaper, 
.such  as  that  afforded  by  the  Chicago 
Daily  News  in  its  Federal  Information 
Bureau.  The  Daily  News  has  set  for 
itself  the  task  of  making  available  for 
every  citizen  any  information  which  the 
Government  at  Washington  may  have 
obtained,  on  any  line  of  research.  It  is 
a  work  of  public  service  quite  character¬ 
istic  of  this  great  newspaper — a  news¬ 
paper  which  has  never  wavered  or  de¬ 
parted  from  its  policy  of  guarding  and 
conserving  the  interests  of  all  the  peo¬ 
ple.  In  reading  about  the  Chicago  Daily 
News  we  usually  learn  the  amazing 
facts  of  its  steady  growth  as  a  news¬ 
paper.  Too  little  has  been  written  of  its 
record  of  useful  work  for  the  common 
good,  of  its  unchallenged  independence, 
of  its  freedom  from  any  influence  except 
the  influence  of  the  high  ideals  and  high 
purposes  of  its  editor  and  publisher. 


T  AFAYkn'TE  YOUNG,  JR.,  destined 
■I— '  to  be  the  next  president  of  the 
Associated  Advertising  Clubs,  believes 
that  Mr.  Curtis  and  Mr.  Ochs  are  the 
two  greatest  publishers  in  America.  On 
any  list  of  a  half-dozen  of  the  greatest 
American  publishers  at  least  one  other 
name  would  l>e  inevitably  placed — that 
of  Victor  F.  Lawson.  Philadelphia  could 
supply  another  name — that  of  William 
L.  .McLean;  and  New  York  another, 
W  illiam  Randolph  Hearst.  Boston  would 
have  a  commanding  entry  in  E.  A. 
Grozier.  The  list  has  thus  grown  to  six 
— while  many  will  contend  that  it  should 
include  either  William  H.  Field,  of  the 
Chicago  Tribune;  George  Thompson,  of 
the  St.  Paul  Pioneer-Press  and  Dis¬ 
patch  ;  Gen.  Taylor,  of  the  Boston  Globe ; 
Delavan  Smith,  of  the  Indianapolis 
Nows;  Jason  Rogers,  of  the  New  York 
tllobe;  E.  H.  Baker,  of  the  Cleveland 
Plain  Dealer;  Gen.  Otis,  of  the  Los  An¬ 
geles  Times;  M.  H.  De  Young,  of  the 
San  Francisco  Chronicle;  Bruce  Halde- 
man,  of  the  Louisville  Courier-Journal, 
or  Frank  A.  Munsey,  of  the  New  York 
Sun.  The  list  grows  to  sixteen — and,  if 
it  should  be  made  to  include  the  out¬ 
standing  figures  of  the  publishing  busi¬ 
ness,  in  the  domain  of  daily  newspapers, 
it  would  have  to  be  extended  to  a  hun¬ 
dred. 


BATTLING  FOR  COMPE  I ITION 
ISTINGUISHED  coun.sel  will  rep. 
resent  the  New  York  photo- 
engravers  who  are  umii  r  inditt. 
ment  for  an  alleged  violation  of  the 
Donnelly  Anti-Trust  law. 

Since  the  abrogation  of  the  so-called 
Standard  Scale  of  Prices,  at  the  in.stance 
of  the  District  Attorney  of  New  York 
prices  to  buyers  of  engraving  have  re¬ 
mained  high. 

The  trials  under  these  indictments  will 
determine  to  what  extent  a  tacit  under, 
standing  between  members  of  the 
Photo-engravers’  Board  of  Tiade  may 
have  served  to  limit  full  and  free  com¬ 
petition. 

On  the  part  of  the  State  this  legal 
battle  will  be  waged  in  defence  of  the 
principle  of  competition.  Social  ceono- 
misUs  have  a  way  of  telling  u.s  that  all 
comiietition  is  wasteful .  and  nnncces- 
.sary.  Practical,  business  men  as.sert  that 
unre.stricted  competition  is  the  only- 
safeguard,  under  our  busine.s.s  system, 
for  the  consumer. 

Until  the  issues  involved  in  tin  se  cases 
are  decided  by  the  courts,  editorial  dis¬ 
cussion  of  them  is  Improper.  Thc.s 
cases  will  be  the  most  important  ones 
yet  tried  under  the  Donnelly  law,  and 
will  be  watched  with  keen  interest  by 
men  in  other  industries  because  of  their 
bearing  on  the  question  of  how  far  men 
may  or  may  not  go  in  the  way  of  get¬ 
ting  together,  or  of  acting  in  unison,  in 
the  conduct  of  their  business. 


THE  HOUSE  OF  THE  INTERI’KETER 
ECRETARY  DANIELS  says  that 
the  editorial  page,  as  a  force  for 
the  creation  and  direction  of  pub¬ 
lic  opinion,  has  passed. 

The  lament  is  an  old  one,  and  quite 
too  generally  voiced  by  our  public  men. 
It  is  true  that  the  editorial  page  which 
was  known  to  reflect  the  personal  views 
and  convictions  of  one  man  is  a  thing  of 
the  past.  But  it  is  also  true  that  we 
have  better  editorial  pages  nowadays 
than  we  had  in  those  days  of  personal 
journalism,  and  that  editorial  opinion 
has  an  increasing  influence  in  shaping 
public  policies. 

Joseph  Pulitzer  once  announced  that 
the  World  should  be  "forever  dis.satis- 
fled  with  merely  printing  the  news.”  .\11 
great  newspapers  are  more  than  more 
chroniclers  of  happenings — they  arc 
also  INTERPRETERS  of  those  hap¬ 
penings. 

And,  while  the  best  examples  of  the 
modern  editorial  page  are  impersonal, 
they  still  reflect  and  embody,  peril, -ip.s 
more  completely  than  was  possible  in 
the  past,  the  ideals  and  policies  of  the 
editor  or  publisher.  Nowadays  the  man 
who  shapes  the  policies  of  a  great  new.s¬ 
paper  associates  with  him  men  who 
understand  and  believe  in  policies,  and 
who  are  able  to  express  the  ideas  which 
control  the  course  of  the  paper  quit<'  as 
forcibly  as  the  editor  himselt. 

Would  anybody  as-sert  that  the  New 
York  Times  of  to-day  exerts  less  in¬ 
fluence  upon  the  minds  of  the  people, 
and  of  the  governmental  servants  of 
the  people  at  Washington  or  at  home, 
than  was  exerted  by  the  same  paper  in 
the  times  when  Henry  J.  Raymond 
wrote  the  leading  editorial  every  day? 

Is  the  Chicago  Tribune  less  a  factor 
in  shaping  public  opinion  and  govern¬ 
mental  policies  to-day  than  when  Jo¬ 
seph  Medill  illuminated  its  editorial  page 
with  his  genius  and  his  high  ideals” 

Readers  of  newspapers,  to-day  as  of 
old,  are  not  content  with  merely  reading 
the  news.  They  turn,  for  light  and 
guidance  as  to  the  meaning  of  events, 
to  THE  HOUSE  OF  THE  INTEK- 
PRETER. 


PERSONALS 


SFXh-KEVERENCE,  self-knowl- 
self-control,  these  three 
lead  life  to  sovereign  power. 


NKW  YOIIK — John  T.  Burke,  of  the 
I.ondon  office  of  the  New  York 
~  Herald,  arrived  in  New  York  this 
week  on  the  steamship  Rochambeau. 

(’harles  M.  Lincoln,  managing  editor 
of  the  New  York  World,  is  in  Maine 
on  vacation. 

Loui.s  W.  Fehr,  secretary  of  the  New 
York  ( 'ity  Park  Board,  was  presented 
last  .Monday  with  a  gold  watch-fob,  en¬ 
graved  wtih  his  monogram,  as  a  token 
of  a|>ipreciatlon  by  the  bazaar  commit¬ 
tee  for  the  Relief  of  Jewish  War  Suf¬ 
ferers  of  the  fact  that  Mr.  Fehr,  al¬ 
though  not  himself  a  Jew,  had  donated 
his  w'l  viccs  to  the  committee  as  promo¬ 
tion  adviser  of  the  bazaar.  Mr.  Fehr 
handli'd  the  advertising  and  news  pub¬ 
licity  of  the  bazaar. 

The  condition  of  William  Berri,  pub- 
li.sher  of  the  Brooklyn  Standard-Union 
and  well-known  Republican  leader, 
who  is  confined  to  his  home,  in  Brook¬ 
lyn,  was  reported  yesterday  as  being 
somewhat  improved.  He  is  suffering 
with  pleurisy. 

OTHKR  CITIES— Fred  L.  Weede, 
general  manager  of  the  Erie  (Pa.) 
Herald,  has  been  appointed  a 
Presidential  elector  for  the  State  of 
Pennsylvania.  Mr.  Weede  has  been 
prominent  in  party  affairs  in  his  State, 
and  the  newspaper  he  directs  has  been 
a  stanch  supporter  of  the  Democratic 
Administration. 

Warren  S.  Hastings,  for  many  years 
police  reporter  of  the  Albany  Times- 
Union,  former-Governor  Martin  H. 
Glynn’s  newspaper,  has  been  recom¬ 
mended  by  the  advisory  committee  of 
the  Republican  organization  of  Albany 
County,  as  a  candidate  for  renomina¬ 
tion  as  Coroner.  The  candidates  are  to 
be  voted  for  at  the  party  primaries  on 
September  19. 

Edward  Doty,  editor  and  proprietor 
of  the  Andalusia  (Ala.)  Star,  has  been 
on  a  visit  to  Alaska  and  Siberia.  From 
the  latter  place  he  sent  to  the  office  of 
his  newspaper  a  bear  skin,  which  ar¬ 
rived  a  few  days  ago,  with  the  request 
that  it  be  placed  on  exhibition  until  his 
return  .so  that  the  friends  of  the  Star 
may  see  for  themselves  just  how  the 
“Russian  bear”  looks. 

.lames  Cruik.shank,  news  editor  of  the 
Saskatoon  (Sask.)  Phoenix  for  the  last 
three  years,  has  resigned  that  position 
and  is  now  telegraph  editor  of  the  Sas¬ 
katoon  Daily  Star. 

Clifford  R.  Lipkey,  for  the  last  four 
years  managing  editor  of  the  Port 
Wayne  (Ind.)  Journal-Gazette,  has  re¬ 
signed  after  eight  years’  service  on  that 
paper,  in  the  course  of  which  he  filled 
every  position  in  the  reportorial  and  edi¬ 
torial  department.  He  leaves  news¬ 
paper  work  to  become  associated  in  the 
management  of  the  farm  of  his  uncle. 
I 'barley  Lipkey,  near  Uniondale,  Ind. 
b’rank  Halloway  becomes  managing  ed¬ 
itor,  Avery  M.  Groves  city  editor,  and 
f'hester  F.  Weems,  a  former  local  news¬ 
paper  man.  will  return  to  the  staff  from 
the  Louisville  Herald,  where  he  has  been 
employed  for  the  past  two  year.s. 

Harold  R.  Durant,  formerly  of  Water- 
liury.  Conn.,  who  has  had  an  unusual 
career  as  new.spaper  man,  author,  law¬ 
yer,  politician,  and  liaseball  manager, 
has  been  made  managing  editor  of  the 
Famous  Players  Film  Company.  “Har- 
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ry”  Durant  was  a  member  of  the  Con¬ 
necticut  Legislature  in  1899  and  assist¬ 
ant  clerk  of  the  House  of  Representa¬ 
tives  in  1905. 


CHICAGO- “Jack”  Lait,  who  writes 
a  “novelette  a  day”  for  the  Her¬ 
ald,  is  away  from  the  loop  on  his  vaca¬ 
tion.  This  is  the  first  time  since  he 
joined  the  staff  a  year  ago  to  write  spe¬ 
cial  features  around  the  Eastland  disas¬ 
ter,  that  his  name  has  not  appeared  on 
the  Herald’s  back  page. 

“Dick”  Ijee,  of  the  Examiner,  bulle¬ 
tined  the  office  several  evenings  ago 
that  it  was  a  boy — nine  and  a  half 
pounds — and  to  be  known  as  Richard 
Henry  II. 

Marquis  James,  assistant  city  editor 
of  the  Journal,  has  resigned  to  take  a 
place  with  his  old  chief,  William  E. 
Moore,  on  the  New  York  Tribune. 

Edward  I'iougherty  is  now  on  the 
Evening  American’s  rewrite  desk. 
Heretofore  be  has  been  with  the  Herald 
in  a  similar  capacity. 

Lee  Riley,  managing  editor  of  the 
Herald,  is  on  his  vacation. 

John  Anfjon  Ford,  one  of  the  editors 
of  Popular  Mechanics  Magazine,  has 
returned  to  his  desk  after  a  fi.shing  trip 
on  the  Wisconsin  lakes. 


ST.  LOUIS. — Joseph  Pulitzer,  one  of 
the  owners  of  the  St.  Louis  Post- 
Dispatch,  is  visiting  at  the  old  Pulitzer 
home  at  Bar  Harbor,  Me.  He  will  par¬ 
ticipate  in  the  naval  training  cruise  the 
middle  of  August.  He  is  a  member  of 
the  St.  Ijouis  Officers’  Reserve  (^orps, 
and  procured  a  leave  of  absence  to  go 
East. 

Elzie  Roberts,  of  the  editorial  depart¬ 
ment  of  the  St.  Louis  Star,  is  spending  a 
brief  vacation  in  Wyoming. 

The  St.  Louis  staff  correspondents 
who  are  with  the  soldier  boys  at  Laredo, 
Tex.,  are:  A.  J.  Lubbe,  for  the  Repub¬ 
lic;  E.  B.  Waterworth  and  Fred  A. 
Johnson,  for  the  Globe-Democrat;  Har¬ 
ry  E.  La  Mertha,  for  the  Times;  Harry 
Pierce  and  Frank  Sullivan,  for  the  Star, 
and  Clair  Kenamore,  for  the  Post-Dis¬ 
patch. 


Philadelphia— Fullerton  l.  Wal¬ 
do,  musical  editor  of  the  Public 
Ledger,  is  at  the  Plattsburgh  camp,  and 
is  sending  back  daily  copy  in  addition 
to  his  military  duties. 

Capt.  David  B.  Simpson,  for  some 
years  past  the  editor  of  National  Guard 
news  for  the  Press,  has  been  appointed 
to  command  one  of  the  machine-gun 
companies  newly  organized  on  the  bor¬ 
der.  He  was  formerly  in  the  commis¬ 
sary  department  of  the  First  Regiment, 
N.  G.  P. 

Mrs.  Alice  R.  McGill,  society  editor  of 
the  Press,  made  a  flight  at  Atlantic  City 
with  Kenneth  Jacquith  in  his  hydro¬ 
plane. 

Raymond  G.  Fuller,  who  has  been 
a  member  of  the  editorial  staff  of  the 
Evening  Ledger  since  its  first  issue,  has 
resigned  to  become  the  director  of  the 
secretarial  department  of  the  Russell 
Sage  College  at  Troy,  N.  Y.,  when  it 
opens  ill  the  fall.  He  will  lecture  on 
politics  and  legislation.  He  is  a  gradu¬ 
ate  of  the  University  of  Vermont,  and 
has  been  in  newspaper  work  for  eight 
years,  and  was  a  political  reporter  on 
the  Boston  Herald  and  an  editorial 
writer  on  the  Boston  Transcript. 

Mrs.  Mary  Reid  Cory,  of  the  Wo¬ 
man’s  Press  Club  of  New  York,  made 
an  address  on  National  Preparedness  at 
Strath  Haven  Inn,  Swarthmore,  during 
the  past  week. 

H.  T.  Craven,  editor  of  the  Pre.ss 
magazine,  has  gone  to  France  for  a 
vacation  and  is  sei  ding  back  special 
articles  of  vivid  and  timely  interest. 


Howard  Kingsmore,  head  of  the  pho¬ 
tographic  staff  of  the  Ledger,  has  gone 
to  the  border  with  his  camera. 

George  Howland,  of  the  Poor  Rich¬ 
ards,  who  was  a  willing  worker  on  com¬ 
mittees  during  the  A.  A.  C.  W.  conven¬ 
tion,  has  gone  to  New  York  to  engage 
in  business.  He  was  given  a  farewell 
dinner  on  the  Bellevue-Stratford  roof 
by  some  sixty-five  friends  and  asso¬ 
ciates.  Among  the  speakers  were  Tom 
Daly,  Thomas  Martindale,  Horace  Fels, 
Robert  Stuart,  Frank  A.  Smith,  J.  M. 
Frazier,  Richard  A.  Foley,  and  William 
Eldridgc.  Mr.  Nowland  was  advertis¬ 
ing  manager  of  the  Fels-Naptha  Soap 
concern. 

Miss  Curtis  Wager-Smith  has  return¬ 
ed  from  a  motor  trip  through  southern 
Pennsylvania,  and  will  next  week  go 
into  camp  at  Harvey’s  I.,ake,  near 
Wilkes-Barre. 


PITTSBURGH— Rolwrt  Chilton,  new.s 
editor  of  the  Pittsburgh  Chronicle- 
Telegraph,  has  returned  from  a  vaca¬ 
tion  trip  in  Ohio. 

Frank  N.  Merchant,  managing  editor 
of  the  Pittsburgh  Sun,  is  the  proud  fa¬ 
ther  of  a  new  daughter. 

J.  A.  Grant,  assistant  manager  of  the 
Pittsburgh  Leader,  has  been  automo¬ 
bile  touring  through  Ohio.  Alexander 
P.  Moore,  editor-in-chief  of  the  Leader, 
is  at  Atlantic  (fity  with  his  wife,  Lil¬ 
lian  Russt'll  Moore. 

Col.  C.  A.  Rook,  of  the  Pitt.sburgh  Dis¬ 
patch,  is  yachting  in  (Connecticut  with 
his  family  and  several  Pittsburgh 
friends. 

Tri-State  News  Bureau  .staff  men  on 
vacation  include  E.  H.  Smith,  day  man¬ 
ager;  Thomas  Morgan,  I.awrence  k'n- 
gan,  Harry  D.  Smith,  and  Nicholas  Mar¬ 
tin,  all  at  various  Atlantic  Coast  re¬ 
sorts. 

Raymond  Coll,  night  editor  of  the 
Pittsburgh  Dispatch,  and  family  are  at 
Atlantic  City. 


SAN  FRANCISCO. — Waldemar  Young, 
for  several  years  the  dramatic 
critic  on  the  San  Francisco  Chronicle, 
and  who  conducted  a  column  headed 
“Bits  of  Color  Round  the  Town,”  during 
the  past  year,  has  resigned  from  the 
staff  to  accept  a  position  on  the  re¬ 
write  desk  of  the  Examiner.  Young 
has  been  president  of  the  Newspaper 
Men’s  Club,  of  San  Francisco,  ever  since 
it  was  organized. 


Thomas  Cannell,  of  I.#os  Angeles, 
has  been  appointed  to  the  San  Fran¬ 
cisco  staff  of  the  Associated  Press,  suc¬ 
ceeding  Alan  McEwen,  who  has  resign¬ 
ed.  Cannell  was  recently  on  border 
duty  with  the  Associated  Press,  doing 
•Mexican  war  news. 

Reginald  Fernald,  a  newspaper  man 
of  Santa  Barl)ara,  has  arrived  here  from 
the  -Vrctic  circle,  with  a  collection  of 
rare  trophies  secured  on  a  voyage  of  ad¬ 
venture,  which  ho  made  with  a  whaling 
expedition.  He  spent  several  months 
in  the  Far  North,  and  had  his  fill  of 
adventures. 

Among  the  newspaper  men  visiting  in 
San  Francisco  are  John  R.  Roiiins,  pul)- 
llsher,  of  Tulare;  T.  C.  Hoc-king,  pub¬ 
lisher,  of  Modesto;  M.  J.  Nunan,  an 
editor,  of  Stockton;  B.  O'Brien,  of 
Marshfield,  Ore.;  Will  N.  Speegle,  a 
Eureka  newspaper  man;  It.  I...  Van  Et- 
tisch  and  .V.  B.  Cuscaden,  newspapt-r 
men,  of  Los  .\ngeles. 


Brisbane  Poses  for  Movies 

Arthur  Brisbane,  editor  of  the  New 
York  Evening  Journal,  became  a  movie 
actor  for  an  hour  last  Saturday  after¬ 
noon,  when  he  posed  in  his  office,  with 
('artoonist  “Tad”  and  Beatrice  Fairfax, 
for  a  scene  in  the  moving-picture  serial, 
“Beatrice  Fairfax,”  soon  to  be  present¬ 
ed  by  the  International  Film  Service, 
Inc.  The  scene  shows  Mr.  Brisbane  at 
his  de.sk  in  the  inner  sanctum  of  the 
Evening  Journal,  giving  various  orders. 


Sun  Shares  $710  Each 
Five  shares  of  .stock  in  the  Sun  Print¬ 
ing  &  Publishing  Company  are  valued 
at  $710  a  share  (par  value  $1,000)  l>y 
the  executor  of  the  estate  of  Mrs.  Fr.-in- 
ces  C.  Cummings,  widow  of  Amos  J. 
Cummings,  who  died  January  28,  lOKi. 
No  appraisal  of  the  stock  was  made  in 
the  report  transmitted  to  the  Surro¬ 
gate’s  Court  on  Wednesday,  as  the  prop¬ 
erty  is  not  taxable.  Mr.s.  Cummings 
left  $91,758. 


Thomas  Carlyle  was  a  Scotchman. 
.\nd  when  a  Scotchman  gives  advice, 
sit  tight.  Said  Carlyle,  “The  Lu.gest 
fault  any  business  man  can  make  is  to 
be  conscious  of  none.” 


When  wealth  is  lost,  nothing  is  lost; 
when  health  is  lo.st,  something  is  lost; 
but  when  character  is  lo.st,  all  is  lo.st. 


The  Haskin  Letter 
has  more  re^lar 
readers  than  any 
other  newspaper 
Feature  in  the._^ 
United  States. 
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WHAT  LIVE  ADVERTISING  CLUBS^ARE  DOING 


Brief  Accounts  of  Their  Important  Activities  SpeciallyL^eported 
by  Correspondents  in  Many  Cities. 


Advertising  Gains  in  July 


In  July  The  New  York  Times  pub¬ 
lished  790,149  lines  of  advertisements, 
a  gain  of  139,924  lines  compared  with 
July,  1915,  and,  deducting  help  and 
situation  wanted  advertisements,  a 
greater  volume  than  any  other  New 
York  newspaper. 

The  average  net  paid  circulation 
of  The  New  York  Times,  daily  and 
Sunday,  for  the  six  months  ended 
March  31,  1916,  was  334,744  copies. 

Sll? 

pttaburg  iiapatrl; 

Possesses  a  clientele  all  its  own, 
representing  incomes  above  the 
average.  It  reaches  the  actual 
buying  power,  therefore  best  for 
advertisers. 

WALLACE  G.  BROOKE 
Brunswick  Building,  New  York 
THE  FORD-PARSONS  CO.. 

Peoples  Gas  Building,  Chicago 
H.  C.  ROOK. 

Real  Estate  Trust  Building.  Philadelphia 


June  Advertising 

®ljf  lEurning  &lar 

Washington,  D.  C. 

Last  month  the  Evening  and  Sun¬ 
day  Star  printed  over  a  million  lines 
of  advertising  or  more  than  any  two 
of  its  competitors  combined.  The  Star 
frequently  prints  more  local  display 
advertising  than  all  three  of  them 
combined. 


Supreme  in 
Sunday  Advertising 

Etir  tin*  first  six  iiimitliK  of  llHTi  Tlic  Dotmit 
!>«•«•  Tross  ttuldisbcd 

Its  only  4‘oni|M‘tltor  puldisliiiiK 
i,H47,7IO  lliieM 
Frrr  i^reati  tead  :i49,4HH  lines 

5f)e  JSetroit  Jfree 

(irealeH  Ketespaper.” 

VERREE  4  (  Fareiga  1  NwTark 

CONKLIN  I  RaprMsatatiTM  (  Ckicaf* 

The  largitt  tuo-cent  morning  circulation  in 
America. 


PITTSBl'RGH 

(IVnii-i.Tlvanla) 

KOI.I.ING  IN  WEALTH 

('oloHsal  Pay  Holla  Waiting 
For  the  Adrcrtinrr  %cho  hugs  Space  in  the 
GAZETTE  TIMES 
•  AND 

C'HHOAilCi.E  TELEGRAPH 

Whom*  Koailora  always  have  Money  and  this 
Year  have  more  than  ever  before. 
COMBINATION  ELAT  RATE 
Hally  anc  Agate  Line.  Sunday  22 %c  Agate 
Line. 

Advertlwra,  Salea  Managers  and  Space 
Buyers — Address ; 

I'RBAX  E.  DICE,  Foreign  Advertising  Man¬ 
ager,  Pittabnrgb.  Penna.,  or 
SPhX'lAL  REPRESENTATIVES 
J.  C.  WII.BERDINO.  Brunswick  Bldg., 
New  York  City. 

J.  M.  BRANHAM  CO..  Mailers  Bid..  Chicago, 
HI..  Chemical  Bldg.,  St.  Louis,  Mo. 


Buffalo  News 

EDWARD  H.  BUTLER 

Editar  and  Publisher 

‘*Tha  aoly  Bufalo  nevrspaper  that  cca- 
tort  its  advertising  columns.  Many  of 
our  advertisers  use  our  columns  exclusive¬ 
ly.  The  above  is  one  of  the  many  rea¬ 
sons  why.” 

MEMBER  A.  B.  C 
Fertign  Advtrtising  Rgfrttsntativss 
KELLY-SMITH  COMPANY 
sso  Fifth  Avenue  Lytton  Building 

NEW  YORK  CHICAGO 


An  e.siMfcially  intere.sting  luncheon- 
moeting  of  the  San  F’rancisco  .Advertis¬ 
ing  Club  was  held  at  the  Hotel  St.  Fran- 
ci.s,  on  Monday,  July  23,  with  Pre.sident 
H.  Brockhagen,  in  the  chair.  James 
H.  ('ollins,  a.  well-known  writer  on  busi- 
ne.ss  topic.s,  who  has  recently  travelled 
10,000  miles  making  a  .study  of  trade 
conditions,  gave  an  illuminating  addre.ss. 
He  held  that  the  Western  cities  had  a 
tendency  to  waste  time  in  expressing 
self-laudation  and  jealousy  of  each 
other,  instead  of  all  working  together 
for  the  advancement  of  the  Pacific 
('oa.st.  rnder  the  title,  “Selling  the  We.st 
to  the  West,”  Collins  illustrated  his 
theme  by  citing  instances  of  the  elTorts 
of  Western  merchants  and  manufac¬ 
turers  to  distribute  their  wares  through¬ 
out  the  Fja.st  to  the  neglect  of  the  local 
markets.  “The  difference  berween  the 
East  and  the  West,”  .said  Collins,  “is 
that  the  Ea.stern  cities  do  not  pay  any 
attention  to  themselves  as  citie.s,  but 
work  individually  and  collectively  for 
the  advancement  of  the  East  as  n 
whole."  Collins  wp.s  followed  by  Miss 
Hos.sic  Beatty,  of  the  San  FrancLsco 
Bulletin,  who  spoke  briefly  on  the  “Psy¬ 
chology  of  Advertising.” 


The  Advertising  Club,  of  Columbia,  S. 
C.,  will  e.stablish  and  put  into  operation 
at  once  a  better-business  bureau,  the 
service  of  which  will  lie  at  the  disposal 
of  local  advertisers  a-s  a  protective  mea¬ 
sure  again.st  the  wiles  of  the  itinerant 
holdup  artist.  That  Columbia  merchants 
donate  hundreds  of  dollars  annually  to 
support  worthle.ss  advertising  schemes 
has  been  demon.strated  time  and  again, 
hut  never  .so  forcibly  as  in  the  last  few 
day.s,  when  twelve  or  more  repre.senta- 
five  firms  were  sold  space  on  the  cover 
of  a  liooklet  which  it  was  represented 
would  have  a  distriliution  of  several 
thousiind  copies.  Members  of  the  Ad 
Club  and  .several  of  the  advertisers 
themselves  have  since  learned  that  only 
enough  copies  of  this  booklet  were  pro¬ 
duced  to  supply  one  copy  to  each  firm 
advertising  in  it. 

The  better-business  bureau  of  the  Ad¬ 
vertising  Club  of  Columbia,  will  fur¬ 
nish  signs  to  each  merchant  subscribing 
to  this  service.  The  signs  are  to  be 
tacked  up  conspicuously  in  the  store 
and  all  advertising  solicitors  seeking 
busine.ss  will  be  referred  to  the  text  of 
these  cards,  which  reads  as  follows: 

“W<*  liHv(>  airriiMl  to  siibnilt  all  ailvcrliKiiiK 
solH'iiira  for  tlh*  ait|»roval  of  a  aiXN-ial  coiiiiiilttiH? 
of  tlila  club. 

(Signed), 

"Mi'IiiIhts  of  the  AdvcrtiKlng  f'liib  of  f'o- 
liiiiiliia,  afliliatcil  with  the  ABSociatiHl  .Vilvcrtlsiiig 
Chills  of  th.‘  World.” 


I'rging  cotiperation  in  the  various 
commercial,  indu.strial,  busine.s.s,  and  so¬ 
cial  organizations  that  are  carrying  on 
nation-wide  adverti.sing  campaigns,  a 
special  committee  of  the  .Advertising 
Club  of  I»n  -Angeles  has  held  its  first 
meeting  to  di.scuss  the  proposal  to  form 
the  “Advertising  and  Promotive  Associ¬ 
ation  for  Southern  (’alifornia.” 

Sherley  Hunter,  of  the  Advertising 
<'lub,  the  originator  of  the  idea,  and  the 
other  memliers  of  the  special  committee, 
consisting  of  .A.  A.  Butterworth,  Botiert 
B.  Arm.strong,  fleorge  Bice,  Jr.,  and 
(Jeorgp  .A.  N.  Thall,  attended  the  meet¬ 
ing.  Hunter  pointed  out  that  several 
Eastern  cities  are  now  doing,  through 
-two  or  three  avenues,  what  formerly 
was  donb  by  half  a  dozen  or  eight  agen¬ 


cies.  It  was  argued  that  ten  $5,000  ad¬ 
vertising  campaigns  could  not  do  what 
one  $50,000  campaign  could  do. 

According  to  the  plan  suggested  by 
Mr.  Hunter,  the  central  organization 
would  direct  the  advertising  and  promo¬ 
tion  work  now  done  by  the  organized 
agencies,  thus  bringing  them  together  In 
one  central  organization,  resulting  In 
greater  efficiency.  The  plan  is  to  be 
submitted  to  the  Club’s  membership  for 
approval. 


The  Advertisers’  Club,  of  Jacksonville, 
at  its  last  meeting  in  July,  adopted  a 
resolution  calling  on  the  CMty  Council  to 
appropriate  funds  to  cover  the  expense 
of  advertising  .lacksonvillc.  The  reso¬ 
lution  was  presented  l)y  VV.  R.  Carter, 
who  afterwards  called  attention  to  the 
fact  that  all  of  the  live  and  progres.slve 
cities  of  Florida  were  lienefiting  liy  pub¬ 
licity,  and  were  paying  for  it  with  pub¬ 
lic  funds.  He  said  that  Jacksonville 
should  follow  the  lead  of  these  others, 
so  that  people  might  letirn  what  the  city 
really  has  to  offer  in  a  way  of  bu.slness 
opportunities  and  pleasure  attractions. 

Mayor  J.  E.  T.  Bowden  said  that  he 
was  not  sure  what  could  be  done  along 
the  line  suggested  in  the  resolution, 
but  that  he  would  confer  with  the  City 
-Attorney  and  would  lend  his  support  to 
such  a  movement. 


Ross  Wagner,  manager  of  the  Mex¬ 
ico  branch  of  the  Haas-IJober  Grocery 
Company,  St.  I^ouis,  has  been  elected 
president  of  the  Mexico  Ad  Chib.  He 
tills  the  place  made  vacant  by  the  re¬ 
moval  of  D.  L.  Morton  to  Kansas  City. 
Before  his  election  as  president,  Mr. 
Wagner  served  as  vice-president  of  the 
Club.  L.  A.  Beach,  manager  of  Gra¬ 
ham’s  store,  is  the  vice-president.  At 
the  meeting  of  the  Club  on  July  24,  J. 
B.  Powell,  instructor  in  advertising  at 
the  University  of  Missouri,  was  the 
principal  .speaker.  The  Ad  Club  is  a 
new  organization.  Its  membership  is 
made  up  of  adverti.sers,  and  the  purpose 
of  the  body  is  to  further  the  interests 
of  advertising  and  Fo  protect  Mexico 
from  fraudulent  advertising  schemes. 
The  Club  will  have  a  standing  commit¬ 
tee  to  censor  proposed  advertising. 


The  Junior  Advertising  Club  of  St. 
Ixiuis  is  making  active  strides  of  prog¬ 
ress.  At  the  recent  jubilee  of  the  parent 
dull  in  celebration  of  the  Philadelphia 
victory,  the  junior  organization  w'as  rep- 
rc.sented  by  an  attendance  of  more  than 
twenty  memliers.  G.  M.  Webster  told 
of  the  work  of  the  organization  and  an¬ 
nounced  that  .T.  V.  Corrigan  had  re¬ 
ceived  first  prize  in  the  membership 
oonte.st.  The  Club  has  115  members. 
The  Club’s  secretary,  C.  W.  Collier,  has 
arranged  a  fine  .speakers’  programme. 
Already  addresses  have  been  made  by 
E.  T.  Hall,  advertising  manager  of  the 
Italston-Purina  Company;  M.  E.  Hol- 
derness,  publicity  manager  of  the  St. 
Louis  Third  National  Bank;  J.  L.  Ell- 
man,  former  iiresident  of  the  Advertis¬ 
ing  Club  of  Missouri  University;  J.  L. 
F'inley,  second  vice-president  of  the  Ju¬ 
nior  Adverti.sing  Association  of  Chi¬ 
cago,  and  C.  L.  Brittain,  advertising 
manager  of  Kline’s  Cloak  Company. 
Griffin  McCarthy,  who  started  the  or¬ 
ganization  well  on  its  way,  was  elected 
pre.sident  of  the  National  Junior  Adver¬ 
ti.sing  Clubs’  Conference  at  Philadelphia. 


ST.  LOUIS  AD  CLUB  AKOUSl’D 

Will  Increase  Membership,  aiiil  L 
paring  for  A.  A,  C.  of  W.  Convcniion. 

St.  Ixb’is. — The  Adverti.sing  Club  of 
St  Louis  is  arranging  to  increa-se  its 
memher.ship  from  505  members  to  at 
least  800.  Thi.s  was  decided  upon  at  a 
recent  jubilee  lianquet,  when  each  man 
of  more  than  300  pre.sent  pledged  him¬ 
self  to  get  a  new  member.  A  whirlwind 
campaign,  similar  to  the  one  over  a  year 
ago,  will  be  started  in  the  near  future. 

St.  Louis  is  already  arranging  for  the 
A.  A.  C.  of  W.  convention  next  year 
Civic  organizations,  busine.s.s  eoneerns 
and  prominent  individuals  are  promising 
their  active  support  voluntarily.  Presi¬ 
dent  M.  P.  Linn  and  all  the  officers  are 
deeply  impre.ssed  with  the  St.  Louis 
spirit  that  is  coming  to  their  aid. 

(’ajiacity  re.servations  for  the  Jeffer¬ 
son  and  Planters’  Hotels,  two  of  the 
largest  St.  Louis  hostelfies,  already  have 
been  made  for  the  1917  convention. 

The  St.  Louis  Tuberculosis  Society,  in 
conjunction  with  the  Advertising  Club 
of  St.  I..ouis,  has  practically  completed 
arrangements  for  their  charity  ball 
game  and  summer  ffite  on  August  9. 
The  entire  proceeds  will  l>e  devoted  to 
tuberculosis  work  in  this  community. 
Efforts  will  be  made  to  raise  $10,0(10. 


ROCHESTER  CLUB’S  NEW  ROOMS. 


Jesse  B.  Milham,  President  Elect  In¬ 
ducted  Into  Office. 

The  Rochester,  N.  Y.,  Ad  Club  has 
just  opened  its  cosy  new  club  room-s  in 
the  Hotel  Rochester,  with  a  liouse- 
warming  and  dinner  attended  by  200 
members.  The  occasion  was  also  the 
annual  meeting  of  the  Club.  Under  the 
head  of  reports  from  committee  eliair- 
men,  Harry  H.  Kingston,  jr.,  of  the 
vigilance  committee,  told  of  the  luo- 
po.sc'd  creation  of  a  “lietter-business  Im- 
rgau,”  and  Frank  H.  McChe.sney,  of  the 
education  committee,  told  of  group  work 
planned.  Treasurer  Ijouis  Stupp  re¬ 
ported  receipts  for  the  year  of  $7,180.28; 
disbursements  of  $6,225.28;  balance, 
$961.  Secretary  Ernest  H.  Roberts  an¬ 
nounced  average  attendances  of  140  at 
Thursday  noon  luncheons. 

Clinton  Fish,  the  retiring  president, 
in  his  annual  report,  said  that  “decent 
and  honest  advertising  is  the  aim  of  us 
all.”  He  told  of  how  $3,500  had  been 
raised  to  furnish  the  new  clubrooms. 
Jesse  B.  Milham,  the  president-elect, 
was  presented  to  the  company,  and  pre¬ 
sented  a  gavel,  too.  He  responded  fit¬ 
tingly  and  outlined  his  policy.  “Adver¬ 
tising  is  an  educational  force,”  declared 
Mr.  Milham.  “We  should  talk  more  of 
truth  about  advertising.  We  are  losing 
our  ‘best  bets*  by  not  having  stories  of 
our  meetings  in  the  papers.” 

President  Milham  then  announced  the 
following  committees  to  serve  for  tlie 
ensuing  year  (the  flr.st-named  in  each 
Instance  being  the  chairman) : 

Speakers — William  .1.  H’llea.  .Tolin  II.  Ferbes. 
Clinton  O.  Fish. 

Ediioatlnnal— Frank  M.  MeChesney. 

I’reas — William  W.  Oliver,  Arthur  I*:nil  KoMy. 
Chris  Miilil.  Otis  M.  Ilieks,  ami  W.  B.  Nc.-ihii. 

Miisle  — J.  B.  Wilson. 

Entertainment  -John  W,  Tlioiiiiis. 

Vigllanee-— Henr.v  M.  Sis'rry. 

Librarian  -  V.  S.  Misire. 

Boofiis-  F.  B.  Ih-Fo.v.  Elmer  .Idler,  Clareni-e 
Livingston. 

.\(s|u:ilntanee--41erl)ert  W.  Bramley. 

T.iinehoon — II.  II.  Fri-elaiid,  E.  Maiirlee  Trim- 
bio.  It.  B.  ('audio,  Harry  II.  Kingston.  Jr 

Biimblo  Bee  Managing  editor,  Boland  Coto : 
biisinoss  manager.  Frank  A.  WihhI  ;  pnsliiet  on 
manager,  Frank  L.  Ciisliman;  stalT  artl-l. 
Thomas  B.  Mi-IIiigli ;  dln-etors,  Ralph  Barsti.n. 
Harry  C.  Ooodwln.  C.  J.  KanneivIshiT.  Il.irry 
Kingston.  E.  Cordon  liee.  F.  .\.  Partenhelmer. 
Elliert  Wortman,  Armaud  Wyle,  and  E.  11. 
Roberts. 


THE  EDITOR  d  PUBLISHER  FOR  AUGUST  5,  J9JG 


15 


flDITORIAL  ASSOCIATIONS  AND  PRESS  CLUBS 

Varied  Activities  of  Journalistic  Organizations  in  the  United  States 
and  Canada  That  Are  Worth  Knowing. 


The  iiiiilsurniiier  meeting  of  the  Colo¬ 
rado’  Kditorial  A^ociation  will  be  held 
in  Denver,  August  9,  according  to  an 
announcement  made  recently  by  Presi¬ 
dent  Jh'.v  Uay.  Special  entertainments 
liave  lieen  provided  for  the  newspaper 
men,  who  will  attend  from  all  over  the 
State,  and  the  reception  and  entertain¬ 
ment  committees  state  that  all  who  at- 
end  may  expect  a  big  time.  Arrange¬ 
ments  have  been  made  for  special  rates 
on  all  railroads  entering  Denver. 


After  concluding  its  business  meeting 
la.st  week,  the  City  Editors’  A.s.sociation 
of  VVi.scon.sin  decided  to  hold  its  winter 
ses.sion  at  Milwaukee.  The  visitors 
spent  the  greater  part  of  the  day  on 
l.ake  Waubesa  and  ate  dinner  at  the 
VVaube.sa  Beach  Hotel.  In  the  morn¬ 
ing  the  news  men  visited  the  depart¬ 
ment  of  journalism  at  the  university. 


At  the  midsummer  rneetinir  of  the 
Southern  California  Associated  JXailies, 
held  at  the  Mission  Inn,  Ftiverside,  the 
following  officers  were  elected:  CVombie 
Allen,  the  Report,  Ontario,  president; 
J.  F.  Craemer,  News,  Orange,  secretary- 
treasurer;  F\  C.  Roberts,  Telegram, 
Long  Iteach;  J.  F.  Baumgartner,  Regis¬ 
ter,  Santa  Ana;  Paul  W.  Moore,  Facts, 
Redlands,  executive  committee.  Forty 
dailies  now  comprise  the  Association. 
Cromlne  Allen,  the  new  president,  was 
formerly  president  of  the  Pennsylvania 
State  Editorial  As.sociation  and  Western 
Fennsylvania  Associated  Dailies,  and 
wa.'i  editor  of  the  (Jreensburg  (Pa.) 
Daily  Tribune. 


Movie  Ad  Men  Organize 

.Motion -picture  adverti.sers  have  effect¬ 
ed  in  New  York  temporary  organization, 
which  is  to  include  advertising  and  pub¬ 
licity  men  of  all  the  film  companies 
throughout  the  country,  and  which  pur¬ 
poses  to  con.sider  all  matters  relating  to 
adverti.sing  and  publicity  in  connection 
with  the  industry.  The  fraternal  side 
will  not  be  overlooked,  however,  and  in 
a  measure  it  will  be  a  social  as  well 
as  a  business  organization.  Arthur 
James,  of  the  Metro  Pictures  Corpora¬ 
tion,  was  elected  temjwrary  president, 
and  E.  L.  Masters,  of  V.  I..  S.  E..,  tem¬ 
porary  secretary  and  treasurer.  Execu¬ 
tive  council,  Carl  Pierce,  Paul  Gullck, 
Harry  Reichenbach,  Samuel  M.  Spedon, 
E.  Itlchard  Schayer,  Charles  Ff.  Meyer, 
Arthur  James,  and  E.  Liinning. 


Pica  Club’s  Annual  Outing 

The  Pica  Club,  an  organization  of 
newsi)aper  men  of  Pa.ssaic,  Bergen,  and 
.Sussex  Counties,  N.  J.,  held  its  four¬ 
teenth  annual  outing  on  July  29,  at 
Brightwaters,  Ix)ng  Island.  The  leading 
newspaper  men  of  the  three  counties  at¬ 
tended,  and  the  guests  included  Con¬ 
gressman  Dow  H.  Drukker,  <}ov.  James 
F.  Fielder,  Vlce-('hancellor  V^ivian  M. 
I.ewis,  Senator  Walter  E.  FMge,  of  At¬ 
lantic  County;  Frank  Higgins,  editor 
of  the  Newark  Star;  Theodore  H.  Smith, 
of  Jersey  City;  prominent  county  and 
city  offloials,  and  a  number  of  New 
York  and  Brooklyn  newspai)er  men. 

The  party,  on  arrival,  had  a  sail  in  a 
private  yacht  af>out  Jamaica  Bay,  after 
which  on  elaborate  shore  dinner  was 
.served.  There  was  a  special  entertain¬ 
ment  by  metropolitan  artists  during  the 
dinner,  which  was  followed  by  speech¬ 
making. 


NORTHEAST  NEBRASKA  EDITORS 


Sweltered  at  Interesting  Session  of  Regu¬ 
lar  Midsummer  Meeting. 

Norfolk,  Neb.,  July  29. — Northeast¬ 
ern  Nebraska  editors  sweltered  here  yes¬ 
terday  and  to-day  at  their  regular  mid¬ 
summer  convention,  f)ut  the  session  was 
interesting.  The  meetings  were  held  at 
the  Norfolk  Country  Club,  where  a  pic- 


C.  E.  Nevin. 


nic  ■  supper  was  served  by  townspeople 
to  the  visitors  last  night.  Helen  Keller, 
here  for  a  Chautauqua  engagement,  was 
an  intere.sting  feature  of  the  meet. 

Among  the  intere.sting  topics  discuss¬ 
ed  were:  “Newspapers  and  the  Schools 
— Are  Newspapers  Generous  Enough  in 
Their  Treatment  of  School  News’.'”  by 
J.  A.  Stahl,  of  the  West  Point  Demo¬ 
crat;  “The  Flffect  of  the  War  on  the 
Printing  Industry,”  l)y  E.  F.  Huse,  of 
the  Norfolk  News;  “Political  Advertis¬ 
ing,  Our  Responsibility,  Our  Oppor¬ 
tunity,”  by  Edgar  Howard,  of  the  Co¬ 
lumbus  Telegram;  “.My  Prote.st  Again.st 
Free  Publicity  (Jiven  to  the.  State  Fair 
and  Other  .Money-Making  Institutions,” 
W.  H.  Needham,  Bloomfield  .Monitor; 
“Rules  for  Copy  and  Headline  Writers,” 
S.  H.  .McCaw,  managing  editor,  Norfolk 
News;  “Editorial  Independence,”  Felix 
Hales,  Tilden  Citizen;  “.Vdvertising  Ne- 
l)raska,”  N.  X.  Huse,  editor  Norfolk 
News;  “Print-Shop  Efficiency,  or  How 
to  Choo.se  Your  Help,”  E.  W.  Huse, 
Wayne  Herald. 

President  C.  E.  Nevin,  of  the  Laurel 
Advocate,  presided. 


Presley  Atkins  Now  Night  Editor 
Presley  Atkins,  on  August  3,  succeeds 
J.  Sherman  Porter,  who  has  been  man¬ 
aging  editor  of  the  Ixsxington  (Ky.) 
Herald  for  the  past  five  years.  Mr. 
Porter  retires  from  new'spaper  work. 
Mr.  Atkins,  who  will  have  charge  of  the 
Herald  staff,  with  the  title  of  night  edit¬ 
or,  is  a  newspaper  man  of  extensive 
experience,  having  served  on  the  staff 
of  the  Portland  Oregonian,  the  Louis¬ 
ville  Courier-Journal,  and  the  Cleveland 
I.ead<-r. 


A  man  can  be  true  to  life  to  two  peo- 
l«le.  .\nd  his  banker  is  one  of  them. 
But  if  the  banker  is  not  the  right  one, 
there  is  a  remedy,  just  as  the  State  of 
Utah  exists  if  the  other  party  isn’t  the 
light  one. 


MARK  TWAIN  IN  SPOOK  LAND 

Humorist  Sends  Assurance  That  There 
Are  No  Reporters  in  Ha<les. 

•Vccoi'diiig  to  a  spct-ial  di.spatch  to  the 
New  York  World,  from  St.  Louis,  Mark 
Twain’s  shade  has  sent  word  to  earth 
through  an  Guija  Iniard  that  he  doesn’t 
intend  to  si)end  his  time  wearing  a  halo 
and  playing  bad  music  on  a  harp  he 
isn’t  familiar  with.  Instead,  he  -is  going 
to  send  a  few  stories  down  to  prove  that 
there  is  no  oblivion. 

.-Vt  least,  so  say  .Mrs.  Lola  Hays  and 
Mrs.  Ffmily  Hurchin.s,  lK)th  of  St.  Louis, 
who  declare  they  have  been  conversing 
almost  nightly  with  the  dead  humorist. 

“Well,  well,  who  have  we  here?”  he 
is  said  to  have  .said.  “Reporters’.’  The 
reporter  is  a  pointer  who  .scents  news; 
the  newspaper  is  the  retriever  that 
brings  it  in,  and  it  is  .served  at  a  i>enny, 
sometimes  overcooked,  often  too  saui-ed, 
and  now  and  then  with  gravy  that  siives 
it  from  a  gamey  taste. 

“But,  God  l)less  ’em,  they  are  the  stufT 
that  peoples  the  groves  of  Heaven. 
There  are  no  reporters  in  hell.  .May  be 
his  Satanic  Majc.sty  doesn’t  want  to 
have  his  kingdoms  reported. 

“Well,  my  d('ar,  you  must  kei'p  up, 
but  don’t  let  them  tell  the  world  that 
old  .Mark  is  a  spook.  The  old  man  had 
a  barrel  of  .stories  in  his  weary  head, 
and  immortality  cannot  make  him  for¬ 
get  it,  so  be  gracious  and  kind. 

“Just  .say  that  you  are  glad  that  he 
didn’t  want  to  go  roaming  around,  play¬ 
ing  bad  music  on  a  harp  he  was  not  fa¬ 
miliar  with,  but  elected  to  send  a  few 
words  to  earth  to  prove  that  there  is 
no  oblivion.  The  .soul  cannot  die,  and 
mind  is  not  matter.” 


GOLD  WATCH  AND  “FLIVVER  CAT’ 


H.  L.  Baggerly  Got  One  aiul  Newspaper 
Men’s  Club  the  Ollier. 

The  Newspaper  Men’s  Clul),  of  San 
Franci.sco,  a.ssembled  last  Saturday 
night  to  congratulate  H.  L.  Baggerly, 
former  sporting  editor  of  the  Bulletin 
on  his  success  as  a  pulJisher.  He  re¬ 
cently  acquired  the  owner.ship  of  the 
San  Jos4  Citizen.  Baggerly  was  pre¬ 
sented  with  a  gold  watch  by  his  con¬ 
freres  in  the  Club.  The  pre.sentatio.i 
speech  was  made  by  “Scoop”  Gleason, 
who  succeeded  Baggerly  in  the  sports 
department  of  the  Bulletin. 

Another  spectacular  feature  of  the 
evening  was  the  presentation  of  some 
trophies  of  the  chase  -to  the  Clul)  by 
“Ken”  Adam.s.  who  claimed  to  have  had 
a  hand  in  dispatching  the  wild  animals 
in  the  mountain  fastnesses  of  Del  Norte 
County  on  his  recent  trip  with  Carl 
Wallen,  the  international  tilmer,  and 
William  (.'oleman,  of  the  Examiner. 
.\dams  gave  the  Club  a  “F’livver  (’at,” 
which  has  been  placed  on  the  wall  in 
the  clubrooms,  as  the  future  emblem 
of  the  Club.  It  is  a  fearftd  and  wonder¬ 
ful  triumph  of  taxidermy.  It  appears  to 
have  the  body  of  an  owl  and  the  head 
of  a  young  panther,  w-ith  full-sized  teeth. 
From  the  top  of  the  head  sprout  a  .small 
pair  of  antlers.  However,  the  expres- 
.sion  “nature  faker”  is  tabooed  in  the 
Club,  and  “Flivver  Cat”  goe.s. 


One  Hundred  and  Thirty,  Now 
The  IMtt.sburgh  (Fa.)  Gazette-Times 
had  its  130th  birthday  on  July  29.  This 
new.spaper,  begun  as  a  weekly  in  1780, 
has  been  printe<l  under  one  title  con¬ 
tinuously  since.  Only  one  other  paper 
in  the  country,  the  Chronicle,  of  At¬ 
lanta,  Ga.,  enjoys  a  .similar  record.  'I'hi 
Gazette’s  founder  was  John  Scull.  The 
paper  from  time  to  time  has  absorbed 
other  publications. 
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f)I>P«SE  IMMIGRATION  BILL 


Foreign  Languages  Newspaper  Publish¬ 
ers  Express  Disapproval  of  Measure. 

The  new  immigratioi  bill  was  dis¬ 
cussed  by  150  members  of  the  American 
A.s.«»ociation  of  Foreign  language  News¬ 
papers  at  a  dinner  a  few  days  ago  at  the 
llellevue-Stratford  Hotel  in  Philadel¬ 
phia.  Louis  N.  Hammerly,  president  of 
the  as.sociation,  presided  at  the  meeting, 
which  was  attended  by  editors  and  pub¬ 
lishers  of  foreign  language  newspapers 
of  that  city  and  by  prominent  busine.ss 
men.  The  meeting  was  one  of  a  series 
now  being  held  by  the  association  in 
large  cities  throughout  the  country  to 
a.scertain  the  opinion  of  the  foreign  lan¬ 
guage  press  in  regard  to  the  proposed 
immigration  bill.  The  tone  of  the  Phil¬ 
adelphia  meeting  was  that  of  disapproval 
of  the  measure.  Speakers  said  that 
among  other  defects  the  literacy  test 
was  unfair  to  the  immigrant. 

Mr.  Hammerly  was  also  toastmaster, 
and  among  the  speakers  were  Chevalier 
C.  C.  A.  Haldi,  George  Quintard  Hor- 
witz,  lawyer;  Paul  Thompson,  of  the 
United  Gas  Improvement  Company: 
H.  C.  Hrown,  of  the  Victor  Talking  Ma¬ 
chine  (Company;  Dr.  E.  B.  Gleason, 
president  of  Common  Council;  P.  C.  Sta¬ 
ples,  of  the  Bell  Telephone  Company; 
K.  V.  H.  Nardi  and  Judge  Norris  S.  Bar- 
rat  t. 

Judge  Barratt  in  his  address  pointed 
out  the  rapidly  growing  influence  of 
the  foreign  press  and  Ihe  community 
influence  of  the  immigrant,  saying  that 
the  publication  of  almost  a  column  of 
news  in  Italian  daily  in  the  Philadelphia 
Public  Ledger  showed  that  the  extent 
of  this  influence  was  appreciated. 


Truth  doesn’t  wear  false-faces — it 
needs  no  disguise.  It  is  cheery,  radiant, 
wholesome.  It  makes  friends  and  never 
sails  under  false  colora 
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NEWSPAPER  MEN  UNDER  FIRE 

Fared  Deadly  Bomb  in  San  Franriaro 
PreparedneHs  Parade. 

San  Fkanciscxj,  July  31. — Fear  did  not 
deter  newspaper  folk  of  this  city  from 
participating  in  the  fateful  prepared¬ 
ness  parade. 

The  newspaper  publishers  and  their 
staffs  were  given  a  prominent  position 
among  the  marcher.s.  During  the  month 
preceding  the  parade  anonymous  letters 
had  Ijeen  received  by  persons  prominent 
in  the  parade  committees,  and  by  the 
pres.s,  containing  threats  of  violence  and 
death  if  the  parade  was  carried  out  ac¬ 
cording  to  programme.  All  but  one  of 
the  daily  newspapers  advocated  that  the 
parade  should  be  held  for  many  good 
and  patriotic  reasons. 

The  parade  started  up  Market  Street 
under  api>arently  auspicious  conditions. 
There  were  no  vehicles.  Men  and  wo¬ 
men  in  the  divisions  and  the  Mayor  of 
the  city  walked.  Among  the  many  wo¬ 
men  in  line  was  Mrs.  Phoebe  A.  Hearst, 
attended  by  several  ladies  and  nine 
young  boys,  including  two  sons  of  W. 
H.  Hearst. 

Newspaper  publishers  of  San  Fran¬ 
cisco  and  their  emi)loyees  composed 
the  seventh  division;  F.  VV.  Kellogg, 
publi.sher  of  the  ('all,  was  marshal  of 
the  division,  and  his  assistants  were  Ed¬ 
mond  Coblentz  of  the  Ex.aminer,  W.  H. 
Fowler  and  A1  Porter,  of  the  Uhronicle, 
and  Amos  Jones.  The  division  was 
headed  I<y  a  banner  inscribed  The  Press. 

At  2:10  P.  M.,  while  all  of  the  cross 
streets  near  the  w'ater  front  were 
crowded  with  masses  of  people,  the 
deadly  bomb,  which  was  responsible  for 
the  death  of  ei‘j:ht  persons  and  the 
wounding  of  thirty  more,  exploded  and 
struck  terror  into  those  near  by.  The 
parade,  however,  proceeded  after  a 
slight  halt. 


WAR  CORRESPONDENTS  PROTEST 

Ten  of  Them  Claim  that  Briii.sh  Cen¬ 
sors  Withhold  and  Mutilate  Dispatches. 

Karl  H.  von  Wiegand,  siiecial  staff 
correspondent  of  the  New  York  World, 
with  the  German  armies,  in  company 
with  nine  other  correspondents  of  lead¬ 
ing  American  new.spapers,  has  ^led  v/ith 
the  United  States  Government,  through 
Amba-ssador  Gerard,  a  protest  against 
the  English  censorship  at  London. 

In  a  cable  to  the  World,  under  date 
of  July  31,  Mr.  von  Wiegand  states  that 
in  the  month  of  July  he  sent  .seventy- 
two  news  disi)atches  to  the  World.  Of 
these  twenty-one  were  received,  a  num¬ 
ber  of  them  l)earing  unmistakable  evi¬ 
dence  of  having  Ijeen  mutilated  by  the 
censor.  The  remaining  fifty-one  dis¬ 
patches  still  are  missing,  and  it  is  to  be 
presumed  that  all  were  suppressed  by 
the  British  censors. 

Mr.  von  Wiegand  cables  that,  until 
recently,  the  British  censor.ship  let  pass 
dispatches  to  American  papers  in  a 
spirit  of  fairncs.s.  Coincident  with  the 
Allies’  offensive,  however,  it  would  ap¬ 
pear,  the  British  Government  gave  or¬ 
ders  against  full  transmission  of  such 
matter,  with  the  result  that,  so  far  as 
can  be  ascertained,  comparatively  few 
of  the  dispatches  from  the  German  side 
of  the  battle-fronts  are  now  getting 
through,  while  London,  Paris,  Rome, 
and  Petrograd  correspondents  are  per¬ 
mitted  to  send  freely  columns  of  mat¬ 
ter  about  the  Allies  daily. 

Of  6,500  words  sent  to  the  World  from 
the  German  front,  in  the  battle  of  the 
Somme,  of  five  di.spatches  of  several 
sections  each,  it  appears  that  little  more 
than  1,000  words  were  allowed  to  pass 
by^  the  English  censor,  and  much  of 
the  matter  was  mutilated,  presenting 
unbalanced  and  distorted  pictures. 


NATCHEZ  NEWSPAPERS  COMBINE 

There  is  Now  But  One  Daily  in  the 
Mississippi  City. 

A  notable  newspaper  change  took 
place  in  Natchez,  Miss.,  on  August  1st, 
when  James  K.  Lamliert  became  pub¬ 
lisher  and  editor  of  the  Natchez  News- 
Democrat.  Coincident  with  his  as¬ 
sumption  of  control,  Mr.  Lambert 
changed  the  name  of  this  publication  to 
the  Natchez  Democrat  and  changed  its 
printing  time  to  the  morning  field  with 
a  full  leased  wire  Associated  Press  news 
.service.  This  means  that  all  Natchez 
newspapers  are  consolidated  into  the 
Natchez  Democrat.  Mr  Lambert  is  an 
e}:i)erienced  and  competent  newspaper 
man,  having  been  for  many  years  the 
publisher  and  editor  of  the  Daily  Dem¬ 
ocrat  previous  to  its  consolidation  with 
the  Natchez  News,  February  15,  1915. 

’fhe  change  to  a  morning  paper  with 
a  full  leased  wire  service  wa.s  made  in 
response  to  resolutions  passed  by  the 
Natchez  Chamber  of  Commerce,  which 
also  secured  pledges  from  the  merchants 
of  the  city  to  .support  a  creditable  morn¬ 
ing  publication  in  preference  to  any 
other  paper  coming  into  the  field. 

The  advent  of  the  Natchez  Democrat 
makes  four  morning  dailies  on  the  Asso¬ 
ciated  Press  wire  circuit  in  Mississippi. 


IL  PROGRE.SSO  OFFICE  WRECKED 


Police  Fou!!ht  Mob  Which  Atticked 
New  York  Italian  Daily. 

A  mol)  of  several  hundred  men  and 
women,  mostly  followers  of  the  I.  W.  W 
nearly  wrecked  the  administrative 
rooms  of  II  Progress©,  a  New  York  city 
Italian  daily  last  Saturday. 

The  crowd  had  gathered  to  rouse 
■sympathy  for  Carlo  Tresca  and  others 
under  arrest  in  Minnesota  for  alleged 
participation  in  labor  troubles  there. 
The  mob  marched  from  a  meeting  in 
Union  Square  and  began  to  protest 
loudly  outside  II  Progresso’s  window 
because  Jhe  paper  had  not  taken  the 
•side  of  Tresca  and  his  companions. 

From  the  second-floor  window  of  the 
building  A.  E.  Croco,  assistant  manager 
of  the  paper,  spied  the  crowd,  and  re¬ 
membering  that  the  place  was  stoned 
three  weeks  ago  immediately  telephoned 
to  th  police.  Ten  men  ^-ame  in  from  the 
.street. 

“Cut  the  telephone  wires!”  cried  one, 
and  others  started  to  carry  out  the  com¬ 
mand. 

Then  twenty-five  of  them  W'ent  up  to 
the  third  floor  and  confronted  Alfred 
Bo.si,  the  editor,  berating  him  for  hav¬ 
ing  remained  neutral  toward  the  plight 
of  Tresca.  Then  two  policemen  arrived 
and  threw  out  these  disgruntled  callers. 

In  the  street  the  crowd  set  up  a  howl¬ 
ing  and  began  throwing  stones  and  bot¬ 
tles  at  the  building.  Some  ran  in.side 
again  and  began  smashing  the  glass 
partitions  on  the  second  floor  and 
wrecking  the  rooms.  While  the  attack 
was  at  its  height  acting  Capt.  William 
J.  Deevey  and  six  detectives  drove  into 
the  mob  in  an  automobile  and  leaped 
out  with  their  clubs  swinging.  Heads 
were  broken  and  policemen  were  cut 
and  bruised  by  the  flying  missiles. 

For  a  moment  the  crowd  fought  and 
then  it  disintegrated.  The  police  made 
fourteen  prisoners. 

Twelve  of  the  men  accused  of  lead¬ 
ing  the  attack  were  arralgnejlon  Thurs¬ 
day  l)efore  Magistrate  Murphy  in  the 
Tombs  Court  and  held  in  default  of  $2,- 
500  bail  each  on  a  charge  of  rioting. 
District  Attorney  Swann  says  that  he 
will  try  to  have  the  alleged  rioters,  who 
are  members  of  the  I.  W.  W.,  deported. 
He  is  looking  up  their  records. 


N.  Y.  EVENING  MAIL  TO  MOVE 


May  Lease  Lupton  Building  in  City  Hall 
Place  from  the  City. 

Since  the  American  Telegraiili  &  Tele¬ 
phone  Company,  through  a  sul)sidiary 
which  holds  all  its  real  estat'',  a  few 
months  ago  purchased  the  Mail  and  Ex- 
press  Building,  in  Broadway,  .south  of 
Fulton  Street,  the  New  York  Evening 
Mail  has  been  searching  the  city  for  a 
new  location. 

It  has  now  practically  decided  lo  lease 
from  the  Finance  Department  of  the  city 
of  New  York  the  old  Lupton  I’.uilding 
at  23  to  27  City  Hall  Place,  provided  cer¬ 
tain  engineering  problems  involved 
work  out  satisfactorily  and  provided  the 
tentative  agreement  is  not  up.set  by  a 
public  .sale  of  the  lease. 

The  Lupton  Building  is  an  eiglit -story 
structure,  covering  a  plot  59.10x99.10, 
flanked  on  either  side  by  the  Deutscher 
Press  Club  and  the  Interborough  Rapid 
•Transit  Company’s  power-house.  A 
lease  of  this  property  is  to  be  offered  at 
public  sale  on  August  8,  at  an  upset 
price  of  $18,000  per  annum,  which  is 
about  6  per  cent,  on  the  money  paid  for 
it  by  the  city  when  it  condemned  this 
and  other  real  estate  in  the  extended 
Court  House  site.  Harry  C.  Hallenljeck, 
who  formerly  owned  the  property,  a.sked 
$417,632  for  it,  but  the  city  awarded 
him  $329,399. 

The  Evening  Mail  has  considered 
many  sites,  but  decided  upon  the  laipton 
Building  as  the  most  desirable  for  its 
r»urposes,  as  the  structure  was  especial¬ 
ly  Iiuilt  for  the  printing  trade. 


Will  Advertise  Jacksonville 

The  plan  to  nationally  advertise  .lack- 
sonville  and  Duval  County,  Florida,  was 
endorsed  by  the  governors  of  the  Jack¬ 
sonville  Chamber  of  Commerce  at  a 
meeting  following  an  address  by  .1.  J. 
Logan,  president  of  the  United  States 
Trust  &  Savings  Bank,  who  explained 
to  the  board  the  plan  under  which  oilier 
cities  in  the  State  are  advertising  their 
opportunities  to  the  world.  The  board 
of  governors  decided  to  ask  the  City 
Council  to  appropriate  in  their  budget 
for  the  ensuing  year  a  sufficient  .sum 
to  be  used  for  judiciously  placing  the 
advantages  of  Jacksonville  and  the 
county  before  the  world,  calling  atten¬ 
tion  to  the  manufacturing,  agricultural, 
and  shipping  opportunities  that  are 
awaiting  them  there. 


TIPS  FOR  THE  AD  MANAGER 

The  H.  E.  James  Advertising  Agency. 
Inc.,  of  Philadelphia,  announce  that 
it  will  be  making  up  its  lists  for 
Sloan’.s  Liniment  the  last  of  August. 
This  approfiriation  will  l)c  greatly  in¬ 
creased  the  coming  year.  Newspaper;', 
end  magazines  will  be  used  cxten.sivel.v. 


The  advertising  of  the  J.  A.  Pozzoni 
Co.,  toilet  articles,  Chicago,  is  in  fu¬ 
ture  lo  bo  placed  through  the  11.  E- 
.Tomes  .-Vdvertising  Agenc.v,  Inc.,  of 
Philadelphia. 


It  is  understood  that  Berry  Bros., 
manufacturers  of  varnishes,  of  Detroit, 
expect  to  use  some  newspapers  in  the 
Metropolitan  field  during  Septemh"!- 
find  October.  'Their  advertising  nmnu- 
ger  is  C.  L.  Forger,  Detroit. 


The  H.  E.  James  .-\dverti.sing  Agenc.v 
Inc.,  of  Philadelphia,  announce  that 
it  has  secured  the  account  of  Itii'h- 
fird  Hudnut,  Perfumer,  115  East  29th 
Street,  New  York  city. 


The  man  who  is  thoughtful  and  wi.si' 
.spend;?  his  money  right;  the  fool  spi  iids 
it  "right  and  left.” 


THE  EDITOR  tC-  RUltlAHHER  FOR  AUOViiT  5,  WIG 


17 


The  Following  Newspapers  are  Members  of 

THE  AUDIT  BUREAU  OF 
CIRCULATIONS 

And  grant  the  right  to  the  organization  to  examine,  through  qualified  aud¬ 
itors  or  independent  auditing  concerns,  who  are  certified  public  accountants, 
any  and  all  bills,  news-agents’  and  dealers’  reports,  papers  and  other  rec¬ 
ords  considered  by  the  Board  of  Control  necessary  to  show  the  quantity  of 
circulation,  the  sources  from  which  it  is  secured,  and  where  it  is  distributed. 

ALABAMA.  NEW  JERSEY. 


M)  FIELD  PERSONALS 

John  <:  Ham,  advertising  manager  of 
till,  t’entaur  I’ompany  (t’astoria),  left 
jCew  York  la.st  Week  for  a  five  week’s 
Jrip  wl.ii'h  will  extend  as  far  West  as 
Omaha.  Mr.  Ham  spends  his  annual 
vacation.'^  calling  on  publishers  through¬ 
out  'the  I'oiintry. 

l  ('ooper  &  (V,  ('hicaifo,  have  tak¬ 
en  Jo  .'^werling  from  the  (’hicago  Her¬ 
ald’s  local  staff  to  make  him  an  assist¬ 
ant  advertising  manager. 

During  a  brief  stay  at  (.’hicago,  E.  M. 
('uinming.s,  advertising  manager  of  the 
Burson  Knitting  Company,  Rockford, 
Ill.  wu.s  a  luncheon  gue.st  at  the  Club 
rooms  of  the  Adverti.sing  A.ssociation. 

\V.  I!.  Emery,  a  former  president  of 
the  Cliii  iigo  Adverti.sing  Association,  has 
started  the  W.  R.  Turnery  .Vdvertising 
.Service,  with  ofhees  in  the  Rand-Mc- 
Nally  linilding.  In  addition  to  handling 
other  accounts,  he  will  manage  the 
Itaml-McNally  advertising. 

(ieorge  Sheldon,  of  the  Nichols-Einn 
Advertising  Company,  is  back  at  his 
oltice  from  Wisconsin's  lakes. 

Norman  Lewis,  of  the  House  of  Hub- 
hrdl,  and  of  the  direct  mail  advertising 
committee  of  the  (.'leveland  Advertising 
Club,  is  working  out  his  plans  in  con¬ 
nection  with  the  direct  mail  advertising 
grotii)  of  the  national  commission  of  the 
A.  A.  C.  W.,  to  which  he  was  elected  at 
the  I’hiladelphia  convention. 

W.  K.  Stewart,  advertising  maanger 
of  the  Cleveland  (C.)  Ijcader-News,  is 
spending  his  vacation  at  Portland,  Ore., 
and  will  tour  the  I’aciflc  Coast  before 
he  rcturnfs. 

■lames  M.  Aubery,  jr.,  formerly  ad¬ 
vertising  manager  for  The  Hotpoint 
Klectric  Heating  Company,  has  been  ap¬ 
pointed  business  manager  of  the  Ad- 
masters  Company,  an  advertising  agency 
of  Los  Angeles,  Cal.  He  will  al.so  edit 
‘•The  Brack  Shops  Magazine,”  publish¬ 
ed  for  The  Hrack-Shops,  a  Los  Angeles 
shoppers'  building.  ..  . 


Johnston  Saw  “Raging”  Prosperity 

Samuel  J.  Johnston,  pre.sident  of  the 
Johnston-Ayres  Company,  an  advertis¬ 
ing  agency,  who  returned  to  San  Fran- 
ci.sco  a  few  days  ago  from  a  visit  of 
tive  weeks  in  Kansas  (-ity,  Pitt.sburgh, 
Chicago,  Philadelphia,  Cincinnati,  and 
New  York,  says  that  San  Francisco 
must  have  more  and  more  larger  fac¬ 
tories  if  the  city  is  to  secure  its  share 
of  the  pro.sperity  now  prevailing  in  the 
East.  ‘‘The  East  is  blooming  with  man- 
ufiictiiring  establishment.s,”  he  said. 
“Everywhere  are  seen  belching  smoke¬ 
stacks.  The  prosperity  is  something 
wonderful.  Business  men  told  me  they 
expect  the  record-breaking  burst  of 
manufacturing  to  last  from  three  to  five 
years.  I  remind  the  San  Francisco 
Chamber  of  Commerce  that  we  deserve 
our  .share  of  the  prosperity  now  ‘rag¬ 
ing’ — the  word  is  used  advisedly — in 
the  East.” 


•Sullivan  was  never  defeated,  because 
defeat  is  only  for  the  man  who  ac¬ 
cepts  it. 


New  Orleans  States 

■Member  Audit  Kureaii  of  Circulations. 

Sworn  Net  I*iild  Circulation  for  (I 
.Month*  RndiiiK  Mar.  :tl,  lUKt. 

34,686  Daily 

We  Koarantee  the  largest  white  home 
delivered  evening  circulation  in  the  trade 
territory  of  New  Orleans. 

To  reach  a  large  maiorlty  of  the  trade 
prospects  in  the  local  territory  the  States 
is  the  logical  ami  economic  medium. 
Circulation  data  sent  on  request. 

The  S.  C.  BECKWITH  SPECIAI. 
AGENCY 

Sole  Foreign  Representatives 

New  York  Chicago  St.  LiOain 


CHELTENHAM  AGAIN  VICTORIOUS 

Anderson’s  Pitching  Held  hVaiik  Team 
at  Bay  for  Five  Innings. 

.Ylltert  Frank’s  baseball  team  were 
outplayed  in  the  field  and  at  bat  by  the 
fast-going  Cheltenham  boys  last  Satur¬ 
day. 

-Vnderson,  who  pitched  the  last  five  in¬ 
nings  of  the  game,  was  the  sensation  of 
the  afternoon,  holding  the  Frank  team 
at  bay  at  all  times.  His  return  to  form 
brought  great  joy  to  the  Cheltenham 
.Agency,  as  they  were  forced  to  use  a 
second  spring  pitcher  all  season. 

Cheltenham’s  team,  with  all  its  regu¬ 
lars  out,  was  50  per  cent,  stronger  than 
the  team  which  was  defeated  by  Federal 
Agency,  July  22.  Vaughn,  in  centre 
field,  and  V.  Spiegel  in  left  field,  played 
an  exceptionally  good  game.  The  score 
was  13  to  8. 


Rountree  Heads  New  Magazine 

The  United  States  Good  Roads  Hulle- 
tin,  Rirmingham,  Ala.,  is  one  of  the 
latest  and  most  pretentious  class  pub¬ 
lications.  It  is  the  official  organ  of  the 
United  States  Good  Roads  Association, 
which  has  a  membership  of  several 
thousand  in  more  than  forty  States  in 
the  Union.  The  Bulletin  is  edited  by  .1. 
A.  Rountree,  who  is  known  as  the 
“Father  of  Good  Roads  Days”  in  the 
United  States,  and  who  has  made  a  con¬ 
siderable  reputation  as  the  editor  of  tha 
Dixie  Manufacturer,  one  of  the  suc¬ 
cessful  trade  journals  in  the  country. 
Ho  is  al.so  first  vice-president  of  the  In¬ 
ternational  League  cf  Press  Clubs,  and 
a  leading  member  of  the  Alabama  Press 
Association.  His  experience  as  a  pub- 
li.sher  and  writer  should  go  far  toward 
making  the  Bulletin  a  great  succe.ss. 


Divorre  for  Mrs.  Knoit 

\  decree  of  divorce,  $200  alimony 
monthly,  and  the  custody  of  their  five- 
year-old  daughter,  Ruth  Elizabethor, 
was  awarded  Mrs.  Elizabether  E.  Knott, 
wife  of  Jean  Knott,  a  former  cartoonkst 
of  the  Post-Dispatch,  recently  by  Cir¬ 
cuit  Judge  Hennings,  in  St.  Louis.  She 
charged  general  Indignities.  Mrs.  Knott 
filed  the  divorce  suit  May  27  last,  a  few 
days  after  Knott’s  departure  for  New 
York  city,  where  he  now  is  a  member 
of  the  Hearst  newspaper  syndicate.  He 
is  said  to  be  receiving  a  monthly  .salary 
of  $1,000. 


Sioux  City  Daily  News  Suspends 

Sioux  City,  la.,  July  31. — The  Daily 
News,  which  was  purchased  a  week  ago 
by  Gov.  Capper  of  Kan.sas,  suspended 
publication  last  Friday.  The  newspa¬ 
per  was  .started  nine  years  ago. 


R.J.BIDWELLCO. 

Pacific  Coast  Representative  of 

DAILY 

NEWSPAPERS 

SAN  FRANCISCO  OFFICE 

of  the 

Editor  and  Publisher 

742  Market  Street 

SAN  FRANCISCO 


NWWS  . Rirmingham 

Average  cirenlutioii  for  XIareli,  Dall.v  39,025; 
.Siiiida.v,  41,039,  Printed  1,90.">,330  lines  more 
advertising  than  its  nearest  eomia'tltor  in  1915. 


CALIFORNIA. 


KXAMI.VKK  . I,os  Angeles 

A'.  H.  0.  Audit  reimrta  allow  largest  Morning 
and  Sunday  eireulation.  (irentest  Home  Deliv¬ 
ery. 


MKUCUIty-HKItAI.n  . San  .lose 

Post  Otllee  Statement  11,434.  Member  of  A.B.C. 


THE  PUfKJUESS  . Pomona 


GEORGIA. 


journal  (Cir.  57,531)  . Atlanta 


CHRONICLE  . Augusta 


ILLINOIS. 


HERALD  NEWS  (Circulation  15,190) . Joliet 


STAR  (Circulation  21.589) . Peoria 

IOWA 

REOISTER  &  I.EADER  . Des  Moines 

EVENINO  TRIBUNE  . Des  Moines 

Essential  to  covering  Des  Moines  and  vicinity. 

SUCCESSFUL  farming  . Des  Moines 


More  than  700.000  circulation  guaranteed  and 
proven  or  no  |my.  Member  Audit  Bureau  of 
Circulations. 


KENTUCKY 


M.YSONIO  HOME  JOURNAI . Ixmlsvllle.  Ky. 

(SoTni-Montlily*  32  to  U4  i¥1r<‘s.) 

lur};{‘st  oirciilation  of  any  Masonic  publication  in 

the  world.  In  excess  of  DO, 000  copies  monthly. 


LOUISIANA 


TIMES-PICAYUNB  . New  Orleans 

MICHIGAN 

PATRIOT  (No  Monday  Issue)  . Jackson 


Last  Gov.  Statement — Dally,  11,403;  Sunday, 
12,508,  Member  A.  B.  C.  and  A.  N.  P.  A. 
Flat  rate  2  rents  line;  full  jiosition  2(4  cents  line. 


MINNESOTA. 


TRIBUNE,  Morning  and  Evening. .  .Minneapolis 


MISSOURI 


POST  dispatch  . St.  Tx)iils 

Is  the  only  newspaiier  in  Its  territory  with  the 
iMautlfiil  ItotoKraviire  rictiire  Section.  Clrru- 
IntioQ  first  four  months.  1010: 

Siind.ay  average  . 375, 42*^ 

Daily  average  . 217, 22S 


MONTANA 


MINER  . Bntte 

Average  daily  11,005.  Sunday,  20, ISO,  for  3 
months  ending  March  20,  1910. 


NORTH  CAROLINA. 


sentinel  . Winston-Salem 

October  Gov’t  rejiort  5,843.  net  gain  October, 
1915,  over  October,  1914,  1,028  copies. 


The  following  publishers  guarantee  circulation 
and  willingly  grant  any  advertiser  the  privilege 
of  a  careful  and  exhaustive  Investigation. 


ILLINOIS. 


SKANDINAVBN  . Chicago 


JOURNAL  . Elizaheth 

PRESS  CHRONICLE  . •.  Paterson 

COURIER-NEWS  . PlainfleUI 

NEW  YORK 

COURIER  &  ENQUIRER  . Bulfalo 

IL  PROGRESSO  ITAIXI-AMERICAN.  .New  York 

day  . New  York 

The  National  Jewish  Daily  that  no  general 
advertiser  should  overlook. 

NEBRASKA. 

TUIBUNR  . Hastings 


Clrculntion  A.  U.  C.  report,  7,100.  Full 
leased  wire  report  United  IVess. 


OHIO. 


vindicator  . Youngstown 


PENNSYLVANIA. 


PIMES  . Erie 


DAILY  DEMOCRAT . Johnstown 


TI.MES-LEADER  . Wllkes-Rarre 


TENNESSEE. 


RANNER  . Nashville 


TEXAS 


CHRONICLE  . Houston 

'l*lie  Chronicle  guarantees  a  circulation  of 
35,000  daily  and  45,000  Sunday. 


UTAH. 


HERAiLD  REPUBLICAN  . Salt  Lake  City 


VIRGINIA 


DAILY  NEWS-RECORD  . Harrisonburg 

In  the  famous  Valley  of  Va.  only  paper  tn 
llie  rlcliost  -Agricultural  Ciounty  In  United  States. 


WASHINGTON 


post-intelligencer  . Seattle 


CANADA 


ONTARIO 


FREE  PRESS  . Ixtndon 


_ NEBRASKA. _ 

FREIE  PRESSB  (Cir.  128,384)  . Lincoln 

NEW  YORK. 

BOBTXBTTINO  DELLA  SERA . New  York 


ROLL  OF  HONOR 
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Circulation  News,  Views,  and  Observations 


TH  E  circulation  of  The  In  - 
dianapolis  Sunday  Star  in 
Indiana  cities  and  towns 
is  greater  than  that  of  any 
other  Indianapolis  newspaper. 

The  Shaffer  Group: 

CHICAGO  EVENING  POST 
INDIANAPOLIS  STAR 
MUNCIE  STAR 
TERRE  HAUTE  STAR 
ROCKY  MOUNTAIN  NEWS 
DENVER  TIMES 
LOUISVILLE  HERALD 

Hearty  co-operation  extended  to 
advertisers.  Address 

Promotion  Dept. 

SHAFFER  GROUP 

12  S.  Market  Street  Chicago 


The 

Pittsburgh  Post 

ONLY 
Dcniocralic 
I’apcr  In 
Pittsburgh. 

CONE.  LORENZEN  &  WOODMAN. 
Special  Representative! 

New  York,  Detroit,  Kansaa  City,  Ckicafo 

I 


Now  More  Than 

70,000 

The  Sunday  Item 

New  Orleans,  La. 


THE 

PITTSBURG 

LEADER 


NET  P  A  I  D  Qyi  AQ^ 
CIRCULATION  04,UJ0 


Your  sales-message  in 

DETROIT  SATURDAY  NIGHT 

will  produce  the  results  you  are 
seeking. 

G.  LOGAN  PAYNE  CO. 

New  York  Chicago  Boston  Detroit 


Endorsements 


l>\  I  niiiii  I-'ilH.r  ill  .vciirK  gnni-  liy  iiiiKlit  or 
iiiiirlil  mil  iiH'Hii  iii'ji-li.  lint  wliiMi  r<-|>r«'S,Mitn 
llvc^  Ilf  TIMI.IMIII,  higlHT  paiil  workers,  eii  torse 


(Onily  and  Sunday) 


.M  lliis  ilH.v  unit  ilale  mill  iml  their  iiiotie.v 
lulek  or  llliir  olnlorselllelll.  Iwsiilos  liiislgillg 
ptit-oimge  to  oiir  .tilvertisers,  tt  iiiemis  u 
kUu.k  lot  to  the»<;  HilvertliwrH. 


CIRCULATION  "ROUGH  NECK” 


His  Elimination  Can  Be  Effected  by  Em 
])l(>ying  Street  Men  of  Charaeter. 

By  M.  Levy. 

(Cirrulriliiin  Manayrr,  Cincinnati  Pont.) 

Sfieaking  from  a  knowledge  of  twenty 
year.s,  confined  largely  to  one  field  and 
oh.servation  in  others,  I  niu.st  admit  that 
the  rough  neck  still  exists.  The  rough 
neck  is  the  type  that  by  his  bull-dozing 
methods  drives  the  ambitious  new.slxiys 
of  the  lietter  type — the  one  that  is  striv¬ 
ing  to  earn  an  education  by  selling 
newspaper.s — out  of  the  bu.sine.ss. 

When  you  have  handled  circulation 
management  that  involved  .street  fights 
short  of  mtirder,  where  guns  and  knives 
together  with  iirofessional  prize-fighters 
■have  iilayed  v.  part,  and  the.se  .same  men 
are  to-day  working  on  the  same  news- 
paiier — here  then  is  po.sitive  evidence 
that  the  rough  neck  .still  exist-s.  And 
the  remedy — what  is  it? 

A  complete  cle<tn-up  can  be  effected 
in  two  ways: 

(1.)  For  newspapers  to  realize  that 
.street  and  di.striet  men  with  brains  and 
(hs'cncy  of  character,  instead  of  unde- 
siraliles  of  brute  strength,  c-an  accom¬ 
plish  a  Irntter  and  more  permanent  re- 
•sult  together  with  a  higher  standard  of 
newsboy  from  a  standpoint  of  sales,  ef¬ 
ficiency,  and  moral  conduct. 

(2.)  When  public  authorities  place 
duty  alx>ve  pernicious  newspaper  ■wire¬ 
pulling  and  polHical  influence ;  giving 
offenders  stiff  jail  sentences  and  keep¬ 
ing  it  up  until  they  are  driven  out. 
Then  some  circulation  managers  will 
probably  awaken  and  rid  themselves  of 
this  element  which  is  a  ball  and  chain 
al>out  the  neck  of  every  newspaper 
whoso  circulation  manager  employs 
them. 

It  is  a  situation  that  is  clearly  up  to 
the  circulation  manager.  Here  is  an  un- 
nece.ssary  evil  from  a  business,  moral 
and  oxpen.se  standpoint  that  can  Ijc  kill¬ 
ed  forever  by  effective  coiiperative  work 
among  circulation  managers  who  will 
work  with  a  spirit  of  confidence  in  hi.s 
follow-circulator. 

Wide  .Awake  Srheneclady  Newsies 

ScHENi-XTADY,  August  4. — A  Camping 
trip  to  Ballston  I.4ike  will  be  taken  in 
September  by  the  Schenectady  News- 
lioys’  Association.  The  boys  will  leave 
Schenectady  Septemlier  2,  and  will  re¬ 
main  in  camp  over  Sunday,  returning 
on  the  afternoon  of  I.Abor  Day.  Under 
the  direction  of  H.  J.  Truax,  loader,  the 
Association’s  fife  and  drum  corps  is 
rapidly  improving.  The  boys  expect  to 
have  one  of  the  largest  corps  in  the 
city,  composed  of  forty-five  members 
There  will  Iw  thirty  fifes,  twelve  drums, 
two  ha.ss  drums,  one  cymbal,  and  a  drum 
major.  The  corps  will  have  uniforms 
soon. 


.■\  Paper  for  Newsboys 

.1.  N.  Kisenlord,  circulation  manager 
of  the  (.'hicago  Evening  American,  is 
issuing  a  four-page  paper  on  the  first 
of  each  month,  devoted  to  the  Interests 
of  newsfioys  and  dealer.s,  both  city  and 
country.  Under  the  editor.ship  of  A.  F. 
Haenzinger,  the  publication  has  liecome 
one  of  consideralile  merit,  and  is  eager¬ 
ly  looked  forward  to  be  the  American’s 
army  of  new.slioys  and  dealers. 


“No  cheating  or  bargaining,”  .said 
.lohn  Ku.skin,  “will  ever  get  a  single 
thing  out  of  Natura’s  astabliahmant  at 
hWf  prica.” 


Newsboys  Get  $30,000  Gift 

St.  Louis,  August  1. — Mrs.  Hannah 
Duryee,  a  wealthy  widow,  of  Jennings, 
Mo.,  has  deeded  property  valued  at  $30,- 
000  as  a  gift  to  Father  Dunne’s  New's- 
lioy.s’  Home,  3010  Washington  Avenue, 
St.  Loui.s.  The  property  is  202-4  South 
17th  Street,  fronting  40  feet  on  the  east 
side  of  17th  Street,  between  Market 
Street  and  Clark  Avenue.  It  is  im¬ 
proved  with  a  three-story  building. 


Tribute  to  Boston  Newsboys. 

Samuel  Sklar,  circulation  manager 
of  the  Ho.ston  Evening  Keeord,  spoke 
on  the  suliject  of  newspaper  selling,  at 
a  meeting  of  the  Boston  Salesmen’s 
('lull  la.st  Tue.silay  night  Mr.  Sklar 
said  that,  next  to  high  ideals  and  good 
editorship,  the  newsboy  helps  mo.st  to 
sell  a  paper  in  Bo.ston.  He  declared 
that  the  new.sboys  of  Boston,  more  than 
5,000  of  whom  are  licensed  by  the  Bos¬ 
ton  School  Committee,  and  90  per  cent, 
of  whom  are  under  fourteen  years  of 
age,  arc  the  life  blood  of  a  Boston  news¬ 
paper.  Mr.  Sklar  said  that  Mr.  Bird 
was  not  slow  to  reco.gnize  tliis  fact  when 
he  took  over  the  owner.ship  of  the 
Evening  Record  last  year. 


Pres.s  Family  Parly  August  29 
Circulation  Manager  Jack  Lynch,  of 
the  Cleveland  (O.)  Pres.s,  is  making  ar¬ 
rangements  for  the  annual  family  gath¬ 
ering  at  Euclid  Beach  on  Augu.st  29. 
This  event  is  one  which  many  fa.nilies 
look  forward  to  each  summer.  A  big 
prize  list  for  novelty  competitions  is 
one  of  the  attraetion.s.  This  year  there 
will  lie  prizes  ^for  the  liiggest  family, 
the  heaviest  family,  man  with  bigge.st 
feet,  lady  with  biggest  hat,  best  fiddler, 
and  athletic  event.s.  A  coupon  is  print¬ 
ed  in  the  Press  jirior  to  the  “big  day,” 
and  this  is  exchanged  for  tickets  for 
the  various  attractions  at  the  Beach. 


A  Chewing  Gum  Newspaper 

The  American  Chicle  Company,  of 
New  York,  composed  of  ten  chewing- 
gum  factories  in  the  United  States  and 
Canada,  has  begun  the  publication  of  a 
newspaper.  Chicle  Chat,  devoted  entire¬ 
ly  to  the  gum  business,  which  now  has 
a  retail  trade  exceeding  $60,000,000  a 
year.  The  new  publication  circulates 
among  the  jobbers  who  distribute  chew¬ 
ing  gum  to  merchants  in  all  parts  of  the 
world.  It  is  full  newspaper  size,  with 
large  illustrations  and  interesting  arti- 
cle.s  alKiut  chewing  gum. 


Oregon  New.spaper  Men  on  the  Border 
PoitTLAND,  Ore.,  July  31. — Several  well- 
known  Oregon  newspapermen  are  with 
the  Oregon  troops  on  the  border.  George 
A.  White,  former  Sunday  editor  of  the 
Morning  Oregonian,  has  taken  a  leave 
of  absence  from  his  duties  as  adjutant- 
general  of  the  State  Militia,  and  is  now 
at  San  Diego  as  captain  of  Troop  A, 
Oregon  Cavalry.  George  Palmer  Put¬ 
nam.  secretary  to  Governor  Withy- 
comtie,  and  publisher  of  the  Bend  Bulle¬ 
tin,  is  a  corporal  with  Company  M,  of 
the  Third  regiment  infantry.  J.  Evans 
Hou.ston,  a  corporal  in  the  same  com¬ 
pany  and  a  reporter  on  the  Salem 
Journal,  is  doing  the  bulk  of  the  cor¬ 
respondence  for  the  Portland  Journal. 


W.  S.  Badger,  formerly  of  the  New 
York  Mail,  has  taken  charge  of  the  cir¬ 
culation  of  the  New  Orleans  (La.)  Daily 
States. 


CLEVELAND  PAPERS  RAISE  PRICE 

Plain  Dealer  and  Leader  Go  to  Two 
Cents  in  Country  Districts. 

Cleveland,  August  3. — High  cost  o? 
newspapers  has  reached  Cleveland,  or, 
more  properly  speaking,  the  territory 
adjacent  to  Cleveland.  First  to  inereas-i 
their  price  are  the  I.«ader  and  the  Plain 
Dealer,  both  morning  newspaper.s.  The 
price  of  both  these  newspapers  goes  to 
two  cents  a  copy  to  the  consumer. 

Territory  on  the  Plain  Dealer  affected 
is  the  35-65  mile  radius  in  eleven  eouii- 
ties  adjoining  the  seven  counties  adja¬ 
cent  to  Cleveland.  Counties  in  the  35- 
mile  territory,  including  Cuyahoga, 
Geuga,  I.rfike,  Lorain,  Summit,  Portage, 
and  Medina,  are  not  affected. 

“We  simply  have  found  it  uiiDrofit- 
able  to  .sell  the  paper  in  the  country  dis¬ 
tricts  affected  at  one  cent,”  says  Fred 
M.  McClure,  Circulation  Manager  of 
the  Plain  Dealer.  “The  high  co.st  of 
paper  alone  warrants  this.  I  don’' 
think  there  will  be  any  comiilaint  to 
speak  of,  from  customers  in  the  dis¬ 
tricts  affected  by  the  raise.” 

Bu.siness  Manager  George  F.  .Moran, 
of  the  lA'ader,  announces  an  incioas-: 
to  two  cents  to  customers  outside  of 
Cuyahoga  County,  to  meet  the  inerea.s- 
ed  cost  of  materials. 

“If  we  did  not  make  this  advance,” 
he  says,  "it  might  be  possible  to  tuvi 
out  a  newspaper,  but  it  would  not  b- 
the  kind  of  publication  the  Ixiader  has 
been  turning  out.  We  do  not  want  to 
shirk  in  any  way  that  will  interfere 
with  the  high  quality  of  the  product 
the  people  have  become  accustomed  to 
in  the  I,eader.  Hence  the  higher  price.” 


Rates  on  College  Comics 
The  Publishers'  Representative  Com¬ 
pany,  of  13-21  Park  Row,  New  York 
city,  has  sent  to  advertisers  and  agen¬ 
cies  an  attractive  booklet  announcing 
the  combination  of  college  comic  periodi¬ 
cals  for  the  college  year  1916-17.  This 
company  has  acquired  the  exclusive  na¬ 
tional  advertising  rights  of  twenty-one 
of  the  leading  college  comics,  which  are 
published  by  the  largest  and  most  im- 
IKjrtant  universities  and  colleges  in  the 
United  States.  The  periodicals  combin¬ 
ed  rea<-h  a  high-class  reading  puhlii; 
of  100,000  people  among  college  stu¬ 
dents.  The  Publishers’  Representative 
Company  recently  reorganized,  increas¬ 
ing  its  capital  and  changing  its  per¬ 
sonnel.  its  officers  now  are  W.  P- 
Corbin,  jiresident;  H.  A.  Smith,  secre¬ 
tary;  H.  S.  Moeller,  treasurer. 


To  Celebrate  Newspaper’s  Centennial 
Philadelphia,  July  31. — Fred  God- 
charles,  deputy  secretary  of  the  Com¬ 
monwealth  of  Pennsylvania,  is  getting 
ready  to  celelirate  the  centennial  anni- 
ver.sary  of  his  new.spaper,  the  Milton¬ 
ian,  which  was  started  SeptemlK>r  21, 
1816.  He  Is  to  have  a  100-page  edition. 
The  Miltonian  was  started  by  General 
Henry  Frick,  who  died  on  the  floor  of 
Congress. 


I’nder  Its  new  management  the  New¬ 
ark  (N.  J.)  Star-Eagle  is  making  rai'id 
jirogres.s.  It  is  now  on  a  paying  ba.ri.s, 
the  volume  of  advertJ.sing  showing  a 
large  increase  from  week  to  week. 


Very  often  the  money  in  a  man’s  pos¬ 
session  does  not  represent  the  labor  HE 
has  done — but  It  represents  labor  done 
•omewhere,  at  soime  time,  by  somebody. 
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newspaper  activities  in  many  cities 


Varioii!!  Plans  and  Schemes  That  Are  Being  Employed  to  Build 
Circulation  and  Increase  Prestige. 


The  J>os  Moines  (la.)  Register-Trib¬ 
une  ’has  started  the  second  year  of  its 
House  Record,  a  bright  little  four-page 
house  organ,  issued  exclu.sively  for 
Register  and  Tribune  folk.  The  publi¬ 
cation  is  filled  with  information  con¬ 
cerning  all  the  departments  of  the  two 
papers,  and  keeps  all  the  staff  members 
in  touch  with  each  other.  As  the  Kegis- 
ter-Trihiino  staff  numbers  1’80  em¬ 
ployees,  there  is  a  lot  to  be  told  about 
them — and  the  House  Record  does  it. 

The  success  of  a  recent  trade-mark 
contest  in  the  Boston  .lournal  was  so 
great  that  the  paper  has  started  a  sec¬ 
ond  similar  contest,  offering  $."i0  in  cash 
prizes  for  best  solution.s.  In  the  first 
contest  the  trade-marks  of  forty  high- 
class  local  adverti.sers  were  carried.  The 
Journal's  advertising  manager,  James 
Coveney,  reports:  “The  interest 
aroused  throughout  the  city  was  great 
and  the  answers  reiiched  350.  This  is 
very  high,  considering  the  fact  that  the 
contest  was  a  particularly  diflicult  one; 
.so  dillicult  in  fact,  th;it  no  one  answer 
was  ah.solutely  cori'cct.  The  advertisers 
;ire  tlioroughly  .sati.sfied  with  their  re¬ 
sults,  and  realize  that  this  contest  has 
(lone  more  than  any  other  one  thing  to 
e,stalilish  their  tiade-tnarks  and  slogans 
in  the  iieople’s  minds.” 


The  (Mevcland  (().)  Plain  Dealer  is 
running  a  "doul)les  contest,”  in  which 
clouhles  of  prominent  moving-picture 
actresses  are  a.sked  to  comi)ete.  The 
girls  send  in  their  photos,  which  are 
printed  l)eside  those  of  the  film  stars. 
Theda  Bara,  Mary  Bickford,  and  Mar¬ 
guerite  Clark  “double.s”  have  competed 
so  far. 

Cooperation  between  the  newspaper 
and  the  church  has  been  increa.sed  by 
the  Cleveland  (O.)  Plain  Dealer  by  the 
printing  of  detailed  in.structions  to  secre¬ 
taries  of  churches  who  send  out  notices 
for  the  weekly  religious  page.  To  show 
that  this  newspaper  is  willing  to  print 
the  new.s,  the  announcement  ufged  that 
lhe.se  notices  be  sent  in,  and  a  form  that 
must  be  followed  is  printed. 


The  Wilmington  (O.)  Daily  News  has 
ju.st  closed  a  $1,400  automobile  contest 
and  iidded  more  than  1,000  new  names 
to  that  paper's  .subscriiition  lists.  In  a 
town  of  5,500  population.  Publi.sher  W. 
J.  Calvin,  of  the  News,  believes  that  few 
Iiai(ers  in  such  a  small  town  and  but  a 
year  old  can  show  2,000  paid  circulation. 


The  Baltimore  (Md.)  Evening  Sun  has 
establi.shed  a  “Hou.se  Wives’  Ex¬ 
change,”  matters  relating  to  which  are 
I)ubli.shed  every  Friday,  and  offers  a 
prize  of  $2  for  the  two  best  household 
helps  or  sugge.stions  submitted  by  read¬ 
ers  each  week.  To  the  two  contributors 
who  submit  the  most  vahial)le  and  orig¬ 
inal  suggestions,  in  the  ojtinion  of  the 
editor,  is  awarded  $1  each.  The  i>ai)er 
re.serves  the  right  to  inddish  any  or  all 
of  the  suggt'stions  su))mitted,  but  only 
two  contrilmtors  will  receive  prizes 
each  week. 


Kenneth  Jaiaiuith,  son  of  a  Chicago 
banker,  made  a  flight  from  Philadeli)hia 
to  Atlantic  City  a  few  days  ago  in  his 
hydroplane,  carrying  a  bundle  of  Eve¬ 
ning  I.edgers  which  were  delivei'e<l  to 
re])resentatives  at  the  shore.  Ho  trav¬ 
elled  140  miles,  going  by  way  of  ('ape 
-May,  and  reached  the  coast  in  two  hours 
and  ten  minutes.  On  his  return  trip, 
afier  rising  2,000  feet,  he  ran  Into  a 
severe  thunderstorm  which  compelled 


him  to  land  at  Chester  and  wait  for  a 
clear  sky.  » 


Mrs.  Wilson,  the  cooking  expert  of 
the  Philadelphia  Pres.s,  has  prepared  a 
series  of  lectures  for  use  in  a  corre¬ 
spondence  school  course  on  domestic 
science.  This  .seiMes  will  be  printed  in 
the  Pre.ss  us  a  new  feature  for  the  poj)- 
ulai'  Pure  Food  i)age,  beginning  on  Sep¬ 
tember  1st. 


The  Philadelphia  Press,  which  is  near¬ 
ing  the  end  of  its  iiopularity  contest  for 
conductors  on  the  Pennsylvania  lines 
east  of  Pittst)urgh,  has  another  voting 
contest  under  way.  This  is  open  to 
West  Philadel|ihians  who  are  ambitious 
to  act  in  moving  pictures.  The  success¬ 
ful  men,  women,  and  children  are  to 
have  leading  parts  in  “A  Romance  of 
West  Philadelphia,”  and  every  one  who 
enters  the  competition  will  be  given  a 
chance  to  appear  in  the  scenes  before 
the  camera.  .Many  prizes  arc  offered. 


The  Philadelphia  North  .American,  a 
strong  champion  of  Preparedness,  is  con¬ 
ducting  a  referendum  on  comi>ul.sory 
military  training  which  is  attracting 
wide  attention.  Reade's  are  asked  to 
vote  for  or  against  the  Chamberlain 
Swiss  System  bill  which  makes  all 
I)hysi-ally  and  mentally  lit  young  men 
liable  for  military  training  liefore  reach¬ 
ing  the  age  of  twenty-one.  In  the  first 
week  of  voting,  2,185  out  of  2,522  votes 
were  in  favor  of  the  bill. 


The  Pittsliurgh  (Pa.)  I.eader  is  on  the 
last  stretch  of  a  newsboys’  contest.  On 
April  15  the  boys  began  a  scrandile  for 
the  daily  coupons,  and  on  .August  2K  the 
votes  from  the  thirty-two  districts  will 
be  counted.  Trips  to  .Atlantic  City  are 
the  prizes  offered. 


The  Pittsburgh  Press  has  just  clo.seil 
an  intere.sting  .scenario  and  movie  .^tar 
contest.  “Man  and  Millionaire”  is  the 
title  of  the  prize-winning  scenario. 
Thirteen  persons  were  then  selected  by 
votes  of  the  Press  readers  to  take  the 
leading  parts  in  this  film.  Miss  Kath¬ 
arine  Russell  Bleecker,  who  makes  a 
specialty  of  filming  plays  for  newsiia- 
per.s,  will  be  in  charge  of  the  production 
Two  persons  will  be  selected  from  all 
the  active  contestants  to  go  to  New 
York  city  for  an  actual  motion  picture 
tryout  in  one  of  the  largest  .studios  of 
the  country. 

New  Home  for  Ottawa,  III.,  Daily 

The  Ottawa  (III.)  Daily  Republican- 
Times  has  l)egun  the  construction  of  a 
new  two-story  and  ba.sement  brick 
otlice  l)uilding.  which  will  lx*  ready'  for 
occupancy  early  in  Octola-r.  Raiud 
growth  of  the  i)aiier  made  its  old  quar¬ 
ters  inadequate  .some  time  ago,  l)ut  not 
until  recently  was  it  i)ossible  to  acquir,! 
the  right  kind  of  a  .site  for  the  new 
plant.  Before  the  plans  for  the  building 
were  formulated.' a  newspai)er  efficien<'y 
expert  was  called  to  confer  with  the 
architect  and  the  heads  of  the  various 
departments  of  the  i)aper.  so  that  every 
pos.sihle  .saving  of  time  and  energry 
might  be  effected  through  economical 
arrangement  of  dei>artments  and  equip¬ 
ment. 


There  is  a  deeji  moral  )bligation  to 
treat  another’s  time  even  more  care¬ 
fully  than  you  would  his  property. 


GIRLS’  LONG  HIKE  FOR  P.APF.R 


Wichita  (Kan.)  Eagle  Enlivens  Summer 
Months  by  Novel  Scheme. 

From  AA’ichita,  Kan.,  to  Denver,  Col., 
482  miles,  is  some  hike  for  anyone,  espe¬ 
cially  for  two  girls.  Yet  Mal)el  Bahney 
and  Florence  Byers,  aged  twenty-two 
and  twenty-one,  respectively,  of  AVTchi- 
ta,  are  hitting  that  trail  for  their  health, 
and.  incidentally,  for  the  AA’ichita  Eagle. 

The  girls  started  from  AA’ichita  on 
July  22,  attired  in  khaki  walking  suits, 
wearing  jaunty  hats,  and  bearing  ban¬ 
ners  advertising  AA’ichita  and  the  AA'ichi- 
ta  Eagle,  for  this  is  the  way  they  are 
going  to  make  their  expenses,  soliciting 
subscriptions  for  the  daily  and  weekly 
Eagle  publications. 

'I'he  girls  will  go  from  AA’ichita  to 
Hutchinson,  where  they  will  follow  the 
Santa  Fe  trail  the  rest  of  the  way  to 
Denver.  .And  at  every  farm-house  they 
will  make  new  friends  for  the  Eagle 
and  renew  old  acquaintances  of  the 
morning  paper.  AA’henever  they  take  a 
subsc-ription  they  will  leave  a  3x5  .Ame^- 
ican  flag,  thus  marking  their  route  by 
waving  l)anners. 

The  girls  are  not  attempting  to  set  a 
pace  record,  they  are  going  to  take  their 
time  visiting  in  the  towns  along  the 
way.  They  also  expect  to  make  a  bit 
of  s|)arc  change  l)y  selling  post  cards 
of  themselves  attired  in  walking  cos¬ 
tume. 


New  York  Sun  Non-Returnable 

The  following  signed  statement  by 
Frank  A.  Munsey  appeared  on  the  front 
page  of  the  New  York  Sun  on  AA'^ednes- 
day  morning: 

Itcoimsc  of  wimt  amounts  practU'idl.v  to  a 
fainiiio  ill  nows  print  |ia|HT,  wo  arc  ooiiiih'IIoiI 
to  inako  tlio  Son.  morning  ami  Snmlny,  ami  tiio 
Kvoning  Sun  strictly  non-rotnrnalilo  from  nows- 
(lonlors.  'I'liat  is,  lH>ginning  next  Monday,  An- 
gust  7,  wo  sliall  not  take  liaok  unsold  ooplos  from 
nowsdonli>rs.  .V  similar  rule  already  iditains  witli 
tlio  Tinios,  tlio  World,  tlio  .Vnioridin,  and  tlio 
Trltnino. 


Mobile  to  Have  a  New  Daily 
Mobii.k,  Ala.,  August  2. — The  Tribune 
Pulilishing  Company,  an  organization 
for  the  iiurjto.se  of  publishing  an  after¬ 
noon  and  Sunday  morning  jiaper,  has 
filed  incorporation  papers  here.  .John 
C.  O’Connell,  a  well-known  Southern 
newspaper  man,  is  the  pre.sident  and 
general  manager.  Vic  Calvcr,  formerly 
of  Mexico  City,  is  the  vice-president 
and  managing  editor.  Orlyn  Dorgan  is 
secretary  and  treasurer.  The  other  di¬ 
rectors  are  Paul  S.  Hendrick  and  Max 
RathlK'rger.  ’The  concern  is  capitalized 
at  $10,000. 

Friesland  Editor  in  ’Frisco 
San  FitANcjs(x),  July  27. — Dr.  M.  E. 
Ilepketna,  noted  editor  of  Holland,  is  a 
visitor  here.  He  publishes  a  hirge  news- 
pjiper  in  the  province  of  Frie.sland,  tind 
he  is  here  to  .see  for  himself  how  eml- 
griints  from  that  northern  part  of  the 
Nethei'lands  are  getting  on  in  the  I'nit- 
ed  .States.  The  |>eople  of  Frii'sland  are 
known  in  the  Netherlands  for  their 
strong  .sens<‘  of  imtionalif y.  They  are  a 
trilK'  which  the  Dutch  incorjiorated  in 
other  territory  and  speak  a  language 
akin  to  English.  Part  of  the  news¬ 
paper  edited  by  Dr.  Hepkema  at  Ix'cu- 
warden,  the  capital  of  Friesland,  is  writ¬ 
ten  in  this  semi-English  dialect  of  Hol¬ 
land.  Dr.  Heiikema  says  his  paper  has 
thousands  of  readers  among  Friesian 
emigrants  in  the  t'nited  State.s.  He  is 
much  iilea.sed  with  the  prosperity  of  his 
countrymen  here.  “People  who  at  home 
in  Friesland  make  hardly  any  money, 
own  their  own  homes,  land,  and  autos 
out  here,”  he  s<iid. 


WHY  NOT  USE  A  SUPPLEMENT 
MEXICAN  MAP  FOR  SUNDAY 
CIRCULATION  BUILDING  ?  ? 

('an  auoiily  you  an  oxcollont  map  in  tliroo 
colors  size  11  Vj  X  1(1  Inches,  with  your  im¬ 
print  on  the  map  ami  ('onii)lete  Clironology 
on  llio  Inick.  Price — 5,000  at  $7.25  per  tiiou- 
siiml-- -10,000  at  $ti.00  jier  tliousaml. 

(  AX  MAKK  I.M.\IE1)1ATK  DELIVEIIY ! 
Write  'I’hc  Pioneer  Map  .Man 

S.  BLAKE  WILLSDEN 

1(10(1  iieywortli  Ithlg.  Ciileago. 


INFANTILE  PARALYSIS 

Dr.  Huber  covered  this  and  other 
timely  subjects  in  our 

HEALTH  IS  WEALTH 

This  service  fills  a  real  want.  Send 
for  proofs. 


The  INTERNATIONAL  SYNDICATE 

Features  for  Newspapers 

Established  1H99  BALTIMORE,  MD. 


CIRCULATION  HOLDERS 

'i'lu!  following  arc  (lie  eoutribntors  lo  llie 
.National  Killtorial  Service  tills  wts'k. 

S4*lM»n'«  Spcrptiir.v  of  tlu'  <*Din- 
niprrhil  .Miihpiiiii  of  Philadelphia. 

.\ll»4*l*|  ItiiKliiiell  Hurt,  PnifessHi'  of  liDV- 
rrniiu'tit  in  Harvard  I  niversiiy, 

•I*  TiiyHir,  PrDf<‘Ks«»r  of  Applinl 

TlHTapeiilirs.  Temple  rnlversH.v. 

.>1  i*M.  Hurry,  (’hairman  Rural 

ScIumiPm  roiiiiiiltler,  Ht'imral  Ke<h‘nitiDn  of 
Wonien’s  (  Inh?*. 

II.  r.  Fill  rrliilil,  ITof(‘«BDr  of  Aiithropid 
Duy  and  Sochdojf.v,  Yale  ridversity. 

Hull.  <'|ifirloM  H.  Sherrill,  Kermerly  V. 

S.  .MinlHter  to  .\rKeiitina. 

Wllliiiiii  II.  WIImuii,  l>ir(K!tor  of  Ptihlle 
Safety.  Phihidelphiu, 

IV ritf  or  wirejor  rates 

NATIONAL  EDITORIAL  SERVICE,  Inc. 
225  Fiflh  Arenue.  New  York 


The  McClure  Method 

Hiir  feuturos  are  sold  od  their  individual 
merit. 

Any  service  may  tx‘  ordered  singly. 

THIS  MKANS: 

The  greatest  iHissllde  variety  from  which 
to  choose. 

The  submitting  of  each  feature  to  your 
own  editorial  Judgment. 

The  opportunity  to  onler  a  laidget  con¬ 
sisting  oti’y  of  wiiat  yon  want. 

A  di'fltiile  reduction  from  imlivldunl  prio<*s 
on  hiidgets. 

Write  tts  for  snmplrs  of  our  Sunday  t’ol- 
ored  romic«»  daily  comics,  %oomcn*s  features^ 
bidtime  atorivs,  fivtion,  ctr. 

The  McClure  Newspaper  Syndicate 
120  West  32nd  St.  New  York 


Keen  Publishers  Everywhere  ' 
Are  Buying  Electric 
Bulletin  Machines. 

They  have  written  us  letters  giv¬ 
ing  their  opinions.  They  make 
interesting  reading.  We  wish  we 
could  send  them  to  you  complete. 

Some  of  the  letters  are  in  our 
New  Illustrated  Catalogue.  Why  not 
let  us  send  you  one? 

National  Electric  Bulletin  Corp. 

New  London,  Conn. 


Women’s  Features 


Ask  for  samples  of  the  following : 

Oliphant’s  daily  fashion  service. 
Rheta  Childe  Dorr’s  editorials.  Zoe 
Beckley’s  “Her  Side — and  His.” 
"Problems  of  Everygirl.” 

The  Evening  Mail  Syndicate 

203  Broadway  New  York 
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USE 

UNITED 

PRESS 

FOR 

Afternoon  Papers 

Gmaral  OficM,  World  Bldg.,  N«w  York 


C  Special  representatives  know  that 
the  greater  the  variety  and  volume  of 
local  business  their  papers  carry,  the 
higher  the  value  of  the  papers  to  the 
national  advertiser. 

C  Many  special  representatives  who 
know  through  years  of  observation 
recommend 

AD  ART  SERVICE 

212  PreM  Bldg.  Cleveland,  O. 

to  all  papers  on  their  lists. 


NEWSPAPER 

prosperity  is  based  on  circulation. 

FEATURE 

elements  of  the  right  kind  make  and 
hold  circulation. 

SERVICE 

by  experts  means  material  and  meth¬ 
ods  that  have  been  PROVED. 

Let  us  send  you  samples  of  our  col¬ 
ored  comics,  daily  and  Sunday 
pages  tit  black  and  colors. 

N  ewspaper  F eature  Service 

M.  KOENIGSBERG,  Manager 
37  WKST  .39TH  ST.,  NEW  YORK 

SPECIFY 

CLINE-WESTINGHOUSE 

Motor  and  Control 
Equipments 

FOR  WEB  PRESSES 

SPECIAL  MOTOR  DRIVES  for 
STEREOTYPE  MACHINES 

LINOTYPE  MOTOR  DRIVES 

CLINE  ELECTRIC  MFC.  CO. 

Fisher  Bldg.,  Chicago 

38  Park  Row,  New  York 


THE  SAME 

CENTRAL  PRESS  ASS’N 

which  supplied  national  convention  re¬ 
ports  by  William  J.  Bryan,  Irvin  S. 
Cobb,  and  Samuel  G.  Blythe,  fur¬ 
nishes  day  in  and  day  out  a  practical, 
sensible  illustrated  matrix  service. 
Ask  f<y  samples  and  prices.  Write 
cither  to  our  eastern  office  in  the 
New  York  World  building,  or  our 
central  office  at  Cleveland. 


What  Do  You  Know  About  This? 

The  Tinic»  I.ea<lrr  is  the  only  one  of  the 
three  New  Haven.  Conn.,  evening  newapa- 
pers  which  opened  its  book,  to  the  rreent 
audit  of  the  Audit  Bureau  of  Circiilationt 
The  S.  C.  BECKWITH  SPECIAL  AGENCY 
New  York  Chicago  St.  Louis 


Colorado  Springs 

and 

THE  TELEGRAPH 

An  A.  B.  C.  Paper 

J.  p.  McKinney  &  son 

New  York  Detroit  Chicago 
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NEWS  OF  THE  SCHOOLS  OF  JOURNALISM 


(in  thi»  dr  part  men  t  will  be  presented 
rat  h  week  news  items  from  the  Colleges 
ind  Universities  in  which  journalism  is 
iiiuuht.  (Jctasional  contributions  are  in- 
cucd  ft  urn  such  institutions,  the  onlp 
icsirtction  betng  that  the  matter  sent 
in  shall  be  brief,  important,  and  of  gen¬ 
et  al  interest. — Kd.] 

WANT  SCHOOL  OF  JOURNALISM 

Nebraska  Newspapers  Urge  State  Uni¬ 
versity  Regents  to  Establish  One. 

Newspapers  of  Nebraska  are  urging 
the  Board  of  Regents  of  the  University 
of  Nebraska  to  deveiop  into  a  school  of 
journalism  the  instruction  in  journalism 
started  a  year  and  a  half  ago,  on  pe¬ 
tition  of  Sigma  Delta  Chi,  the  journal¬ 
ism  fraternity,  by  Prof.  M.  M.  Fogg, 
professor  of  rhetoric,  formerly  a  news¬ 
paper  man  in  the  East.  Among  the  pa¬ 
pers  that  have  editorially  advocated  the 
organization  of  the  school  are  the  Nor¬ 
folk  News  (N.  A.  Huse),  the  Omaha  Bee 
(Victor  Rosewater),  the  Omaha  World- 
Herald  (Harvey  E.  Newbranch),  the 
Fremont  Tribune  (Ross  Hammond), 
the  Hastings  Tribune  (Adam  Breede), 
and  the  Omaha  Nebraskan  (Richard  L. 
Metcalfe). 

The  July  13  issue  of  the  Omaha  Ne- 
bra.skan  devoted  r.  page  to  “Teaching 
.Journalism  at  Nebraska’s  University" — 
an  article  by  George  E.  Grimes,  of  the 
I.incoln  Daily  Star  and  managing  editor 
of  the  Daily  Nebraskan  (University  of 
Nebraska),  and  a  character  sketch  of 
Profes.sor  Fogg  by  Anan  Raymond,  of 
the  Omaha  bar. 


Universi’y  of  Missouri 
The  enrolment  in  journalism  at  the 
Univers'ty  of  M's.souri  during  the  .'■•chorl 
year  ha.s  reached  the  total  of  32'>,  the 
largest  enrolment  at  any  time  in  the 
eight  years  .sinep  this  first  .school  of 
journalism  in  the  i''nited  States  was 
established.  Of  the  enrolment,  275  stu¬ 
dents  were  in  attendance-  during  the 
regular  academic  year  that  closed  in 
June,  and  51  enrolled  for  the  summer 
session  closing  August  4. 


University  of  Wisconsin 
According  to  statistics  just  compiled 
and  made  public,  232  students  have 
studied  journalism  at  the  University  of 
Wisconsin  during  the  present  year.  Of 
this  number,  145  were  enrolled  dunng 
the  regular  academic  year  that  closed 
in  June,  and  87  in  the  summer  se.s.slon, 
which  close.T  in  August. 


Columbiad's  New  Management 
James  H.  Gilmartin,  for  the  past 
twelve  years  editor  and  assistant  man¬ 
ager  of  the  Columbiad,  the  official  jour¬ 
nal  of  the  Knights  of  Columbus,  and 
I^awrence  J.  Watson,  advertising  man¬ 
ager,  have  been  awarded  the  contract 
for  publishing  that  publication,  which 
contract  was  held  by  the  late  Daniel  P. 
Toomey  for  several  years  before  his 
death.  The  contract  expired  with  his 
death.  Mr.  Gilmartin  is  a  former  Bos¬ 
ton  newspaper  man,  having  been  con¬ 
nected  with  the  Boston  Globe  for  sev¬ 
eral  years.  Mr.  Watson  is  a  Harvard 
man  and  is  well  known  in  the  advertis¬ 
ing  world.  He  has  been  advertising 
manager  of  the  Columbiad  for  about  ten 
years.  Mr.  Gilmartin  has  charge  of  the 
business  and  editorial  departments  of 
the  (3olumbiad  and  Mr.  Watson  will  con¬ 
duct  the  advertising  department. 


Telling  the  Truth 
Poet  (beyond  ht«  depth) — “I’m  drowning!” 
Editor  (on  shore) — “Shut  np,  you  simp,  or 
some  fool  will  pull  yon  ontl” — [Los  Angeles 
Express, 


OPEN  SEASON  FOR 
POLITICAL  ADVERTISING 

{Concluded  from  page  4) 
and  the  other  the  paid  copy  of  Fitz¬ 
gerald.  s 

Storrow’s  managers  couldn’t  stand  it 
and  quit  on  the  use  of  this  caption.  We 
kept  it  right  up  to  the  merning  of  elec¬ 
tion  day,  the  heading  being  FITZGEK- 
ALDISM  and  the  sub-head  VICTORY 
on  that  day. 

All  the  advertising,  all  the  argument, 
all  the  pleading  in  the  world  will  not 
shift  some  voters.  Eveiy  big  political 
contest  opens  with  a  certain  percentage 
of  the  voters  planted  firmly  on  one  .side 
and  another  percentage  planted  on  the 
other.  Advertising  cannot  affect  these, 
no  matter  who  writes  it  or  how  much  is 
written.  Advertising  can  only  convince 
the  open-minded  and  stir  up  the  indif¬ 
ferent.  If  properly  handled  it  becomes 
the  lialance  of  power. 

If  there  are  49,000  voters  who  think 
one  way  and  49,000  who  think  another 
and  2,000  voters  on  the  fence,  the  man 
who  can  get  1,100  of  these  2,000  to  vote 
with  the  one  side  is  going  to  win  the 
election.  If  he  can  do  it  with  adver- 
tishig  he  is  ju.st  as  powerful  as  the  most 
arrogant  ward  boss  in  the  district. 

Some  folks  have  tried  to  create  issues 
with  advertising.  This  is  fooli.sh.  Adver¬ 
tising  can’t  create  issues.  AH  it  can 
do  Is  to  present  them,  and  the  stronger 
it  does  this  the  more  powerful  is  the 
advertising. 

Political  adverti.sing  miist  be  up  to  the 
minute.  If  it  lags  behind  the  news  of 
the  campaign  it  is  money  wasted. 

I  recall  in  the  FiDgerald  fight  one 
instance  of  this  kind  that  might  have 
eo.^t  us  the  election  if  we  hadn't  caught 
it. 

The  “Whirlwind  Tours”  on  the  night 
before  election  are  a.  regular  feature  in 
Boston.  The  schedule  of  time  and  places 
for  rallies  appears  as  a  paid  ad.  on  the 
front  pages.  On  Monday,  at  one  o’clock 
in  the  morning  I  had  handed  In  final 
copy  for  Fit»:gerald  to  one  of  the  papers 
when  a  friendly  reporter  met  me. 

“Storrow  is  putting  one  over  on  you 
th’s  morning,  Mae,”  he  said. 

“How  do  you  mean?”  T  asked. 

“Why,  he  is  going  t,o  make  thirty-six 
speeches  on  his  whlrlw'nd  and  we  are 
running  a  news  story  on  it.”  he  told  me 

“Well,”  I  answered,  “let  him  go  to  it. 
We  have  done  the  best  we  could." 

If  I  had  showed  the  least  agitation  he 
might  have  called  up  Storrow’s  head¬ 
quarters. 

Five  minutes  later  I  was  in  touch 
with  Fitzgerald  at  the  Quincy  House, 
and  in  fifteen  minutes  we  had  shifte  1 
our  schedule  from  thirty-two  speeches 
to  forty-two,  and  at  1:45  I  handed  in 
copy  for  all  the  morning  city  edipons. 
This  killed  the  news  .story  of  the  Stor¬ 
row  and  kept  the  pep  in  our  campaign 
right  up  to  the  very  last  advertisement. 
Filzgerald  didn't  meet  the  .schedule  but 
the  advertisement  kept  all  the  shouters 
on  the  line,  which  was  the  main  object. 
Pure  luck,  of  course. 

The  only  sure  way  to  get  issues  print¬ 
ed  and  before  the  public  in  the  way  that 
campaign  committees  want  them  pre¬ 
sented  Is  through  advf-rtlsing.  A  vast 
percentage  of  men  who  will  not  go  to 
rallies  and  will  not  read  reported 
speeches  or  wade  through  eelumns  of 
drivel  trying  to  find  -a  little  news,  will 
glance  through  a  paid  >fficlal  advertise¬ 
ment. 

If  the  ad.  has  got  the  punch  and  there 
Is  real  reason  for  its  appearance  the 
money  is  well  spent  that  pays  for  It. 


If  the  ad.  is  a  fake  and  i.s  trying 
cover  up  political  mistakes  (.r  if  ^  ^ 
merely  a  tirade  of  abuse  against  thi; 
other  side,  it  is  a  waste  of  motiey. 

Whatever  el.se  you  do  in  political  copy 
don’t  make  it  pretty.  It  should  lie  strong 
in  type,  bold  in  set-up,  and  concise.  Pm 
the  punch  into  it!  And  if  other  things 
are  equal  the  ad.  with  the  punch  will 
turn  an  election.  I’ve  seen  it  done. 


Bride  Will  Cost  Him  Dinners 
Harold  T.  Webster,  cartoonist  for  the 
New  York  Globe,  and  Miss  Ethel 
Woerts,  of  Toledo,  O.,  were  mtii  ried  on 
August  2  at  “The  Little  Church  .\round 
the  Corner,”  in  New  York.  Mi.ss  Woerts 
came  to  New  York  three  weeks  ago  to 
study  folk  dancing.  She  met  tlie  car¬ 
toonist  through  her  brother,  George 
Woerts,  editor  of  the  motion -piiture 
section  of  the  Mail.  Incidentall,\ ,  Web. 
ster  owes  to  R.  M.  Brinckerhoff,  a  fel¬ 
low-  cartoonist,  and  Ray  Rohn,  illus¬ 
trator,  the  best  dinner  that  money  ea  i 
buy.  Several  years  ago  Webster,  Hrinek- 
erhoff,  and  Rohn  took  an  apartment 
together  and  called  themselves  the 
champion  women-haters  of  New  York. 
They  would  never  marry.  Tlie  first 
man  who  should  break  the  pact  was  to 
buy  the  others  a  dinner  at  Delmoaio  s 


WF-DDING  BELI.S 

Carl  H.  Getz,  who  has  resigin  l  his 
as-sistant  professor.ship  in  joninalis.m 
at  the  State  University  of  Montana  to 
accept  the  same  position  in  the  I  niver- 
.sity  of  Ohio  at  Columbus  for  he.\l  yi  ar, 
married  Miss  Carol  E.  O’Donnell  on 
Wednesday,  August  2.  Miss  O’Donnell 
is  a  member  of  the  senior  class  in  jour¬ 
nalism  at  the  University.  The  wedding 
took  place  at  the  home  of  the  bride's 
parents  in  Billings,  Mont.,  and  the  young 
couple  will  spend  their  honeymoon  in 
the  East,  visiting  New  York  and  other 
large  cities. 

William  Ellis,  of  Grayslake,  111., 
editor  of  the  Searchlight,  a  national 
magazine,  was  married  at  Waukc'gan, 
HI.,  last  week  to  Miss  Lena  T.sahelle 
Lane. 

Ernest  A.  Knorr,  of  the  Washington 
office  of  the  Central  News  Press  .\.sso- 
ciation,  and  Miss  Elsa  Aurelia  Fischer 
were  married  in  Philadelphia,  on  .Inly 
21. 

Announcement  was  made  on  .\ugust  1 
of  the  engagement  of  Miss  Gretclirn 
Bigelow,  daughter  of  Mr.s.  Lawrenet^ 
Bigelow,  of  Worcester,  Mass.,  to  I’anl 
J.  Thompson,  of  New  Orlean.s,  La.,  vic'c- 
president  of  the  New  Orleans  Item 
Company,  and  son  of  Dr.  and  Mr.s. 
Pembroke  Thompson,  of  Summit  Point, 
W.  Va.  Mr.  Thomp.son,  a  graduate  of 
the  Virginia  Military  Institute,  is  a 
younger  brother  of  James  M.  Tlu)ni|>- 
son,  who  married  Mi.ss  Genevieve  Clark, 
daughter  of  Champ  Clark.  Speaker  of 
the  Hou.se  of  Representatives?,  a  y<ai' 
ago  last  .spring.  James  M.  Thompson 
is  piibli.sher  of  the  New  Orlean.s  Item, 
and  P.aul  J.  Thompson,  managing  (  (li¬ 
ter. 


Fine  Array  of  School  Ads 
The  Omaha  (Neb.)  Bee  is  pardonably 
proud  of  its  midsummer  school  and  col¬ 
lege  section,  four  pages,  with  that  pa¬ 
per’s  issue  of  July  24.  The  advertise¬ 
ments  are,  as  a  rule,  from  high-class 
educational  institutions  and  ropre.sent 
territory  from  the  Atlantic  to  the  Pa¬ 
cific.  Evidently  the  educators  of  ttie 
country  hold  the  Bee  in  high  regard  as 
a  medium  for  their  announcements. 


Franklin  never  forgot  that  his  patci 
once  told  him  he  would  some  day  stand 
before  Kings — which  sure  enough  h( 
did! 
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live  topics  discussed 
by  our  readers 


IVnder  litis  caption  vie  sMall  print,  each  week, 
istlers  trom  our  readers  on  subieets  of  interest 
^snecled  vilh  newspaper  publishing  and  adver¬ 
tising  -iiiv  publisher  who  desires  help  in  the 
solution  of  Aie  problems,  or  who  has  pronounced 
oieiii  on  any  subiect  connected  with  the  busi¬ 
ness  is  inriled  to  contribute  to  this  column.  IFe 
ore  'con/litent  that  such  a  column  can  be  made  of 
great  value  through  the  co-operation  of  our  read¬ 
ers.— 


Qiialifirations  of  the  Ad  Soliritor 
Xkw  Yoiik.  AiiKiist  1- 
TnK  Ki'iTdii  AND  I’l-m.isHEii: 

Mr.  <’  It.  Siinlorsoii.  of  tli«*  Miiiiwy  iMibUcn- 
ti'Ois.  that  advortisiiMt  solii'itors  sIiouUl 

jossrss  the  followint;  qnalltioatioiis.  First,  “tlio 
solicitor  .slioiihl  l>»‘  (lotiTiiiinoil  to  got  the  iitnM)st 
vain '  out  of  hJnisolf,”  then  “ho  sIkhiIiI  1k‘ 
(i|iii|i|i(Ml  with  tiUor  iitisi>arltiK  control  of  himself 
anil  llic  ability  ami  Inclination  to  drive  himself 
t„  till'  liailt.” 

lie  sliimld  also  iiave  the  following  (inalitlca- 
tlons :  Honesty,  brains,  syst«  m,  tact  and  g<-n- 

thnianliniss,  entlmsiasm  and  interest,  thorongh- 

ss.  anibition.  the  ability  to  understand  all 
liinds  of  men.  a  g.snl  |■e^sotlalit,v.  yerseverance, 
|«ath  arc,  imsh. 

Tlier<'  are  also  mIx  other  qnalitlcations  ennall.v 
hnis  rtant  that  .Mr.  Sanderson  says  they  slioii  (1 
lo.sscss.  hat  he  omitted  to  mention  tli  in.  Then 
lie  ad  Is:  “He  (the  sidbdtorl  can  soimdim™ 
criate  an  accoiiiit  if  he  has  the  third  iwyer  in 
his  city"  :  blit  the  cliances  are  three  to  four  that 
•'his  Initiativi'  merely  throws  his  business  into 
the  liaiids  of  a  (snniietltor.”  As  1  understand  it, 
tile  advertising  panigoii  as  de|iictcd  by  Mr.  San¬ 
derson  would  send  business  to  a  i;a|icr  other  Hian 
tile  one  that  yays  him  his  salary.  IVrhaiis  this 
c.\|ilains  the  reason  wliy  the  various  newsiiaitcra 
eni|  loy  ordltiary  hiitiian  iH  iiigs  to  solieit  biisinesa. 
What  will  it  iirotit  a  newspaiier  if  they  have 
lairagons  of  soliciting  perfection  ami  lose  busi¬ 
ness  thereby?  Mr.  Sander.son's  disisnirse'  reniiii.l« 
me  of  a  story  that  is  related  of  Lord  Nia  theliffi'. 

He  waiitid  a  elmssilieii  advertising  manager 
wl.o  slioiild  iHisscss  all  the  ipialitications  demand- 
id  l.y.Saiidersoii,  but  with  me  important  aiiditlon 
—he  leas  to  yet  business.  Isird  .Northelifle  suin- 
Iie  lied  a  is'rtain  elas.sitted  manager  of  a  .New 
Volk  daily  and  outlined  to  liini  Just  the  kind  of 
man  he  wantid.  'linn  he  asked  the  iiiamig  t 
alsot  what  was  the  value  of  tlie  elassltled  adver- 
lising  carried  by  his  news|iaiH-r.  He  was  told 
ul.0111  #  I, .0(1(1,(1(111  aniiiial(y.  Whcreiii«.ii  Imid 

.Noithclllle  clailHd  his  hands  gleefully  and  ex¬ 
claimed;  “.Now,  tile  iiiiiii  1  want  can  get  this 
hiisiness  for  me.”  Tile  ciassitied  manager  tlien 
askid  him  bow  much  salary  he  exiiect'd  to  pay. 
■•.Vioiil  itoi, (1(1(1.”  “I  am  afraid,  Isird  Xorthelill', 
you  will  never  get  your  man.  The  one  you 
me  loiking  for  owns  tlie  newspaper.” 

FUANK  Xlllt'AIlK. 


Editor  Heiiedix  Dies  in  Berlin 

Hans  Henedix,  formerly  one  of  the 
editors  of  the  New  Yorker  Staats-Zei- 
tnns  and  recently  one  of  that  paper’s 
cot  respondents  in  tlerniany,  died  on  July 
at,  i.i  ijerii-i.  At  tne  iNew  York  othoes 
01  the  Staats-Zeitung  it  was  said  that 
•Mr.  Heneaix  was  employed  in  an  edi¬ 
torial  capacity  up  to  the  outbreak  of 
the  war,  when  he  returned  to  Herlin  to 
liecome  the  paper’s  representative  there. 


Death  of  Hugh  Hastings 
Hugh  Ha.stings,  aged  sixty-one,  jiro- 
prietor  and  publisher  of  the  t'ohoes 
(N.  Y.)  liepubiican,  former  State  His¬ 
torian,  and  regarded  hs  one  of  the  best 
poiitical  writers  in  the  country,  died  on 
.Inly  27,  at  St.  Vincent’s  Hospital,  New 
York,  of  a  complication  of  disea.ses.  Mr. 
Hastings  began  newspaper  work  on  the 
.New  York  Commercial  Advertiser,  of 
which  his  uncle,  after  whom  he  was 
named,  was  editor.  Subsequently  young 
Hastings  became  managing  editor  of 
that  paper.  He  was  once  managing  ed¬ 
itor  of  the  Albany  Journal,  and  he  was 
later  with  the  New  York  Times  and 
New  York  World.  In  1907  he  was  ap- 
Iiointed  a  tax  commis-sioner  of  New 
York  city  by  Mayor  McClellan.  He 
bought  the  Cohoes  liepubiican  about  a 
year  ago. 


Huck  is  a  term  your  enemies  apply 
to  you  for  having  done  the  right  thing 
at  the  right  time  in  the  right  way. 


OBITUARY  NOTES 

Richard  L.  Nkvillk,  aged  seventy-five, 
formerly  a  well-known  journalist  of 
New  York  city,  died  last  Monday  at 
Douglaston,  L.  I.,  after  an  illness  of 
more  than  a  year.  Mr.  Neville  was  once 
dramatic  editor  of  the  New  York  World. 
He  later  was  on  the  staff  of  the  Herald, 
and  still  later  was  in  the  publicity  de¬ 
partment  of  the  Metropolitan  Opera 
Company.  He  retired  several  years  ago 
on  account  of  ill-health. 

'  James  Molony,  who  for  many  years 
was  connected  with  the  business  de¬ 
partment  of  the  New  York  Times,  died 
last  Sunday  night  at  his  home  at  North 
Coilege  Field,  near  Cincinnati,  O.  He 
was  born  in  Wncinnati  in  1848.  In  1862 
he  ran  away  from  home  and  became  a 
drummer-lwy  in  Gen.  Andrew  Hicken- 
looper’s  corps  and  served  until  the  end 
of  the  Civil  War.  After  the  war  he  at¬ 
tended  Farmers’  College  at  College  Hill, 
O.,  where  his  father  was  a  member  of 
the  faculty.  After  graduation  he  stud¬ 
ied  law  and  became  Assistant  Prosecut¬ 
ing  Attorney  of  Hamilton  County,  Ohio. 
In  1904  he  came  to  New  York  and  joined 
the  business  staff  of  the  Times,  giving 
special  attention  to  matters  in  litigation. 

Herbert  Rapelye  Johnston,  twenty- 
nine  years  old,  an  advertising  man,  who 
had  been  employed  on  the  New  Y'ork 
Pre.ss  and  the  Kli^abeth  Journal  in  a 
managerial  capacity  liefore  he  retired 
because  of  ill-health,  died  on  July  31  at 
a  private  sanitarium  in  Fanwood,  N.  J. 

Harry  C.  Metzoer,  secretary  and  part 
owner  of  the  I^ogansport  (Ind.)  Tribune, 
died  at  his  home  in  Rogansport  last 
week.  He  was  forty-two  years  old. 

Keiso  Hotto,  news  editor  of  the  Cana, 
dian  News,  a  Japanese  daily,  of  Van¬ 
couver,  15.  C.,  was  drowned  when  he  was 
swept  off  a  launch  near  Howen  Lsland 
on  July  23. 

Georoe  J.  Kelber,  a  compositor  on  the 
Newark  Evening  News  from  the  date  of 
its  first  issue,  in  1883,  until  ill-health 
forced  him  to  resign,  died  on  July  28  at 
his  home  in  Newark,  N.  J.,  in  his  fifty- 
ninth  year. 

Mrs.  Elizabeth  Clppy,  aged  forty-five, 
wife  of  H.  A.  Cuppy,  of  IJtitz,  Pa.,  for¬ 
merly  publisher  of  Public  Opinion,  New 
York  city,  died  a  few  days  ago.  She 
was  widely  known  as  a  forceful  writer, 
and  was  a  contributor  to  a  numlier  of 
the  leading  magazines.  She  had  col¬ 
laborated  with  her  hu.sband  on  several 
books. 

Elijah  H.  Miller,  aged  eighty-five, 
believed  to  have  been  one  of  the  oldest 
Odd  Fellows  in  the  country,  died  on  July 
31  at  Bristol,  Conn.  He  was  the  father 
of  W.  H.  Miller,  editor  of  the  Bristol 
Press,  and  of  Francis  T.  Milier,  an  au¬ 
thor. 

William  Darlincton  Evans,  former 
editor  and  proprietor  of  the  West  Ches¬ 
ter  (Pa.)  Village  Record,  died  on  July 
25,  aged  about  sixty  years.  He  was  a 
son  of  State  Senator  Henry  S.  Evans 
and  a  grandson  of  Dr.  William  Darling¬ 
ton.  He  is  survived  by  a  widow  and  two 
adult  children. 

William  Wallace  Wood,  for  many 
years  publisher  of  The  Wagon  Builder, 
and  firominent  in  Masonic  circles,  died 
at  his  home  in  Camden,  N.  J.,  on  July 
25.  He  is  survived  by  a  widow  and 
three  daughter.s. 

Eben  DYer  Jordan,  aged  fifty-nine, 
head  of  the  dry-goods  firm  of  Jordan, 
Marsh  &  Company,  of  Boston,  and  own. 
er  of  the  Boston  Globe,  died  on  August 
1  from  a  paralytic  stroke  at  his  summer 
home  at  Manchester,  Mass.  He  was  a 
liatron  of  art,  gave  $100,000  to  the  New 
England  Conservatory  of  Mu.sic,  and 
owned  the  finest  stable  of  hackney 
horses  in  the  world. 


SITUATIONS  WANT£D 


Advertisements  under  this  classification,  tsn 
cents  per  line,  each  Insertion,  Count  sis 
words  to  the  line.  For  those  unemployed, 
not  to  exceed  60  words,  two  insertions  FRSB. 


ASSISTA.NT  ADVKUTISIXO  MANAOKR.  — 
YdiiiiK  III.HI.  9(1  .years,  four  years’  Agency  ex- 
IH'rleiKT.  would  like  positior  as  assistant  to  .id 
vertisiiig  miiiiUKer.  ('aiialdc  and  eoiiaelontlous. 
Will  travel  if  necessary.  -Address  K  .’KlOO,  caru 
Kditor  A-  Puldislier. 

ItfSlNES^Ilif  ADVEUTISINO  MANAGF.R  on 
dully  paper.  Ten  years’  experience  In  business 
office.  Make-np  and  soliciting  of  advertising 
on  one  of  the  largest  daily  and  Sunday  paiiera 
of  tlie  country.  Pest  of  references  as  to  charac¬ 
ter  and  ability.  30  years  of  age.  Address  Box 
I,  2(IS.5.  care  The  Editor  and  Publisher. 

t’O.MI’OSING  KUO.M  FOKK.MAX.— Situation  ns 
foreman  of  daily  paiier.  lo  years’  exiierieiice  on 
soilie  of  liest  paiiers.  Tliorougli  printer,  make¬ 
up.  executive.  Ready  to  go  any  place.  Ad- 
dresK  K  :t(ai2.  care  Eiiltor  and  Publisher. 

C I RC  r  L.\  TIO  N  MANAGER— After  12  years 
continuous  service  as  Circulation  Manager  of 
the  (’inciniiati  Enquirer — I  am  oiH'n  for  a  job. 
Wliat  Is  your  proposition?  AVrlte  or  wire  Harry 
E.  First,  224  AV(a>l|K‘r  Ave.,  Cincinnati.  Ohio. 

ClltCDLA'JTON  MANAGER  on  Central  State 
dally  la  leaving  positicn  on  account  owners  did 
not  appreciate  a  one  thousand  gain  In  tliree 

months.  What  have  you  to  offer  a  man  that 
has  had  long  exiH-rience  in  various-sized  fields. 
Ia>t  uie  convince  you  of  my  ability.  Address 

L  2071).  rare  Editor  and  Publisher. 

CARTOONIS'T  AND  COMIC  ARTIST  with  na- 
tlonal  reputation  eight  years’  experience  on 
large  eastern  dailies  desires  connection  witli  some 
live  paiier  wlii're  a  permanent  iHialtlon  can  be 

estiihlisliisl.  Am  married,  strictly  temperate  and 
always  on  tlie  Job.  Will  start  fur  a  mialerate 
salary.  ClJ|i|dng  and  references  sent  on  re- 

(|iiest.  Address  L  2U92,  care  Editor  and  Pub¬ 
lisher. 


e.liliiiit — Kx|Miieliced  maguzuie  and  news¬ 
paper  worker  at  lilaTty :  would  act  as  editor 
or  assistant  an.l  would  provide  attractive  deiairt- 
iiieiit  to  increase  circulation.  F.  P.  llawklns. 
Pox  l(i:i.  Wi  stwiHai.  New  Jersey. 

.NEWSPAl’ER  .ALAN  —  Experienced  iiewspaiK-r 
Ilian,  now  employed,  would  consider  isisition  as 
Kditor  or  Manager  of  dally  in  live  city  of  l.’i.iidd 
to  .*iO.(>(i(l.  Has  charge  of  Middle  West  newspa¬ 
iier  at  salary  of  $3.'.  per  week.  Wants  some- 
tiling  bigger,  only  reason  for  niaking  change. 
If  iHisitlon  oiTerisI  o|i|«irtunllies  would  not  con¬ 
sider  salary  great  olijist.  Age  2S,  married,  teiii 
perate.  Re|iiibliean  in  isdities.  Will  go  anv- 
where.  Prefer  notice  of  (it)  to  !)()  (lavs  to  give 
lireseiit  empioyers  cliaiiee  to  mi  place,  liiit  would 
(xime  on  shorter  time.  Give  full  particulars  in 
lirst  letter  if  you  want  interview.  Addnss  K 
Editor  A  Piilillsher. 


.NEWSP.VPKR  M.A.N — A'oiitig  tiiaii.  2.'!.  five 
.tears  exia'rieiice  in  newsiiaiaw  office,  thorough 
kiiowhsige  of  advertising,  office  detail  atid  cir- 
ciihition  niethods,  references.  Aihlress  K-.’tOO:! 
care  Editor  and  Puldislier.  ’ 


i’^'’  i'ookkeeper  and  general  ofljee  man 
willing  and  capable  to  solicit  advertising  pan 
of  time.  Married  :  Illinois  or  Iowa  preferred 

If  you  need  a  thorough  newspaperman  in  voiti 
orgaiiizntion  let’s  talk  matters  over.  Could'  in 
yes-t  !t.-).0(in  if  desired.  Address  I*  2()9.->.  can 
hailtor  and  Puldislier. 


EASTERN  COLLEGE  GRADUATE— ;»)— sin 
gle,  six  years  in  iidvortising  work ;  built  up 
trade  magazine:  also  news|)a|ier  exia-rlence.  Have 
laiinclied  successful  iidv.  ciitn|inigns.  Good 
mixer;  quick  to  make  liitsliiess  friends.  Or¬ 
ganized  big  Gn.ind  Prize  exhibit  at  World’s  Fair 
Anxious  to  return  East:  to  .New  York.  Chicago 
or  Idg  Eastern  cetiter.  Address  Weatertier, 
care  Editor  gnd  Pitbllslier. 

REPORTER  witli  five  years’  extiorience.  now 
employisl  on  daily  In  city  of  (lO.OOO,  desires 
pesitlon  on  evening  newspaia'r.  24  years  old. 
marriisl.  and  strictly  temperate.  Rest  of  ref¬ 
erences.  Address  F.  W..  care  Editor  and  Puli- 
lisher. 


HELP  WANTED 

Advertisements  under  this  classification,  fifteen 
cents  per  line,  each  insertion.  Count  six 
words  lo  the  line. 


RO  rtKl  R.\  Vt’HE  WANTED. — A  newspa¬ 
per  matt  to  iielp  finance  a  rotogravure  pro|io- 
sKlon  promising  great  profits.  Advertiser 
has  control  of  the  only  rotogravure  print¬ 
ing  presses  yet  built  for  sale  in  the  United 
States.  -A  great  oiiening  for  the  right  man 
with  reasonalde  capital.  Address  T.  E.  W., 
care  Editor  and  Publisher. 


FOR  SALE 


Advertisements  under  this  elassifioation,  fifteen 
cents  -per  line,  eaoh  inssrtion.  Count  sim 
words  lo  the  line. 


FOR  .SALE — At  a  bargain,  one  two-dirk,  1(1- 
latge  Potter  Perfecting  Press.  Seven  13 './|  exi 
(siliimns  to  page.  (’omplete  stereotyping  outfit 
together  witli  10  trucks  and  chases.  If  inter 
ested,  conimiinicate  at  once  witli  the  Dailv  Times. 
Pay  Cltj,  Mich. 


Owner  leading  daily  news¬ 
paper  of  city  of  60,000  will 
consider  sale  of  a  $25,000  in¬ 
terest  to  a  competent  editor. 

Proposition  O.  A. 

CHAS.  M.  PALMER 

Newspaper  Properties 

225  Fifth  Ave.,  N.  Y.  City 


$4,000 

One-half  cash,  will  buy  Connec¬ 
ticut  weekly  with  big  net  earn¬ 
ings,  considering  purchase  price. 
This  property,  located  in  good 
town,  is  a  bargain  and  should 
sell  quickly. 

HARWELL,  CANNON 

&  McCarthy, 

Newspaper  and  Uagazinc  Properties. 

Times  Bldg.,  New  York 


ONLY  DAILY  in  Central 
West  city  of  18,000,  netting 
owners  $20,000  per  year;  finely 
equipped.  Controlling  interest 
offered  for  $55,000.  Proposition 
326x. 

H.  F.  HENRICHS 

Neuiapaper  Properties, 
L.ITCHFIKI.D.  II.I. 


PUBLISHER’S  NOTICE 


The  Rclltor  nnil  PuliltMher  maintains 
an  ultluitMit  (‘orps  of  puhl  correspjtHRnts  at  the 
following  Important  trnile  centres:  Boston,  Phila¬ 
delphia,  Toronto,  Cleveland,  Pittshnrffli,  Cinein- 
nali,  Detroit,  St.  IjouIh,  rhlcajro,  Atlanta.  New 
Orleans,  Dallas,  Indianapolis,  Washington,  Balti¬ 
more,  ami  Sun  Francisco.  Other  ct>rres|>ondent.s 
will  l)e  adde^l  from  time  to  time.  Advertisers 
and  newspaiMT  men  will  tiiul  a  ready  market  for 
stories  of  udvertislni;  achievements,  news  iK^ats. 
etc.,  by  addressinK  the  main  ofUce,  1117  World 
Biiil(lin)?.  New  York  City. 

Br.'inch  offices  are  lucatcsl  as  follows:  Chicago, 
Herald  BiilldinKi  ld3  W.  Washington  St.,  Chas. 
II.  May,  Mgr.,  ’Phone  Franklin  44 ;  San  Fran¬ 
cisco,  742  Market  St.,  U.  J.  Bldwell,  manager,* 
* phone  Kearney  2121. 

The  Kilftor  ami  Piihlliiher  page  contains 
072  agate  lines,  108  on  four.  Columns  are  13 
picas  wide  and  twelve  Inches  deep. 

Advertising  Rate  is  2.’)C.  an  agate  line,  $100 
a  page,  $75  a  half  page  and  $42  a  quarter  page. 
Position  extra.  Time,  space  and  cash  discounts 
are  allowed  on  contracts. 

Small  advertisements  under  proper  classifica¬ 
tion  will  be  chargefl  as  follows:  For  Sale  and 
Help  Wanted,  fifteen  cents  a  line;  Business  Op- 
IMtrtuulty  ami  Miscellaneous,  twenty-five  cents  a 
line,  and  Situations  Wanted,  ten  cents  a  line, 
count  six  words  lo  the  line.  For  those  unem- 
ploy<Nl  a  fifty-word  or  eight-line  advertisement 
will  l>e  ptihllslxsl  two  times  FUFIFL 

Readers  are  urged  to  have  the  paper  mailed  to 
the  home  address.  This  will  Insure  prompt  de 
livery. 

The  liTditor  ami  Fublliilier  sells  regularly 
at  lUc.  a  copy.  $2.00  per  year  In  the  Uniteil 
States  and  Colonial  Possessions.  $2.50  In  Can- 
mla  and  $3.00  foreign,  and  is  on  sale  each  w*eek 
at  the  following  news  stands : 

New  York — World  Building,  Tribune  Building, 
Park  Row  Building,  140  Nassau  Street,  Mau- 
iiing's  (opposite  the  World  Building),  33  l*arli 
Row;  The  Woolwortb  Buihling,  Times  Building, 
Forty-second  Street  and  Broadway,  at  basement 
entrance  to  Subway;  Brentano's  Book  Store, 
Twenty-sixth  Strt‘€t  and  Fifth  Avenue  ami 
Mack’s,  Macy's  C4»rner,  at  Thirty-fourth  St.  en¬ 
trance. 

Baltimore — B.  K.  Bilwards,  American  Building. 

Philadelphia — Ia  O.  Uau,  7th  ami  Chestnut 
Streets;  Wm.  Sobel,  Bulletin  Building  News 
Stand. 

Boston — Parker  House  News  Stand. 

littsburgh — Davis  Book  Shop,  416  Wood 
Street. 

Washington,  D.  C. — Bert  E.  Trenls,  511  Four 
teenth  Street.  N.  W.,  Riggs  Bldg.,  News  Stand. 

Chicago — Powner’s  Book  Store,  37  N.  Clark 
Street;  Post  Office  News  Co.,  Monroe  Street; 
Chas.  licvy  Clrc.  Co.,  27  N.  Fifth  Avenue. 

Cleveland — Schroeder’s  News  Store,  SuperPr 
Street,  opposite  Post  Office;  Solomon  News  Co., 
nil  Walnut  Street. 

Detroit — Solomon  News  Co.,  69  Lamed  SL,  W. 

San  Francisco — .R.  J.  Bldwell  Co.,  742  Market. 
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ATTRACTIVE  OFFER 
FOR  QUICK  SALE 

Two  Duplex  Flat-Bed  Presses 
Replaced  by  Scott  Web  Presses 

Teo-pMc  pccm  prioto  from  type  a  4,  6,  6  or  10 
page  7  column  paper  al  5000  per  hwr. 
Twdvc'page  prew  print*  4.  6,  6.  10  or  12 
page  7  column  paper*  at  4500  per  Kour. 

Stn^  for  further  irt/ormation 

Walter  Scott  &  Co. 

Plainfield.  N  J. 


I  OPRM 
7  »4  HOimS 
OUT  OTMC 


mrxsTBSTa 
i  ENGRAVERS^ 
EARTH 


TWE 

MMIIUsauSUnr 


Hemstreet’s 


PRESS  CLIPPINGS 


Tenth  Avenue  At  45th  Street 
New  York 


Successful 

Men  in  every  walk  of  life  are  all 
familiar  with 

Romeike’s  Press  Clippings 

Among  our  patrons  are  professional  and 
business  men  and  women,  public  person¬ 
ages  and  the  leadin[i  Ranks,  Trust  Com¬ 
panies  and  Corporations. 

Romeike  Clippings 

are  an  indispensable  adjunct  to  every  busi¬ 
ness.  If  you  have  never  used  them,  write 
for  information  and  terms  to-day. 

HENRY  ROMEIKE.  INC  . 

lOa-lIO  Savanth  Ave.  Naw  York  City 


Canadian  Press  Clippings 

The  problem  of  covering  the  Canadian 
Field  is  answered  by  obtaining  the  service 
of 

The  Dominion  Press 
Clipping  Agency 

which  gives  the  clippings  on  all  matters  of 
interest  to  you,  printed  in  over  95  pier  cent 
of  the  newspapers  and  publications  of 
CANADA. 

W  e  cover  every  foot  of  Canada  and  New¬ 
foundland  at  our  bead  office. 

74  76  CHURCH  ST.,  TORONTO,  CAN. 

Price  of  service,  regular  press  clipping 
-ales — special  rates  and  discounts  to  Trade 
nd  Newspapers. 


We  can  increase  your  business — 
•nti  want  it  increased. 

You  have  thought  of  press  clip- 
■••ngs  yourself.  But  let  us  tell  you 
''«w  press  clippings  can  be  made  a 
hiisiress-builder  f«  r  you. 

BURRKLLR 

60-62  Warren  Mew  York  Citv 
Establithed  a  Sluarler  oj  a  Century. 


NEW  YORK  CITY  DAILIES 
HAVE  DECREASED  SIZE 

{Concluded  from  pacfc  3) 

P.  Gla.s.s,  editor  of  the  Birmingham 
New.s,  vice-president  of  the  Association; 
Bincoln  B.  Palmer,  secretary  and  gen¬ 
eral  manager,  and  Kmil  M.  Bholr.,  pub¬ 
lisher  of  the  New  York  Evening  Post. 

The  New.s  Print  Manufacturers’  As¬ 
sociation  was  represented  by  George  F. 
Steele,  secretary  and  general  manager; 
James  Boyd  Potter,  New  York  coun¬ 
sel,  and  Timothy  IX  Ansbarry,  Wash¬ 
ington  counsel. 

The  hearing  was  held  to  afford  pub¬ 
lishers  an  opportunity  to  make  oral 
statements  upon  which  the  commission 
could  make  an  investigation  under  the 
Owen  re.solution  which  directs  an  in¬ 
quiry  into  the  causes  of  the  increases 
in  the  price  of  print  paper. 

Eater,  after  the  Commission  has  col¬ 
lected  information  by  its  corps  of  twen¬ 
ty  expert  examiners,  based  on  the 
charges  made  by  the  publishers,  and  the 
jiroof  which  will  be  offered,  the  paper 
makers  will  be  summoned  to  Wash¬ 
ington  and  given  an  opportunity  to 
make  explanations. 

The  t'ommis.sion  expects  to  be  able 
to  make  a  report  by  October  1,  and 
every  available  employee  h.is  been  put 
to  work  on  the  investigation. 

Two  points  of  special  importance  were 
brought  out  during  the  hearing:  (1) 
That  there  has  been  no  great  Increase 
in  the  cost  of  raw  materials  used  in 
the  iircdurtion  of  news  jirint  paper,  and 
(2)  that  the  productivity  of  the  Ameri¬ 
can  mills  has  largely  increased  during 
the  past  year. 

Frank  P.  Glas.s,  who  spoke  for  the 
American  Newspaper  Publishers’  As¬ 
sociation,  informed  the  members  of  the 
Commission  that  the  .Association  was 
ri/orally  convinced,  that  there  was  col- 
li;sion  .among  the  manufacturers — that 
the  .\.ssociation  w.os  making  its  own  in- 
ve.stigation,  and  it  hoped  and  expected 
to  lie  able  to  lay  Ix-fore  the  Commission 
within  sixty  days,  legal  proofs  of  such 
concerted  action,  collusion,  and  con- 
.spiracy. 

.\moiig  the  newspaper  a.ssociations 
represented  were  the  following;  Ameri- 
( an  .New'spaper  Pulilishers’  Association, 
National  Editorial  A.ssociation,  said  to 
cmlirace  forty-three  State  editorial  as¬ 
sociations,  by  counsel,  George  E.  Hos- 
tiier;  Pittsburgh  I’ublishers’  A.ssocia- 
(ion,  K.  It.  Stoll,  .secretary  and  trea¬ 
surer;  New  Jer.sey  Press  Association, 
W.  E.  Tushingham,  t'amde;i. 

Among  those  present  were:  William 
B.  Craig,  Philadelphia  Bulletin;  Wilmer 
(’row,  manager  Pennsylvania  Associated 
Dailies;  Clarence  J.  Pyle,  Wilmington 
Evening  Journal;  W.  .T.  Pattison,  Scran¬ 
ton  Hepublican;  George  J.  Campbell, 
Ihttsburgh  Press;  Charles  B.  Spatz, 
Beyertown  (Pa.)  liemocrat;  C.  N.  An¬ 
drews,  Ea.ston  (Pa.)  Free  Press;  R. 
Hook,  jr.,  Takoma  Park  (D.  ('.)  Re¬ 
view;  W.  E.  Binder,  Pott.sto\vn  (Pa) 
News:  William  P.  Kennedy,  Washing¬ 
ton  Star;  W.  C.  Nesbitt,  Wilmington 
Journal;  Henry  C.  Fowler,  Washington 
Commerce. 

A  verbatim  report  of  the  testimony 
given  at  the  hearing  is  printed  in  a 
special  supplement  issued  with  this 
numlicr  of  ’1'hk  Editiiu  4ND  Pt’KMSHFR. 

Don  C.  Seitz,  New  York  World,  a  fore¬ 
most  authority  on  news  print  and  news¬ 
paper  publishing  problems,  estimates 
that  New  York  publishers  in  reducing 
output  one  hundred  and  twenty-one 
pages,  have  accomplished  a  weekly  sav¬ 
ing  of  two  hundred  and  four  tons. 

Because  of  the  increased  cost  of  pa- 
r-er  Dutch  newspapers  are  Increasing 
their  advertising  rates  10  per  cent. 


CIRCULATION  RULINGS 
OF  GREAT  IMPORTANCE 

{Concluded  from  page  3) 
referred  to,  has  only  recently  been  form¬ 
ed.  It  is  the  outgrowth  of  a  suggestion 
made  by  the  directors  that  each  of  the 
several  divisions  of  the  organization  ap¬ 
point  committees  to  coiiperate  with  the 
directors  by  counselling  and  advising 
with  them  on  matters  of  importance  to 
■the  respective  branches.  It  was  thought 
that  much  better  results  could  be  ob¬ 
tained  in  this  manner  than  by  depend¬ 
ing  solely  upon  the  two  directors  of  each 
division  to  represent  their  constituents. 
The  idea  was  seized  upon  by  both  news¬ 
paper  and  farm-journal  publishers,  each 
naming  committees  to  act  with  Its  own 
members  on  the  general  board. 

.STRONG  AD\T80RY  COMMITTEE. 

Those  who  comprise  the  advisory 
committee  of  the  newspaper  section 
are: 

A.  G.  Lincoln,  St.  Louis  (Mo.)  Post- 
Dispatch;  H.  M.  Pindell,  Peoria  (111.) 
Journal;  Harry  Doorly,  Omaha  (Neb.) 
World -Herald:  A.  M.  Snook,  Aurora 
(Ill.)  Beacon-News;  John  W.  Rauch, 
Reading  (Pa.)  Eagle;  W.  C.  Simons, 
Lawrence  (Kan.)  Journal-World;  H.  A. 
Sprague,  St.  Joseph  (Mo.)  News-Press; 
N.  T.  Bowman,  Toronto  (Canada)  Tele¬ 
gram:  William  Findlay,  Ottawa  (Can¬ 
ada)  Free  Press;  J.  W.  Watson,  Cal.gary 
(Canada)  Herald;  C.  Harrison  Green, 
Seattle  (Wash.)  Post-Intelligencer; 
Howard  Davis,  New  York  (N.  Y.)  Amer¬ 
ican;  George  M.  Rogers,  Cleveland  (O.) 
Plain  Dealer;  J.  D.  Plummer,  Spring- 
field  (Mass.)  Union;  C.  K.  Blandin,  St. 
Paul  (Minn.)  Dispatch;  Milo  W.  Whit¬ 
taker,  Jackson  (Mich.)  Patriot:  Frank 

E.  Noyes,  Marinette  (Wis.)  Eagle-Star; 

Victor  Hanson,  Birmingham  (Ala.) 
News;  W.  J.  Harrison,  Los  Angeles 
(Cal.)  Herald:  W.  T.  Anderson,  Macon 
(Ga.)  Telegraph;  J.  H.  Zerbey,  Potts- 
ville  (Pa.)  Republican;  Fleming  New- 
l)old,  Washington  (D.  C.)  Star;  M.  S. 
Dwyer,  Providence  (R.  I.)  Tribune; 

Amon  G.  Carter,  Ft.  Worth  (Tex.)  Star- 
Telegram;  James  E.  Verree,  president, 
Chicago  Newspaper  Representatives’ 
Association;  Charles  H.  Taylor,  jr.,  Bos¬ 
ton  (Mass.)  Globe;  D.  D.  Moore,  New 
Orleans  (La.)  ’Times  Picayune;  M.  F. 
Hanson,  Philadelphia  (Pa.)  Record;  C. 

F.  Gladfelter,  Louisville  (Ky.)  Herald; 
A.  F.  Seested,  Kansas  City  (Mo.)  Star; 
R.  A.  Crothers,  San  Francisco  (Cal.) 
Bulletin;  H.  U.  Brown,  Indianapolis 
(Ind.)  News;  H.  S.  Scott,  Detroit 
(Mich.)  News;  W.  P.  Leech,  Cleveland 
(O.)  Ik^ader  and  News. 

AGRICULTURAL  COMMITTEE. 

The  following  are  the  chairman  and 
members  of  the  advisory  committee  se¬ 
lected  by  the  agricultural  publications; 

Burridge  D.  Butler,  chairman.  Prairie 
Farmer;  Marco  Morrow,  Capper  Publi¬ 
cations;  James  M.  Pierce,  Pierce’s  Farm 
Weeklies;  H.  J.  Brown,  jr..  Farm  and 
Fireside:  J.  Lewis  Draper,  Orange  Judd 
Company. 

The  idea  is  to  have  occasional  meet¬ 
ings  of  these  committees,  thus  putting 
the  members  in  complete  touch  with  the 
Board  of  Directors.  The  plan  is  to  have 
the  meetings  whenever  possible  at  the 
same  time  the  Board  of  Directors  meet. 

EXPULSION  TOR  MISREPRESENTATION. 

Official  action  has  also  been  taken  by 
the  Audit  Bureau  of  Circulations  to  pre¬ 
vent  publishers  who  are  members  of  the 
organization  from  making  false  state¬ 
ments  regarding  the  circulations  of  their 
periodicals. 

At  its  latest  meeting,  the  Board  of 
Directors  agreed  that  persons  fo’ind 
guilty  of  wilfully  misrepresenting  circu¬ 
lation  figures  should  be  either  suspend- 
eii  or  expelled  from  membership,  ac¬ 


cording  to  the  merits  of  the  case  and 
the  discretion  of  the  board.  No  such 
ruling  has  existed  in  the  past,  but  the 
need  of  having  some  instrument  witj, 
which  to  mete  punishment  to  those 
who  endeavor  to  derive  gain  througii 
unethical  practices  of  this  nature  has 
been  felt. 

In  taking  the  step  the  directors  acted 
upon  a  resolution  recommended  by  the 
June  convention.  The  by-laws  have 
thus  been  amended  to  provide  that,  in 
the  event  that  circumstances  tend  at 
any  time  to  indicate  that  a  wilful  mis- 
statement  has  been  made  by  a  piildishe.-, 
the  latter  shall  be  cited  to  appiar  Ix'. 
fore  the  board  after  thirty  days’  notice 
and  make  his  defence.  If,  after  hear- 
ing  the  evidence,  the  majority  of  the 
body  is  convinced  of  a  defendant’s  guilt 
of  the  charges  preferred  against  him, 
his  suspension  or  expulsion,  whichever 
seems  to  best  suit  the  interests  of  the 
Bureau,  shall  be  ordered.' 

The  directors  adopted  the  ruling  that 
an  unexpired  subscription  shall  be  con¬ 
sidered  a  renewal  after  the  expiration 
of  one  year.  This  conforms  with  the 
governmental  ruling  now  in  force. 

MUNSEY  IS  MUCH  PLEASCI) 

Says  the  Sun,  Since  He  Obtained  (ion- 

trol,  Is  Doing  Tremendously  Weii. 

Frank  A.  Munsey  is  taking  the  read¬ 
ers  of  the  Sun  into  his  confidence  by 
talking  to  them  through  the  modiuin 
of  a  first-page  box.  The  title  hea.Iing 
of  the  New  York  Press  has  boon  drop¬ 
ped  from  the  front  page  of  the  Sun 
that  shines  for  every  one,  and  in  the 
issue  for  Thursday,  Mr.  Munrey  , tells 
his  readers  that  the  amalgamation  of 
the  Sun  and  the  Press  has  been  a  bi^ 
success;  in  fact,  the  Sun  "is  doing  tre¬ 
mendously  well,  vastly  better  than  I 
expected  or  precedent  in  newspape  r 
consolidation  indicated  as  possible.” 

Mr.  Munsey  says  that  the  net  .sab 
of  the  Sun  is  now  just  about  20i),0(i0 
copies  a  day — it  may  be  a  few  thousand 
less  or  a  few  thousand  more.  The  ca- 
culation  is  well  in  excess  of  the  t'om- 
bined  circulations  of  the  old  Mornin,!; 
Sun  and  the  old  Press.  According  to 
Mr.  Munsey,  the  Sun  now  has  the  hug¬ 
est  circulation  in  its  existence,  bigger 
by  60,000  than  in  its  greatest  days  un¬ 
der  Mr.  Dana’s  control. 

WHY  McCLURE  WAS  TURNED  RACK 

Passport  for  Switzerland  Made  Trouble 
With  British  Authorities. 

An  Associated  Press  dispatch  from 
London,  on  Wednesday,  said: 

“S.  S.  McClure,  the  American  pub¬ 
lisher,  who  was  ordered  to  return  to  tic- 
United  States  when  he  arrived  at  Liver¬ 
pool  last  week,  on  the  American  I,ino 
steam-ship  Philadelphia,  is  spending  fh,' 
interval  in  London.  The  Philadelphi  i 
will  not  sail  until  to-morrow,  owing  to 
the  necessity  of  cleaning  her. 

“Mr.  McClure  said  his  difficulties  with 
the  British  authorities  arose  over  hi>’ 
passport  being  made  out  for  Switzerland 
as  well  as  for  France  and  England,  and 
it  was  suggested  that  he  might  go  to 
Germany  after  visiting  the  other  coun¬ 
tries.  When  this  was  pointed  out  to 
him  he  volunteered  to  return  to  Amer¬ 
ica  on  the  Philadelphia.  He  is  lieing 
allowed  to  move  about  without  restric¬ 
tions.” 

Might  Outdo  Solomon 

The  New  York  Evening  Sun  has 
reached  the  conclusion  that  the  man 
who  advertised  for  a  wife  and  got  LfXb' 
letters  and  1,000  telephone  calls  might, 
if  the  law  allowed  beat  the  record  of 
King  Solomon. 
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FEDERAL  TRADE  COMMISSION  HEARS  BOTH  SIDES 
OF  NEWS  PRINT  CONTROVERSY 


Textual  Report  of  Addresses  Made  and  Evidence  Submitted  to  the  Government’s 
Investigators  at  the  Washington  Conference  by  Representatives  of  the  News¬ 
paper  Publishers  and  the  News  Print  IManufacturers. 


PURPOSE  OF  CONFERENCE  OUTLINED  BY  CHAIR¬ 
MAN  OF  FEDERAL  TRADE  COMMISSION 


Discussion  Opened  by  Frank  P.  Glass,  Vice-President  of  American 
Newspaper  Publishers’  Association,  Who  Describes  the 
Situation  Confronting  the  Newspapers  Because 
of  the  Increased  Cost  of  News  Print  Paper. 

Washington,  August  1,  1916. 

In  the  Commerce  Building,  at  11  o’clock.  Chairman  Hurley,  of  the 
Federal  Trade  Commission,  formally  opened  the  conference,  called  by 
the  Commission,  between  representatives  of  the  publishers  of  America 
ind  the  pulp  paper  manufacturers.  Other  members  of  the  Trade 
Commission  present  were  Messrs.  Harris,  Parry  and  Davies. 

In  his  opening  address  Chairman  Hurley  said: 


Gentlemen,  In  extending  the  general 
iiiTitation  to  the  newspaper  publishers 
of  the  country  to  attend  this  hearing, 
or  to  submit  in  writing  any  informa¬ 
tion,  the  Commission  has  had  two  pur¬ 
poses  in  mind.  It  is  desired,  in  the  first 
piece,  that  every  publisher  should  have 
u  opportunity  to  present  such  infor¬ 
mation  as  he  could;  and,  in  the  second 
place,  that  every  publisher  should  have 
ame  valuable  suggestions  to  offer  re¬ 
garding  the  scope  of  the  investigation. 
Owing  to  the  large  number  of  newspa¬ 
pers  published  in  the  United  States  it 
hai  been  impracticable  to  send  repre¬ 
sentatives  of  the  Commission  to  inter¬ 
view  each  publisher  personally,  as  we 
would  like  to  have  done,  or  even  to 
[  send  schedules  of  questions  to  each  one. 
Schedules  have,  however,  been  sent  to 
every  daily  paper  and  to  a  large  num¬ 
ber  of  weekly  papers.  While  only  a 
eomparatively  few  publishers  have  been 
sMe  to  appear  in  person,  a  large  num¬ 
ber  have  already  reported  in  writing 
snd  have  offered  to  cooperate  with  the 
Commission  and  to  furnish  whatever 
distribution  they  caji.  Every  publisher 
am  at  least  tell  the  Commission  what 
be  Is  now  paying  as  compared  with  what 
he  was  paying  in  the  past,  and  the  ag- 
sregate  of  this  information  will  show 
«ry  clearly  the  situation  in  all  parts 
of  the  country. 

We  should  like  to  know,  gentlemen, 
the  number  ot  associations  represented. 
I  mean  newspaper  publishing  assocla- 
hons,  and  if  the  gentlemen  represent- 
hig  each  association  will  stand  up  and 
live  his  name,  it  will  help  in  this  in- 
Wstigation. 

Mr.  W.  L.  Binder:  I  represent  the 
Vlnnsylvanla  Editorial  Association. 

Mr.  W.  L.  Tushingham:  I  represent 
the  New  Jersey  Association. 


The  Chairman:  Are  there  any  other 
newspapers  represented? 

Mr.  Glass:  The  American  Newspa¬ 
per  Publishers’  Association  Is  represent¬ 
ed  by  myself,  P.  P.  Glass,  and  by  L.  B. 
Palmer.  I  am  vice-president,  and  Mr. 
Palmer  is  secretary. 

Mr.  Charles  B.  Spatz:  I  represent 
the  Pennsylvania  Association. 

Mr.  B.  J.  Raymon;  I  represent  the 
National  Editorial  Association,  and  the 
Pennsylvania  Daily  Association  is  also 
represented  by  myself. 

Mr.  E.  R.  Stoll;  1  represent  the 
Fhttsburgh  Newspaper  Publishers’  As¬ 
sociation. 

The  Chairman:  Are  there  any  other 
newspaper  organizations  represented? 
If  not,  we  should  like  to  hear  from  the 
Print  Paper  Manufacturers’  Associa¬ 
tions. 

Mr.  Dodge:  The  News  Print  Manu¬ 
facturers’  Association  is  represented  by 
the  secretary  of  the  organization,  and 
the  International  Paper  Company  by 
myself,  and  Mr.  Potter  is  associated 
with  me  as  counsel. 

The  Chairman:  Are  there  any  other 
news  print  manufacturers  here  or  rep¬ 
resented?  Are  there  any  newspaper  men 
not  represented  by  associations,  just  in¬ 
dividually?  We  should  like  to  have 
them  register  and  get  their  names  so 
we  will  know  later  who  desires  to  speak. 

Mr.  Gleiss,  vice-president  of  the 
American  Newspaper  Publishers’  Asso¬ 
ciation,  would  like  to  be  heard  in  this 
matter. 

STATEMENT  OK  MR.  F.  P.  GLJVSS. 

Mr.  Chairman,  and  gentlemen  of  the 
Commission.  I  am  appearing  to-day 
in  the  place  of  Mr.  Rogers  of  the  Chi¬ 
cago  News,  who  is  the  president  of  our 
association,  and  who  is  such  a  patriot 


that  he  is  now  in  the  army  in  Texas. 

I  regret  very  much  he  Is  not  here  to¬ 
day  to  handle  this  situation,  as  he  would 
do  very  much  more  efilciently  than  I 
poftsibly  can. 

The  American  Newspaper  Publishers’ 
Association  comprises  about  three  hun¬ 
dred  and  fifty  of  the  larger  dailies  of 
the  country.  I  think  probably  our  con¬ 
sumption  of  white  print  paper  is  one- 
third,  perhaps,  of  the  total  output,  or 
something  like  one-third. 

We  have  found  during  the  last  few 
months  among  our  memiiers  great  dif¬ 
ficulty  in  getting  extra  tonnage  at  fair 
prices.  We  have  found  a  general  ten¬ 
dency  to  increase  of  prices,  contracts  in 
many  cases  have  been  advanced  25  to 
35  per  cent.  I  think  perhaps  a  25  per 
cent,  advance  ha.s  been  very  frequently 
noted.  In  all  cases  it  is  very  nearly 
an  impossibility  to  get  a  contract  be¬ 
yond  the  l.st  of  January,  1917. 

UNCEIiTAINTY  AHOI’T  RKNEWAUS. 

I  have  heard  of  some  newspar>ers 
whose  contracts  have  expired  in  May 
and  in  June  and  July  wlio  have  been 
refused  contracts  Idnger  than  the  l.st 
of  January,  1917.  There  is  a  great  deal 
of  apprehension  among  the  newspaper 
publishers  of  the  country.  We  hear 
that  the  stock  of  paper  in  the  country 
is  probably  not  enough  to  supply  a 
is  not  proliably  enough  to  supply  a 
week’s  consumption,  nevertheless,  we 
have  not  heard  of  a  single  paper  that 
has  not  been  able  to  get  its  immediate 
needs  of  print  paj)er.  Those  which 
have  had  to  buy  extra  tonnage  beyond 
monthly  pro  rata  of  their  wntracts 
have  had  to  pay  in  many  cases  50  per 
cent.,  75  per  cent.,  or  nearly  100  per 
cent,  for  increases. 

A  manager  of  a  Ht.  Louis  newspaper 
told  me  a  few  weeks  ago  that  he  had 
just  paid  four  cents  for  20  carloads  of 
paper.  It  was  in  the  office  of  one  of  the 
larger  papers  of  New  York  two  or  three 
days  ago,  and  there  was  handed  to  that 
paper  a  quotation  from  a  New  York 
broker  for  extra  paper  that  this  news¬ 
paper  was  suppo.sed  to  need,  at  four 
cents.  I  saw  the  letter.  T’he  quota¬ 
tion  it  was  .stated  would  not  hold  good 
more  than  48  hours. 

DRCING  SUNDAY  WORK  AT  MIU-9. 

In  our  apprehensions  al>out  this  mat¬ 
ter  the  committee  of  the  American 
Newspaper  Publishers’  Assoc-iation  had 
a  meeting  a  few  days  ago  in  New  York 
with  the  president  of  the  Mill  Oper¬ 
ators’  Union  and  begged  him  to  bring 
RbPUt  an  Increased  production  of  the 


mills  of  the  country  by  working  Sun¬ 
days  for  ten  or  fifteen  weeks,  so  as  to 
increa.se  the  output  and  accumulate  a 
.surplus  in  the  summer,  when  the  con¬ 
sumption  runs  down,  and  be  prepared 
to  supply  the  demand  when  the  con¬ 
sumption  begins  to  swell  again,  so  there 
may  be  a  -surplus  to  draw  on.  From 
all  we  can  learn  there  is  no  increase  of 
that  surplus  at  the  present  time,  and 
unless  these  operatives  work  on  Sun¬ 
days  there  is  not  liable  to  be  much  in¬ 
crease. 

The  members  of  the  Publishers’  As¬ 
sociation  are  doing  everything  in  th'eir 
power  to  hold  down  consumption.  They 
are  cutting  off  returns,  they  are  stop- 
l)ing  actual  circulation  work  as  far  as 
may  be  practicable.  They  are  doing 
everything  to  .stop  waste  in  their  of¬ 
fices.  They  are  doing  all  sorts  of  thing.s 
to  hold  down  the  .size  of  their  papers 
as  much  as  practicable,  yet  we  find  this 
•situation  a  threatening  one.  We  do  not 
know  what  is  ahead.  We  see  many  evi- 
<tenreii  of  a  concert  of  action  amonp 
the  manufacturers.  It  is  a  common 
thing  for  a  newspaper  not  to  be  able  to 
get  a  quotation  from  more  than  one 
mill,  and  that  mill  the  one  it  has  been 
dealing  with  during  the  past  y^ar,  cr 
maybe  for  .several  years  past.  In  very 
rare  cases  is  there  any  quotation  be¬ 
yond  the  1st  of  January,  1917. 

MR.  GLASS  IS  FORTUNATE. 

Personally,  I  have  no  cause  toi  com¬ 
plain.  The  mill  with  which  I  have  been 
dealing  is  charging  me  a  reasonable 
price  for  this  year,  and  has  agreed  to 
extend  that  price  over  next  year.  One 
of  the  very  few  ca.ses  of  the  sort  I  know 
of  in  the  country.  It  is  quite  an  ex¬ 
ception,  I  think. 

The  general  situation,  however,  is 
one  of  great  alarm  and  apprehension 
to  all  the  new.spaper  men  in  the  coun¬ 
try,  and  the  American  Newspaper  Pub¬ 
lishers’  Association  is  actively  engaged 
in  an  effort  to  get  at  the  bottom  of  this 
whole  situation.  Our  board  of  direc¬ 
tors  had  a  meeting  a  few  weeks  ago, 
and  will  probably  have  another  one  at 
an  early  date.  We  are  endeavoring 
ourselves  to  gather  all  the  facts  with¬ 
in  our  own  knowledge  as  to  the  evi¬ 
dences  of  a  collusion  or  conspiracy  or 
I'obper.ation  on  the  part  of  the  manu¬ 
facturers.  We  have  not  the  legal  evi¬ 
dence  of  it  to  present  to-day.  We  are 
morally  convinced  that  it  exists,  and 
hope  to  be  able  in  the  course  of  a  few 
weeks  or  a  few  months  to  present  to 
you,  gentlemen,  the  legal  evidence  cf 
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it.  We  are  doingr  all  in  our  power  to 
tjather  thi.s  information,  and  we  are  go- 
ing  to  spend  some  money  in  that  di¬ 
rection,  whatever  may  seem  expedient. 
We  have  no  brief  to  present  to-day.  We 
have  no  attorney  ready  to  make  any 
presentation  to  you  to-day.  We  are 
planning  those  things  at  an  early  day. 
As  soon  as  we  get  facts  of  substantial, 
concrete  value  that  we  believe  are 
c.)nclusi\e  we  hope  to  be  able  to  pre- 
.sent  them  to  you  in  a  convincing  way. 
Personally,  many  of  us  have  no  doubt 
that  they  exist.  It  is  simply  a  question 
of  getting  at  the  facts  and  presenting 
them  to  you. 

SITUATION  EXTREMELY  GRAVE. 

I  do  not  know  that  there  is  anything 
I  can  -say  to-day  that  will  be  of  any 
value  to  you  gentlemen.  We  only  know 
that  we  are  tremendously  in  earnest 
about  thi.s  matter.  We  think  the  situa¬ 
tion  is  a  very  .serious  one.  The  news¬ 
papers,  many  of  them,  are  losing  their 
profits,  .some  of  them,  in  all  probabil¬ 
ity,  are  going  to  have  to  go  out  of  busi- 
ne.ss  if  they  have  to  pay  25  or  50  per 
cent,  more  for  their  consumption  than 
they  have  heretofore  paid. 

The  newspai>ers  have  very  little 
means  of  relief  in  the  matter  except 
through  the  courts  or  through  you  gen- 
tiemen.  In  some  cities  they  are  trying 
to  advance  the  prices  of  the  newsi)a- 
p<  rs.  It  is  a  ditticult  thing  with  the 
fierce  •comi>etition  that  exists.  In  nty 
city  there  are  three,  four,  or  five  news- 
juipers,  and  every  fellow  is  trying  to 
get  circulation,  Ix'cause  circulation 
means  better  advertising  rates.  In 
some  cities  there  have  been  some  suc- 
<-eRses  accompli.shed  in  getting  together 
an  advance  of  the  sales  price  Of  the  pa¬ 
per,  or  the  weekly  .subscription  price  to 
subscribers,  but  there  has  been  very  lit¬ 
tle  accompli.shed  in  that  direction,  and 
I  am  not  at  all  sure  that  there  will  be 
very  much  accomplished  in  that  way. 
Advertising  rates  cannot  lie  advanced 
every  year  or  every  two  years,  and  the 
icsult  is  that  many  newspapers  in  the 
country  face  a  very  serious  situation. 
I  V.  as  told  a  few  days  ago  of  a  news- 
iap<‘r  in  the  VV'est  whose  in.-r^ase  in 
pai>er  bill  during  the  next  twelvi  nionths 
is  certainly  going  to  Ivi  a  quarter  of  a 
mi'Mon  dollars.  It  will  probably  wipe 
out  all  profits  of  that  paper  and  cai’.se 
a  deficit. 

AMOUNTS  TO  CXJNFISC'ATION. 

I  know  a  new.spaper  in  my  section  of 
the  South  which  recently,  the  1st  of 
Tanuary,  agr»‘ed  to  pay  on  contract 
.v.inething  like  25  per  cent  advance. 
I:  will  wipe  out  its  proli‘s  of  something 
like  $40,000  or  *50,000  for  the  next  year, 
and  the  owners  of  that  paper  are  very 
much  perturlted  over  the  situation. 

What  the  relief  is  I  d)  not  know.  We 
arc  trying  to  get  the  information,  as  I 
tf  il  you,  for  this  action.  V/e  are  trying 
t<)  gather  information  us  to  the  cost  of 
nianufacturing.  One  of  onr  members, 
vho  is  interested  in  a  mill,  told  me  a 
f«-w  days  ago  that  the  Jnc.'e.ased  cos-  o( 
:i  anufacture,  which  was  made  the  basis 
of  all  these  increa.sf;!,  in  his  case 
amounted  to  $3  a  ton,  on  account  of  the 
war,  or  laloor  conditions,  and  so  forth. 
Whether  his  mill  is  favorably  situated 
or  not,  I  am  not  informed.  You  gentle¬ 
men  doubtless,  with  your  inquiry  and 
your  facilities,  can  find  out  what  the 
cost  of  manufacture  is. 

Certainly,  a  number  of  the  newspaper 
mills  of  the  country,  if  we  are  correctly 
informed,  make  paper  more  cheaply 
than  ever  before.  What  all  mills  can 
do,  what  all  mills  are  doing,  is  another 
question,  but  undoubtedly  there  is  an 
opportunity  to  produce  paper  in  the 
new  mills  at  prices  under  $25  a  ton,  If 
we  are  correctly  informed.  Of  course. 


none  of  us  are  newspaper  manufac¬ 
turers.  We  only  get  these  things  in 
what  we  believe  to  be  a  creditable  way. 

That  is  the  general  situation  as  we 
feel  it,  as  we  see  it,  and  we  hope  at  an 
early  date  to  be  able  to  present  to  you 
some  conclusive  facts  about  this  mat¬ 
ter,  just  as  quickly  as  we  can  gather 
them  in  an  authoritative,  legal  way. 

The  Chairman:  How  long  do  you 
think  it  will  require  to  get  the  infor¬ 
mation  you  have  in  mind?  Mr.  Glas.s: 
We  hope  to  have  something  definite, 
positive,  and  satisfactory  within  sixty 
days.  Not  later  than  October. 

The  Chairman:  The  1st  of  October? 
Mr.  Glass:  Probably  somewhat  earlier 
than  that,  if  our  plans  do  not  miscarry. 

The  Chairman:  Have  you  gone  over 
that  questionnaire  of  ours  carefully? 
Mr.  Glass:  It  passed  into  the  hands  of 
my  associate  in  Birmingham,  who  is  an 
active  publisher  of  a  paper,  and  I  have 
not  carefully  examined  it  personally.  I 
.saw  the  original  copy  of  it  in  New  York, 
but  have  not  digested  it  carefully. 

The  Chairman:  Have  you  any  criti¬ 
cism  to  make?  Mr.  Glass:  Personally 
I  would  not  offer  any. 

The  Chairman:  Have  you  heard  any 
criticism?  Mr.  Glass:  Our  manager, 
Mr.  Palmer,  was  expressing  some  criti- 
ci.sm  this  morning  that  perhaps  there 
had  been  some  unnecessary  questions 
asked  as  to  details  of  circulation,  and 
so  forth.  Mr.  Palmer,  perhaps,  could 
answer  that  question  very  much  more 
satisfactorily  than  I  can. 

The  Chairman:  Are  there  any  ques¬ 
tions  you  gentlemen  would  like  to  ask? 

Mr.  Hoover:  Mr.  Glass,  would  you 
mind  telling  us  the  paper  that  you  pub¬ 
lish?  Mr.  Glass:  The  Birmingham 

News. 

Mr.  Hoover:  Would  you  mind  telling 
us  the  name  of  the  manufacturer  who 
is  supplying  you?  Mr.  Glass:  We  are 
buying  from  the  Great  Northern  Paper 
Company,  and  have  done  so  for  some 
years. 

HOW  HE  SECURED  A  FAIR  RATE. 

Mr.  Hoover:  They,  I  understand,  are 
going  to  repeat  the  same  price  to  you 
they  did  under  the  old  contract?  Mr. 
Glass:  We  voluntarily  advanced  our 

price  alMJut  5  per  cent,  in  April,  begin¬ 
ning  the  1st  of  May,  for  the  rest  of  this 
year.  In  consideration  of  that  volun¬ 
tary  advance  in  price  of  5  per  cent,  for 
the  rest  of  this  year,  they  granted  us 
an  extension  of  the  same  price  for  1917. 

Mr.  Hoover:  You  have  spoken 

.something  about  .securing  certain 
evidence  for  the  benefit  of  the 
('ommi.ssion  and  for  the  parties  in¬ 
terested  that  you  hope  to  be  able  to 
present  in  sixty  days.  While  you  have 
not  consulted  attorneys,  it  is  your  idea 
at  that  time  that  the  manufacturers 
should  be  present  and  should  also  give 
evidence  in  rebuttal  of  your  evidence 
and  to  show  whether  there  is  a  reason 
for  the  advance  or  not?  Mr.  Glas.s: 
That  is  a  matter  that  I  do  not  think 
we  have  considered.  It  would  be  a  mat¬ 
ter  we  should  leave  largely  to  the  judg¬ 
ment  of  our  attorneys. 

Mr.  Hoover:  I  said  you  had  not  con¬ 
sulted  your  attorneys,  but  you  would 
prefer  and  desire  an  opportunity  to  have 
the  manufacturers  on  the  stand  to  give 
such  testimony  as  they  might  care  to 
give  regarding  the  reasons  for  the  in¬ 
crease?  Mr.  Glass:  Certainly.  I  be¬ 
lieve  we  should  be  perfectly  fair. 

Mr.  Hoover:  You  think  they  should 
give  that  evidence?  Mr.  Glass:  Yes, 
I  think  many  of  them  would  be  very 
willing  to  appear  and  answer  questions 
honestly. 

Mr.  Hoover:  I  did  not  mean  to  infer 
that.  The  Commissioners  were  asking 
as  to  the  nature  and  scope  of  the  in¬ 
vestigation,  and,  speaking  on  behalf  of 


the  association  which  you  represent,  we 
sincerely  believe  that  at  the  proper  time 
the  manufacturers  should  come  forward 
and  disclose  the  reason  for  these  ad¬ 
vances,  and  I  simply  want  to  find  if 
Mr.  Glass  views  it  in  that  manner.  Mr. 
Glass:  Oh,  yes;  I  think  we  ought  to 
have  every  available  source  of  informa¬ 
tion. 

Mr.  Merchant:  I  should  like  to  ask 
Mr.  GIa.ss  some  questions. 

The  Chairman:  You  may  proceed. 

COULD  STAND  F.\1R  INCREASE. 

Mr.  Merchant:  The  350  members  of 
your  a.ssociation,  Mr.  Glass,  of  that 
number,  how  many  of  them  do  you 
think  could  stand  an  increase  in  price 
to  $2.50?  Mr.  Glas.s:  Why,  it  is  quite 
possible  the  majority  of  them  could 
stand  it,  but  whether  or  not  they  would 
prefer  and  are  willing  t.o  do  so  is  another 
question.  It  would  certainly  make  a 
great  inroad  into  the  profits  of  many 
of  them. 

Mr.  Merchant:  Is  there  any  way 
such  an  increase  could  be  shifted  by 
increasing  advertising  or  increasing  the 
.selling  price  of  the  paper  from  one  to 
two  cents  or  two  to  three  cents?  Mr. 
Glass:  Not  immediately.  And,  as  I 

said  a  while  ago,  the  increase  of  circu¬ 
lation  rates  is  very  difficult  to  bring 
about  in  the  city,  becau.se  of  the  com¬ 
petition  that  exists,  and  advertising  rates 
are  alw'ays  advanced  .slowly.  It  takes 
a  year  always  to  put  in  a  new  advertis¬ 
ing  card;  when  you  start  to  do  it  it 
takes  one  year  to  put  ia  operation,  prac¬ 
tically,  because  so  many  of  your  con¬ 
tracts  are  expiring  in  12  months,  and 
you  do  not  get  the  benefit  of  an  advance 
in  advertising  until  12  months  after  the 
card  is  issued. 

The  Chairman:  That  is,  the  full  ben¬ 
efit  of  it?  Mr.  Glass:  The  full  benefit 
of  it.  You  can  not  get  an  increase  of 
rates  without  .showing  an  increase  in 
circulation.  That  is  fundamental.  A 
very  few  newspapers,  at  the  price  of 
news  print  to-day  are  not  inclined  to  do 
any  circulation  work.  A  great  many 
newspapers  have  stopped  their  circula¬ 
tion  work.  They  .say,  “We  do  not 
want  to  print  any  more  new.spapers.” 

The  Chairman:  If  you  increase  the 
price  one  or  two  cents  do  you  lose  a 
groat  deal  of  circulation?  Mr.  Glass: 
It  varies  in  different  places.  I  was 
talking  with  a  newspaper  man  in  Texas 
a  few  days  ago.  He  told  me  that  he 
had  increa.sed  the  price  from  one  to 
two  cents;  that  he  had  a  sale  of  5,000 
on  the  .streets  in  the  city,  and  that  in 
one  day  he  had  his  circulation  drop 
from  5,000  on  the  streeis  to  2,500. 

CASHING  IN  ON  INCRE.ASEI)  CIRCULATION. 

The  Chairman:  Is  that  a  matter 
which  affects  the  advertising?  Mr. 
GIa.ss:  It  would  not  immediately,  but 
if  that  kept  up  in  any  degree  it  would 
.sooner  or  later  affect  the  local  and  per¬ 
haps  the  foreign  advertising.  In  a  cir¬ 
culation  of  that  size  it  runs  to  50  per 
cent,  and  that  would  be  objected  to  by 
as  many  advertisers,  especially  the  large 
foreign  advertiser.s,  the  Eastern  adver¬ 
tisers  even  more  so,  perhaps,  than  by 
the  local  advertisers. 

Mr.  Merchant:  What  is  the  commer¬ 
cial  reason  for  increasing  circulation? 
Is  there  a  profit  on  increase  of  circula¬ 
tion?  Does  the  profit  increase  with 
your  lncrea.se  of  circulation?  Mr. 
Glass:  Newspapers  increase  their  cir¬ 

culation,  not  for  profit  in  the  cir¬ 
culation,  becau.se  the  more  circula¬ 
tion  we  have  the  more  we  lose  in  the 
which  to  increase  the  advcrti.sing  rates. 

Mr.  Merchant:  Do  the  advertising 
rates  increase  in  the  .same  proportion 
with  your  circulation  Increase?  In  other 


words  if  you  have  a  circulation  of  bm 
000  do  you  get  twice  as  much  as  a  m 
who  has  a  circulation  of  250,000? 

Glass:  No,  sir.  Always  the  higher  th 

circulation  the  lower  the  rate  per  y 
per  1,000.  That  is  .in  axiom  in 
bu.sines.s. 

VALUE  OF  INCREASED  f  incuUTlON 

The  Chairman:  You  get  a  larger  vol 
ume  of  advertising?  Mr.  Glass-  \v 
get  a  larger  volume  of  advertising  and 
of  course  a  larger  price,  but  I  think  the 
circulation  does  not  bring  twice  the  ad 
vertising,  even  if  it  bring.s  50  per  cent 
more.  If  any  newspaper  in  this  couni 
try  should  add  50  per  cent,  to  the  cir- 
culation  increa.se  in  three  months  it 
would  take  it  a  year  to  get  any  practical 
benefit  of  that  increased  circulation  in 
its  advertising  rates,  and  then  probably 
it  would  not  get  an  increa.se  of  over  25 
per  cent,  at  the  utmost  from  an  increase 
of  50  per  cent,  in  the  circulation. 

Mr.  Merchant:  Which  class  of  papers 
in  your  association  do  you  think  would 
be  most  hit  by  increasin.g  the  cost,  the 
large  daily  with  a  fine  circulation,  or 
the  smaller  papers?  Mr.  Glass:  1  think 
the  larger  papers  with  their  larger  vol¬ 
ume  of  advertising  and  their  larger  I 
profits  could  probably  stand  that  rise  I 
better  than  the  smaller  papers.  | 

Mr.  Merchant:  Each  paper  of  the  I 
large  papers,  like  the  New  York  Times,  1 
the  Boston  Post,  or  the  Chicago  News,  | 
each  paper  goes  out  ?t  a  los.s,  does  it  i 
not,  to  the  manufacturers'’  Mr.  Glass;  i 
Oh.  yes,  absolutely.  ; 

Mr.  Merchant:  Then  if  they  have  * 
500,000  circulation  the  loss  is  greater  j 
than  if  they  have  only  250,000  circula¬ 
tion?  Mr.  Gla-ss:  .Vb.solutely.  The  ! 
New-  York  papers  that  sell  for  a  cent,  ‘ 
as  I  understand  it,  get  60  cents  a  hun¬ 
dred  from  their  dealers.  The  raw  pa¬ 
per  in  the  issue  co.sts  more  than  that, 

Mr.  Hoover:  Did  vou  mention  the 
price  you  pay  for  paper  at  the  mill? 
Mr.  GIa.ss:  I  did  not,  Vuit  I  have  no  ob¬ 
jection  to  doing  so. 

Mr.  Hoover:  Would  you  mind  .stat¬ 
ing?  Mr.  Glass:  I  am  paying  a  de¬ 
livered  price  of  $2.40. 

The  Chairman:  Is  that  the  ware¬ 
house  price?  Mr.  Glass:  That  is  the 
warehou.se  price. 

Mr.  Hoover:  Where  is  it  .shipped 
from?  Mr.  Glass:  From  the  Great 
Northern  Mills  in  New  York  State.  It 
is  practically  a  2-ccnt  price  at  the  mill. 

STATE.MENT  OF  MR.  L.  B.  PAI,.MKR.  SKCIIETARY 
AMERICAN  NEWSPAPER  PUBLISHERS’ 
ASSOCIATION. 

Mr.  Chairman  and  gentlemen;  Mr. 
Glass  has  covered  the  matter  so  com¬ 
petently,  but  I  wish  to  take  advan¬ 
tage  of  this  opportunity,  with  your  per¬ 
mission,  to  request  every  pulilisher  who 
may  feel  himself  aggrieved,  who  may 
feel  he  is  meeting  with  unfair  treat¬ 
ment  in  the  general  paper  situation,  to 
be  good  enough  to  supply  our  as.socia- 
tion  with  definite  deta.ils  regarding  the 
facts  involved,  because  of  its  proiiabl*; 
beneficial  use  to  us  in  our  work.  We 
ask  it,  of  course,  as  a  favor.  We  are 
preparing  our  own  war  chest,  but  we 
ask  help  in  the  way  of  any  evidence  of 
unfair  or  discriminating  treatment. 

The  Chairman:  Would  you  mind  giv¬ 
ing  us  your  criticism  of  the  qiie.stio'.is 
asked?  Mr.  Palmer:  It  wa-s  not 
a  criticism  of  your  questionnaire. 

It  was,  as  I  said  thi.s  morninj, 
a  misconception  on  my  part  of 
the  scope  of  your  work.  I  Ind  an¬ 
ticipated  that  it  lay  in  the  main,  if  not 
entirely,  in  the  direction  of  developing 
the  conditions  of  the  selling  of  paper 
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and  its  proiluction  rather  than  in  going 
so  deeply  ii>to  the  matter  on  both  sides 
gg  to  take  ui)  Questions  of  circulation 
and  matters  of  that  sort.  That  has  been 
explained,  and  it  .was  not  original  criti¬ 
cism;  it  "ns  more  lack  of  full  infor¬ 
mation  regarding  the  scope  of  your  pro¬ 
ceedings.  ■ 

Srl-l’UlTE  AS  A  COST  FACTOR. 

Mr.  Nesliitt:  Mr.  Chairman,  I  am  con¬ 
nected  with  the  PJvening  Star  and  Eve¬ 
ning  Journal.  I  .should  Hke  to  ask  Mr. 
Glas.s  whether  his  investigation  covers 
the  inii>ort  of  sulphite.  Mr.  Glass: 
j^o,  we  have  made  no  investigation 
whatever  along  that  line  yet.  It  may 
be  pos.silile  that  we  shall  do  so. 

.Mr.  Xe.sliitt:  Both  our  papers,  within 
the  last  two  weeks  have  gotten  letters 
from  brokers  in  Philadelphia  giving  as 
an  excu.sc  for  the  probable  advance  in 
the  price  of  paper  the  fact  that  there 
had  been  about  two-thirds  less  sulphite 
importeil  from  Europe  during  the  past 
six  months.  They  did  not  say  any¬ 
thing  about  what  quantity  was  imported 
from  Canada  or  what  has  been  prepared 
in  the  I'nited  States. 

J5  PKi:  TON  AVKRAOK  INCREASK  IN  COST  OF 
PROPl'CTION. 

Mr.  Class:  I  think  many  of  those  al¬ 
legations  on  the  part  of  iirokers  are 
largely  excuses  for  what  they  are  doing. 
I  have  not  heard  any  manufacturer,  f 
have  not  talked  with  all  of  them,  ot 
course,  but  I  have  not  heard  any  manu¬ 
facturer  claiming  an  increased  cost  of 
production  of  more  than  *8  a  ton  in 
paper.  Eight  dollats  a  ton  is  the  ex¬ 
treme  increase  I  have  heard  claimed, 
and  paper,  in  many  casc.s,  is  bringing 
an  advance  over  prices  of  a  year  ago 
of  *30  and  J35  a  ton. 

Mr.  Nesbitt:  1  have  heard  several  miU 
repre.sentatives  say  that  the  reasons 
they  were  putting  up  higher  priced  pan- 
ers,  that  is  calendar  fiaper  and  book 
paper,  was  there  was  a  great  deal  of 
diff.cuhy  in  getting  sulphite.  Mr.  Glass; 
I  have  no  doubt  that  is  true. 

Mr.  Nesbitt:  These  people  claim  that 
the  importation  ef  sulphite  is  about 
two-thirds  less  during  the  last  six 
months  of  1916  than  it  was  in  1916, 
and  tha.t  it  is  a.bout  one-third  less  in 
1915  than  it  was  in  1914,  but  they  make 
a  difference  in  their  report  between  the 
importations  of  sulphite  during  1914 
and  1915  and  the  importing  of  sulphite 
from  Europe  during  the  first  six  month-s 
in  1916,  but  make  no  comment  as  to 
that  which  comes  through  Canada. 
Mr.  Glass:  That  is  one  of  the  elements 
of  the  increased  cost  of,  manufacture 
they  claim  for  their  grade  papers. 

.Mr.  navies:  Mr.  Nesbitt,  if  you  will 
just  state  w'hat  you  have  in  mind,  not 
by  question  and  answer,  but  ju.st  clearly 
what  you  have  in  mind  in  reference  to 
this  situation,  we  shall  be  much  obliged 
Mr.  Ne.sbitt:  To  find  out  if  possibU 
how  much  sulphite  has  been  imported 
during  the  last  six  months,  or  is  avail¬ 
able  for  u.se  for  the  manufacturers  of 
paper  and  where  it  comes  from  as  com¬ 
pared  with  the  six  months  in  1916  or 
for  the  years  1915,  1914,  and  1913. 

The  Chairman:  Are  you  working  on 
that  now?  Mr.  Merchant:  Yes.  sir. 

The  Chairman;  The  Commission  Is 
Working  on  that  now.  Mr.  Glass,  would 
you  care  to  present  to  the  Committee 
from  time  to  time  the  facts  as  you  find 
them  so  we  may  be  able  to  work  with 
you?  Mr.  Glass:  I  think  that  will  be 
our  iileasure,  sir. 

Tlie  Chairman;  And  not  v.'ait  until 
the  entire  report  is  finished?  Mr.  Glas.s; 
I  shall  be  very  glad  to  present  whatever 
we  get  from  time  to  time  as  occasion 
may  develop. 


Mr.  Hoover:  Mr.  J.  H.  Zerbey,  who 
is  the  spokesman  foi  the  National  Edi¬ 
torial  Association  and  for  the  Pennsyl¬ 
vania  Associated  Dailies.  I  have  asked 
him  to  come  here  to-day  and  give 
some  of  his  own  personal  experience 
and  the  e.xperiences  of  some  of  his  as¬ 
sociates.  I  will  ask  him  to  state  the 
membership  of  his  association,  and  so 
on. 

Mr  Zerbey:  Mr.  Chairman  and 

gentlemen:  I  represent  the  smaller 

element  of  the  newspaper  men  of  the 
country,  not  those  of  the  larger  cities, 
not  those  of  a  circulation  of  hundreds 
of  thousands,  but  I  represent  and  speak 
for  the  newspaper  men  who  have  cir¬ 
culations  from  possibly  two  or  three 
quires  up  to  maybe  twenty  to  fifty 
thousand. 

The  first  cost  of  a  newspaper,  of 
course,  is  in  the  setting  of  the  type,  and 
the  first  paper  that  is  printed.  My  fig¬ 
ures  may  be  a  little  bit  different  from 
the  regular  statistics  of  the  Govern¬ 
ment  experts,  but  it  does  not  pay  any 
newspaper  man  to  be  in  a  town  of 
twenty  thousand  inhabitants  where 
more  than  one  newspaper  is  pub¬ 
lished.  The  bulk  of  us  have  two  or 
three  or  even  four  or  five  competitors. 
I  speak  now  particularly  of  the  small 
circulation  of  daily  newspaper.s. 

We  have  found  that  our  cost  of  white 
paper  to-day  varies  around  1.90  up  to 
6  cents,  actual  transactions.  We  find 
that  in  some  of  the  towns  the  larger 
paper  has  the  larger  price,  and  the 
smaller  paper  has  the  smaller  price,  all 
from  the  same  firm,  the  same  broker, 
or  same  manufacturer.  Some  are  being- 
sold  on  contract:  others  have  no  con¬ 
tract.  Yet  there  is  so  much  favoritism 
so  much  bia.s,  so  much  uncertainty,  that 
we  do  not  know  where  we  stand.  It 
costs  more  to  produce  a  paper,  propor¬ 
tionately,  in  the  country  than  it  does 
in  the  city. 

That  may  seem  queer  to  you,  but  it 
does.  We  must  have  the  paper,  the 
editor,  the  publi.sher,  the  foreman,  or 
the  advertising  solicitor,  all  in  one  man; 
at  least,  he  must  look  after  his  clerks 
that  do  the  work.  We  have  that  con¬ 
dition  confronting  us,  and  the  reason  I 
brought  that  up,  Mr.  Chairman,  was  to 
show  why  so  few  of  the  newspaper  men 
have  answered  your  schedule  of  ques¬ 
tions,  because  it  falls  back  on  the 
head  man  of  the  establishment,  and 
just  at  this  season  of  the  year  they 
are  having  vacations  in  the  offices,  and 
that  upsets  everything. 

Now',  as  to  your  white-paper  co.st.  In 
every  county  seat  in  every  State  there 
are  brokers  all  over  the  United  States. 
These  brokers  buy  either  direct  from 
the  mills  or  they  buy  from  a  large 
city  broker,  but  many  of  these  brokers 
in  the  county  seats  have  had  notice 
sent  them  that  they  cannot  get  paper, 
and  they  have  been  compelled  to  cut 
off  many  of  their  customers. 

niS  PERSONAL  EXPERIENCE. 

Mr.  Glass  sMd  that  he  has  heard  of 
no  instances  where  newspapers  had 
been  put  to  a  disadvantage  because  of 
shortage  of  suppllea  I  am  one  of  the 
victims.  I  started  several  times  to  do 
my  day’s  work  with  only  part  of  a  roll 
of  paper  in  the  office.  I  am  a  small 
inland  publisher,  and  have  only  twelve 
thousand  circulation,  and  if  I  ran  a 
large-.sized  paper  I  would  not  have 
been  able  to  get  it  out  on  those  days, 


but  we  managed  to  crawl  through  with 
a  six-page  paper,  cutting  out  ads  and 
everything  of  that  kind. 

Notwithstanding  the  fact  that  I  have 
been  dealing  for  fifteen  or  twenty  years 
more  or  less  with  the  same  firm,  and 
while  we  may  have  had  our  little  dis- 
cus.sions,  as  will  occur  in  the  best- 
regulated  families,  yet  that  manufac¬ 
turer  has  never  had  one  canvasser  or 
a  collector  in  my  office,  and  I  have 
only  seen  him  three  times  in  that  time, 
so  that  our  relations  must  have  been 
very  friendly;  but  I  was  cut  off  because 
of  a  supposed  infraction  of  the  rules 
of  the  fine  print  of  the  contract,  an  in¬ 
fraction  that  occurred  while  1  was  away 
from  home;  and  we  had  very  great 
trouble  in  the  early  part  of  the  year 
to  get  paper.  I  thought  at  first  it  was 
dead  easy.  I  had  some  money  in  the 
bank;  I  was  paying  my  bills  every 
month,  and  I  thought  it  was  no  trouble 
to  get  paper.  I  wrote  to  a  number  of 
manufacturers,  direct  to  the  mills,  to 
the  New  York  agent.s,  to  Philadelphia, 
Httsburgh,  Baltimore,  and  Columlius, 
O. — I  am  in  Pottsville,  Pa. — I  wrote  to 
these  different  points,  and  I  thought  I 
would  get  answers  to  my  question.s.  I 
did  receive  answers  from  a  numlier  of 
the  large  manufacturers — a  request  for 
the  specifications,  .saying:  “We  shall 
be  pleased  to  consider  your  application 
for  contract.” 

I  did  not  state  the  mill  I  had  the 
trouble  with,  but  I  had  the  answer 
from  them  asking  me  to  state  the  quan¬ 
tity  used,  or  the  specifications,  and  I 
immediately  answered  the  letters,  and 
of  the  parties  who  had  queried  me  in 
that  manner  only  three  answered  me. 

GOT  HIM  SCARED. 

The  Chairman:  How  many  did  you 
query?  Mr.  Zerbey:  I  must  have  que¬ 
ried  thirty  or  forty.  1  did  not  think 
there  would  be  any  investigation,  and, 
unfortunately,  we  have  only  one  or  two 
letters  in  our  letter  book,  and  we  did 
not  keep  a  list  of  all  we  had  written 
to,  so,  of  course,  it  is  a  matter  of 
veracity  between  myself  and  the  paper 
manufacturers. 

Then  I  got  scared.  Only  these  three 
men  answered  me.  One  saiJ:  “I  can 
take  care  of  you  a  little  bit.”  An¬ 
other  said:  “Unfortunately  for  you,  we 
have  been  trying  for  several  years  to 
get  your  contract,  and  it  did  not  come 
in.  We  cannot  take  care  of  it  now.” 
But  why  did  he  not  tell  me  that  in 
the  first  letter  he  wrote  me  in  answer 
to  mine?  Why  did  he  wait  for  a 
couple  of  days? 

The  other  parties  said  that  they 
would  hold  the  matter  under  considera¬ 
tion,  and  all  three  of  the  letters  said; 
"Why  do  you  not  go  hack  to  your 
original  dealer?”  That  I  could  not 
understand.  I  had  not  mentioned  the 
name  of  my  original  dealer.  I  could 
not  understand  how  these  folks  knew 
ft,  a  couple  of  hundred  miles  away. 
That  to  me  was  evidence  at  once  that 
they  had  a  regular  clearing  house,  of 
which  I  had  suspicions  many  times  be¬ 
fore;  that  they  had  a  trust,  as  I  call  it. 

I  was  worried,  and  I  hunted  for  pa¬ 
per,  and  I  did  some  lively  hunting.  I 
offered  people  as  high  as  |5,000  cash 
in  advance.  I  offered  them  bank  drafts, 
anything  at  all  to  get  paper.  I  was 
unable  to  get  paper  from  any  person 
except  my  original  dealer  and  two  job¬ 
bers.  Later  on  a  question  came  up  with 
POP  Pf  the  jobbers  about  the  price,  and 


I  somehow  or  other  got  in  touch  with 
the  president  of  one  of  the  largest  manu¬ 
facturing  concerns.  I  told  him  the 
price  quoted  by  this  jobber.  He  said: 
“That  jobber  is  getting  paper  from  us 
at  a  very  much  lower  price,”  or  words 
to  that  effect. 

CAPER  HELD  IN  STORAGE. 

I  have  been  on  friendly  terms  with 
this  gentleman,  not  so  much  personal, 
but  directly  through  his  associates  and 
different  concerns,  and  I  am  afraid  he 
may  consider  it  a  breach  of  confidence, 
but  in  the  same  letter  this  gentleman 
said  his  firm  was  holding  in  storage 
$1,000,000  worth  of  paper.  Now,  if  all 
of  the  manufacturers  in  the  country 
are  holding  $1,000,000  worth  of  paper,  in 
storage,  whether  it  is  to  increase  stocks, 
to  be  used  ia  case  of  strikes  or  emer¬ 
gencies  or  Hoods  or  fires,  or  anything 
el.se,  if  that  million  dollars’  worth  of 
paper  that  is  in  storage  by  the  one 
firm  and  very  likely  by  the  other  firms 
should  be  thrown  on  the  market  there 
would  be  stringency  for  us. 

Early  in  .lanuary  newspaper  men 
would  get  their  notice  from  the  dealers 
that  they  could  not  furnish  paper  to 
them  any  longer.  I  am  intimate  with  a 
number  cf  dealers,  and  I  a.sked  them 
what  I  .should  do.  They  said:  “Buy 
paper  at  any  price.”  Friends  in  New 
York,  Philadelphia,  Omaha,  and  Chicago 
advised  me  to  the  same  effect. 

I  went  to  my  newspaper  friends  in 
Philadelphia.  New  York,  and  Pittsburgh, 
and  told  them  what  I  had  heard,  and 
they  laughed  at  me.  I  have^since  found 
out  that  the  reason  some  of  them  laugh¬ 
ed  at  me.  because  the.v  are  still  getting 
their  paper,  and  have  contracts  that  run 
from  one,  two,  and  three  years  longer 
at  around  $1.90. 

.Mr.  Hoover:  What  are  you  paying, 
Mr.  Zerbey?  Mr.  Zerbey:  1  a.m  paying 
$3.;{5  to  one  lu'oker,  and  less  to  some 
others. 

Mr.  Hoover:  Wihat  was  your  former 
lu'ice?  Mr.  Zerbey:  My  former  price  was 
$2.04  f.  o.  b.  my  office. 

AFRAID  OF  BEING  BOYtXITTKD. 

The  Chairman:  Do  you  mind  giving 
the  names  of  the  firms  you  have  been 
buying  from,  or  from  whom  you  are 
buying  now?  Mr.  Zerbey:  It  would  placi 
me  in  i\  position  that  would  amount  to 
simply  this,  and  the  same  thing  deters 
all  other  newspaper  men  from  coming 
here  and  appearing.  They  are  afraid  of 
being  boycotted.  That  is  fair,  frank 
language  to  you,  because  I  can  buy  of 
all  the  paper  houses  in  the  United  States 
if  1  pa.v  6  or  7  cents,  car-load  lots,  but 
I  can  only  buy  from  my  old  manufac¬ 
turer  or  from  two  brokers,  of  all  the 
paper  people  that  I  have  asked  to  fur¬ 
nish  me  paper  in  the  Ignited  States,  and 
I  have  had  paper  dealers  come  to  me 
and  ask  me  to  try  and  get  paper  for 
them.  However,  if  you  insist  on  my  an¬ 
swer  I  will  answer  the  question. 

Mr.  Hoover:  The  chairman  has  asked 
for  it,  but  If  you  feel  embarrassed  in 
making  a  reply  you  may  u.se  your  own 
discretion.  Mr.  Zerbey:  The  gentleman 
is  in  the  room  who  has  a  million  dol¬ 
lars’  worth  of  paper  in  storage,  and  I 
have  paid  $3.35  to  his  broker. 

STATEMENT  OF  MB.  P.  T.  DODGE, 

REPBESENTINfl  THE  INTEUNA- 

TIONAI.  PAPEK  (XIMPANY. 

Mr.  Chairman  and  gentlemen:  I  am 
the  man  Mr.  Zerbey  refers  to.  The  gen¬ 
tleman  is  relieved  from  any  obligation 
of  privacy.  He  need  not  consider  my 
letter  confidential.  I  should  like  to 
have  him  read  the  entire  letter,  so  that 
you  may  see  why  it  is  that  we  carry  a 
million  dollars’  worth  of  paper  in  stock 
for  the  protection  of  people  who  have 
contracts  with  us. 
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Mr.  ZerJ)«.*y:  I  believe,  Mr.  Dodge,  that 
I  stated  that  that  letter  said  that  this 
suri)lus  stock  was  held  for  certain  con- 
tingencle.s,  for  fire,  floods,  etc.  But  the 
rea.son  I  mentioned  it  is,  if  one  manu¬ 
facturer  is  doing  it,  are  not  other  manu¬ 
facturers  doing  the  same  thing?  In  the 
early  part  of  the  year  there  came  along 
to  me  the  smaller  people.  Of  course,  I 
am  looked  upon  as  being  a  large  pub- 
li.sher.  1  have  only  a  circulation  of 
12,000  in  a  country  town,  but  the  small¬ 
er  jieople  came  along  to  me  and  asked 
where  they  .should  get  paper.  I  tried  my 
l)e 't  to  help  the  fellows  get  on,  and  to 
secure  paper,  but  they  were  jumped  up 
until  the  average  country  newspaper  is 
paying  4  to  6  cents.  We  have  a  gen¬ 
tleman  in  the  room  here  who  is  paying 
6  cent.s,  Hon.  ('harles  B.  Sjiatz,  of  Penn¬ 
sylvania.  who  wa.s  at  one  time  a  can¬ 
didate  for  State  Public  Printer. 

.Mr.  Hoover;  You  mentioned  some¬ 
thing  about  your  investigation  among 
associates  and  their  reluctance  to  come 
to  Washington.  Will  you  state  how 
many  jieople  you  interviewed  and  the 
result  of  it  in  regard  to  their  disinclina¬ 
tion  to  come  here  and  te.stify?  Mr. 
Zerbey:  I  have  received  thirty  or  fort./ 
letters  and  telegrams  from  prominent 
editors  in  New  York,  and  elsewhere,  and 
West.  They  always  give  some  reason 
why  they  will  not  come.  Some  are 
Iiublic  ofliceholders.  and  they  give  va¬ 
rious  reasons  of  that  kind,  but  they  all 
say  we  are  on  the  right  track.  The  im- 
pn-ssion  of  all  to  a  man  who  has  had 
any  experience  with  the  newspaper 
business  iif  iate  months,  is  that  there 
must  lie  .some  collusion  somewhere 
lietween  them  becau.se  the  .story  is  the 
sjime,  and  the  story  was  first  started 
through  a  small  salesman  who  sold  to 
the  small  newspapers,  then  gradually 
grew  ut>  into  the  larger  citie.s. 

Mr.  Hoover:  Please  name  the  As- 
sfH-iations  for  which  you  are  author¬ 
ized  to  speak,  and  give  the  mem¬ 
bership  of  each  association.  Mr. 
Zmlx'y:  1  am  authorized  to  speak  for  the 
National  Kditorial  Association.  which 
im-ludes  the  memliership  of  forty  State 
organizations  of  dailies  and  weeklies. 
Some  of  the  dailies  and  some  of  the 
wej’klies  run  up  very  high  in  circulation, 
some  up  to  400,000  circulation.  There 
are  weekly  class  publications,  and  so  on, 
anil  .some  dailies  up  to  a  couple  of  hun¬ 
dred  thousand:  there  is  one  daily,  in 
particular,  which  has  over  400.000  cir¬ 
culation.  Then  I  am  al.so  here  repre- 
si-nting  the  Pennsylvania  Associated 
Dailie.s.  1  am  authorized  liy  the  execu¬ 
tive  committee  to  speak  for  them  here. 

Mr.  Hoover:  Is  it  your  opinion  that 
the  manufacturers  should  come  here 
and  state  the  reasons  for  the  advance 
for  the  benefit  of  the  Commission?  Mr. 
Z«  rlK>y;  T'ndoubledly  they  should  show 
us  how  this  extra  expen.se,  which  is 
forcing  up  the  price,  is  to  be  accounted 
for.  We  a.re  told  by  them  that  supplies 
are  running  up,  we  are  told  this,  that, 
and  the  other;  but,  gentlemen,  the  other 
lines  of  newspaper  supplies  are  also 
running  up.  I  have  information  here 
that  may  not  be  of  interest  to  you,  but 
it  is  a  letter,  a  little  inland  daily’s  fig¬ 
ures  on  what  it  costs  to  do  the  work 
in  the  pre.ss-room,  without  one  hit  of 
lalior.  We  are  under  the  same  scale  of 
lalKir,  almost,  as  you  print  folks;  the 
country  towns  are  unionized,  and  we 
must  pay  in  our  city  anywhere  from 
$18  up  to  $32  per  week,  according  to 
the  class  of  men. 

SMALL  DAILY  MUST  MAKE  MONEY  ON  CIR¬ 
CULATION. 

Mr.  Hoover:  I  suggest  that  the 
memorandum  you  have  there  be  incor- 
IKirated  in  a  smooth  draft  and  filed  wdth 
the  Commission,  showing  the  cost  of 
paper,  and  so  forth.  Mr.  Zerbey:  I  just 


want  to  offer  one  point  on  that;  that  is, 
that  the  average  newspaper  makes  no 
money  on  the  circulation  in  the  large 
cities,  but  the  inland  man  mu.st  make 
some  money  on  his  circulation,  or  he  is 
a  dead  duck.  He  cannot  get  along.  If 
he  cannot  at  least  break  even  on  his 
paper  .supply,  what  he  uses  in  printing 
his  paper,  he  cannot  get  along,  but  he 
cannot  do  like  Mr.  Glass  and  the  city 
men.  He  cannot  put  his  advertising 
rates  up.  because  these  men  have  the 
larger  circulation  to  back  them.  We 
are  limited  with  our  circulation,  and 
we  cannot,  indefinitely,  put  up  our  rates. 

Mr.  Hoover;  Do  you  mean  to  say 
that,  unless  the  inland  man  can  sell 
the  exact  sheet  for  the  amount  it  costs 
him,  he  is  liable  to  go  into  the  hole  on 
his  paper?  Mr.  Zerbey:  If  he  has  not 
very  high  advertising  rates,  yes.  I 
want  to  say  this  of  Mr.  Dodge,  with  all 
due  deference,  that,  wherever  I  have 
investigated  I  have  found  out  that  you 
folks  were  treating  your  cu.stomers  bet¬ 
ter  than  any  other  firm  in  the  business. 
1  will  say  that  for  you,  and  I  do  not 
deal  with  you  regularly,  and  you  and 
I  have  had  no  conversations  together; 
but  the  trend  of  the  trade  is  that  if  it 
were  not  for  the  International,  the  price 
of  paper  would  go  to  unlimited  bounds. 
Your  people  claim  there  arj  about  1,000 
mills  in  the  United  States  and  Canada. 
Is  that  not  so,  Mr.  Dodge?  Mr.  Dodge: 
There  are  about  7C1  of  all  kinds. 

Mr.  Zerbey:  I  want  to  cali  attention  to 
your  Government  statistics,  so  you  will 
not  refer  statements  that  are  made  here 
to  such  statistics.  The  material  that 
our  paper  is  made  of  should  not 
be  compared  with  other  paper  as  to 
prices. 

NO  OBJECTION  TO  JUSTIFIABLE  INCREASE. 

One  final  thought,  then  I  will  stop. 
The  newspapers  of  the  country  would 
l>e  willing,  I  believe,  to  stand  a  small 
increase,  possibly  5  per  cent.  The  ex¬ 
penses  of  the  paper  manufacturers  have 
not  increased  over  5  per  cent.  If  the 
mill  people  of  the  United  States  would 
dispense  with  their  heavy  selling  forces 
that  cost  so  much  money  and  for  which 
we  must  pay  anjj  for  which  there  is  no 
necessity,  i,t  would  help.  Why  do  they 
maintain  their  selling  forces?  They 
still  have  their  agents  going  around  to 
see  Tom,  Dick,  or  Harry,  who  is  sup- 
Iilied,  and  has  a  contract  for  a  year  or 
more;  then  he  comes  along  and  scolds 
me  because  I  do  not  buy  from  him, 
and,  at  the  same  time,  he  has  not  the 
paper  to  sell.  But  if  the  mills 
are  manufacturing  paper  day  and  night 
and  are  not  iLsing  Sundays,  as  Mr.  Glass 
suggested;  if  they  are  putting  out  a 
certain  production  of  paper,  why  .should 
they  not  take  care  of  the  newspaper 
men?  If  our  circulation  has  increased, 
if  we  are  running  larger-sized  papers 
and  u.sing  more  consumption,  let  us  go 
out,  but  let  the  small  dealer,  the  middle- 
class  paper,  let  all  classes  of  newspa- 
j»ers  know  they  will  have  some  kind  of 
supply  to  turn  out  to  their  people. 
They  can  do  it;  they  have  it;  it  may 
require  a  little  bit  of  engineering,  but 
they  can  at  least  say  you  can  have 
half  a  car  a  month. 


Vermont  Advertises  Herself 

The  State  of  Vermont,  through  its 
Secretary  of  State,  Guy  W.  Bailey,  Es¬ 
sex  Junction,  Vt.,  is  sending  out  an 
attractive  card  inviting  every  one  to 
spend  a  vacation  in  the  Green  Mountain 
State.  Mr.  Bailey  will  send  to  any  ap¬ 
plicant  pamphlets  issued  by  the  State’s 
publicity  department  giving  siieciflc  in¬ 
formation  as  to  where  to  stop,  tours, 
farms,  and  industries,  and  also  a  touring 
map  of  Vermont. 


PHILIP  T.  DODGE  EXPLAINS  THE 

ATTITUDE  OF  THE  MANUFAC  i  URERS 


President  of  International  Paper  Company  Throws  Light  on  Con- 
ditions  in  News  Print  Industry  and  Attributes  Present 
Intolerable  Situation  to  Unprecedented 
Demand  for  Print  Paper. 


Mr.  Dodge:  I  should  like  to  ask  Mr. 
Zerbey  if  he  wili  not  have  the  kindness 
to  submit  that  letter  and  put  it  in  the 
record.  There  is  nothing  in  the  corre¬ 
spondence  of  the  International  Paper 
Company  that  is  a  secret.  We  run  an 
open  busines.s,  and  any  gentleman  we 
write  on  business  is  welcome  to  show 
the  letter,  and  I  think  if  you  will  read 
that  letter  as  a  whole,  if  you  will  get 
the  context  of  the  matter  to  which  Mr. 
Zerbey  has  referred,  I  am  quite  sure 
you  will  gain  a  different  impression,  al¬ 
though  I  know  and  feel  sure  he  has  not 
referred  to  it  for  the  purpose  of  leaving 
any  false  impression  in  your  minds. 

If  I  may  say  in  that  connection,  our 
company  produces  about  one-third  of 
the  paper  used  on  this  continent.  About 
one-third  is  produced  in  the  Canadian 
mills,  about  one-third  by  us  and  the 
remaining  third  in  small  concerns. 

We  commonly  carry  about  $1,000,000 
stock.  We  do  that  in  order  to  protect 
the  people  with  whom  we  have  con- 
tract.s.  It  is  our  boa.st,  notwithstanding 
floods,  fires,  and  carrying  aivay  of  dams, 
and  strikes  and  railroad  interruptions, 
that  no  paper  in  America  has  ever  missed 
an  issue  because  of  tlie  International 
Paper  Company  failing  to  make  good 
its  contract  and  deliver  on  time.  In  or¬ 
der  to  do  that  and  make  it  safe  for 
these  publi.shers,  it  is  neces.sary  that  we 
should  carry  in  reserve  at  all  times 
stock  commensurate  with  a  properly 
proportioned  volume  of  our  business, 
and  ordinarily  there  is  37,000  to  40,000 
ton.s.  Ordinarily  we  carry  about  38,000 
tons  of  news  paper  in  stock.  One-third 
is  other  than  news.  We  have  drawn 
down  that  stock  to  about  17,000  tons, 
less  than  one-half  the  amount  that  we 
usually  carry,  and  what  we  regard  as  a 
very  dangerous  point. 

CONTINGENCIES  WHICH  MUST  BE  PROVIDED 
FOR, 

A  great  many  things  have  happened 
in  those  industries  to  interfere  with  the 
production,  the  .supply  and  the  move¬ 
ment  of  paper.  About  two  months  ago 
we  had  a  .strike  at  Niagara,  Our  organ¬ 
ized  labor  shut  that  mill  down  for  two 
weeks  and  15,000  to  20,000  tons  of  pa¬ 
per  was  kept  out  of  the  market.  I.ast 
week  we  had  a  very  di.sastrous  acci¬ 
dent  which  shut  us  down  for  a  whole 
week,  and  another  1,000  tons  was  kept 
off  the  market.  Those  things  are  likely 
to  happen.  There  are  a  great  many 
dangers  in  this  busine.ss,  and  because 
of  these  dangers,  and  because  of  the 
vital  importance  that  every  publisher 
should  have  his  paper  out  on  time,  our 
company  has  been  compelled  to  carry 
this  va.st  quantity  in  stock.  We  are  run¬ 
ning  every  machine  we  have  to  its  ut¬ 
most  capacity. 

Ordinarily,  beginning  about  -\pril,  the 
consumption  of  news  paper  runs  off 
quite  rapidly  in  the  country,  and  we 
are  then  able  by  running  our  mills  to 
full,  to  accumulate  a  stock  for  fall  and 
winter  busines.s.  This  is  a  compara¬ 
tively  new  situation  in  the  news  paper 
busine3.s,  as  far  as  I  can  ascertain,  and 
the  first  time  in  the  history  of  the  news 
industry  when  the  mills  in  this  country 
have  been  unable  to  accumulate  stock 
during  the  summer  months.  We  reduc¬ 


ed  our  stock  last  month  instead  of  in. 
creasing  it. 

WORKING  TO  INCRE.CSE  OITPUT. 

We  are  doing  everything  p<)s.sible  to 
do  in  order  to  increase  our  output.  We 
are  running  machines  over-time;  we 
have  been  running  our  machines  at  dan¬ 
gerous  speeds,  we  are  transferring  old 
machines,  and  I  have  a  new  machine 
coming  on  now,  being  built,  that  runs 
into  money  very  rapidly.  It  will  cost 
$100,000  to  start  that  one  machine  al¬ 
though  we  have  it  in  hand.  We  are 
hoping  to  increase  the  output  in  that 
way. 

The  whole  matter  reiiolves  itself  into 
a  question  of  supply  and  demand.  The 
fact  is  that  the  demand  for  paper  is 
fully  equal  to  and  probably  greater  than 
the  productive  capacity  of  the  country 
at  the  present  time. 

One-third  of  this  paiier  comes  from 
Canada.  That  condition  arose  when 
the  present  laws  went  into  effect. 
Before  that  time  the  t'anadians  made 
seventy-five  tons  a  day.  Now  they 
send  practically  1,000  tons  a  day  into 
the  United  States.  In  that  period,  be¬ 
cause  of  the  legislation  in  this  country, 
the  very  gros.sly  unfair  legislation  in 
reference  to  the  American  paper  indus¬ 
try,  these  Canadian  mills  continued  to 
grow.  Each  year  you  see  one  or  more 
additional  Canadian  mills,  and  not  one 
new  mill  in  the  United  States,  not  one 
mill,  gentlemen,  since  these  laws  went 
on  our  books. 

COULD  REAP  IMMENSE  PROFITS. 

It  is  simply  purely  a  question  of  busi¬ 
ness,  gentlemen,  a  question  of  econom¬ 
ics.  As  long  as  these  prices  prevail,  the 
past  prices — I  am  not  speaking  of  the 
present  phenomenal  prices  w'hieh  brok¬ 
ers  and  outside  men  are  able  to  draw, 
but  so  long  as  the  contract  prices  pre¬ 
vail — and  we  are  still  operating  under 
contracts  made  nearly  a  year  ago  and 
selling  paper  far  behow  the  market 
prices — we  could  sell  our  paper  that  we 
have  in  stock  and  make  $2,000.00(1  profit 
on  it  to-morrow  if  we  chose  to  do  it,  if 
we  did  not  intend  to  protect  in  good  faith 
the  men  who  have  contracts  with  u.s.  1 
say,  if  these  conditions,  these  low  jirices, 
and  these  laws  remain  in  force,  this 
whole  news  industry  is  going  out  of  the 
United  States  into  Canada.  Canada,  for¬ 
tunately,  or  unfortunately,  is  Ix-yond 
the  control  of  the  laws  of  the  t'nited 
States,  and  the  prices  that  will  1«'  iiaid 
for  paper  will  be  the  prices  the  fore'gn 
manufacturers  see  fit  to  put  upon  it. 

1  trust  I  am  not  trespassing  too  much 
on  your  time,  but  I  feel  that  the.se  facUs 
if  they  are  facts,  are  things  which  th'; 
publishers  ought  to  know.  The  tendency 
will  be  to  carry  that  whole  news  indus¬ 
try  out  of  the  United  States  into  Canada 
It  seems  to  me  that  it  is  inevitat  le,  Iv'- 
cause  at  the  prices  at  which  news  pa¬ 
per  will  be  sold  in  the  Unitgd  .states 
the  manufacturers  can  not  realize  an 
adequate  and  reasonable  return  on  the 
capital  which  they  have  actuall.v  in¬ 
vested.  The  International  PapiT  Com¬ 
pany  has  paid  on  its  preferred  stock 
only  2  per  cent,  for  several  year.s.  and  I 
want  to  say  now,  and  I  challenge  a  con¬ 
tradiction  from  any  source,  that  the 
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physical  pioperties,  the  tangible  prop¬ 
erties  of  the  International  Paper  Com¬ 
pany,  whi>  h  are  used  in  this  business, 
exceed  in  value  its  stock  and  its  bonds, 
and  any  idea  that  that  company  is  in¬ 
flated,  any  idea  that  we  are  endeavoring 
to  pay  dividends  on  water  in  stock  that 
is  issued  without  value  behind  it  is  a 
gross  mistake.  The  International 
Company,  at  the  prices  that  prevail 
has  not  I'cen  able  to  give  adequate  divi¬ 
dends,  anything  more  than  2  per  cent, 
on  its  preferred  stock,  and  that  notwith¬ 
standing  its  vast  timber  holdings  and  its 
good  mill.s. 

NO  W.XTER  IN  INTERNATIONAL  STOCK. 

Kow  if  anybody  has  an  idea  that  these 
statements  which  you  see  in  print  are 
true,  that  the  International  Company 
has  watered  stock  and  a  lot  of  old  racks 
of  mills,  somebody  is  very  grossly  mis¬ 
informed.  Some  of  the  mills  of  the  In¬ 
ternational  Paper  Company  are  not  ex¬ 
ceeded  by  any  in  the  world. 

We  hear  a  great  deal  about  the  Harms- 
worth  mills.  Our  mill  at  Otis  could  not 
have  one  dollar  spent  on  It  to  advant¬ 
age  for  anything  that  could  be  put  into 
it,  and  it  makes  more  paper  every  year 
than  Lord  Northcliffe  ever  dreamed  of 
making.  The  same  thing  is  true  of  the 
Hudson,  and  the  same  thing  is  true  of 
most  of  our  mills  making  news  papers. 

I  am  telling  you  these  things  because 
they  are  of  interest  to  all  of  you,  as  we 
want  to  see  what  the  future  is  going 
to  be.  .\  good  many  machines  have  gone 
off.  The  prices  are  so  low,  the  profits 
are  so  low  that  our  company  has  re¬ 
equipped,  refitted  a  number  of  its  mills 
and  taken  machines  which  formerly 
were  producing  news,  and  converted 
those  mills  so  they  are  now  producing 
other  papers,  bag  paper,  wrapping  pap¬ 
er  and  special  high  grade  paper  other 
than  news.  And  that  is  a  thing  which 
will  continue  more  or  less  in  the  future. 

MORE  PROFIT  IN  OTHER  GRADES. 

We  have  several  mills  which  were 
news  mills  which  are  not  producing  .a 
pound  of  news  to-day,  and  never  will 
again  because  it  can  not  be  made  to 
advantage  under  existing  conditions. 

On  the  other  hand  we  are  increasing 
the  news  production  in  other  mills.  We 
propose  to  build  another  large  and  very 
modern  mill,  and  we  are  going  to  build 
it  outside  of  the  United  States.  We  are 
going  to  build  it  outside  of  the  United 
States,  because,  as  matjufacturers,  we 
are  entitled  to  a  reasonable  return  on 
our  honest  capital,  on  the  capital  that 
is  actually  invested  in  that  business,  and 
we  can  not  get  that  return  on  that  capi¬ 
tal  in  the  United  States  under  the  exist¬ 
ing  conditions.  And  that  that  is  true, 
I  think  is  confirmed  by  the  fact  that 
since  this  law  went  on  no  man  in  the 
H^nited  States,  no  combination  in  the 
business,  no  group  of  speculators  in  the 
I’nited  States  have  dared  to  erect  a 
news  mill  within  its  borders,  while  they 
have  gone  on  building  month  after 
month  and  year  after  year  just  across 
the  border. 

The  Chairman:  What  per  cent,  of  th.j 
paper  that  is  produced  in  Canada  is 
used  here  by  newspapers?  Mr.  Dodge: 
I  should  say  approximately  three- 
fourths  of  it,  about  1,000  tons  a  day. 
Now  this  Industry  is  suffering  under  a 
very  great  di.sadvantage.  One  of  the 
reasons  is  because  cf  the  legislation  in 
this  country,  or  failure  of  legislation. 
News  paper  and  news  paper  alone 
comes  into  the  United  States  free  of 
duty.  We  had  one  of  those  things,  a 
tariff  commission,  an  investigating 
commission  which  went  through  this 
whole  industry,  made  a  most  exhausting 


report,  a  young  library  in  itself  and 
they  made  a  report  in  substance  that 
because  of  various  conditions  that  ex¬ 
isted  the  Canadians  had  something  more 
than  $5  the  advantage  of  the  American 
manufacturer. 

The  Chairman:  On  account  of  the  tim¬ 
ber?  Mr.  Dodge:  On  account  of  the 
timber  and  the  cheap  water  power  and 
various  things  that  enter  into  it.  And 
what  happened  as  the  result  of  the  re¬ 
port?  They  not  only  failed  to  give  us 
slight  consideration  for  that,  but  they 
removed  what  little  duty  we  did  have 
and  put  us  on  the  free  trade  basis  and 
let  their  manufactured  product  come  in 
free,  although  seven  countries  have  a 
duty  against  us — a  prohibitive  duty. 

CANADA  HAS  THE  PULP  WOOD. 

The  Chairman:  Have  you  finished  on 
that?  Mr.  Dodge:  Just  one  word  more, 
if  you  will  pardon  me.  Now  what  hap¬ 
pened?  The  great  supplies  of  wood,  the 
vast  forests  of  spruce,  which  is  the  only 
wood  we  can  use  to  the  best  advantage, 
are  in  Canada.  In  common  with  other 
companies  we  were  holders  of  very  large 
leases  in  Canada.  We  paid  a  good  many 
hundred  thousand  dollars  for  about 
3,000  square  miles  of  spruce  in  Canada. 
That  was  acquired  for  the  purpose  of 
bringing  it  into  the  United  States  as  our 
raw  material  in  order  to  run  our  mills 
here.  Almost  at  the  time  we  let  their 
manufactured  products  in  the  Canadian 
provinces  forbade  the  exportation  of 
of  that  wood.  When  we  paid  for  those 
leases,  and  we  paid  large  amounts  and 
we  paid  annual  taxes  and  we  naid  on 
stumpage  that  is  attached  when  we  take 
it,  and  although  they  sold  those  leases 
under  those  conditions,  knowing  that 
the  wood  was  coming  into  the  United 
States,  and  although  they  let  it  come 
free  into  the  United  States  while  we  had 
a  tariff  against  it,  at  almost  the  same 
time  that  we  removed  that  tariff  and  let 
their  paper  in  free,  they  prohibited  us 
from  bringing  another  stick  of  wood 
into  the  United  States  from  those  crown 
lands. 

WILL  BUILD  NEXT  MILL  IN  CANADA. 

So  what  is  the  situation?  The  Cana¬ 
dian  mills  can  send  their  manufactured 
products  in  free,  but  the  American  mills 
cannot  obtain  the  raw  material  from 
that  country,  and  we  are  compelled,  un¬ 
der  our  leases  to  cut  a  certain  amount 
of  timber.  TTiat  is  one  of  the  reasons 
that  the  next  mill  our  company  will 
build  will  be  built  in  Canada.  And 
my  prediction  is  that  so  long  as  pres¬ 
ent  conditions  remain  no  news  mill  will 
be  built  within  the  borders  of  the  Unit¬ 
ed  States,  not  in  the  Eastern  country. 
Possibly  there  may  be  on  the  Western 
coast. 

The  Chairman:  What  is  the  tariff? 
Mr.  Dodge:  Six  dollars  a  ton. 

The  Chairinan:  If  they  put  the  tariff 
back  would  the  newspaper  men  of  this 
country  get  cheaper  paper?  Mr.  Dodge: 
They  woidd  get  as  cheap  paper. 

The  Chairman:  What  percentage  of 
the  timber  is  utilized  for  paper  is  on 
this  side,  is  available  at  the  moment 
and  could  be  produced  economically? 
Mr.  Dodge:  It  is  almost  impos.sible  to 
answer  that. 

The  Chairman;  Answer  it  ju.st  rough¬ 
ly.  Mr.  Dodge:  But  I  should  say  less 
than  20  per  cent,  on  this  side  of  the 
border. 

The  Chairman:  Less  than  20  per 
cent?  Mr.  Dodge:  I  should  say  so; 
yes,  sir.  I  am  speaking  now  of  the 
Eastern  country  and  of  the  country 
which  would  bo  available  for  the  paper 
this  side  of  the  Mississippi. 

The  Chairman:  What  is  the  in¬ 


creased  volume  of  the  paper  for,  say, 
1912,  1913,  1914,  1915,  and  1916?  Mr. 
Dodge:  It  was  below  the  normal  lor 

1914  and  1915.  This  year  it  is  between 
20  and  25  per  cent,  in  excess  of  what 
it  was  last  year. 

INCREASED  DEMAND  THIS  YEAR. 

The  Chairman:  So  you  are  shipping 
this  year  20  to  25  per  cent,  more?  Mr. 
Dodge:  Twenty  or  25  per  cent,  more; 
yes,  sir. 

The  Chairman:  Increased  volume? 
Mr.  Dodge:  Yes,  sir. 

The  Chairman:  Can  you  produce, 
when  you  are  running  your  plant  to  its 
full  capacity  and  increase  your  volume 
at  a  less  cost  than  when  not  running 
it  at  full  capacity?  Mr.  Dodge:  Yes, 
sir,  less  per  ton. 

The  Chairman:  Materially  less?  Mr. 
Dodge:  Assuming  all  the  other  condi¬ 
tions  remain  as  they  were.  Of  course, 
there  have  been  the  most  radical 
changes  in  cost.  For  instance,  in  one 
mill  our  coal  cost  $4S,000  for  this  year 
.more  than  last.  Labor  has  gone  up 
more  than  $1  a  day.  Our  wire  gauze 
has  more  than  doubled  in  cost. 

The  Chairman:  Will  the  increased 
volume  take  care  of  the  increased  labor 
cost?  Mr.  Dodge:  At  the  present  time, 
no  sir. 

The  Chairman:  You  have  increased 
your  volume  25  to  30  per  cent,  which 
leduces  your  overhead?  Mr.  Dodge: 
No,  20  to  25  per  cent. 

The  Chairman:  But  the  increased 
labor  has  also  overcome  your  increased 
volume?  Mr.  Dodge:  Yes,  sir,  because 
we  not  only  had  to  increase  the  cost 
of  labor  in  the  mills,  but  in  the  woods 
and  everywhere  else.  Also  the  cost  of 
transportation  increased. 

The  Chairman:  You  have  your  in¬ 
vestment  ill  your  woods,  so  that  is 
permanent?  Mi-.  Dodge:  Yes,  sir;  that 

is  a  permanent  charge - that  interest 

charge. 

The  ('hairinan:  That  has  not  in¬ 
creased  the  value  of  the  wood?  Mr. 
Dodge:  Not  appreciably.  After  it 

reaches  maturity  wood  does  not  increase 
in  value. 

The  (Chairman:  Your  raw  material 
then  is  about  at  the  same  figure?  Mr. 
Dodge.  We  buy  some  ground  wood. 

The  Chairmsjn:  But  your  labor  and 
your  other  increa.sed  co.st  is  not  over¬ 
come  by  the  increased  volume?  Mr. 
Dodge:  Oh,  not  nearly.  There  is  just 
one  other  thing.  I  want  to  ask  Mr. 
Zerbey  one  other  question,  if  I  may. 

The  Chairman:  All  right. 

INTERNATIONAL  HAS  NO  BROKER. 

Mr.  Dodge:  Mr.  Zerbey  .said  .something 
about  the  price  that  was  charged  for 
International  Paper  by  a  broker.  I  am 
sure  Mr.  Zerbey  will  do  us  the  justic  i 
to  say  we  had  no  connection  with  that 
broker.  The  International  Company  has 
no  broker.  Mr.  Zerbey:  There  was  ab- 
.solutely  no  connection  that  you  folks 
had  with  it,  and  1  want  to  say  to  Mr. 
Dodge  that  you  gave  us  valuable  in¬ 
formation  about  that  $1,000,000  worth 
of  paper  you  had  in  stock.  May  I 
ask  one  other  question?  If  you  do 
not  sell  to  the  broker,  why  do  you  de¬ 
cline  to  sell  paper  to  me,  and  then  I 
have  to  go  out  to  this  broker  and  have 
this  broker  go  to  your  New  York  office 
and  buy  this  paper  for  me  and  make 
me  pay  the  higher  price?  Mr.  Ikidge: 
That  could  not  be  possible  ordinarily. 
It  is  our  effort  to  deal  directly  with  the 
publishers  as  far  as  possible.  We  have 
a  large  sales  department.  This  thing 
has  happened:  a  broker  would  come  in¬ 
to  our  place  and  buy  two  or  three  thou¬ 
sand  tons  of  paper,  we  to  deliver  it 
within  a  certain  time.  What  he  does 


with  it  we  do  not  know,  but  it  is  our 
effort  to  cut  out  the  brokers  entirely. 
We  do  not  deal  with  brokers  directly ; 
brokers  do  not  represent  us  in  any 
sense.  We  sell  our  own  paper. 

Mr.  Zerbey:  Have  1  the  privilege  of 
going  into  your  place  and  getting  the 
siime  privilege  that  a  broker  has?  Mr. 
Dodge:  Most  certainly  you  have,  or 
anyliody  else. 

Mr.  Zerbey:  At  the  present  time.  Mr. 
IX)dge:  Anybody  else  in  America. 

PUTTING  A  BROKER  "iN  BAD.” 

Mr.  Zerbey:  At  the  pre.sent  time,  be¬ 
cause  I  was  fiat  on  my  back  and  that 
broker  went  to  the  International  Com¬ 
pany  and  bought  paper  for  me,  which 
he  had  delivered  for  the  last  two 
months,  and  says  he  can  deliver  paper 
from  the  International.  Mr.  Dodge:  May 
I  ask  that  broker’s  name? 

Mr.  Zerbey:  It  will  put  him  in  bad 
with  you.  Mr.  Dodge:  He  ought  to  be 
put  iu  bad. 

Mr.  Zerbey:  You  have  in  my  letter - 

Mr.  Dodge:  When  a  man  is  abu.sing  the 
printing  trade  in  that  way  I  want  to  put 
him  in  bad. 

Mr.  Zerbey:  The  paper  comes  directlv 
from  your  mills  and  your  mills  have  a 
record  of  the  shipments.  Mr.  l>odge: 
That  is  all  1  want  to  know. 

The  Chairman:  Ask  the  questions  and 
answer  them  directly. 

DECLINING  BIG  ORDERS. 

Mr.  Dodge:  I  should  like  to  offer  just 
one  or  two  other  things  that  may  be  of 
interest,  while  I  am  here.  There  was 
something  said  about  the  mills  declining 
orders.  The  International  Paper  Com¬ 
pany  has  probably  declined  orders  for 
anywhere  from  50,000  to  100,000  tons  of 
paper  in  the  last  three  months,  and 
pajier  on  which  we  could  have  put  our 
own  prices,  because  we  would  not  en¬ 
croach  on  stock  we  are  carrying  at  this 
great  expense  for  the  protection  of  the 
men  with  whom  we  have  contraet.s,  and 
we  arc  operating  under  those  contracts, 
many  of  which  run  for  a  number  of 
months  to  come,  at  the  old  low  prices. 
There  is  not  any  man  in  this  room  who 
will  say  that  the  International  Company 
has  ever  failed  to  live  up  to  the  letter 
and  spirit  of  its  contracts.  VV’le  have 
never  pleaded  strikes  or  fires,  or  any 
of  the  dozen  things  we  could  have  plead¬ 
ed  to  evade  our  contracts  when  we  could 
have  sold  paper  at  a  higher  price. 

Something  was  .said  about  the.se  or¬ 
ders.  For  the  last  several  months  the 
International  Paper  Company  has  not 
been  in  position  to  take  any  new  orders 
for  news.  Our  mills  are  full.  We  are 
not  accumulating  stock;  we  are  in  a 
very  [irecarious  condition  liecause  of 
this  situation. 

MANUFACTURING  DIFFICUI/flES. 

As  to  orders  for  particular  mills.  It 
may  not  tie  generally  known  that  a 
paper  machine  must  run  a  sheet  of 
paper  the  full  width  of  the  machine, 
and  if  a  narrower  sheet  is  wanted,  we 
have  to  trim  the  margin  at  a  waste,  and 
that  waste  must  go  back  to  be  rework¬ 
ed,  adding  to  the  cost  of  the  paper.  It 
so  hajipens  that  many  machines  can 
run  two  or  three  sheets  of  certain 
widths,  but  oftentimes  you  are  asked 
to  furnish  a  sheet  of  a  certain  width 
and  there  is  no  machine  idle  or  no  ma¬ 
chine  running  under  such  conditions 
that  you  can  put  that  sheet  on  in  a 
locality  from  which  it  can  be  shipped 
advantageously,  because  the  freight 
rates  differ  widely.  The  distances  from 
the  office  differ  greatly.  There  is  a 
great  variety  of  the  sizes  of  the  sheets, 
so  when  an  order  is  tendered  us  it  is  a 
question  whether  we  have  a  machine  Idle 
on  which  we  can  cut  the  sheet  and 
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whether  we  can  put  It  in  the  mill  from 
which  we  can  .ship  to  the  customer.  So 
many  things  enter  into  that.  Many  of 
the  things  may  .seem  supertlcial,  yet  arc 
very  complex  when  you  come  to  con- 
.sider  all  the  things  that  are  involved. 

I  will  say  another  thing,  that  the  In¬ 
ternational  ('ompany  runs -a  large  num¬ 
ber  of  mills.  They  are  scattered  all 
the  way  from  Buffalo  through  into  the 
remote  corners  of  Maine,  and  we  un¬ 
dertake  to  distribute  our  orders  to  the 
l)est  advantage  with  reference  to  the 
.sizes  of  the  machines  and  the  freights. 

A.S  TO  RENEWAl.a  OF  EXISTING  CXINTHACTS. 

Mr.  Hoover:  You  have  certain  con¬ 
tracts  with  publishers  expiring  at  this 
time,  have  you  not?  Mr.  Dodge:  I  think 
none.  There  may  be  some  .small  con¬ 
tracts. 

.Mr.  Hoover:  Have  any  expired  with¬ 
in  the  last  .six  months?  Mr.  Dodge: 
Yea,  sir. 

.Mr.  Hoover:  Have  you  renewed 
those  contracts  with  those  publishers? 
.Mr.  Dodge:  In  some  instances  I  think 
small  ones. 

.Mr.  Hoover:  That  lieing  so,  would 
you  give  us  the  price  that,  say,  the 
smalt  publishers  had  six  months  ago? 
Mr.  Dodge:  I  am  not  able  to  give  you 
those  figures.  I  did  not  come  expect¬ 
ing  to  be  examined.  There  have  been 
eight  men  from  this  office  in  our  offices 
for  a  very  considerable  time,  and  they 
have  all  the  figures.  As  a  rule,  our 
price  per  news  was  at  the  rate  of  two 
i-enta,  or  just  under.  It  was  not  sold 
in  that  way.  In  Xew  York  territory, 
for  instance,  paper  sold  for  2.15. 

.Mr.  Glass:  What  would  be  the  price 
for  the  same  parties  at  the  present 
time? 

OIFFIcrLT  TO  FIX  A  I-RICE. 

.Mr.  Dmlge:  I  am  not  prepared 

to  say.  I  am  not  prepared  to  make  any 
new  contracts. 

Mr.  Hoover:  But  for  the  ones  you  do 
renew.  Mr.  Dodge:  We  are  not  renew¬ 
ing  any  contracts  at  the  present  time. 

.Mr.  Hoover:  You  are  not  renewing 
any  contracts  at  the  present  time?  Mr. 
Dodge:  Unless  they  are  expiring  at 

this  time. 

Mr.  Hoover:  I  understand ;  the  ones 
that  are  expiring  at  this  time  or  might 
expire  (Xtober  1?  Mr.  Dodge:  If  you 
will  tell  me  exactly  what  you  want,  I 
will  try  to  answer. 

Mr.  Hoover:  I  simply  want  to  know 
the  price  you  formerly  charged  your 
customers  and  the  price  you  inteiio.  to 
charge  them  on  renewal  contracts 
.Mr.  Dodge:  I  do  not  know  yet  what 
price  we  will  charge  on  the  newer  lon- 
tracts.  It  will  depend  entirely  on  the 
ir.arket  conditions  and  on  what  it  costs 
us  to  make  paper.  We  will  meet  each 
of  the.se  contracts  when  it  comes  up. 

Mr.  Hoover:  Certain  contracts  must 
lx;  expiring  now.  Mr.  Dodge:  I  cannot 
even  give  you  the  information. 

Mr.  Hoover:  Could  you  supply  that 
information?  Mr.  Dodge:  The  Com¬ 
mission  has  got  that  information  hut 
I  would  rather  have  it  from  our  books. 
(If  course,  our  Ixioks  were  thrown  wide 
ojrr  to  the  Commission. 

PROFITS  OF  BROKERS. 

Mr.  Hoover:  My  questions  were  a.sk- 
ed  with  the  id(*a  of  finding  out  how 
much  you  actually  increased  the  price 
and  how  much  these  middlemc'n  are  in- 
<-n*a.sing  the  price  over  it.  Tha'.  is  the 
puriKi-se  of  my  question.  Mr.  Dodge: 
In  the  first  place,  these  middlemen  have 
very  little  paper. 

Mr.  Hoover:  I  understand  from  a 
great  many  parties  whom  I  represent 
that  the.se  middlemen  do  supply  them 
with  the  rolls,  and  I  want  to  find  out 
hew  much  they  are  taxing  them  for 


giving  them  that,  how  much  the  mid¬ 
dlemen  are  getting  out  of  it.  Mr. 
Dodge:  I  think  some  of  those  men — I 
do  not  know  it.  but  my  information 
from  out.side  sources  is  that  they  make 
one,  two,  or  three  cents  a  pound  on 
some  of  that  jiaper  they  buy  from  the 
mills. 

Mr.  Glass:  Six-aking  about  the  great 
investigation  of  the  American  mills. 
The  American  Newspaper  Association 
had  a  great  deal  to  do  with  bringing 
about  that  inquiry  by  Congress,  and 
our  paper  man  at  that  time,  Mr.  Norris, 
had  .something  to  do  with  it.  Mr. 
Dodge:  Yes,  you  had  a  lot  to  do  with 
it.  Mr.  Norris  apparently  represented 
the  companies. 

Mr.  Gla.ss:  The  point  I  want  to  bring 
out  is  this:  Did  not  that  reduction  of 
tariff  come  about  from  a  condition  of 
apprehension  on  the  part  of  the  Ameri¬ 
can  newspaper  pulilishers  similar  to 
that  time  that  there  was  a  combination 
among  manufacturers,  because  prices 
had  advanced  at  that  time,  in  a  few 
months,  from  about  $38  a  ton  to  $45  and 
$50  a  ton,  and  was  not  that  tariff  re¬ 
moved  at  the  instance  of  the  American 
newspapers  by  the  Hcpublicans  becau.se 
of  that  situation?  Mr.  Dodge:  I  can¬ 
not  answer  for  the  mental  operations 
of  the  purcha.sers.  I  do  not  know  what 
they  had  in  mind  when  tho.se  things 
were  done.  All  we  know  is  that  the 
tariff  was  removed. 

Mr.  Glass:  One  other  question,  if 
you  will  permit.  The  operating  cost 
of  American  mills  has  undoubtedly  in¬ 
creased  to  a  certain  extent.  I  think  1 
betray  no  confidence  when  I  say  (fiat 
Mr.  Don  Seitz,  manager  of  the  New 
York  World,  told  me  a  few  days 
ago  that  a  mill  in  which  the 
New  York  World  is  largely  interested 
in  New  York  State  found  its  increase 
of  co.st  under  present  conditions  was 
not  over  $3  a  ton.  He  thought  that 
probably  it  was  under  $2.50.  Mr.  Dodge: 
Is  that  the  mill  that  ran  behind  a  mil¬ 
lion  and  a  quarter  dollars  and  had  to 
borrow  of  the  New  York  World  be¬ 
cause  they  did  not  make  good? 

Mr.  Gla.s.s:  I  do  not  know  anything 
about  its  finances.  I  only  know  what 
he  tells  me  of  its  operating  expenses. 
Now,  if  that  is  a  fair  test  of  the  increase 
of  oix;rating  expenses  in  an  American 
mill,  why  should  prices  advance  $30 
to  $40  a  ton,  as  was  the  case  in  many 
in.stances? 

HOW  TO  FIGURE  INl'REASEI)  (X)ST. 

Mr.  Dodge:  Mr.  Chairman,  as  I  re¬ 
member  when  Don  Quixote  was  in 
conflict  with  the  windmill,  he  ask¬ 
ed  his  man  how  many  teeth  he 
had  lost,  he  asked  how  many  he 
started  with.  Now,  in  order  to  know 
what  the  cost  of  making  paper  was  at 
this  mill  under  normal  conditions,  1 
could  perhaps  tell  you  whether  $3  or 
$3.50  was  a  reasonable  advance,  but  not 
knowing  what  it  cost  them  to  make  the 
paper,  I  cannot  answer  the  question.  I 
know  nothing  about  the  inside  opera¬ 
tions  of  that  mill,  except  that  it  was  run 
at  a  los.s,  and  run  for  .some  time.  We 
have  no  means  of  knowing  the  Inside 
operations  of  that  mill.  But  I  do  know 
that  $3  a  ton  in  many  well  conducted 
mills  would  not  begin  to  cover  the  In- 
crea.s<“d  cost  of  making  paper,  the  in- 
crea.sed  co.*rt  of  lalior  and  fuel.  I^et  me 
give  you  just  a  little  illustration,  if  you 
will  bear  with  me  a  moment,  Mr.  Chair¬ 
man.  We  bring  wood  to  the  Portland 
mills  from  some  lands  we  own  in  the 
Dominion.  We  have  60,0(io  cords  ef 
thol  wood,  harhed  and  ready  to  go  to 
the  mill,  that  is  worth  more  tnarr  $10 

a  ton,  lying  at  G - .  Ordinarily  it  is 

brought  from  that  point  around  tliroogh 
Portland  at  $1.75  to  $2  a  cord.  This 


Mr.  Glass:  Are  there  many  c.nses 
where  .it  exceeds  $5?  Mr.  Dodge:  I  do 
not  think  so.  However,  I  have  no 
means  of  knowing  the  cost  in  mills 
other  than  our  own. 

Mr.  Hoover:  When  you  consider  go¬ 
ing  to  Canada  with  your  mills,  is  the 
tariff  the  only  consideration?  Mr. 
Dodge:  No,  sir;  we  considered  a  good 
many  other  things. 

Mr.  Hoover:  What  other  elements 
did  you  consider?  Mr.  Dodge:  Some 
which  I  do  not  care  to  state. 

Mr.  Hoover:  The  question  of  pulp 
■supply  being  close  at  hand? 

Mr.  Dodge:  Not  principally. 

Mr.  Hoover:  That  was  one  element, 
was  it  not?  Mr.  Dodge:  Of  course,  it  is 
an  element. 

-Mr.  Hoover:  Also  the  cheapness  of  the 
water  power?  Mr.  Dodge:  The  water 
power  is  not  particularly  cheap  at  tho.se 
places. 

Mr.  Hoover:  Are  there  any  other  ele¬ 
ments  you  might  care  to  remember 
which  you  took  into  consideration?  Mr. 
Dodge:  Yes,  we  have  three  thousand 
■square  miles  of  wood  behind  that  mill. 

Mr.  Hoover:  Close  to  your  supply? 
Mr.  Dodge:  It  may  be  at  a  considerable 
distance.  We  are  considering  three  lo¬ 
cations  in  Canada  and  have  not  consid¬ 
ered  which  we  shall  finally  adopt. 

GETTING  nOWN  TO  FACTS. 

Commissioner  Davies:  I  should  like  to 
get  your  point  of  view  as  to  the  reasons 
for  the  advance  in  the  price  in  Canada. 
Suggestion  has  been  made  that  one  fae- 
tor  is  the  increase  in  the  cost  of  pro¬ 
duction.  Mr.  Glass  has  suggested  that 
the  increase  in  the  price  of  paper  is  en¬ 
tirely  out  of  proportion  to  the  increa.se 
in  the  cost  of  production.  I  should  like 
to  get  your  statement  generally,  if  you 
can  give  it,  as  to  what  the  reasons  are 
for  the  increase  in  the  co.st  of  paper. 
Mr.  Dodge:  It  is  the  old  question  of  the 
law  of  supply  and  demand.  For  the 
•same  reason,  probably,  that  steel  has 
doubled  in  price  and  tkat  flour  has  gone 
up  and  lumber  advanced  and  that  everv 
commodity  has  increased  in  price,  and 
paper  less  in  proportion  than  almo.st 
any  other  article  you  can  name. 

Commissioner  Davies:  Has  there  lx;en 
any  increased  demand  in  the  publishing 
husine.ss  on  this  paper?  Mr.  Dodge: 
An  enormous  demand?  There  has  never 
been  its  equal  before.  One  point  is  that 
it  came  very  .suddenly  without  warning 
and  we  had  no  chance  to  accumulate 
stocks.  We  carried  a  very  large  stock 
in  the  International  Paper  Company’s 
mill,  a  two-million-dollar  stock,  approxi¬ 
mately  40,000  ton.s,  but  if  we  had  known 
at  that  time  that  the  mills  were  running 


year  we  are  unable  to  move  it  a,t  any 
price.  Sixty  thousand  cords  of  it  is 
lying  there  eating  it.self  up  in  interest 
charges  and  depreciation,  and  we  are 
compelled  to  go  into  the  Canadian  mar¬ 
ket  and  buy  wood  at  any  price  we  can 
get  it  and  bring  it  over  the  Canadian 
roads  at  any  price  they  want  to  charge 
in  order  to  keep  that  mill  going. 

Mr.  Glass:  Those  are  probably  i.so- 
lated  ca.ses.  Taking  it  on  a  fair  aver¬ 
age,  what  would  you  say  is  the  increa.so 
in  cost  of  production,  the  average  in¬ 
crease.  Mr.  Dodge:  I  do  not  think 
it  would  be  alike  in  two  mills.  It  de¬ 
pends  entirely  on  the  location.  As  a 
rule,  $5  would  not  cover  it. 


as  they  did  last  year,  about  Sc  per  cent, 
their  capacity,  far  below  the  cost  o( 
production,  but  when  we  got  up  to  3? 
or  38,000  tons  we  did  not  feci  that 
should  go  on  locking  our  money  up  in 
that  idle  stock,  as  we  should  h.ave  done 
if  anyliody  had  known  what  was  comint,. 

I  do  not  think  anybody  in  this  room 
remotely  apprehended  this  tremendous 
and  sudden  increa.se.  If  we  had  known 
that  we  could  have  accumulated  more 
paper  and  have  been  prepared  to  meet 
this  phenomenal  demand,  but  as  it  was 
we  carried  the  usual  very  large  stock, 
and  I  assume  other  manufacturers  did 
the  same,  but  the'  demand  was  so  phe¬ 
nomenal  and  so  continued  through  the 
.summer,  for  the  very  first  time  in  his¬ 
tory,  that  it  simply  consumed  not  only 
all  the  paper  being  produced,  hut  re¬ 
duced  these  accumulated  stock.s.  Our 
stock  was  reduced  nearly  one-half. 

SULPHITE  AT  INFLATED  PRICES. 

Somebody  said  something  about  sul¬ 
phite.  The  International  Paper  Com¬ 
pany  could  shut  dow'n  its  paper  mills, 
discharge  its  men,  stop  the  operation  of 
its  paper  machines  and  make  more 
money  by  selling  sulphite  at  lue.sent 
market  prices  than  it  is  making  out  of 
news  paper.  If  we  did  not  expect  to 
remain  in  this  business,  if  we  were  not 
expecting  to  deal  with  the  publishers 
in  years  to  come,  and  if  it  were  not  im¬ 
portant  to  deal  fairly,  and  con.scientious- 
ly  with  these  people,  we  would  make 
money  by  stopping  and  simply  mak¬ 
ing  sulphite  and  selling  it.  Sulphite  is  a 
chemical  made  by  cooking  the  pulp  and 
is  used,  in  ordinary  news  paper  to  the 
amount  of  about  20  per  cent.  About  80 
per  cent,  is  ground  wood  and  the  other 
20  per  cent,  is  this  sulphite,  which  to¬ 
day  is  selling  at  the  enormous  price  of 
$80  or  .*90  at  the  mill,  and  .some  sold 
a  few  days  ago  in  London  for  *165  a 
ton.  That  is  liecause  the  higher  grade 
papers,  other  than  news,  book  papers 
and  other  high-grade  papers  are  com¬ 
posed  very  largely  of  sulphite,  some  be¬ 
ing  entirely  or  practically  entirely  sul¬ 
phite. 

IMPORTS  OF  SULPHITE  SHUT  OFF. 

Sulphite  has  been  made  largely  in 
Scandinavia,  and  the  Scandinavian  sui)- 
ply  is  shut  off,  therefore  the  American 
mills  making  these  high-grade  papers 
are  demanding  American  sulphite,  and 
that  is  a  rea.son  why  there  is  a  short¬ 
age  of  that  supply  and  a  great  demand 
for  it,  and  sulphite  has  soared  to  these 
figures  that  now  exist.  But  a.s  to  th" 
price  of  news,  coming  back  to  your  in¬ 
quiry,  that  is  entirely  a  question  of  sup¬ 
ply  and  demand — a  demand  for  more 
paper  than  can  be  supplied,  and  the  in- 
crea.sed  cost  of  producing. 

Mr.  Ansberry:  What  is  the  reason 
you  do  not  run  on  Sundays  and  increa.so 
the  supply?  Mr.  Dodge:  Something  was 
said  about  Sunday.  A  number  of  States 
have  strict  prohibition  against  running 
on  Sunday.  Al.so  liecause  the  labor 
unions  require  us  to  pay  largely  increas¬ 
ed  prices. 

The  Uhairman:  How  much?  Time 
and  a.  half?  Mr.  Dodge:  Time  and  a 
half,  and  in  .some  instances  double  time. 
Another  thing,  all  these  mills  need  re¬ 
pairs  at  frequent  intervals.  Once  a 
w'eek  we  have  to  go  over  the  machinery, 
tune  it  up,  and  naturally  we  endeavor 
to  do  that  during  the  week  days.  If  we 
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run  on  Sunday  we  have  to  pay  a  large 
additional  price  for  doing  that. 

The  Ch.iiniian:  What  are  the  hours 
in  the.sr  iiiill.s?  Mr.  Dodge:  Eight 
hours  in  all  our  nulls.  Some  of  our 
competin'  mills  acro.ss  the  bolder  run 
nvelve  hours. 

Mr.  Wiiigo:  May  I  ask  a  question? 
The  Chairman:  Ye.s. 

IIKSKHVE  SUPPLY  I.MPAIRKI). 

Mr.  Wingo:  As  I  understand,  Mr. 
Dodge,  >ou  say  there  is  a  remarkable 
increa.se  in  the  demand  for  print  paper 
in  the  la.st  twelve  months,  is  that  true? 
.Mr.  Dodge:  It  has  greatly  increased. 

Mr.  Wingo:  Has  the  increased  per¬ 
centage  of  demand  outrun  the  increased 
percentage  of  supply?  Mr.  Dodge:  Yes, 
because  they  have  eaten  up  the  entire 
production  and  also  eaten  into  the  re¬ 
serve. 

Mr.  Wingo:  Do  you  expect  that  de¬ 
mand  to  continue  or  increase?  Mr. 
Dotig<  ;  Dp  to  the  time  this  war  be¬ 
gan  the  increase  in  the  consuiiiption 
of  news  paper  in  the  United  States  was 
somewhere  near  the  average  for  several 
years  the  total  increase  from  year  to 
year  being  6  per  cent. 

Mr.  Davies:  That  is  the  annual  in¬ 
crease?  Mr.  Dodge:  Yes,  sir;  some 
years  it  exceeded  that  a  little,  but  the 
production  iias  outrun  the  consumption. 

Mr.  Wingo:  But  you  expect  the  de¬ 
mand  continually  to  increase  the  same 
as  it  did  before  the  war,  do  you  not? 

THE  FIRST  WORD  OF  GOOD  CHEER ! 

Mr.  Dodge:  Yes,  In^t  I  think  the 
pre.sent  is  an  abnormal  condition.  Mp 
own  view  of  our  present  difficulties  is 
that  they  will  cure  themselves  in  a 
fete  months.  We  have  had  a  long  pe¬ 
riod  of  depression  and  low'  business,  and 
we  are  now  having  an  artificial,  ficti¬ 
tious  prosperity  in  this  country  because 
of  the  vast  amounts  of  money  coming  in. 

Mr.  Wingo:  1  want  to  get  the  facts 
from  you  and  your  opinio.n  on  the  eco¬ 
nomic  question,  not  on  politics.  Is  the 
supiily  of  wood  low  in  this  country?  Mr. 
Dodge:  To  be  sure  it  is. 

Mr.  Wingo:  And  we  have  to  go  into 
Canada,  that  is  the  virgin  field  for  it 
now?  Mr,  Dodge:  Yes,  sir. 

Mr.  Wingo:  Your  concern,  as  I  un¬ 
derstand  it,  manufactures  about  one- 
third  of  the  news  paper  in  the  United 
States?  Mr  Dodge:  Yes,  sir;  and 
about  one-third  of  the  production  of 
other  paper. 

Mr.  Wingo:  And  that  other  paper, 
has  there  been  any  increase  in  the  de¬ 
mand  for  that?  Mr,  Dodge:  Yes,  sir. 

Mr.  Wingo.:  Has  there  also  been  an 
increase  in  the  cost  of  the  production 
of  that?  Mr.  Dod.ge;  Y'es,  a  very  great 
increase,  and  the  increase  in  the  prices 
of  those  papers  is  far  greater  than  the 
increase  in  news  paper. 

Mr.  Wingo:  ^Take  your  holdings  in 
wood,  or  1  think  you  call  it  timber. 
Which  are  your  greater  holdings,  your 
Canadian  or  American  holdings?  Mr. 
Dodge:  Our  Canadian  holdings. 

MUST  EARN  BETTER  DIVIDENDS. 

Mr.  wingo:  You  intend  to  increase 
them,  do  you  not?  Mr.  Dodge:  T'hat 
will  depend  entirely  on  whether  W’e  get 
living  rates  for  our  paper.  1  am  not 
going  to  buy  any  more  timber  land  un¬ 
til  we  get  our  dividends  back  to  a  point 
W'here  we  get  some  returns. 

Mr.  Wingo:  You  are  going  to  put 
new  mills  in  Canada?  Mr.  Dodge:  That 
Is  my  present  intention. 

Mr.  Wingo:  As  a  business  proposi¬ 
tion  you  have  to  do  It  on  account  of 
the  existing  tax  in  Canada?  Mr.  Dodge: 
There  is  no  tax  in  Canada. 

Mr.  Wingo:  But  you  are  prohibit¬ 
ed -  Mr.  Dodge:  We  are  prohibit¬ 

ed  from  sending  the  wood  out. 


Mr.  Wingo:  It  is  a  prohibitive  regu¬ 
lation?  Mr.  Dodge:  Yes,  sir. 

Mr.  Wingo:  That  is  what  forces  you 
to  go  over  there  with  your  mill.  Mr. 
Dodge:  That  is  one  of  the  principal 
things. 

Mr.  Wingo:  What  percentage  of  cost 
do  you  charge  up  to  labor?  Mr.  Dodge: 
It  varies  widely  in  different  mills  and 
under  different  conditions. 

Mr.  Wingo:  As  a  general  view?  Mr. 
Dodge:  I  would  not  undertake  to  tell 
you. 

Mr.  Wingo:  Have  you  not  looked 
into  your  cost  sheets?  Mr.  Dodge:  I 
do  not  carry  that  in  my  mind.  The 
t'ommis.sion  has  been  all  through  them. 

Mr.  Wingo:  You  have  supplied  the 
Commission  cost  sheets  .showing  the 
relative  production?  Mr.  Dodge:  Yes, 
sir.  You  start  back  with  your  labor. 
In  some  cases  you  buy  wood  cut;  in 
other  ca.ses  you  operate  your  own  wood¬ 
lands,  and  in  some  cases  you  take  out 
your  own  timber,  and  in  other  cases 
>ou  buy  the  rough  wood  on  the  mar¬ 
ket. 

Mr.  \Vingo:  Y'ou  spoke  of  boom  loss¬ 
es.  They  have  not  been  increased  by 
the  war,  have  they?  Mr.  Dodge:  No, 
the  war  has  nothing  to  do  with  them, 
but  they  are  a  part  of  the  cost. 

Mr.  W'ingo:  There  is  no  abnormal 
increase  in  the  boom  loss?  Mr.  Dodge: 
No. 

NO  STANDARD  OF  COST. 

Mr.  Wingo:  Will  you  tell  the  Com¬ 
mission  what,  under  normal  conditions, 
is  the  cost  of  manufacture  of  print 
paper?  Mr.  Dodge:  No,  sir;  I  will 
not.  I  will  not  undertake  to  state  so 
important  a  thing  from  recollection.  It 
differs  widely  at  different  times  and  in 
different  mills. 

Mr.  Wingo:  Take  it  as  an  average. 
Mr.  Dodge:  You  will  get  all  that  from 
the  Commission:  we  gave  all  that  to 
the  Commission  in  the  books.  I  pro¬ 
posed  to  stand  on  the  record.  I  came 
here  with  no  idea  of  testifying. 

Mr.  Wingo:  Could  you  give  me  a 
rough  estimate  of  the  general  average? 
Mr.  Dodge:  No,  sir;  the  Commission 
has  that. 

Mr.  Wingo:  Tell  me  this  much: 
B'rom  your  observation,  what  is  the 
maximum  price  the  mills  are  selling 
their  product  for  now?  Mr.  Dodge: 
The  mills  themselves? 

Mr.  Wingo:  Yes.  Mr.  Dodge:  I  do 
not  know.  I  have  heard  that  some¬ 
where  in  the  Northwest  paper  has  been 
sold  as  high  as  3V6  cents  from  the  mills. 
That  is  only  rumor. 

Mr.  Wingo:  As  a  general  rule  it  is 
below  3  cents,  is  it  not?  Mr.  Dodge:  I 
think  so.  I  have  understood  that  job¬ 
bers,  and,  perhaps,  some  special  mills 
— I  have  been  told  that  this  mill  in 
New  York,  known  as  the  Tide  Water 
Mill,  has  no  contracts,  and  has  paid 
as  high  as  4  cents  for  its  paper,  but 
that  is  all  hear.say. 

Mr.  Wingo:  As  a  matter  of  fact,  is  it 
not  a  fact  that  your  concern  is  .selling 
paper  for  two  different  prices  in  the 
same  city?  Mr.  Dodge:  No,  not  under 
the  .same  conditions. 

Mr.  Wingo:  Well,  in  the  same  city? 
Mr..  Dodge:  Where  we  have  contracts. 

Mr.  Wingo:  Have  you  not  got  con¬ 
tracts  now,  made  within  six  months  of 
each  other,  whereby  you  supply  two 
different  publishers  in  the  same  city 
with  the  same  paper  at  two  different 
prices?  Mr.  Dodge:  I  do  not  know  of 
any  case  of  that  kind. 

Mr.  Wingo:  You  do  not  know?  Mr. 
Dodge:  No,  and  I  do  not  think  there 
is  any  .such  case. 

Mr.  Wingo:  Is  $4  a  hundred  ab¬ 
normal?  Mr.  Dodge:  That  is  a  very 
high  price. 

Mr.  Wingo:  Any  one  that  is  paying 


$4  to  $6,  then,  is  paying  an  abnormal 
or  exorbitant  price?  Mr.  Dodge:  It  is 
a  very  high  price.  Of  course,  if  jobbers 
hold  that  paper  and  there  is  no  other 
paper  in  the  country,  they  may  get 
such  prices;  but  I  have  never  known 
of  a  mill  charging  such  a  price. 

Mr.  Wingo:  Y'ou  say  your  company 
makes  an  effort  to  sell  direct  to  the 
publishers?  Mr.  Dodge:  Yes,  sir;  the 
great  bulk  of  our  paper  is  sold  under 
yearly  contracts. 

Mr.  Wingo:  Is  it  not  a  fact  that 
some  publishers  in  the  Southwest  of 
daily  papers  cannot  get  a  contract  with 
you  and  buy  your  same  paper  from  the 
brokers?  Mr.  Dodge:  I  do  not  think 
that  is  true. 

Mr.  Wingo:  Has  that  not  come  to 
your  personal  knowledge? 

PLAYING  NO  FAVORITES. 

Mr.  Dodge:  No,  sir;  and  I  do  not 
think  it  is  true.  I  am  very  sure  it  is 
not  true.  Not  if  the  party  has  good 
credit.  We  decline  to  deal  with  a  great 
many  people  at  all  because  their  credits 
are  not  good. 

Mr.  Wingo:  You  decline  to  make 
contracts  with  them  unless  their  credits 
are  good,  as  any  other  business  man 
would?  Mr.  Dodge:  Yes;  but  our  ef¬ 
fort  is  to  sell  our  paper  under  the  same 
conditions  in  every  community,  and,  as 
nearly  as  possible,  to  equalize  it,  freight 
and  mill  conditions  considered. 

Mr.  Wingo:  Can  you  tell  from  mem¬ 
ory  the  proposition  of  cost  of  transpor¬ 
tation  from  your  Canadian  mills  through 

your  New  York -  Mr.  Dodge:  We 

have  no  mills  in  Canada. 

Mr.  Wingo:  From  your  wood  in 
Canada,  the  transportation  cost  on  the 
raw  material  in  this  mill  you  spoke  of, 
I  think  you  said  you  imported  through 
Portland.  Mr.  Dodge:  I  think  I  men¬ 
tioned  that  the  transportation  charges 
to  Portland  were  11.75  to  $2.25,  and  it 
takes  about  a  cord  and  a  half  of  wood 
to  make  a  ton  of  paper. 

Mr.  'Wingo:  That,  roughly,  would 
make  20  per  cent,  of  the  cost  of  pro¬ 
duction  transportation -  Mr.  Dodge: 

I  do  not  remember  what  the  railroad 
freights  are  in  Portland. 

Mr.  Wingo:  But  you  say  you  fur¬ 
nished  the  Commission  all  these?  Mr. 
Dodge:  Yes,  sir;  they  have  our  fig¬ 

ures.  We  hav^  thrown  our  books  wide 
open  to  them  and  have  invited  them  to 
our  mills.  We  have  no  secrets. 

COST  ACCOUNTING  AT  THE  MILLS. 

The  Chairman:  You  say  there  are 
about  700  paper  mills  in  C'anada  and 
the  United  States?  Mr.  Dodge:  Ap¬ 
proximately  that  number. 

Mr.  Merchant:  According  to  the 
census  figures,  as  1  remember  them, 
there  are  about  750  mills  of  all  kinds 
in  the  United  States. 

The  Chairman:  Have  you  any  idea 
as  to  what  percentage  of  those  750  mills 
are  running  their  plants  efficiently  and 
have  thorough  cost  accounting  and 
know  their  cost  of  production?  Mr. 
Dodge:  I  have  no  means  of  knowing 
It. 

The  Chairman:  Do  you  think  it  is 
improving  gradually  now?  Mr.  Dodge: 
Yes,  I  think  nearly  all  the  large  mills 
have  very  good  accounting  systems. 
The  failure,  I  think,  will  be  found  in 
small  mills,  but  I  think  they  keep  the 
cost  account  very  accurately  in  the 
larger  mills. 

Mr.  Hoover:  Have  you  any  idea  as 
to  what  proportion  the  sales  force  bears 
to  the  total  cost  of  putting  your  paper, 
on  the  market?  Mr,  Dodge:  I  have 
those  figures,  but  I  would  not  undertake 
to  state  offhand. 

Mr.  Hoover:  Would  it  be  one-fourth, 
one-third,  or  one-sixth?  Mr.  Dodge:  It 
would  be  a  very  small  percentage,  a 


trifling  percentage:  a  great  deal  less 
than  we  would  allow  any  broker.  Mr. 
Steele  reminds  me,  and  I  think  he  is 
correct,  that  it  is  less  than  3  per  cent. 

Mr.  Hoover:  For  your  sale.smen,  etc? 
Mr.  Dodge:  Yes.  You  see  we  deal  in 
very  large  quantities.  We  had  a  con¬ 
tract  for  30,000  tons  with  one  man. 

Mr.  Hoover:  What  does  the  three 
per  cent,  represent  in  dollars  and  cents, 
then?  Mr.  Dodge:  You  would  have  to 
figure  that  out.  Mr.  Hoover:  I  do  not 
know  your  total  cost.  Mr.  Dodge:  Our 
output  runs  up  above  500,000  tons.  Mr. 
Hoover:  That  would  be  three  per  cent, 
on  that?  Mr.  Dodge:  That  includes 
other  papers,  as  well.  Mr.  Hoover: 
Three  per  cent,  would  cover  it,  would  it 
not,  in  dollars  and  cents?  Mr.  Dodge: 
Yes,  sir. 

SALESMEN  STILL  EMPLOYED. 

Mr.  Hoover:  Have  you  curtailed 
your  selling  force  so  you  do  not  need 
them  in  selling  paper?  Mr.  Dodge:  No, 
sir,  we  have  not,  and  we  are  not  going 
to. 

Mr.  Hoover:  What  is  the  reason  for 
that?  Mr.  Dodge:  Because  we  have 
got  to  keep  our  business  where  it  is. 

Mr.  Glass:  Considering  the  prices  of 
paper  in  Canada  to-day,  what  sugges¬ 
tion  have  you  to  make  as  to  alterations 
in  the  American  Tariff  law?  Mr. 
Dodge:  That  is  a  pretty  broad  ques¬ 
tion.  I  am  not  a  believer  in  very  high 
tariffs  personally.  I  am  a  Uepublican, 
but  I  am  not  going  to  talk  politics,  but 
as  a  manufacturer  I  am  not  a  believer 
in  excessive  tariffs;  I  believe  they  are 
injurious  to  the  country.  I  think  a  tar¬ 
iff,  if  we  have  it  at  all,  should  be  put 
on  if  possible  as  a  temporary  measure, 
in  any  event  should  be  put  on  as  low  a 
tax  as  will  let  them  live  in  the  face  of 
foreign  competition. 

Mr.  Glass:  As  l' understand  it,  when 
the  prevailing  price  in  Canada  becomes 
1''-k  cents  and  the  American  tariff  goes 
back,  do  you  think  then  we  should  raise 
that  limit  or  lower  it,  or  that  any  action 
on  the  part  of  Congress  would  change 
that?  Mr.  Dodge:  I  would  not  want 
to  expre.ss  an  opinion.  There  are  so 
many  factors  involved. 

Mr.  Glass:  Is  ’Canadian  paper  a  trou¬ 
blesome  factor  in  competition  in  the 
ITnited  States  to-day?  Mr.  Dodge:  It 
is  a  very  serious  one.  They  sell  papers 
at  prices  exceedingly  low,  they  have 
done  so  in  the  pa.st,  showing  viciousne.ss 
in  this  whole  system.  Four  mills  in 
the  State  of  New  York  went  into  re¬ 
ceiverships  last  year  at  the  price  paper 
sold  at. 

The  ('hairman:  Was  that  through 

inefficiency  or  lack -  Mr.  Dodge:  No, 

sir;  tho.se  Remington  mills  were  mod¬ 
ern  and  up  to  date. 

The  (''hairman:  They  had  good  equip¬ 
ment  and  management?  Mr.  Dodge: 
Ye.s.  sir;  the  Remington  mills  were 
good  mills. 

The  Chairman:  Did  they  run  short 
of  their  wood  supply,  their  raw  ma¬ 
terial?  Mr.  Dodge:  No,  sir;  I  under¬ 
stand  not.  Gne  of  the  largest  mills  in 
the  country  was  that  of  the  Soo  people, 
the  Spanish  River  Paper  &  Pulp  Mills. 
There  was  a  mill  selling  paper  at  prices 
prevailing  in  the  United  States,  and 
what  did  it  amount  to?  Not  only  fail¬ 
ure  to  pay  a  dividend  on  stock,  but 
dividends  on  bonds,  interest,  and  they 
have  had  to  have  the  next  payment 
postponed  three  years. 

The  Chairman:  Under  this  great  de¬ 
mand  for  paper?  Mr.  Dodge:  This 
happened  last  year  before  the  demand 
began. 

WHAT  WOULD  TONS-HTUTE  REASONABLE  IN¬ 
CREASE. 

Mr.  Hoover:  It  has  been  stated  here 
that  one  of  the  paper  publishers  had 
the  cost  of  a  contract  increased  5  per 
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cent.  I  presume  that  is  with  the  idea 
of  affording  the  paper  manufacturer  a 
rea-sonablc  amount  of  his  paper.  Wouid 
5  per  cent,  be  a  rea.sonabIe  amount,  at 
the  market  price  of  paper  six  months 
ago,  so  as  to  give  you  a  profit?  Mr. 
I>odge:  It  would  differ  in  different 
cases. 

Mr.  Hoover:  Five  i)er  cent,  would 
not  l>e  quite  sufficient?  Mr.  Dodge:  I 
think  not. 

Mr.  Hoover;  Have  you  reduced  it  to 
l>ercentages?  Mr.  Dodge:  Yes.  we 
have  that  all  figured  out.  I  did  not  come 
prepared  with  those  figures.  I  would 
not  undertake  to  give  those  figures. 

Mr.  Hoover:  Certainly,  50  per  cent, 
would  be  entirely  too  large?  Mr. 
Dodge:  Oh,  yes.  So  far  as  the  Inter¬ 
national  Company  is  concerned  it  has 
never  been  its  policy  to  put  paper  at 
extreme  prices. 

Mr.  Wingo:  Do  you  ship  and  sell 
any  i)aper  in  Canada?  Mr.  Dodge:  No, 
sir. 

-Mr.  Wingo;  What  is  the  tariff  in 
Canada?  Mr.  Dodge:  Twenty-five  per 
cent.  now.  France  has  -tO  per  cent, 
against  us. 

•Mr.  Wingo:  What  is  the  duty,  I 
mean  our  duty,  on  t'anadian  paper,  bag¬ 
ging?  Mr.  Dodge:  Twenty -five  per 
cent. 

.Mr.  Wingo;  Have  you  investigated 
the  difference  in  logging  cost  in  Canada 
and  the  United  States?  I  mean  person¬ 
ally.  Mr.  Dodge:  There  are  places  in 
which  there  is  very  little  difference.  It 
depends  greatly  on  locality.  And  an¬ 
other  thing  keep  in  mind:  for  instance, 
you  take  the  Antonio  Mill,  that  is,  one 
of  those  Canadian  mills;  they  get  veiy 
cheap  wood,  but  that  cheap  wood  is 
off-set  by  long  freight  and - 

Mr.  Wingo:  As  a  matter  of  fact,  the 
only  advantage  Canada  has  is  cheap 
wood?  Mr.  Dodge:  Yes,  sir,  cheap 
wood. 

Mr.  Wingo:  And  the  price  of  labor  is 
higher  in  the  logging  camps  than  in  the 
United  States  except  in  the  extreme 
northwest?  Mr.  Dodge;  There  is  very 
little  difference  in  that  respect.  There 
is  one  other  element.  Mr.  Wingo:  What 
is  the  other  element?  Mr.  Dodge:  They 
have  cheaper  water  power.  Mr.  Wingo: 
You  will  not  say  they  have  cheaper  la- 
lK>r?  Mr.  Dodge;  No,  there  is  very 
little  difference. 

Mr.  Wingo:  As  a  matter  of  fact  do 
you  not  know  from  your  investigation 
that  it  costs  more  in  Canada  than  in 
the  United  State.s,  with  the  exception  of 
one  or  two  northern  States?  Mr.  Dodge: 
My  impression  is  that  there  is  a  mere 
fractional  difference,  but  only  a  little 
fraction. 

Commissioner  Davies:  Before  ad¬ 
journment  I  should  like  to  ask  how 
many  mills  you  have  in  your  organiza¬ 
tion.  1  mean  the  International  Paper 
Company,  this  concern  you  are  presi¬ 
dent  of.  Mr.  Dodge:  Do  you  mean 
all,  our  news  mills  and  others?  Com- 
'iiissioner  Davies:  No,  just  news  mills. 
Mr.  Dodge:  1  think  there  are  eleven 
mills  producing  news  paper  now.  We 
have  a  number  of  other  mills.  My  im¬ 
pression  at  present  is  that  we  get  news 
from  ten  or  eleven  mills. 

Commissioner  Davies:  I  understand 
you  have  mills  operating  in  Canada  and 
the  United  States?  Mr.  Dodge:  No, 
sir;  in  Canada  we  only  have  .saw  mills 
now. 

EXPORT  PROFITS. 

Commissioner  Davies:  Do  I  under- 
.stand  that  the  chief  market  for  the  dis¬ 
tribution  of  your  product  is  in  the  Unit¬ 
ed  States,  or  do  you  also  sell  to  foreign 
buyers?  Mr.  Dodge:  We  export  some¬ 
what  abroad.  We  did  before  the  war 
and  somewhat  during  the  war  on  old 
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contracts.  This  company  could  sell  the 
paper  it  has  in  stock  to-day  at  a  profit 
at  anywhere  from  $2,000,000  to  $4,000,- 
ooo.  Ii  could  eat  up  that  stock  we  are 
bolding  in  reserve  in  the  demand  from 
foreign  countries.  They  have  been 
seeking  that  paper.  We  have  been  ask¬ 
ed  for  thou.sands  of  tons  at  almost  any 
price  we  chose  to  ask,  but  because 
of  our  contract,  because  of  the  neces¬ 
sity  of  holding  this  surplus,  we  refused 
to  sell  it. 

Commissioner  Davies:  What  is  the 
fact  as  to  the  increase  of  your  sales 
abroad  and  the  increase  of  your  sales  at 
home,  has  the  proportion  of  increase 
been  about  the  same  abroad  as  at  home, 
or  have  you  increased  your  sales 
abroad?  Mr.  Dodge:  This  year’s  ex¬ 
ports  I  think  run  a  little  below  last 
jear.  A  part  of  that,  you  must  remem¬ 
ber,  consists  of  these  old  contracts  that 
were  in  existence  when  the  war  began 
— not  new  contracts.  We  will  take  no 
new  foreign  contracts. 

Mr.  Roberts:  May  I  answer  your 
question  another  way?  Commissioner 
Davies:  Yes,  sir. 

Mr.  Kobcfi'ts:  Mr.  Dodge  answered 
for  the  InU  rnational  Mi'ls.  Mr.  Palmer 
tells  me  that  all  American  mills  a  year 
.••go,  for  the  first  period  of  the  year, 
for  the  first  five  months,  shipped  16,- 
000  tons,  and  this  year  shipped  26,000 
tons  abroad,  an  increase  of  nearly  50 
per  cent.  Commissioner  Davies:  What 
1  had  in  my  mind  was  to  what  extent 
the  demand  for  print  paper  existed 
abroad  and  the  -price  the  foreign  buyer 
will  pay  establishes  a  price  as  to  what 
the  American  consumer  would  have  to 
pay. 

Mr.  Koljerts:  That  seems  to  be  prob¬ 
lematical.  In  the  case  of  Mr.  Dodge  it 
has  not  had  any  effect.  He  is  refusing 
to  sell  to  the  foreign  market.  Mr*. 
Dodge:  For  two  reasons.  Our  mills 

cannot  spare  it,  and  we  are  under  con¬ 
tract  to  deliver  all  we  make. 

Thereupon  at  1:"0  P.  M.  the  Commis¬ 
sion  adjourned  until  2:30  P.  M.,  Tues¬ 
day,  Augu.st  1,  1916. 


Savannah  Will  Advertise 
Savannah,  Oa.,  July  31. — Prepara¬ 
tions  are  under  way  to  have  an  act 
r>a8sed  by  the  Georgia  Uegislature  to 
confer  upon  the  city  of  Savannah  the 
authority  to  spend  as  much  as  $5,000  a 
year  as  an  advertising  fund  in  such 
manner  as  the  Mayor  and  Aldermen 
may  elect.  This  measure  is  the  result 
of  a  conference  betwen  Mayor  Pier- 
pont  and  members  of  the  executive 
committee  of  the  Tourist  and  Conven¬ 
tion  Bureau.  Representative  Herman 
C.  Shuptrine  has  agreed  to  introduce 
the  bill  in  the  House,  and  it  is  believed 
that  there  will  be  no  opposition  to  it 
in  either  the  House  or  the  Senate. 

MY  DAILY  DESIRE 

O  awaken  each  morning  with 
a  smile  brightening  my  face; 
to  greet  the  day  with  reverence 
for  the  opportunities  it  contains; 
to  approach  my  work  with  a  clear 
mind;  to  hold  ever  before  me, 
even  in  the  doing  of  little  things, 
the  Ultimate  Purpose  toward 
which  I  am  working;  to  meet 
men  and  women  with  laughter  on 
my  lips  and  love  in  my  heart;  to 
be  gentle  and  kind  and  courteous 
through  all  the  hours;  to  ap¬ 
proach  the  night  with  the  weari¬ 
ness  that  ever  woos  sleep  and  the 
joy  that  comes  from  work  well 
done  -this  is  how  I  desire  to 
waste  wisely  my  days. 

Thomas  Dreier. 


The  Commission  reconvened  at  2:30 
o’clock  P.  M. 

The  Chairman:  We  will  proceed  with 
the  conference,  gentlemen.  What  other 
representatives  of  the  Newspaper  As¬ 
sociation  would  like  to  be  heard? 

Mr.  Hoover:  Mr.  Chairman,  so  far 
as  the  organizations  that  I  have  repre¬ 
sented  are  concerned,  we  have  several 
more  men  in  town — publishers — who 
would  be  able  to  give  cumulative  testi¬ 
mony,  so  far  as  the  price  is  concerned. 

I  would  like  to  say,  briefly,  that  their 
experiences  have  been  somewhat  simi¬ 
lar  to  Mr.  Zerbey’s,  so  far  as  the  price 
being  advanced,  in  one  case,  to  a  very 
snitili  publisher,  up  to  $6  a  hundred. 
That  is,  of  course,  a  small  publisher. 

The  Chairman:  Is  he  present?  Mr. 
Hoover:  He  is  not  in  the  room  now. 
The  Chairman:  We.  would  like  to  hear 
from  him.  Mr.  Hoover:  I  will  endea¬ 
vor  to  get  him  here  before  the  afternoon 
is  over.  Here  is  a  representative  from 
Easton,  Pa.,  who  may  be  able  to  give 
you  some  enlightenment  with  regard  to 
prices.  I  simply  want  to  say,  before  I 
conclude,  that,  so  far  as  our  organiza¬ 
tions  are  concerned,  the  general  trend 
has  been  that  the  prices  have  been  in¬ 
creased  enormously:  that  they  cannot 
tell  how  much  the  prices  are  going  up, 
and,  for  that  reason,  they  are  scared  to 
death.  We  desire,  before  you  conclude 
your  investigations  and  before  the  re¬ 
port  is  made  under  the  Senate  Resolu¬ 
tion  under  which  you  are  acting,  to  be 
accorded  an  opportunity  to  examine  the 
representatives  of  the  manufacturers 
who  have  given  you  information,  and  to 
assist  you  in  examining  those  men  so 
far  as  possible.  We  believe  that  we 
are  not  in  a  position  to  point  out  to  you 
any  collusion  or  conspiracy  in  limiting 
trade,  bat  we  do  believe  that  we  can 
show  you  our  experiences,  and  from 
that  it  must  be  the  Commission’s  prov¬ 
ince  to  determine  whether  there  has 
been  any  agreement  in  restraint  of 
trade.  We  desire,  however,  to  be  af¬ 
forded  the  opportunity  to  examine  the 
manufacturers.  < 

Now,  I  will  endeavor  to  get  Mr.  Sp.atz 
here,  but  the  representative  here  from 
Easton,  Pa.,  can  tell  you  of  his  prices 
and  his  experience.  This  is  Mr.  An¬ 
drews,  from  Elaston,  Pa. 

STATEMENT  OF  MR.  C.  N.  AN¬ 
DREWS. 

Mr.  Andrews:  The  gentleman  is 
wrong,  so  far  as  my  having  any  experi¬ 
ence  is  concerned,  for  this  reason.  I 
am  here  as  a  member  of  the  executive 
committee  of  the  Associated  Dailies.  A 
number  of  our  members  have  told  th-^ 
committee  of  their  troubles  and  of  their 
fears.  The  contract  for  my  own  papei 
was  made  in  March;  not  for  the  year, 
but  for  a  guarantee  of  250  tons.  That 
will  expire  in  about  two  or  three  weeks. 
What  I  will  have  to  pay  after  that,  I 
do  not  know,  because  I  have  not  made 
any  inquiry  as  to  price.  I  only  know 
what  others  are  paying  who  have  been 
somewhat  similarly  situated.  1  know  a 
man — a  gentleman  who  told  me  to-day 
of  a  contract  that  he  had  at  2.10,  I 
think  it  was — or  2.05.  He  is  now  paying 
3.25.  The  contract  was  made  within  a 
few  months  and  only  runs  until  the  first 
of  next  year.  What  concerns  me  is 
the  future:  Where  are  we  going  to 
•stop?  I  know  that  smaller  papers  than 
mine  are  paying  as  much  as  five  and  a 
half  and  six  cents.  When  I  buy  paper 


by  the  ton  lot,  flat,  as  they  do  for  my 
job  department,  I  am  paying  anywhere 
from  50  to  75  per  cent,  highei-  than  i 
used  to  pay.  For  the  newspaper  depart¬ 
ment  we  use  rolls  in  larger  q\i.intities; 
we  buy  it  in  carloads.  The  -A -soeiated 
Dailies  of  Pennsylvania  have  gone  into 
this  thing  because  of  the  reports  from 
members  of  the  dark  outlook,  and  the 
question  with  them  is  as  to  what  they 
are  going  to  do.  I  am  one  of  the  mem¬ 
bers  of  the  executive  committee  of  the 
Associated  Dailies  of  Pennsylvania;  1 
am  also  manager  of  the  Easton  Free 
Press. 

Mr.  Hoover:  Now,  Mr.  W.  I,.  Tush- 
ingham,  w'ho  represents  the  Daily  Four¬ 
ier,  of  Camden,  N.  J.  ' 

STATEMENT  OF  MR.  WAl.TKli  j,, 
TUSHINGHAM. 

Mr.  Tushingham:  Mr.  (.'hairman  and 
members  of  the  Commi.ssion',  over  in 
New  Jersey  we  have  no  particular  kick 
against  the  manufacturers’  action  up  to 
date,  but  the  daily  newspaper  men  are 
more  concerned  about  what  is  going  to 
happen  in  the  future.  Some  of  ns  have 
necessarily  made  some  inquiry  with  re¬ 
spect  to  prices  for  next  year,  and  we 
find  that  we  will  have  to  pay  at  least 
50  to  60  per  cynt.  more.  I  know,  in 
the  case  of  the  paper  that  I  reprc.sent, 
our  price  will  jump  from  2.10  to  :{.30 
on  September  1,  and  that  price  is  only 
good  until  the  first  of  the  year.  There 
will  be  no  contracts  made  beyond  that 
time.  In  fact,  our  contract  is  made 
from  the  15th  of  September  to  the  31st 
of  December,  at  an  increase  from  2.10 
to  3.30.  Now,  we  have  had  some  cor¬ 
respondence  in  New  Jersey  with  mill.s, 
such  as  some  of  our  other  publishers 
have  done,  and  not  in  a  single  ease 
were  we  able  to  get  a  quotation  from 
manufacturers  beyond  this  yr-ar.  Some 
of  them  were  encouraging  enough  to 
say  that,  “We  are  unable  to  take  care 
of  our  pre.sent  tonnage.”  Most  of  them 
have  written  in  that  tenor.  “We  can¬ 
not  take  on  any  additional  tonnage 
now,  nor  can  we  give  any  prosixo  t  at 
this  time  as  to  whether  we  can  take  on 
any  additional  tonnage  next  year,”  hut 
one  or  two  of  them  told  us  to  write 
them  a  little  later  on. 

WOrPD  SUBMIT  TO  10  PER  CENT  INCliK.VSK. 

I  was  a  little  bit  impre.ssed  with  the 
statements  that  Mr.  Dodge  made  in 
answer  to  the  various  questions  that 
were  raised  this  morning.  1  do  not 
think  there  would  be  a  kick  in  .Vew 
.lersey,  allowing  for  the  reasonable  in¬ 
crease  in  materials,  suciuas  our  brother 
referred  to — labor  and  other  materials 
that  enter  into  the  cost  of  manufactur 
ing  paper  in  common  with  the  manu¬ 
facture  of  everything  to-day — I  do  not 
think  that  we  would  have  any’  objection 
to  even  a  ten  per  cent,  raise;  that  would 
probably  be  considered  fair,  and  in  pro¬ 
portion  to  the  advance  along  with  ev¬ 
erything  that*  is  affected  by  war  condi¬ 
tions;  but  the  point  that  was  not  ."otis- 
factoriiy  answered,  in  my  judgment,  this 
morning,  is  how  the  fifty  per  cent,  in¬ 
crease  in  the  price  of  paper  was  .lo-di- 
fied.  I  do  not  think  that  has  iK'cn  an¬ 
swered,  and  probably  the  Commi>>ion 
will  not  get  into  that  for  some  tim  to 
come;  but  when  we  come  to  con.-,  ier 
the  flve-dollar-a-ton  proposition,  1  uo 
not  think  there  will  be  any  questio,  or 
any  argument  on  that  line  at  all  I 
think,  over  in  New  Jersey  our  in  lin 
contention  is  over  the  exorbitant  ni- 
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crease,  and  I  am  just  a  little  bit  en- 
couras'  d,  after  hearing  the  report  this 
morning,  that  it  is  not  necessarily  the 
manufacturers  that  ere  getting  all  this 
tremendous  Increase.  I  am  inclined  to 
think,  from  what  has  transpired  here 
this  morning,  and  from  the  evidence  giv¬ 
en,  that  the  jobber  is  getting  his  end  of 
it.  prol'ably  to  an  excessive  extent,  and 
if  that  is  so,  and  if  Mr.  Dodge’s  state¬ 
ment  i.s  true — and  I  have  no  reason  to 
doubt  it — that  they  would  prefer  to 
deal  direct  with  the  publisher — I  think, 
if  the  manufacturers  can  be  induced  in 
any  "ay  to  carry  out  that  idea  of  deal¬ 
ing  directly  with  the  publi.sher  and 
eliminating,  to  an  extent,  the  exorbi¬ 
tant  tendency  of  the  jobber,  I  think 
that  is  going  to  put  an  entirely  different 
pha.se  into  the  situation,  so  that  from 
New  .Jersey  I  come  not  as  complaining 
hert  of  any  action  of  the  manufacturer, 
but  eoncerned,  lilie  we  rfll  are,  as  to 
what  is  going  to  happen  in  the  future. 

1  ajiprecicate  your  courte.sy,  gentle¬ 
men. 

WUKI!!:  TUB  JOUBKIt  CXJMKS  IN. 

.Mr.  Merchant:  Do  you  buy  from  job- 
beis.  as  a  rule?  Mr.  Tushingham;  We 
bu.\  from  joldrcrs.  Mi'.  .Merchant:  l>o  they 
.send  their  representatives,  or  do  their 
sale.smen  come  to  you  to  solicit  orders? 
.Mr.  Tushingham:  Yes,  they  always  have 
done  .so.  Mr.  Merchant:  Or  do  they  do 
it  by  correspondence?  Mr.  Ttishingham: 
No;  always  by  representatives.  Mr. 
Merchant:  From  ho.w  many  different 
jobl)ing  houses  do  you  purchase?  Mr. 
Tu.shingham:  Well,  of  course,  we  have 
l>een  dealing  with  one  jobl)ing  house  for 
a  number  of  years,  and  I  noticed  la.st 
>ear  that  there  was  not  the  same  in¬ 
clination  or  endeavor  on  the  part  of  the 
jaanufacturers  to  .solicit  our  bu.sine.s.s. 

Commissioner  I’arry:  Do  you  mean 
the  manufacturers  or  the  jobbers,  now? 
Mr.  Tu.shingham:  Either  one.  Here¬ 
tofore  we  have  had  importunities  from 
both  of  them,  and  we  have  dealt  here¬ 
tofore  with  the  manufacturers  direct, 
but  of  late  years  we  have  dealt  with 
the  jobbers. 

Mr.  Merchant:  What  are  the  advan¬ 
tages  of  dealing  with  the  jobber,  as  com¬ 
pared  with  dealing  with  the  manufac¬ 
turer  direct? 

PROBLE.M  OF  STORACE  FOR  PAPER. 

Mr.  Tushingham:  In  our  case,  we 
had  some  prot)lem.s  to  overcome.  For 
instance,  we  could  not  store  a  carload  of 
liaper.  We  dealt  with  a  Philadelphia 
jobber,  becau.se  he  could  bring  it  to  us 
as  we  needed  it. 

The  Chairman:  Does  that  apply  gen¬ 
erally  to  newspapers  of  your  size?  Mr. 
Tushingham:  No.  That  was  simply  on 
account  of  the  conditions  at  our  plant. 

Mr.  Hobertson:  That  would  not  ap¬ 
ply  to  towns  fifty  or  a  hundred  miles 
from  a  jobbing  house?  Mr.  Tushingham: 
Oh,  no.  It  was  very  convenient  for 
the  Philadelphia  jol)bor  to  bring  our  pa¬ 
per  over  in  lot.s  twice  a  week.  News¬ 
papers  ordinarily  are  prepared  to  store 
at  least  a  carload  of  paper.  In  our 
case,  however,  we  were  not. 

Mr.  Merchant:  Would  you  say  there 
has  been  pretty  active  competition 
among  the  jobbers  for  your  business? 
Mr.  Tushingham:  Prior  to  this  last 
year?  Mi'.  .Merchant:  Yes.  Mr.  Tush- 
inghatn:  Yes,  there  has  been. 

Mr.  Merchant:  This  last  year  there  has 
not  been  the  .same  eagerness  to  get  your 
business?  Air.  Tushingham:  I  do  not 
think  so.  and  I  do  not  think  we  were 
particularly  interested,  because  we  wore 
very  well  satisfied  with  the  hou.se  we 
were  dealing  with,  havmg  dealt  with 
them  so  long,  and  they  being  able  to 
take  care  of  our  peculiar  conditions. 

Mr.  Merchant:  You  can  save  money 


by  moving  through  a  jobber.  Can  you? 
Mr.  Tushingham:  No,  I  think  we 
could  deal  more  advantageously  direct 
with  the  manufacturer,  so  far  as  price 
is  concerned,  but  ihe  manufacturer,  in 
selling  his  product  in  bulk,  does  not 
want  to  be  bothered  with  taking  care  of 
storage  conditions,  such  as  he  would 
have  to  in  our  particular  case.  He 
would  have  to  deal  with  a  storage-house 
in  our  city,  and  probably  have  to  bear 
some  of  that  expense.  In  other  words, 
we  were  rather  an  exceptional  case  for 
a  manufacturer  to  deal  with;  a  job¬ 
ber  was  more  practicable. 

FURTHER  HEARING  REQUESTED 


Light  Sought  on  Facts  Already  Ascer¬ 
tained  by  Investigators  of  Trade  Com¬ 
mission. 

Mr.  Palmer:  On  behalf  of  the  news¬ 
paper  members  of  the  -\merican  Pub¬ 
lishers'  Association,  we  wish  to  join 
in  the  request  for  a  hearing  on  behalf 
of  the  paper  manufacturers,  at  such 
date  as  will  meet  with  the  judgment  of 
the  Commission.  I  simply  supplement 
Mr.  Hoover’s  request. 

Mr.  Hoover:  And,  if  the  Chairman 
please,  so  far  as  we  are  concerned, 
there  are  certain  questions  that  I  have 
asked  of  Mr.  Dodge  this  morning,  and 
Mr.  Dodge  informs  me  and  the  Chair¬ 
man  informs  me  that  that  Information 
has  been  furnished  or  will  be  furnished 
to  the  Commission.  If  I  understand 
your  procedure  aright,  you  secure  this 
information  and  compile  it  in  a  re¬ 
port.  Hefore  that  report  i.s  finally 
closed,  would  it  l>e  possible  for  the 
paper  publishers  to  see  the  figures  that 
the  manufacturers  have  given  you? 

The  Chairman:  The  Commi.ssion 
would  have  to  take  that  matter  up. 
Mr.  Hoover:  I  understand  that  it 
would.  I  a.sked  Mr.  Dodge  this  morn¬ 
ing  for  certain  proof  that  I  would  like 
to  have  and  see.  It  would  help  us.  if 
W'e  are  to  be  accorded  the  privilege 
of  oral  examination  of  these  men,  to 
have  these  figures  in  advance.  We  do 
not  want  any  information  that  is  con¬ 
fidential  with  the  manufacturers,  or 
anything  of  that  wind — and  we  appre¬ 
ciate  that  it  should  be  kept  confiden¬ 
tial  by  the  I'ommission — but  we  would 
like  to  examine  such  information  as 
the  Commiss'on  may  feel  proper  to 
give  us,  before  we  undertake  the  ex¬ 
amination  of  these  manufacturers. 

CROSS-EXAMINATION  OF  MR.  TUSHINGHAM. 

Mr.  Ansberry:  Would  you  mind  tell¬ 
ing  me  the  amount  of  paper  that  you 
use  annually?  Mr.  Tushingham:  -Vbout 
350  tons.  Mr.  Ansiierry:  Have  you 
bought  of  a  jobber?  Mr.  Tushingham: 
Yes.  Mr.  Ansberry:  And  the  jobber 
advanced  the  price  from  two-ten  to 
three-thirty?  Mr.  Tushingham :  Sr!o  far 
as  we  know,  he  advanced  the  price. 

Mr.  Ansiierry:  You  say  you  have  a 
contract.  You  know  whether  he  ad¬ 
vanced  it,  do  you  not?  Mr.  Tushing¬ 
ham:  Yes;  but  our  contract  is  with 
the  jobber.  Mr.  Ansberry:  You  have 
no  relations  with  the  manufacturer? 
.Mr.  Tushingham — None  at  all.  Mr. 
.\nsberry:  Do  you  use  sheets  or  rolls? 
Mr.  Tushingham:  Rolls.  Mr.  Ansberry: 
.And  you  say,  if  you  do  say  it,  in  criti¬ 
cism,  that  the  thing  you  complain  of 
is  that  you  are  unable  to  make  any  ar¬ 
rangement  for  paper  longer  than  De¬ 
cember  31st  of  this  year?  Mr.  Tushing¬ 
ham:  Yes. 

Mr.  Ansberry — Do  you  appreciate  the 
unsettled  conditions  in  this  Industry,  as 
well  as  in  every  other  industry?  Mr. 
Tushingham:  Oh,  I  do:  yes.  Mr.  Ans¬ 
iierry:  The  fact  that  there  might  be 
a  good  deal  of  uncertainty  about  prices 
next  year?  Mr.  Tushingham:  I  th*nk 
that  is  reasonable. 


RENEWING  CONTIUCTS  AT  PRESENT  PRICES. 

Mr.  Ansberry:  And  would  you  be 
willing  to  make  a  contract,  for  in¬ 
stance,  with  your  jobber,  based  on  your 
present  prices  per  year?  You  say  you 
are  paying  3.30;  you  would  not  want 
to  make  a  contract  at  that  price,  if 
you  thought  there  was  an  opportunity 
to  get  it  at  a  lower  price,  would  you? 
Mr.  Tushingham:  I  do  not  think  we 
would ;  no. 

Mr.  Ansberry;  T^ien,  it  is  reciprocal 
on  your  side,  as  well  as  on  the  other 
side;  you  do  not  care  to  make  a  con¬ 
tract?  Mr.  Tushingham;  The  only 
question  is  that  heretofore,  around  this 
time  of  year,  the  jobber  and  manufac¬ 
turer  have  been  around  to  close  your 
contract  for  the  next  year. 

Mr.  Robertson:  Does  the  gentleman 
know  from  what  mill  the  jobber  obtains 
this  paper?  Mr.  Tushingham:  I  do 
not  know  the  miil.  He  has  five  or  six 
mills,  and  cur  contract  gives  him  lee¬ 
way  to  fill  it  from  any  mill  he  want.s. 
Mr.  Ansberry:  What  is  the  name  of 
your  jobber?  Mr.  Tushingham:  D.  L. 
Ward,  Philadelphia. 

Mr.  Hoover:  Mr.  Spatz  is  here,  Mr. 
Chairman. 

The  Chairman:  Mr.  Spatz. 

ST.ATEMFINT  OF  MR.  CHARLES  H 
SPATZ,  OF  BOYERTOWN,  PA. 

Mr.  Spatz:  I  issue  a  weekly  jiapf-r, 
and  I  am  one  of  the  little  fellow.s,  and 
I  came  down  here  in  reply  to  your 
request.  The  jobber  that  1  buy  paper 
from  recently  informed  me  that  after 
a  certain  time  I  would  not  be  al  le  1 1 
get  any  jiaper,  which  leaves  a  great 
many  of  our  small  fellows  to  feel  as 
though  we  are  going  to  be  forced  out 
of  business,  and,  of  course,  we  are 
going  to  resent  thi.s,  if  we  can.  We  d  i 
not  u.se  a  great  deal  of  paper  in  our 
weekly  output,  but  we  do  use  .some,  and 
we  have  to  have  some  paper  to  print 
our  weekly  paper  on.  The  last  paper 
I  bought  I  paid  six  cents  for  it.  I  buy 
from  a  jobber  in  our  county  seat, 
Reading,  Pa.,  and  I  buy  paper  in  ton 
lot.s.  I  used  to  buy  it  as  low  as  2.15, 
and  I  do  not  mind  paying  six  cents,  if 
I  am  sure  that  I  can  continue  to  get 
it  at  that  price.  Now,  I  am  just  speak¬ 
ing  for  all  the  weekly  newspapers  in 
my  neighborhood.  They  find  the  con¬ 
ditions  exac^y  the  same  as  mine. 

Mr.  Merchant:  Do  all  those  papers 
you  speak  of  tiuy  from  jobbers?  Mr. 
Spatz:  Yes;  they  buy  from  joliliers. 
We  buy  in  ton  lots  or  less. 

Mr.  Hoover:  That  concludes  the  wit¬ 
nesses  that  I  have  brought  down  here. 
I  want  to  say  that  I  have  assured 
Commissioner  Parry  that  as  great  a 
numlier  of  the  members  of  the  National 
Editorial  Association  of  Pennsylva¬ 
nia  as  can  give  you  answers  to  the  ques¬ 
tions  that  you  have  propounded,  will  be 
requested  and  urged  to  .send  those  ques¬ 
tions  and  answers  in  at  a  very  early 
date. 

The  Chairman;  Are  there  any  other 
members  of  the  newspaper  publisher.s’ 
organizations  who  would  like  to  be 
heard? 

(No  response.) 

FEAR  WRATH  OF  M AN UFAITURERS. 

Mr.  Hoover:  There  are  a  number  of 
them  here,  if  they  would  only  talk. 

Mr.  Ansberry:  I  want  to  make  this 
suggestion.  There  was  a  suggestion 
made  by  some  gentleman — I  do  not  re¬ 
call  whom — this  morning,  to  the  effect 
that  the  rea.son  that  a  feootl  many  of 
these  newspaper  publi.shers  would  not 
appear  here  was  bpciiu.se  of  the  fear 
that  it  would  have  an  effect  on  their 
future  contracts,  and  I  would  suggest 
that  it  would  lie  a  simple  matter  to 
give  the  Chairman  the  names  of  some 
seventeen  or  eighteen  men  whom  they 


say  they  had,  and  let  the  Chairman  in¬ 
vestigate  it.  Of  course,  if  they  do  fear 
these  manufacturers — and  I  do  not  think 
there  is  any  reason  for  it — you  can  get 
the  facts,  without  the  knowledge  of  the 
manufacturers. 

Mr.  Hoover:  I  can  assure  you  that 
it  is  true,  from  investigations  made,  and 
there  are  a  great  many  men  in  the  room 
here  to-day  who  might  state  certain 
facts  to  the  Commission,  if  they  only 
would.  Mr.  Ansberry:  It  is  very  sur¬ 
prising  that  they  will  not  do  so,  when 
they  have  the  opportunity. 

Mr.  Spatz:  Could  I  buy  a  ton  of  paper 
direct  from  a  mill?  Mr.  Ansberry:  I  do 
not  know  as  to  that,  but  I  think  Mr. 
Dodge  stated  to  a  member  of  the  Com¬ 
mittee  here  that  he  had  a  contract  which 
went  through  his  oflice  in  the  regular 
way,  which  ran  as  low  as  2,800  pounds 
a  year,  delivered  up  in  some  little  town 
in  New  Hampshire.  I  rather  think  you 
can.  Mr.  Spatz:  If  I  write  direct  to  the 
International  Paper  Company,  I  can  buy 
my  paper  from  them,  without  going  to 
a  jobber? 

Mr.  -Ansiierry:  I  only  state  to  you 
what  the  gonileinan  said;  I  do  not  know 
that  it  was  Mr.  Dodge,  but  one  of  the 
other  agents,  an  otlicer  of  the  company, 
stated  to  the  Commission.  How  much 
paper  do  you  use  in  a  year?  Mr.  Spatz: 

I  may  use  as  much  as  three  tons  a  year. 
Mr.  Ansiierry:  This  was  less  than  one- 
third  of  that  size.  Mr.  Steele,  the  secre¬ 
tary  of  the  Newspaper  Manufacturers’ 
Association,  can  probably  tell  you  of 
other.s,  but  I  know  of  some,  because 
tliey  so  stated. 

Mr.  Zerbey:  In  relation  to  these  sales 
agent.s,  I  do  not  want  to  tiecome  per¬ 
sonal,  but  our  friend  Dodge  is  after  me 
to  give  the  name  of  the  gentleman  who 
dealt  with  me —  Mr.  Ansberry  (inter¬ 
posing)  ;  Which  you  decline  to  do,  as  I 
rememlier?  Mr.  Zerliey:  Yes.  That  gen¬ 
tleman  will  likely  lie  proceeded  against 

by  the  International -  Mr.  An.sberry 

(interposing);  Not  if  you  do  not  tell  it. 
Mr.  Zerbey:  No,  not  if  I  do  not  tell  it; 
but  I  do  not  want  that  man  to  lose  his 
trade.  Mr.  Hoover:  Otherwise,  you  can¬ 
not  get  your  .supply. 

MR.  zeiuiey's  experiences  with  paper 

SALh-S.MAN. 

Mr.  Zerliey:  Now,  1  want  to  say  about 
the  praetice  of  the  sales  iieople.  If  a 
.salesman  from  the  factories  comes  to  a 
newspaper  office  in  his  territory,  and 
cannot  sell  to  that  newspaper  man  for 
some  rea.son  or  other,  he  is  a  little  bit 
provoked.  I  tan  show  you  correspon¬ 
dence,  as  I  stated  this  morning,  where 
they  throw  back  at  me,  ’’We  have  lieen 
trying  for  years  to  get  your  contract, 
but  you  will  not  come  in  with  us.” 
These  salesmen  that  come  around  to 
the  newspaper  offices  also  sell — I  mean 
to  the  smaller  newspaper  offices  and  to 
the  inland  offices — they  also  sell  job¬ 
bing  .supplies,  so  it  is  but  natural  ”lf 
you  will  give  me  your  newspaper  order, 
I  will  give  you  such  and  such  a  discount 
on  your  jotibing  .supplies.”  We  have 
not  dealt  with  our  jobbing  supply  peo¬ 
ple.  but  we  have  tried  to  deal  with  the 
mills,  but  the  hulk  of  them — papers 
with  five  hundred  to  a  couple  of  thou- 
.sand  circulation — deal  with  the  jobbers. 
Now,  frequently  this  happens,  that 
these  jobbers  have  to  go  to  another  job¬ 
ber  and  buy  from  the  general  sales 
agent  of  the  r’snufa''turer.s,  as  they  are 
afraid  they  will  lose  their  trade.  Not 
only  the  newspaper  men,  but  al-so  the 
joblK'i's.  Now,  as  to  the  newspajier 
men,  you  ask  us  to  give  you  the  names 
of  the  newspajier  men  who  are 

afraid -  Mr.  Ansberry  (interposing): 

No.  I  say  give  them  to  the  Commission. 
I  do  not  care  anything  about  it. 
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Mr.  Zerbey:  To  give  tho.se  names 
would  be  ju.st  like  the  in.stance  of  my 
Riving  the  name  of  Mr.  Dodge  this  morn¬ 
ing.  When  I  went  to  .shake  hands  with 
Mr.  Dodge,  I  did  not  know  whether  he 
would  accept  my  hand  or  turn  me  down. 
He  is  a  thorough  gentleman,  and  he  did 
shake  hands  with  me.  I  would  not 
want  to  give  any  of  the  names  of  the 
small  newspapers  without  their  consent, 
and  I  will  try  to  get  that  for  you,  just 
the  .same  as  I  will  try  to  get  you  as 
large  a  li.st  as  possible  for  the  an.swers 
to  your  .schedule  of  question.s.  Oom- 
mi.s.sioner  Davies:  Any  information  they 
give  to  the  Commission  will  be  treated 
as  confidential,  and  their  interests  will 
be  protected  just  as  anybody’s  would. 
Mr.  Zerlx;y:  It  will  not  go  out  in  a 
report?  Commissioner  Davies:  No.  It 
will  be  considered  as  confidential. 

.Mr.  Zerljey:  It  is  just  the  same  as 
some  of  the  politicians  who  do  not  want 
to  show  their  hands  for  fear  that  they 
will  get  into  trouble.  You  can  only  tind 
a  few  newspaper  men  who  will  come 
out  in  the  open,  because  they  are  either 
candidates  for  ofilce  or  in  some  way  or 
other  there  is  a  string  to  them,  so  that 
they  do  not  want  to  get  embroiled  in 
a  public  controversy.  Mr.  Hoover:  And 
some  of  them  have  public  contracts? 
Mr.  Zerbey:  And  some  of  them  are 
connected  with  banking  in.stitutions,  and 
this  l>ank  in  this  city  or  that  city,  may- 
Ik:,  is  mixed  up  with  a  paper  manufac¬ 
turing  concern.  Mr.  Ansberry:  Yau 
said  there  was  some  little  difficulty  that 
you  had  with  the  man  who  had  your 
contract,  and  that  because  of  that  diffi¬ 
culty  he  broke  the  contract?  Mr.  Zer- 
tK‘y:  He  not  only  broke  mine;  he  broke 
others. 

HOW  MR.  ZEIIBBY’S  CONTRACT  WAS  AN¬ 
NULLED. 

Mr.  Ansberry:  What  was  the  diffi¬ 
culty  you  had?  Would  you  mind  tell¬ 
ing?  Mr.  Zerbey:  If  you  want  me  to 
tell  the  story  I  will  teil  you  exactly.  I 
went  off  to  a  Methodist  Conference,  to 
help  pick  a  preacher,  and  while  I  was 
away  we  had  a  question  lietween  us  as 
to  overweight  of  the  paper.  I  have 
never  iK'cn  able  to  collecc  a  claim  for 
overweight  on  paper  .si>oilod  in  transit, 
and,  as  you  all  know,  if  you  go  to  the 
railroad  companies,  it  lakes  a  year  or 
two  year.s,  but  there  was  a  check  for 
three  hundred  and  .some  odd  dollars  due 
that  gentleman.  I  gave  orders  that 
th.'it  check  was  to  go  out  on  a  certain 
date.  Only  a  balance  of  three  hundred 
dollars,  and  we  dealt  very  extensively 
with  that  i>arty.  The  check  and  his  let¬ 
ter  cro.ssed  on  the  road.  The  check  was 
paiti.  I  am  a  responsilde  man.  I  can 
pay  all  my  bills,  and  he  never  had  any 
occasion  to  break  my  contract,  but  he 
wanted  to  break  it. 

Mr.  An.slK-rry:  The  contract  time  for 
•settlement  had  expired,  and  you  had  to 
pay  within  a  certain  time,  monthly,  is 
not  that  it?  Mr.  Zerlu'y:  Yes.  Mr. 
An.sl>erry:  And  you  did  not  pay  it  in 
time?  Mr.  Zerbey:  Yes. 

Mr.  Hoover:  Will  you  let  me  com¬ 
plete  his  testimony  in  that  re.spect.  It 
is  unfair  to  have  that  inference  .stand. 
Mr.  Ansl>erry:  No;  just  a  moment. 
How  much  pai>er  do  you  use  in  a  year? 
Mr.  Zerbey:  I  buy  from  different  deal¬ 
ers.  I  .sometime  ago  learned  not  to  tie 
to  one  end  of  the  string.  I  can  not 
give  you  the  exact  amount.  Mr.  Ans- 
iR'iT  y:  You  can  approximate  it,  can  you 
not?  Mr.  Z«‘rbey:  I  think  between  two 
and  three  hundred  tons  from  that  party 
alone,  and  I  have  been  dealing  with  three 
parties.  Mr.  Ansberry:  It  would  be 


over  three  hundred  tons  a  year,  would 
it  not?  Mr.  Zerbey:  Somewhere  in  that 
vicinity. 

Mr.  Ansberry:  How,  Mr.  Hoover. 
Mr.  Hoover:  I  simply  wanted  to  clear 
up  the  inference  that  the  contract  was 
rescinded  because  the  man  did  not  pay 
his  bill.  Mr.  Zerbey,  most  of  your  ac¬ 
counts  are  paid  in  cash,  arc  they  not, 
and  you  are  rated  in  the  commercial 
agimcies  as  A  No.  1?  Mr.  Zerbey:  I 
am  rated  at  over  Imlf  a  million  dollars 
by  the  mercantile  agencies.  I  discount 
my  bills,  all  of  them,  when  there  is  no 
difficulty,  no  trouble.  Mr.  Hoover:  Is 
it  your  idea  that  the  cancellation  of  that 
contract  was  just  a  prete.xt?  Mr.  Zer¬ 
bey:  There  is  no  question  of  that;  it 
was  a  pretext,  because  on  February  8, 
when  I  was  at  Harrisburg  at  a  meeting 
of  the  newspaper  men  over  there,  I  was 
told  that  it  was  my  turn  next  to  get  the 
bumps  from  the  manufacturing  people. 

I  said,  "No,  I  have  dealt  with  them  15 
or  20  years.” 

Mr.  Hoover:  Are  those  same  people 
supplying  you  with  paper  now,  on  the 
same  terms  of  credit?  Mr.  Zerbey:  Yes, 
and  they  are  my  only  source  of  supply 
from  a  factory.  I  buy  from  two  job¬ 
bers  besides.  Mr.  Ansberry:  You  are 
buying  from  the  same  people  who  can¬ 
celled  your  contract?  Mr.  Zerbey:  Yes. 
Mr.  Hoover:  Why  do  you  do  that? 
Mr.  Zerbey:  Because  I  can  not  get  it 
from  anybody  else,  although  I  offered 
$5,000  for  paper  in  advance,  on  any  kind 
of  banking  term.s,  and  the  International 
was  one  of  those,  but.  of  course,  the 
letter  can  be  easily  mislaid. 

Mr.  Ansberry:  Have  you  ever  had 
any  other  difficulties  with  these  peo¬ 
ple?  Mr.  Zerbey:  Nothing  to  amount 
to  anything.  Just  little  ifs  and  and.s. 
They  sell  us  paper  24,  26,  32,  where 
they  claim  it  should  be  30;  that  it  was 
a  typographical  error.  Now,  here  is 
another  thing.  We  pay  this  high  price 
for  the  wrappers,  and  these  wrapper;! 
constitute  a  very  considerable  amount 
of  the  paper.  These  wrappers  will  cost 
us  at  the  same  price  as  the  white  pa¬ 
per. 

Mr.  An.sberry:  What  percentage  of 
the  paper  is  the  wrapper,  do  you  know? 
It  is  not  over  2  per  cent.  Is  it,  or  do  you 
know?  Mr.  Zerbey:  I  think  I  did  havj 
it  figured  out  here.  I  can  give  it  to  you 
later.  Mr.  An.sberry:  It  is  a  trade  cus¬ 
tom  in  the  paper  bu.siness,  is  it  not? 
Mr.  Zerbey:  Yes,  it  is  a  trade  custom, 
but  still  it  is  a  considerable  burden  on 
the  publi.shers.  The  wrapper  on  a  rod 
weighs  twelve  pound.s,  which  amounts 
to  two  and  a  half  pounds  per  day,  or 
close  on,  under  our  circulation,  to  61 
cents  a  day  for  the  white — for  the  col¬ 
ored  rolls,  the  wrappers  of  the  rolls. 

HOW  ONE  MILL  RAISED  THE  PRICE. 

Mr.  Merchant:  Mr.  Zerbey,  what  do 
you  suppose  was  the  reason  why  the 
manufacturer  took  that  opportunity  to 
cancel  your  contract.  Mr.  Zerbey:  I 
will  tell  you  the  reason  for  It,  as  I  found 
out  afterwards.  Other  men  in  the  trade 
told  me  that  this  party  was  short  of 
sulphite;  that  he  had  been  importing 
his  sulphite  from  abroad,  and  not¬ 
withstanding  that  everybody  said  there 
was  no  increase  cf  sulphite  in  this 
country,  this  mill  has  put  up  its  own 
mill  'and  sulphite  factory,  and  they  arc 
abie  to  very  largely  increase  their  pro¬ 
duction,  but  ‘they  want  around  three 
to  three  fifteen  for  their  paper,  as 
against  2.04  that  I  paid  before;  but  the 
trouble  was — and  they  only  hunted  the 
trouble  to  get  me  out,  so  as  to  relieve 
them  of  the  contract,  to  jump  at  a  high¬ 
er  price.  They  are  soliciting  my  order 
now,  around  three  cents  or  more.  I  am 


not  dealing  any  more.  I  simply  want 
to  try  to  hold  on  to  them,  am  frank  to 
say,  the  same  as  I  am  holding  on  to 
the  other  two  brokers. 

Mr.  Merchant:  How  much  longer  did 
that  contract  have  to  run?  Mr.  Zer¬ 
bey:  All  of  this  year.  I  was  kicked  out 
in  March.  Other  men  have  lost  con¬ 
tracts  with  that  same  firm.  I  have  seen 
letters  from  the  small  brokers,  “Cancel 
all  your  orders;  we  can  no  longer  sup¬ 
ply  you.”  Then,  a.  little  later  a  letter 
came  saying,  “We  can  take  care  of  your 
small  customers,  but  we  will  not  in¬ 
crease  your  output,”  and  that  appears 
to  be  the  condition  with  a  number  of 
other  mills.  Some  papers  blew  off  a 
desk,  and  I  ran  across  a  letter  from 
one  of  the  greatest  mills  in  the  coun¬ 
try  which  says  something  to  this  ef¬ 
fect:  “We  might  consider  your  order 
for  a  contract.  We  will  take  it  under 
consideration,  but  not  right  away.  We 
have  been  after  you  for  the  last  two  o’" 
three  years  to  get  your  contract,  and 
now  we  can  not  take  care  of  you.”  I 
can  not  give  you  the  exact  language, 
but  that  is  to  show  you  that  I  was  to 
be  punished  for  not  giving  them  my  or¬ 
der  two  or  three  years  ago. 

Mr.  Hoover:  You  mentioned  that 
some  of  the  parties  had  favorable  con¬ 
tracts.  Were  you  in  Chicago  recently 
at  a  conference  with  certain  newspaper 
men,  and  did  you  find  that  certain  of 
them  were  di.sinterested  in  this  pro¬ 
ceeding?  Mr.  Zerbey:  Yes.  sir.  I  was 
in  Chicago  several  weeks  ago — went 
there  specially;  was  called  a.s  a,  mem¬ 
ber  of  the  advisory  board  of  what  is 
called,  in  the  newspaper  trade,  the  “A. 
B.  C.” — The  Audit  Bureau  of  Circu¬ 
lations.  Mr.  Hoover:  And  you  took 
up  the  question  at  that  time?  Mr.  Ze*-- 
bey:  Yes,  I  took  up  the  question  there 
with  the  men;  they  represented  papers 
in  Kansas  City,  San  Francisco,  Minne¬ 
apolis,  Chicago,  St.  Paul,  Philadelphia, 
and  so  on. 

ANOTHER  FORTUNATE  PUPLTSHFR. 

Mr.  Hoover:  What  did  you  find  out? 
Mr.  Zerbey:  I  found  out  that  there  was  a 
variation  of  prices  there,  and  finally  one 
gentleman  who  pooh-poohed  the  idea 
that  we  were  making  ,so  much  fuss 
about  our  paper  prices,  later  on  said: 
“Well,  I  have  got  a  contract  that  runs 
over  next  year  for  2.05  delivered  in  my 
press  room.”  While  i/ther  gentlemen 
there  from  much  larger  papers,  with 
much  larger  circulation,  paid  as  high 
as  3.30. 

Mr.  Hoover:  He  is  a  sort  of  a  poli¬ 
tician,  is  he  not?  Mr.  Zerbey:  He  is  a 
well-known  politician,  and  he  is  promi¬ 
nent  at  all  newspaper  meetings.  Mr. 
Ansl)ury:  Is  it  your  notion  that  that 
indicates  a  combination  in  restraint  of 
trade?  Mr.  Zerbey:  1  have  my  private 
notion,  but  I  do  not  want  to  offer  my 
notions  or  ideas  as  testimony  here.  Mr. 
Hoover:  It  is  for  the  Commission  to 
determine  that.  Mr.  Ansl)erry:  What 
inference  do  you  draw  from  that,  Mr. 
Zerbey?  Mr.  Zerbey:  I  do  not  wish 
to  an.swer  that. 

Mr.  Hoover:  Will  you  give  the  name 
of  that  favored  newspaper  publisher  to 
one  of  the  members  of  the  Commission 
here?  Mr.  Zerbey:  I  will  give  it  to  the 
public  here.  The  Chairman:  Very  well. 
Mr.  Zerbey:  The  Hon.  Lafayette 

Young.  Mr.  Ansberry:  What  paper 
is  Mr.  Young  with?  An  Iowa  paper,  is 
he  not?  Mr.  Zerbey:  Yes.  If  you  ai'e 
prominent  in  the  newspaper  business, 
you  know  that  he  is  an  all-over-the- 
country  newspaper  man.  He  is  a  pub¬ 
lisher  in  Des  Moines.  la.,  and  has  .sev¬ 
eral  newspapers  there,  and  is  inter¬ 
ested  in  papers  outside,  I  believe. 

Mr.  'Merchant:  Do  you  know,  Mr. 


Zerbey,  of  other  large  publishers  who 
are  getting  rates  as  low  as  that?  Mr 
Zerbey:  Yes,  sir.  Mr.  Merchant:  To¬ 
day?  Mr.  Zerbey:  Yes,  sir,  and  who 
have  one-,  two-,  or  three-year  contracts 
ahead.  There  are  gentlemen  in  this 
room  who  declined  to  testify,  and  the 
unfortunate  part  of  it  is  that  I  have 
hunted  up  this  matter,  and  every  man 
says  that  I  must  not  say  it.  The  Chair¬ 
man:  Would  you  mind  giving  me  the 
names  of  those  men?  Mr.  Zerbey: 
Yes,  sir.  The  Chairman:  .\nd  the 

Commission  will  invite  those  gentle¬ 
men.  Mr.  Zerbey:  Yes,  sir;  they  are 
right  here  in  the  room.  Mr.  .\n.sberry: 

I  suggest  that  the  Commission  has  the 
names  of  at  least  a  hundred  men  who 
have  more  advantageous,  or,  at  least, 
as  advantageous  contracts  as  tlioso  he 
has  referred  to. 

Mr.  Zerbey:  There  is  a  contract  out 
in  Ohio,  placed  last  year,  for  1.90.  Mr. 
Hoover:  These  fellows  do  not  want 

the  information  made  public,  although 
it  is  not  a  secret.  Mr.  Ansberry:  I 
do  not  see  any  reason  why  they  wouid 
not  want  it  made  public.  Mr.  Zerbey: 
Because  they  will  be  di.scriminated 
against. 

AS  TO  FAVORED  PAPERS. 

Mr.  Robertson:  You  speak  of  a  num¬ 
ber  of  papers  which  have  contracts  fo' 
their  supplies  for  two  or  three  years 
ahead,  and  other  papers  which  have 
contracts  for  a  year,  and  still  otlier.s 
for  less  than  a  year.  Is  the  dilTerenee 
in  the  length  of  time  that  thes<‘  va¬ 
rious  contracts  cover  due  to  any  option 
on  the  part  of  the  publi.sher? 

Mr.  Zerbey:  As  I  under.stand  it,  ju.st 
the  .same  way  as  you  will  find  in  some 
of  the  large  cities,  and  perhaps  in  all 
of  the  large  cities,  that  there  is  a  fa¬ 
vored  set  or  a,  favored  set  of  publishers, 
and  for  .some  reason  they  want  to  keep 
them  out  of  this  investigation,  or  they 
may  be  afraid  that  these  people  will  get 
up  their  own  mill  and  run  in  opposition 
to  them.  In  one  of  the  cities  they  have 
a  mill  of  their  own  that  might  be  ust'd 
as  a  nucleus. 

Mr.  Robert.son:  Do  you  mean  to  say 
that  .some  publishers  can  make  a  con¬ 
tract  for  two  or  three  year.s,  and  that 
others  who  wish  to  m.ake  a  contract  for 
a  similar  length  of  time  cannot  do  so? 
Mr.  Zerbey:  That  is  my  opinion.  That 
is  what  I  am  told  by  these  gentlemen. 

The  Chairman:  How  many  news¬ 
papers  in  the  country  control  paper 
mills  or  own  paper  mills?  Mr.  Zerl)ey: 
That  I  could  not  tell  you.  The  Chair¬ 
man:  There  are  not  so  many?  Mr. 
Zerbey:  Ye.s,  there  are  quite  a  num¬ 
ber;  more  than  what  we  really  think. 
This  morning  when  you  had  the  787,  or 
something  like  that,  mills  given,  if  you 
noticed  it,  the  gentleman  .said  “in  the 
United  States.”  He  did  not  give  you 
the  Canadian  mills.  The  Chairman: 
We  have  the  numlier  of  Canadian  milks. 
Mr.  Zerbey:  Yes:  I  suppose  you  have 
that. 

LEARNING  WLSIXIM  OF  COMBINATIONS. 

Mr.  Merchant:  Have  you  any  idea 
how  these  particular  publishers  that  are 
getting  the  low  contract  price,  were 
able  to  do  so?  Is  it  because  they  have 
a  large  circulation  or  is  their  business 
particularly  desirable?  Mr.  Zerbey:  It  is 
not  a  joint  new.spaper  contract.  It  is  indi¬ 
vidual  contracts  that  I  refer  to,  in  a 
city,  but  these  city  newspaper  men  hav<' 
a  very  good  combination  or  working 
arrangement  between  themselves.  We 
are  being  taught — we  never  had  com¬ 
binations  between  the  new.spaper  peo¬ 
ple,  but  we  are  lioing  taught  to  get  u|> 
combinations. 

The  Chairman:  Have  you  any  evi¬ 
dence  to  substantiate  the  statement  that 
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you  are  making  now,  that  there  is  a 
combination  of  newspapers,  or  is  that 
just  hearsay?  Mr.  Zerbey:  The  news¬ 
paper  people  are  getting  their  organi¬ 
zations  up,  just  as  we  have  in  Penn¬ 
sylvania.  There  are  three  or  four  in 
Ohio,  and  in  almost  every  other  State 
in  the  Union,  but  they  have  not  got¬ 
ten  around  to  the  exact  business  of  tak¬ 
ing  care  of  dollars  and  cents,  but  if 
you  had  read  the  reports  of  the  gath¬ 
ering  of  the  National  Editorial  Asso¬ 
ciation  at  New  York  city,  you  would 
have  noticed  that  the  newspaper  peo- 
pie  are  looking  to  the  business  end  of 
it,  too.  We  have  a  business  agent 
from  the  Pennsylvania  State  Associated 
Dailies  present  in  the  room,  but  his 
province  is  simply  to  look  after  organi¬ 
zation.  We  have  done  nothing  about 
our  money  matters,  to  get  up  anything 
in  re.straint  or  retaliation,  but  we  are 
loading  up  to  it,  I  am  frank  to  state  to 
you,  whereby  we  can  engage  the  out¬ 
put  of  one  or  two  mills,  or  something 
of  that  kind.  As  I  said  this  morning, 
when  I  referred  to  that  1.7Q,  if  half  a 
dozen  of  us  had  only  gotten  together, 
we  could  have  had  a  contract  at  1.70, 
whereas  within  a  few  months  the  pa¬ 
per  costs  us  3.40. 

The  Chairman:  Do  you  think  that 
those  cities  that  buy  in  large  volume 
iiave  an  advantage  in  purchasing  over 
<he  smaller  cities? 

ADVANTAGES  OF  BIG  CITY  DAILIES. 

Mr.  Zerbey':  Y’es,  sir,  in  every  way. 

The  Chairman:  You  think  the  manu¬ 
facturer  sells  to  them  cheaper?  Mr. 
Zerbey:  Yes,  he  does.  Understand, 

Mr.  Chairman,  there  is  not  in  these 
days  any  such  thing  as  collectors,  ex¬ 
cept  in  isolated  instances.  A  man,  in 
order  to  buy  paper,  in  these  days,  must 
be  ready  with  his  check  pretty  closely 
on  time,  either  in  advance  or  by  the 
tenth  of  the  month,  or  something  of 
that  kind.  Some  papers  pay  on  the  first 
of  the  month.  I  have  done  that  quite 
considerably,  but  the  city  papers  have 
this  advanta.ge  over  the  country  papers: 
They  have  their  prices  which  were 
mentioned  this  morning,  in  the  press¬ 
room.  We  inust  go  down  to  the  sta¬ 
tion  and  haul  our  paper  up  from  the 
station,  and  put  it  in  the  pressroom,  so 
the  price  to  the  bulk  of  us  who  have 
been  heard  here,  is  against  us,  so  far 
Ha  any  comparison  witli  the  metropoli¬ 
tan  papers.  We  must  do  our  own  haul¬ 
ing  and  storage,  and  another  thing  you 
spoke  of  a  v'<hlle  ago,  or  somebody  spoke 
if  a  v/hilc  ago,  about  buying  through 
the  brokers.  One  of  the  reasons  that 
the  inland  papers  buy  through  the 
iirokers  is  because  the  brokers  keep 
something  in  stock,  and  will  rush  it  to 
you  in  case  of  a  necessity,  if  you  have 
a  little  extra  run,  or  a  misfortune,  or 
something  ot  that  kind.  The  big  mills 
will  do  that  in  the  large  cities,  but 
they  do  not  have  it  in  the  smaller 
citie.s.  For  instance,  take  the  State 
Capitol  at  Harrisburg,  I  am  with¬ 
in  seventy  miles  of  Harrisburg.  There 
is  a  central  point  for  the  mill  people 
to  keep  a  .supply  at  Harrisburg,  but 
they  do  not  do  it.  We  have  to  send  way 
off  to  the  mill,  and  it  may  take  two  or 
three  weeks,  and  we  may  be  dead  by 
the  time  we  get  it.  We  have  to  go  to 
riiiladelphia,  or  up  to  Rochester,  or 
up  to  Scranton,  or  to  New  York,  or 
to  .some  joliber  of  that  kind.  Every 
time  we  have  an  emergency,  we  have 
:o  do  tluit. 

Commissioner  Davies:  Are  there  va¬ 
riations  in  the  prices  quoted  by  the 
Tnanufacturers  and  jobbers  of  paper? 
Mr.  Zei'liey:  Undoubtedly.  As  I  said 
thi.-i  morning  I  know  of  prices  from  2.0.5 
up  to  6  or  7,  and  in  some  instances, 


where  I  was  paying  close  on  to  three 
dollars  a  hundred,  and  my  opponent 
across  the  street  was  getting  paper  at 
2.04,  and  he  used  very  much  less  than 
I  did. 

Mr.  Hoover:  Was  that  an  open  con¬ 
tract?  Mr.  Zerbey:  No;  that  is  a  reg¬ 
ular  contract  with  the  mill. 

Commissioner  Davies:  Do  these  prices 
obtain  from  the  same  party,  showing 
discrimination  by  the  same  party?  Mr. 
Zerbey:  Yes,  sir;  my  reference  now 
is  to  the  mill.  I  know  of  cases  between 
brokers  where,  if  you  would  look  at  the 
undercurrent,  you  would  find  that  all 
of  the  newspapers  in  the  city  do  not 
have  the  same  price.  The  way  that 
comes  about — I  do  not  know  whether  it 
is  intentional,  but  the  newspapers  have 
no  standard  form,  and,  in  consequence, 
there  is  a  little  variation  in  the  price, 
but  there  is  a  great  variation  in  the 
price  to-day  all  around. 

QUESTION  OP  A  FLAT  PRICE. 

Mr.  Ansberry:  May  I  ask  you  a 
question  right  there?  It  goes  somewhat 
to  your  opinion  as  to  the  state  of  affairs, 
and  you  can  answer  it  or  not,  as  you  see 
fit;  but  in  answer  to  a  question  by  Mr. 
Davies  you  indicated  that  there  was 
a  difference  in  the  price  quoted  to  dif¬ 
ferent  people  in  the  newspaper  busi¬ 
ness.  Now,  is  it  your  idea  that  they 
all  ought  to  have  the  same  price?  Mr. 
Zerbey:  To  a  certain  extent,  yes.  Mr. 
Ansberry:  What  do  you  mean  by  “To 
a  certain  extent”?  Mr.  Zerbey:  The 

man  who  discounts  his  bills -  Mr. 

Ansberry  (interposing):  Well,  we  are 
talking  on  the  theory  that  they  all  pay 
promptly  and  in  accordance  with  the 
terms  of  the  contract.  Mr.  Zerbey: 
Then,  you  mean  merely  a  Hat  price? 
Mr.  Ansberry:  Yes. 

Mr.  Zerbey:  Just  on  the  same  basis 
that  you  advertisers  want  the  newspa¬ 
pers  to  give  you  a  flat  rate.  You  ask 
us  to  give  you  a  flat  rate  all  the  way 
through,  whether  you  come  in  for  one 
line  or  s.  thousand  lines.  Mr.  Ansberry: 
What  do  you  say  as  to  that?  That  they 
should  have  the  same  price,  or  not?  Mr. 
Zerbey:  Frankly  stated,  no,  as  I  stated 
before.  A  man  who  buys  in  large  quan¬ 
tities  should  have  a  preference,  but  not 
such  a  wide  preference. 

Mr.  Ansberry:  How  much  difference 
should  there  be  between  a  man  who 
buys  500  tons  and  a  man  who  buys,  say, 
2,000  tons?  Mr.  Zerbey:  Two  per  cent. 
1  think  when  the  estimate  was  given 
here  this  morning  that  it  cost  for 
agency  or  salesman's  work  three  per 
cent.,  that  that  was  very  low,  and  Mr. 
Dodge  said  this  morning  that  they  were 
maintaining  high-priced  salesmen  or 
agency  men - ^Mr.  Ansberry  (inter¬ 
posing):  Would  you  have  them  get 

rid  of  their  salesmen? 

Mr.  Zerbey:  You  do  not  need  sales¬ 
men.  You  need  a  few  clerks,  but  not 
high-priced  salesmen.  Mr.  Ansberry: 
Your  idea  is  that  we  should  dispense 
with  all  our  sales  agencies  and  salesmen 
at  this  time?  Mr.  Zerbey:  No;  but 
you  should  not  make  the  newspaper 
men  pay  a  royalty  to  your  salesmen, 
and  that  is  what  you  are  making  us  do. 

TOO  MANY  NEWSPAPERS? 

Mr.  Ansberry:  Just  another  ques¬ 
tion;  you  stated  this  morning,  Mr.  Zer¬ 
bey,  that  a  town  of  twenty  thousand 
should  have  only  one  newspaper.  Is 
that  correct?  Mr.  Zerbey:  Yes,  sir. 
That  was  the  opinion  of  Mr.  C.  M. 
Palmer,  one  of  the  greatest  experts  in 
the  country. 

The  Chairman:  I  do  not  see  where 
that  has  any  special  bearing.  Mr.  Zer¬ 
bey:  May  I  quote  from  Secretary  Red- 
field?  Mr.  Ansberry:  He  is  a  good  au¬ 
thority,  I  would  say.  Mr.  Zerbey:  Sec¬ 


retary  Redfleld ,  says  that  there  will 
shortly  be  no  one-penny  papers  in  this 
country,  and  that  we  will  all  have  to 
charge  higher  prices  and  higher  lates. 
Now,  the  bulk  of  the  advertisers  can¬ 
not  stand  higher  rates.  You  can  in  the 
city,  where  you  have  these  big  promo¬ 
tion  schemes,  but  in  the  ordinary  coun¬ 
try  town  the  merchants  have  to  stand 
for  it,  and  they  cannot  stand  the  high¬ 
er  rates.  They  are  being  charged  as 
high  rates  as  in  the  cities. 

Mr.  Ansberry:  How  about  circula¬ 
tion?  Do  they  pay  what  the  paper  is 
worth?  Take  a  penny  paper.  Mr.  Zer¬ 
bey:  I  stated  this  morning,  from  fig¬ 
ures  I  have  here,  when  you  run  up  to 
ten  or  twelve-page  paper,  the  white  pa¬ 
per  eats  up  all  we  can  get — wholesale 
price.  Mr.  Ansberry:  Do  you  not  agree 
with  Secretary  Redfleld? 

Mr.  Zerbey:  Yes.  We  cannot  do  it. 
In  a  town  like  mine,  we  have  25,000 
population,  and  I  am  not  saying  this 
for  any  glorification,  but  I  am  looked 
upon  as  being  a  pretty  shrewd  news¬ 
paper  man,  and  I  have  my  territory 
pretty  well  worked  up,  but  we  cannot 
enlarge  it  any,  because  we  are  so  far 
ahead  in  our  charges? 

Mr.  Ansberry:  Do  you  not  sell  the 
paper  too  cheaply?  Mr.  Zerbey:  That 
is  a  matter  of  opinion.  Do  you  mean 
the  white  paper?  Or  the  contents  of 
the  paper?  Mr.  Ansberry:  It  is  al¬ 
ways  worth  more  than  cent — all  pa¬ 
pers — but  I  mean  the  white  paper.  Mr. 
Zerbey:  Do  we  not  sell  it  too  cheaply? 
Mr.  Ansberry:  Yes;  in  other  words, 
you  sell  it  for  less  than  you  pay  for 
it?  Mr.  Zerbey:  No.  Under  the  old 


Mr.  Stoll:  Mr.  Chairman  and  gentle¬ 
men:  I  came  here  with  the  idea  of  lis¬ 
tening  rather  than  testifying.  Fortu¬ 
nately  for  the  Pittsburgh  papers  their 
contracts  are  still  in  force,  and  I  think 
will  run  up  until  about  the  first  of  the 
year.  I  am  not  acquainted  with  the 
prices  they  are  paying  for  paper,  be¬ 
cause,  as  J  say,  I  did  not  expect  to  do 
any  talking.  They  print  large  papers  in 
Pittsburgh — from  20  to  42  pages — and 
get  less  than  half  a  cent  for  them.  There 
is  already  a  tremendous  loss  in  the  sale 
of  those  papers,  and  if  white  print  paper 
goes  up  any  higher,  the  loss  will  be 
greater,  and  what  will  be  done  to  take 
care  of  that  has  not  been  discus.sed  in 
our  organization  up  to  the  present  time. 
1  guess  it  is  “sufficient  unto  the  day  is 
the  evil  thereof.”  They  have  not  dis¬ 
cussed  it  in  any  way. 

Commissioner  Parry:  Do  the  Pitts¬ 
burgh  papers  buy  cooperatively?  Mr. 
Stoll:  No,  sir.  Commissioner  Parry: 
Do  you  know  of  any  city  in  which  the 
papers  have  combined  for  the  purpo.se 
of  buying  collectively?  Mr.  Stoll:  No, 
sir,  not  in  any  one  city.  I  think  in 
groups  of  cities,  perhap.s.  There  is  one 
league,  known  as  the  Scripps-McRae 
League,  which  I  think  buys  for  several 
papers.  They  have  some  30  or  40  pa¬ 
pers. 

Commissioner  Parry:  There  is  a  cen¬ 
tral  management  in  the  Scripps-McRae 
organization,  is  there  not?  Mr.  Stoll: 
Yes,  sir;  their  principal  papers  are  in 
Cleveland  and  Cincinnati.  But  the  sub¬ 
ject  has  never  been  taken  up  in  our 
organization  of  buying  paper  collec¬ 
tively.  I  do  not  believe  they  could  ar¬ 
range  to  do  it  if  they  were  so  inclined, 
because  naturally  one  man  finds  that 
he  is  a  better  buyer  than  another  one. 


price  of  2.04,  I  made  money  on  my  cir¬ 
culation  on  eight  pages,  ten  pages,  and 
twelve  pages.  I  still  make  some  money. 

Mr.  Ansberry:  You  got  a  straight 
cent  for  your  paper,  did  you?  Mr.  Zer¬ 
bey:  No,  sir;  fifty  cents  a  hundred  to 
the  carriers  and  agents.  Mr.  Ansberry: 
.\bout  half  a  cent?  Mr.  Zerbey:  Yes, 
and  yet  I  made  money.  Mr.  .\n.sberry: 
On  the  circulation?  Mr.  Zerbey:  Yes. 
Mr.  Ansberry:  On  the  white  paper?  Mr. 
Zerbey:  Yes. 

THINKS  MOST  PAPERS  TOO  BIG. 

Mr.  Anslierry:  I  have  heard  it  stated 
that  the  white  paper  was  worth  more 
than  what  the  publisher  got  for  the 
paper  in  return?  Mr.  Zerliey:  It  is 
true  of  some  papers,  and  also  true  if  it 
runs  more  than  so  many  pages — if  it 
runs  forty  or  forty-eight  or  110.  Some 
gentleman  here  in  the  room  told  me 
he  ran  110  iiages.  I  .said,  “You  are 
crazy.  You  do  not  need  to  put  half 
of  that  stuff  in  there;  that  is  too  much.” 
I  am  speaking  now  from  the  inland 
newspaper  standpoint.  These  gentle¬ 
men  .speak  for  the  hundred  thousand 
and  the  two  hundred  thousand  circula¬ 
tion.  I  am  speaking  for  the  fifty  thou- 
.sand  man,  and  the  fifty  thousand  man 
did  not  make  money  on  his  circula¬ 
tion  at  the  old  2.04  rate.  Mr.  Hoover: 
We  propose,  Mr.  Anslierry,  to  file  a 
•statement  of  how  much  it  co.sts  at  the 
present  and  at  the  past  rates  to  get 
out  a  paper,  and  I  wilt  let  you  have 
a  copy  of  that. 

The  Chairman:  We  will  hear  from 
Mr.  Stoll,  of  the  Pittslnirgh  Publishers' 
As.sociation. 


and  as  long  as  he  can  liuy  a  little  better 
than  his  neighbor,  that  is  a  little  advan¬ 
tage  that  he  has  over  his  neighbor. 

Mr.  Hoover:  May  I  a.sk  if  the  Cbm- 
mis.sion  in  its  investigations  has  found 
any  pulilishers  with  contracts  that  fluc¬ 
tuated  according  to  the  cost  of  the  pa¬ 
per,  such  as  was  found  in  1908?  I  sup¬ 
pose  the  manufacturers  have  aliandoned 
those  contracts;  that  is  to  say,  the  pub¬ 
lisher  was  charged  the  .actual  co.st  price 
of  the  paper  plus  so  much  for  profit. 
The  cost  of  the  paper  was  dependent  up¬ 
on  what  the  audit  of  the  manufacturer 
showed  for  the  past  (luarter.  The  Chair¬ 
man:  We  have  not  proceeded  far 

enough  with  our  investigation  to  deter¬ 
mine  that. 

Mr.  An.slierry:  You  have  .stated  that 
you  have  already  sustained  enormous 
los.s.  Do  you  mean  in  the  circulating 
department?  Mr.  Stoll:  Yes,  sir.  Mr. 
Ansberry:  You  .sell  paper  and  get  half 
a  cent  for  your  paper,  do  you  not?  Mr. 
Stoll:  The  new.slioy  makes  half  a  cent. 
The  dealer  gets  half  a  cent.  We  sell  the 
papers  to  the  wholesaler  at  50  cents  a 
hundred. 

Mr.  Ansberry:  What  is  the  net  re¬ 
turn  after  all  your  free  copies  are  di.s- 
posed  of,  and  all  that  sort  of  thing; 
what  is  your  return?  Mr.  Stoll:  There 
is  no  return.  Do  you  mean  the  return 
privilege?  Mr.  Ansberry:  Yes.  Mr. 
Stoll:  We  have  no  return  privilege. 

Mr.  Ansberry:  What  is  your  net  on 
all  your  papers?  Mr.  Stoll:  The  loss, 
do  you  mean?  Mr.  Ansberry:  No,  the 
net.  What  do  you  realize  for  all  your 
papers?  Mr.  Stoll:  About  40  cents  a 
hundred.  Mr.  Ansberry:  How  does 
that  compare— Mr.  Stoll:  And  from  that 
40  cents  we  must  pay  v/rapping,  sh  p- 
plng  and  handling  charges. 
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Mr.  Ansherry:  Then  you  do  not  get 
enough  for  your  circulation?  Mr.  Stoll; 
We  do  not  get  anything  for  circulation. 
Mr.  An.sijerry:  You  do  not  complain  of 
that  on  account  of  the  manufacturer; 
he  does  not  manage  your  l)usines.s? 
Mr.  Stoll:  We  have  not  up  to  the  pres¬ 
ent. 

Mr.  Ansi>erry:  You  reserve  the  right, 
do  you  not?  I  thing  that  is  all. 

CLINGING  TO  THE  PENNY  PRIfi:. 

Mr.  Merchant:  Has  there  not  been  a 
good  deal  of  agitation  in  Pittsburgh  for 
the  penny  papers  to  go  up  to  a  two-cent 
liasis?  Mr.  Stoll:  There  has  been  no 
agitation,  no  official  discussion.  We 
have,  in  our  organization,  always  kept 
away  from  a  discussion  of  prices,  either 
with  respect  to  advertising  or  circula¬ 
tion,  believing  that  we  would  be  tread¬ 
ing  on  dangerous  ground  if  we  got  to¬ 
gether  and  formed  a  combination  of 
that  sort. 

Mr.  Merchant:  How  do  the  papers 
feel  in  Pittsburgh  upon  that  point?  Mr. 
Stoll:  Do  you  mean  with  regard  to  two 
cents.  Mr.  Merchant:  Yes.  Mr.  Stoll: 
Well,  I  would  hardly  like  to  make  a 
statement  with  respect  to  that,  in  an¬ 
swering  your  question.  I  Vielieve  I 
could  say  this,  that  if  it  became  general 
I  think  you  would  find  them  following 
along  very  closely. 

Mr.  Merchant:  One  paper  would  jiot 
find  it  advisable  to  change  to  two  cents 
unless  all  the  others  did,  would  It? 
Mr.  Stoll:  One  paper  could  not  change 
to  two  cents  unless  the  others  did.  The 
morning  papers  in  Pittsburgh  are  two 
cents  a  copy;  the  evening  papers  are 
one  cent.  1  do  not  think  one  paper 
could  go  to  two  cents  unless  the  others 
did.  As  a  matter  of  fact,  1  do  not  be¬ 
lieve  that  any  one  would  even  consider 
it.  It  would  be  a  very  difficult  matter. 

Mr.  Merchant:  You  have  stated  you 
have  no  return  privileges?  Mr.  Stoll: 
No,  sir;  they  were  discontinued  nearly 
three  years  ago.  That  is  not  Ijecau.s.: 
of  paper  shortage,  but  l^ecause  of  tne 
abuses  of  return  privileges  with  regard 
to  papers  that  had  been  sold  and  gath¬ 
ered  up  and  returned  and  a  credit  got¬ 
ten  for  them. 

Mr.  Koljertson:  I  would  like  to  a.sk 
Mr.  Anslierry  a  question.  Does  the  In¬ 
ternational  Paper  Company  have  a  scale 
of  prices  based  upon  quantity?  Mr.  Ans- 
lierry:  I  could  not  tell  you  about  that. 

1  do  not  know  anything  aVjout  it.  Mr. 
Koliertson:  Perhaps  Mr.  Steele  could 

answer  that  question.  Mr.  Steele:  Cn- 
fortunately  1  do  not  know.  I  would  be 
very  glad  to  tell  you  if  I  did  know. 

Mr.  Robertson:  The  purpose  of  the 
question  was  to  ascertain  whether  »he 
paper  manufacturers  have  a  uniform 
price  based  upon  quantity,  of  course. 
Mr.  Steele:  The  International  Paper 
t'ompany  .sells  the  great  bulk  of  its  pa- 
I»er  to  the  large  daily  papers  in  the 
large  cities.  A  very  small  proportion 
of  the  International  Paper  Company’s 
product  is  sold  on  a  current  account  to 
small  concerns.  I  think  Mr.  Merchant 
r-an  give  you  that  information  because 
he  has  just  gone  through  our  books. 

I  think  Mr.  Merchant  has  that  infor¬ 
mation,  have  you  not?  Mr.  Merchant: 
Yes. 

Mr.  Robertson;  That  does  not  quite 
reach  the  point.  I  know  what  we  have 
in  the  Commission;  of  course,  I  know 
what  those  contracts  will  show.  What 
I  wanted  to  get  at  was  whether  or  not 
the  paper  companies,  or  one  of  the  pa¬ 
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for  the  use  of  a  given  paper?  Mr.  2er. 
bey:  Yes,  that  has  always  been  a  .simple 
matter  of  courtesy  to  a  friend  in  trouble 
— even  from  Biblical  times. 

Commissioner  Harris:  Have  you  a  list 
of  publishers?  Mr.  Zerbey:  I  sent  my 
list  in. 

The  Chairman:  We  will  be  very  glad 
to  hear  from  any  publishers  or  manu¬ 
facturers  that  are  present,  or  any  other 
gentleman  who  may  be  interested  in 
this  matter.  Mr.  Steele,  would  you  like 
to  make  a  statement? 

Mr.  Steele:  Mr.  Chairman,  I  have 
nothing  to  say  that  would  be  of  anv 
value  to  the  Commission.  I  should  be 
very  glad  to  be  of  any  service  at  anv 
time.  I  have  offered  frequently,  and  as 
you  doubtless  know,  am  .  now  furnish¬ 
ing  every  bit  of  information  that  1  can 
secure  to  the  Commission  regularly. 
The  fact  is  that  the  Commission  is  find¬ 
ing  the  books  of  the  mills  open  to  them, 
not  only  in  this  country  but  also  in 
Canada,  although  they  have  no  author¬ 
ity  to  compel  the  opening  of  the  books. 
If  there  is  anything  further  that  I  can 
do  with  a  view  to  throwing  light  upon 
this  subject,  we  will  be  delighted  to  do 


lived  up  to  that  scale.  Mr.  Steele:  I 
never  heard  of  anything  of  that  sort. 

A  POSER  FOR  MR.  GLASS. 

Mr.  Ansberry;  With  the  permission  of 
the  Commission  I  would  like  to  ask  Mr. 
Glass  a  question.  Mr.  Glass:  I  will  lie 
glad  to  have  you  do  so  If  I  can  answer 
it.  I  am  not  an  expert  in  figures. 

Mr.  Ansberry:  I  think  you  made  a 
statement  similar  to  the  statement  made 
by  Mr.  Zerbey  in  criticism  of  the  manu¬ 
facturers,  that  they  would  not  make  a 
contract  based  on  existing  conditions 
for  a  longer  i>eriod  than  December  31 
of  this  year;  is  that  correct?  Mr.  Glass: 
My  information  is  that  the  bulk  of  the 
manufacturers  are  not  doing  so  In  my 
own  case  I  have  an  extension. 

Mr.  Anslierry:  What  would  you  say 
if  you  did  not  have?  Would  you  want 
a  contract  on  the  present  prices  for  the 
year? 

Mr.  Glass:  I  rather  doubt  whether 
I  would  or  not.  I  have  some  faith  in 
this  Commission  changing  the  situa¬ 
tion  and  reducing  the  price. 

ASSERTS  COMMISSION  CANNOT  INFLUENCE 
PRICES. 

Mr.  Ansberry:  Even  where  there  is 
no  combination,  of  course  you  recog¬ 
nise  that  this  Commission,  nor  nobod.v 
el.se,  can  change  the  price  that  peo¬ 
ple  want  to  charge  for  their  goods. 
The  manufacturers  of  the  goods  are  in 
no  different  category  than  anyone  else, 
are  they,  when  they  have  goods  for 
sale?  Do  you  think  this  Commission 
can  fix  their  prices? 

Mr.  Glass:  I  do  not  suppose  they 
can  under  the  law.  If  they  can  estab¬ 
lish  a  combination,  and  can  break  up 
that  combination  and  bring  about  a 
real  competition,  I  think  there  would 
be  a  change  in  prices — there  would  be 
no  competition  in  prices. 

Mr.  Ansberry:  I  think  your  position 
is  correct:  there  is  no  question  about 
that,  if  they  are  manufacturing  paper 
now  and  selling  it  at  a  much'  higher 
price  than  it  is  worth.  But  your  posi¬ 
tion,  as  a  newspaper  publisher,  would 
be  that  at  this  time  you  would  not 
care  to  make  a  contract  for  a  year  on 
the  present  prices?  Mr.  Glass:  I  would 
not. 


Glass,  or  otherwise,  and  that  is  the 
reason  I  wanted  to  find  out.  Mr.  Glass: 
Oh,  no.  It  is  simply  a  fact,  however, 
it  is  rather  unusual.  Mr.  Ansberry: 
But  a  man  might  state  a  facf  in  that 
way  which  might  be  construed  as  criti¬ 
cism.  Mr.  Glass:  It  is  a  departure 
from  the  regular  condition.  Mr.  Ans¬ 
berry:  You  recognize  that  regular  con¬ 
ditions  do  not  prevail  now,  do  you  nof’ 
Mr.  Glass:  Unquestionably. 

WOULD  WILLINGLY  STAND  FAIR  INCREASE. 

Mr.  Hoover:  Mr.  Glass,  if  the  other 
memliers  of  your  association  could  malo 
as  favorable  a  contract  as  you  are  hap¬ 
pily  able  to  have,  do  you  think  they 
would  be  willing  to  take  a  contract  for 
the  year?  Mr.  Glass:  There  are  ninety- 
nine  out  of  a  hundred  who  would  be 
glad  to  do  it  if  they  were  able  to  du-  | 
plicat#  my  contract.  Mr.  Ansberry:  If 
they  could  get  the  contract  that  you 
have? 

Mr.  Hoover:  In  other  words,  they 
would  be  willing  to  stand  a  slight  in¬ 
crease  but  not  the  exorbitant  price  that 
they  have  been  charging?  Mr.  Glass: 

I  would  be  willing  to  get  a  contract  in 
1916  on  the  basis  of  the  contract  offered 
me.  The  Great  Northern  Paper  Com¬ 
pany  offered  to  wait,  which  I  glad’y 
accepted. 

MUST  NOT  HELP  A  NEIGHBOR  IN  DISTRESS. 

Mr.  Zerbey:  There  is  one  point  that 
I  desire  to  make  that  has  not  been 
clearly  brought  out.  In  the  contracts 
with  the  International,  at  least  in  one 
contract  wherein  I  will  mention  names, 
so  that  there  will  be  nothing  hidden 
at  this  time.  General  Tom  Stewart  owns 
a  paper  in  Norristown.  He  is  Adju¬ 
tant-General  of  Pennsylvania.  His 
manager  is  a  Mr.  McGinley.  Mr.  Mc- 
Ginley  told  me  that  they  had  a  contract 
with  the  International  people  and  one 
of  the  stipulations  of  that  contract  is 
that  nobody  else  dare  get  any  of  that 
paper,  no  matter  in  what  dire  distress 
they  may  be.  If  their  next  door  neigh¬ 
bor  would  have  no  paper,  and  they 
would  .simply  go  to  McGinley  and  say: 
“Give  me  a  roll  of  paper,”  McGinley, 
under  his  contract  with  Smith,  of  the 
International,  would  not  have  the  right, 
or  privilege,  to  give  any  of  that  paper 


Mr.  Ansberry:  You  might  supplement 
that  statement  by  stating  the  fact  that 
you  also  have  reference  to  the  contracts 
as  far  as  manufacturers  are  concerned, 
and  I  suppose  of  the  newspaper  pub- 
li.shers  also,  although  I  do  not  know. 

The  Chairman:  Gentlemen,  we  are 
very  glad  to  have  had  you  present  here 
to-day.  If  at  any  time  you  have  any 
suggestions  to  offer  to  the  Commission 
we  hope  you  will  not  hesitate  to  write 
us  in  the  confidence  that  your  letters 
will  be  carefully  considered.  We  will 
be  only  too  glad  to  get  any  information 
that  you  desire  to  give  us  and  your 
communications  will  be  regarded  as 
confidential. 

I  now  declare  the  meeting  adjourned. 

GLASS  PLEASED  WITH  HEARING 

S^Calls  on  All  Publishers  to  Co-operate  in 
Furnishing  Information. 

Washington,  August  2. — Prank  P. 
Glass,  vice-president  of  the  American 
Newspaper  Publishers’  Association, 
commenting  for  The  Editor  and  Pub¬ 
lish  ek,  ‘on  the  hearing,  advises  pub¬ 
lishers  to  furnish  all  information  in 
their  possession  in  regard  to  deliver} , 
purchase,  and  price  of  news  print  paper 
At  the  conclusion  of  the  hearing  he  .said 
to  the  representative  of  The  Editor  and 
Publisher: 

"I  think  that  this  hearing  has  demon¬ 
strated  thoroughly  the  contention  of  the 
newspaper  men  of  the  country  that 
there  is  collusion  among  manufacturers 
leading  lo  the  present  high  prices  of 
paper.  The  information  furnished  to¬ 
day  corroborates  statements  madee  that 
publishers  are  being  held  up,  and  cor¬ 
roborate  these  statements  thoroughly. 

"I  think  the  Commission  is  showing 
the  right  spirit  in  the  investigation  and 
is  conducting  it  in  a  straightforward, 
businesslike  way. 

“This  investigation  vitally  interests 
every  publisher  in  the  United  States, 
and  they  should  furnish  the  Commis¬ 
sion  all  the  facts  within  their  knowledgi 
as  to  the  way  in  which  the  market  is 
being  manipulated  to  bring  about  the 
present  unreasonable  prices.  As  thi 
result  of  the  hearing  to-day  and  of 
statements  made  by  members  of  the 
Commission,  I  think  that  the  Investi- 


per  manufacturers,  have  a  scale  of  uni¬ 
form  prices  based  upon  quantity.  Mr. 
Steele:  I  never  heard  of  any.  Mr.  Rob¬ 
ertson:  Based  upon  quantity,  and  then 
the  contract  will  show  whether  they 


Mr.  An.sberry:  Your  attitude  is  the 
same  as  theirs,  then?  Mr.  Glass:  That 
is  all. 

Mr.  Ansberry:  I  do  not  know  wheth¬ 
er  you  directed  that  as  criticism,  Mr. 


out.  Mr.  McGinley  has  told  me  that, 
and  has  also  written  me  that. 

Mr.  Ansberry:  Is  that  not  the  usual 
contract?  Mr.  Zerbey:  No,  sir.  Mr. 
Ansberry:  That  is,  the  paper  is  sold 


gallon  is  going  to  re.sult  in  substantial 
benefit  to  publishers,  but  they  must  co¬ 
operate  by  furnishing  Information  rela¬ 
tive  to  unfair  treatment  of  every  kind 
by  manufacturers.” 
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